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Silver Model of Nelson’s Flagship “Victory” in the Collection of Emperor Wilhelm. 
(See Text on Page 63) 



































ALVIN SILVER 


925/1000 Fine 
THE APOLLO 


A New Pattern of Sterling Silver Flatware 















































Jur latest pattern of sterling ver flatware is designe 
artist the discriminating and those of culture It ts 


raised wreath and shield on the handle of each piece which 


Y 


Greek period It 


the lower half being bright, tapering to the delicate French 
=> S = 


part of the handle 





ALVIN MFG. CO. 


Silversmiths 
NEW YORK 


Write for our new price list 





The Apo lo is made in the fu ne of fancy pieces, ounce 


to meet the taste 
ornamented with a 


takes one back to 


finished in a combination of bright and French gray 


gray on tne upper 


yoods and cutlery 
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Fahys Cases are carried all 
| over the world — owing to 
| || their superior qualities. 

















| 
I | JOSEPH FAHYS & CO. 


ESTABLISHED 1857 








BOSTON NEW YORK CHICAGO SAN FRANCISCO 
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If you follow that way 
—our way—you are as- 
sured of fair treatment 
and honest dealings. 
You are sure the dia- 
monds are exactly what 
they are represented to 
be, at prices the lowest 
it is possible to sell such 
stones for. 


J. R. WOOD & SONS 


DIAMOND CUTTERS 


Importers of Emeralds, Rubies and Sapphires 


170 Broadway 


Cor. of 2 Maiden Lane, New York 
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Good Profits 


Our wedding ring 
Isa good thing 
Push it along 


Ours is the best wedding. ring in the market. 


The price we ask for them the lowest it is possible 
to sell such rings for. 


Its sale assures good profits and perfect satisfaction 
to the wearers. 


J. R. WOOD @ SONS 


' Wedding Ring Makers 
170 BROADWAY, Cor. of 2 Maiden Lane 2 22 NEW YORK 
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1000 BAGS DAILY 


It is estimated that there are fifty million women in the United States. Not over two million 
have mesh bags. We must supply the other forty-eight million with machine-made mesh bags. 


The reason why machine-made Mesh Bags 
are better than hand-made Mesh Bags is 


that we use much harder wire than is used on hand-made bags, and machines harden it still 
more in working, making wire stiff and strong, no rough joints to catch, and wear the dress. 


Stronger and better than soldered mesh. 
We also make the only ABSOLUTELY SOLDERLESS FRAME EVER MADE, other 


so-called solderless frames have joints or some parts soldered. 
We are the sole manufacturers of machine-made mesh with solderless frames. 


WHITING & DAVIS CO. 


7 Maiden Lane PLAINVILLE, MASS. 103 a | 
| 


| New York 
~ ——~- ~ S| — 
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WE REPLATE 


Any metal article in Gold, Silver, Nickel, 
Bronze, Brass, Oxidized Silver, Old Bronze, 
Statuary Bronze, and all Antique Finishes. 


WE REPAIR 


Any article in the Silverware line, making 
new parts to match the old ones that have 
been melted or broken off, the same as new. 





Before Treatment After Treatment 


Watch Case Makers, Remodelers and Repairers 


Special Cases to Order in Gold and Silver, for English, Swiss and American Movements 


Melting old gold 


Cases 


English Cases 
changed to fit 


American Move- and making over 


ments without into new Cases 


altering outside (using same gold) 





appearance 
Watch Cases 
ney One Repaired 
Cases changed to ay ae 
n 
Stem Wind 
Hunting Cases Estimates 
changed to mn Cheerfully 
Open Face English Case as Received -" —— Given 


REFILLING and REPAIRING GOLD CHAINS 


SSS WENDEL 


This cut shows part of a plain link chain as received for renewing. 
AND CO. 








As delivered. General Repairers 


Filling and renewing plain link chains from $6.00 to $15.00 list, 
according to condition and weight of gold added. FOR THE RETAIL TRADE 


WONDERFUL 
SHOPS 


7 | As delivered. 45, 47 @ 49 John Street . NEW YORK 
Filling and renewing fancy link chains from $8.00 to $20.00 list, 256. 258 @ 260 Madison Street . CHICAGO 


according to condition and weight of gold added. 








S 








THE JEWELERS’ CIRCULAR-WEEKLY 





ie 





























Our Foundation for Growth 


q Having a large plant for the Smelting and Refining of gold, 


silver and sweepings. 
@ Having the experience and every facility for Testing con- 
signments sent us and making prompt and accurate returns. 


q Our plan of holding consignment intact and returning it at 
our own expense if our offer should not prove satisfactory. 


q Making it a rule to treat everyone white. 
q Paying Full Value for gold, silver and platinum. 








Goldsmith Bros. Smelting & Refining Co. 


20 John Street, New York City, N. Y. 


Goldsmith Bros. Smelting & Refining Co. 
Chicago, Illinois Arcade Building Seattle, Wash. 


Goldsmith Bros. Smelting & Refining Co. 
905 Heyworth Building 
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A I0-KARAT LINE THAT IS 10-KARAT 


HOW TO MAKE GOOD 


u 
in selling 10-K. Gold 
Jewelry. 

The simplest and 
surest method is to 
pick out a line that 
has MADE GOOD, 


stick to it, and it will 
MAKE GOOD for 

















‘7 parent Bu re We have MADE 

GOOD by producing 

A 10-K. LINE THAT 
IS 10-K. 

You can MAKE 

GOOD by handling 


this line. 





Absolutely guaran- 
teed in quality. 

Up-to-date in design. 

The product of skilled 


craftsmen. 


Our large assortment of 


Link Buttons 
Brooches 
Scarf Pins 
Lockets 
Pendants 
Baby Pins 
Handy Pins 
Waist Sets 
Crosses 
Combs 
Fobs 
Tie Clasps 
Neck Chains 
Lorgnette Chains 


Will Interest You 














LOOK:FOR THIS 





TRADE-MARK | 
64 NASSAU STREET, NEW YORK 


FACTORY: 251 N. J.R.R. Ave., Newark, N. J. 
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Weighed in the balance of 


exacting watch buyers and 


never found wanting. 


Dueber - Hampden 
Watches 
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ARE YOU GETTING WHAT 
BELONGS TO YOU? 








DO YOU REALIZE 
That THOUSANDS OF DOLLARS are Sent Every Year to the Large Mail 
Order Houses Distributing Catalogs in Your Vicinity ? 


This business belongs to you, but modern methods must be adopted to"secure 
it. OUR CATALOG SYSTEM is the only medium that will meet this competition. 


The letter below tells what it will do for you. 





STORE OF G. W. MEYER’JEWELRY CO., CHATTANOOGA, TENN. 
The Arnstine Bros. Company, Chattanooga, Tenn., February 28th, 1910. 
Cleveland, Ohio. 
Gentlemen :—In answer to yours of the 25th, in which you ask for our opinion of the Catalogs and Circulars you made for 
us, and of the goods illustrated, which we bought from you, will say we are well satisfied. Each year for the past two years we 
have used 3,000 Catalogs and 15,000 Circulars, and we expect to continue that style of advertising ; 
The Catalogs and Circulars are better and far more effective than those furnished by other concerns; in fact they are nicer 
than any of the Catalogs put out by the mail order houses. Several of our large competitors are also sending out Catalogs, but 
they appear to be very crude affairs compared with your product. Ours is a Catalog m its truest sense and an excellent business 


bringer. Yours truly, G. W. MEYER JEWELRY CO. 





If you are interested in a proposition that will double your Holiday Sales, 
write us today for full particulars 


We Solicit Inquiries from Legitimate Jewelers 

















Originators of The Exclusive Catalog Method for Retail Jewelers 


CLEVELAND — O 
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° 9 MAIDEN LANE 103 STATE ST 
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PLAIN TALKS 








Wadsworth Watch Cases 








Il.— DESIGN 





HE ARTIST and the Engraver have ample scope 
TT for the exercise of their choicest skill upon the 
———] circular panels formed by the circumference of 
€F | a watch case. 

This branch of decorative art has reached a 
high degree of excellence in this country, as will be evi- 
dent if you will carefully examine the superior designs 
which distinguish WADSWORTH WATCH CASES. 

Perhaps you have never given to this matter of watch 
case design quite the degree of attention that it deserves. 
Consumers are becoming more keenly appreciative of such 
artistic and technical excellences. Attention is called not 
only to the rare beauty of these designs, but also to the 
notably fine technique of their execution. Other things 
being equal, it’s the design that sells the case. 











“They Sell on Merit Alone’’ 








The Wadsworth Watch Case ©. 


SAN FRANCISCO 


NEW YORK CHICAGO 
717 Market Street 


17 Maiden Lane Columbus Building 


FACTORY: Dayton, Ky. 
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MR. RETAILER 


It will be to your interest to handle 


Star Watch Cases 















Always the And the 
latest and most value 
up-to-date for your 
designs money 


Wachter Ball Bearing Solid Gold Bow 


(Patented) 


Gives Absolute Security 








Manufactured by 


Star Watch Case Company 


NEW YORK OFFICE : . CHICAGO OFFICE 
37-39 Maiden Lane Ludington, Mich. 7o1 Heyworth Bldg. 
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“We never follow the Fashions, the Fashtons Follow Us’’ 





REG. IN U. 8. PAT. OFF. 
Always in Red 


THREE 
WEEKS 








@ For the past eight months we have been making 
extraordinary preparations in collecting and manufactur- 
ing a line of Diamond Jewelry for our coming EIGHTH 
ANNUAL EXHIBITION, to be held in our offices 
from August 29th to September 3rd, inclusive. 








Q Within three weeks our doors will be thrown open 
to the Retail Jewelers of America who desire to avail 
themselves of the opportunity to view the most com- 
prehensible line of up-to-date and beautiful Diamond 
Jewelry ever shown at one time. In order to be in the 
line of progress every up-to-date Jeweler should glance 
at this display which will be a revelation. 








POWERS ayn MAYER 


8-14 West 38TH StreET (Murray Hill Building), Apyorninc FirtH AvENuE 
NEW YORK 


AMSTERDAM 


LONDON PARIS 
Sarbhati Straat 32 


Audrey House, Ely Place 51 Rue de Chateaudun 
CABLE ADDRESS “ON TOP,” LONDON 

















2 mses. 
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ROLLER 
ngarnenes No. 1 


iwi wn gy 





ss ft i Was lesigne 1 espe 
for replacing Table Rollers 
a quick and safe manner 
Heretofore this was accom 
ished on the staking tool 
c set f pu es, bu s 
ve k \ at s is 1 sa 
" y. This t ermits co 


ot cracking the roller or injuring 
i 1g 

the pivots, and in half the tim 

usually taken for this work 


It is nicely finished in nickel 


ite and dan iskeened 


aio” 


cee“ (Gold Solution [Gold Gotution! [Cold Solution 


MADE FROM MADE FROM 


Pure 24 Kt. Gold 





MADE FROM 


Pure 24 Kt. Gold Cor 


TRENGTH- 


Pure 24 Kt. Gold 





Price, each, $2.00 


_ ROSE | 




















ROMAN | 


ENER $ 
/GREEN ||| 
— GOLD 
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PAT APPLD FOR> PaT-AppLD FoR* 
No. 62. No. 68. 


ECHARCO WATCHMAKERS’ LOUPES 


Echarco Loupes are a boon for the watchmaker and can be used with 
or without spectacles or eyeglasses. If used in connection with spectacles, 
the frame is hung over the lens, if used with eyeglasses, slide the frame 
behind the lens of eyeglass. 

Made with single and double lenses. 


PRICES 
No. 62 Single Lens, 1-in. HOCUS ..... 5. 0e ence cence nee eees each * as 
2,2 3, 3% 4, 44 or 5 “ SE SPOSE PEDO cm RY ‘50 
No. Double Lens ........ ponents at ce uae Be ewahigin oe -75 


Frames are of va material, nickel plated, and lenses are of ‘finely 
finished stoc 


DIAMOND AND STONE SETTING TOOL No. 85 (Pat. Applied for) 


/ . —ST 4, i\\, 
ZI\S =) |\\\ 
rr" — << 





“iy 


These tools, invented iw ee a stone setter of many years’ experience, will do 
the work they are intended for with absolute perfection, whether in the 


hands of an experienced or inexperienced workman In eight seconds after 
adjustment in lathe will cut a smooth seat for any stone from yy to 2 carats 
fools are made of polished and hardened steel and are indestructible. Will 


fit in chucks Nos. 30 and 44. The greatest labor-saving device ever invented 
1e line of stone setting cutters. Put up in neat block and box 
Automatic machinery and increased output enables the manu- 
facturer to reduce the man but the nerd is maintained. 
Price, per set.......--.--..... $0. e0seee aes oceeessunénke $4.00 























SOLUTION 
mn 


DO YOUR OWN PLATING 


ou can do Factory Finishing with 


- CARO ” GOLD SOLUTION 


Made From PURE 24K. GOLD. 
rhe simplest, cheapest and most effective GOLD SOLUTION on the market. 
Pays 1,000 per cent. profits to the | Pure “CARO Gold ANODE.” 


I 
, , 
live jeweler who uses it res " 

‘ Will work in any solution. 


It is radically different from any 


other solution, viz.: is CLEAR An anode made of pure 24K. gold 
showing purity. with gold top. By having this gold 
Contains NO COPPER —which top the whole anode can be used 
insures rich yellow coloring. without injuring the solution. 
ontains NO ARSENIC—which PRICE OF ANODE COMPLETE, 
prevents fading and changeableness., $1.00 
PLE—directions on ezch bottle. ire’ 
PRICE: “CARO STRENGTHENER.” 
Roman, BBFGG. BOCES. «5 ssc 00 ee Gh.0O Refreshes weakened gold _ solu- 
ee See 1.50 tions. Makes them promt like new. 
Green, 12 oz. bottle...... er Price of 1 oz. bottle, $0.85. 

















° 
A 
> : 
Wheel Culies, Grinding and Drilling Attachment No. 2 
This fixtu wl volted to a slide rest is adjustable to any conceivabl« 
position end. most use eful for Wheel Cutting, Grinding, Drilling, Snailing, 
appin g of Threads, Grinding of Reamers, etc. 

; Phe pindle is hardened and hollow It will take any number of wir: 
chuck n ) 72 for drilling, etc. Illustration A shows the 
spindle in a horizontal position, while B shows the attachment with spindle 
in vertical position for wheel cutting, et 

We furnish 2 Arbor Chucks with each tool, one for grinding wheel and 
ne for wheel cutters. The wrench is of correct size for the bolt when 
clamping attachment to slide rest 
Finely Nickel-plated --.+. each, $20.00 
(Above price does ot incl lude Slide Rest). 


\ FINE rOOL V1 "A MODERATE PRICE. 





For Sale by all Jobbers in United States and Canada 


HAMMEL, RIGLANDER & CO., ‘S.v'fonio"* 
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NEW YORK 
{5 Maiden Lane 
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Fontneau & Cook Co. 


ATTLEBORO, MASS. 


Qs 


i _ 





CHICAGO 
1203 Heyworth Bidg. 
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No. F 487/242 No. F 408/C3 


Our Fall line is now complete and ready for inspection. We 
have always shown a large line of attractive and up-to-date goods, 
but our 1910 line surpasses all previous efforts. Our aim is to 
give “The Best in the World for the Money” and this is 


fully realized in our 1910 line. 


Look for this mark The D. F.B.Co. which represents the 
highest standard in a medium priced line. 


We sell the Jobbing Trade only 


ST. LOUIS OFFICE 


NEW YORK OFFICE 
Victoria Building 


— The D. F. Briggs Company 


CHICAGO OFFICE ATTLEBORO, MASS. ‘iene Gunton 


Heyworth Building 
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@ There is a pro- 
nounced and 
growing warm- 
weather demand 
for metal fobs of 
good quality, at- 
tractive design and 
proper workman- 
ship. 


@ Bassett 10K. 
and gold-filled fobs 
satisfactorily meet 
all the above re- 
quirements. They 
are painstakingly 
made, are posi- 
lively right in 
quality and price 
and are live sel- 
lers. 

@ Especially is 
that true of the 
few new patterns 
here shown. 


@ Write for more 


information about 
our line. 


Metal Fobs for Summer Wear 
Bassett’s 10 Karat Line 
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The Bassett Jewelry Co. 








Manufacturers of Fine Gold Jewelry and Plated Chains 


Aborn and Mason Sts., Providence, R. I. 


New York Office, 37 Maiden Lane Minneapolis Office, 1116 Lumber Exchange 


Chicago Office, 510 Columbus{Bldg. 


en a ee 
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G. L. P. CO. 


G. L. P. Co., the Manufacturer Whose 





Goods Have Created Absolute Confidence 











with the Entire Jewelry Industry 





To Further Protect the Trade, so there is no chance of purchasing other 
makes of jewelry, because they are on the G. L. P. Co.’s cards, we stamp 


every piece of goods made by us—G. L. P. Co. 


This is the Strongest Guarantee Possible in safeguarding the interest of all 
the jewelry trade. 

Appreciating the Immense Demand there is for goods made by the G. L. P. 
Co., and realizing the jobber will insist that our new samples for the Fall 
trade.are ready early, we have let neither time nor expense so much as 
enter into this our determined effort to comply with their wishes. 


Insist on Your Jobber showing you the new goods that the G. L. P. Co. will 
put on the market for the Fall trade. 


Having Received so Many Letters, and as they all practically read the same, 
we quote from them: “This coming season, in your make of goods we are 
going to give you the bulk of our business. Let us know at once if we 


can depend upon your handling it.” 
Anticipating Just Such a Request from our more than busy Spring trade, we 


have increased our manufacturing facilities to such an extent that we can 
answer: “Absolutely and Positively, Yes.” 


By Placing Orders with Your Jobber for your Fall stock early, it insures your 
being in a position to carry a complete line of reliable goods and to make 
increased sales; and an absolute guarantee of making for yourselves satis- 


hed customers. 


GEO. L. PAINE CO. 


New York Office, 9 Maiden Lane — in Works. North Attleboro, Mass. 
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It Looks the Same as, and Wears Better Than, 
Sterling Silver 





4170% . 
4171% 


« 
. 
" 
‘ 
- ’ 
a 
- a 
sa 
+ 


67114/18 


6714%4/42 
- 


67134/15 


— te — ms | 
a 


6714/17 


6714/12 . 
4170 
4176% 

These goods are produced in Silveroin, which is the best white metal on the market, as a basic metal, 
plated heavily with Sterling Silver. The fittings are the same as are used in Sterling Silver goods, and the 
individual pieces and sets cannot be distinguished from the genuine Sterling Silver. Every feature of 
Sterling Silver Goods is embodied in their construction and finish, except intrinsic value. The best sub- 
stitute possible for Sterling. Our complete line of German Silver Mesh Bags, plain and fancy patterns 
merits your inspection. We also carry a complete line of leather fobs, made from the best imported and 
domestic hides, fitted with gold filled trimmings, the edges are hand creased. Finish and Quality consid- 
ered, they haven't an equal. Our salesmen are now showing these goods to the trade. Write for 


prices and discounts. 


Bristol Jewelry Company 


Attleboro, Massachusetts 





Trade-Mark 
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Louis Stern & Compan 


Makers of Chains, Bracelets and Bags 


NEW YORK OFFICE 158 Pine Street, Providence, R. I. 


15 Maiden Lane 





— | 











Bag No. 8192. Illustration is exact reproduction of 6-inch size. Made also in 3, 4 and 5-inch sizes 


Hand Pierced and Engraved, Mesh is Attached with Spiral, Ball or 
Push Clasps, Every Link Soldered. 








Sold Through The Jobbing Trade Only 





Send for our new illustrated 100-page Sterling Mesh Bag Catalogue 
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THERE IS AN IRRESISTIBLE CHARM TO THE MUSICALLY JINGLING CHATELAINE SET: 


Our house should be looked to for the above goods because — quality 


of WORKMANSHIP and PRICES considered — ours is the best line 


R. BLACKINTON & COMPANY 


Goldsmiths, Silversmiths and Jewelers 


FACTORY AND OFFICE New York Salesroom: 
North Attleboro, Mass. TRADE =- MARK 15-17-19 Maiden Lane 
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‘ PATTERN in table flat- 
lM ware strictly simple, de- 
pending only on a graceful 
outline, sterling silver and little orna- 
mentation to produce a very elegant 
effect. 

Pictures of this pattern cannot illus- 
trate its full beauty. Send for a 
dozen tea spoons and if you should 
be dissatished in any way, return 


them and we will refund your money 





UTETETTETTET LRT TTTTTTTITTT TU TIT LETT TUTTE TCIM TTT TT TTT TTT 


without question. 












































ROGERS, LUNT & BOWLEN CO. 


; K PKG 
Silversmiths TRADE a ae Greenfield, Mass. 
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’ HE SAXON—a new and dis- 
tinctive Sterling pattern with 


the ‘‘ Wallace” stamp. 


Its marked beauty and origi- 
nality of design are certain to win the 
appreciation of those whose artistic 
taste always finds expression in their 
selection of distinctive tableware. 





Complete service now ready 
The SAXON Pattern will be widely 


exploited to consumers in the Fall. 
High-class mediums, reaching practi- 
cally every prospective silver- buyer in 

_ the country, will tell about the SAXON 
pattern. 








Send for price list and sample booklets for 
local distribution, containing your own imprint. 


SR. WALLACE & SONS MEG. CO. 
Wallingford, Conn. 


NEW YORK CHICAGO SAN FRANCISCO LONDON 
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thevery thing that Bobbie» 


‘Owad some Power the giftie gie us Pi is your opportunity to do 


p see oursels as ithers see us!’ 
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PROFILE 
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‘Burns so ardently desired. 
~. This MIRROR, BRUSH and (OMB 
are from one of our new 
-Tines of Toilet ware the 
\ Height of artistic Excel- 
/ lence in Sterling Silver 
} Plain but rich in design, 
F heavy inweight and 

/ thin likea | 
# watch: And the 
’ Price! You will . 
! find nothing to. 
\ equial itin all of 
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e You Can Make More Profit 


Welcome words, indeed, in these days of the keenest competition that the 
trade has ever known. And we prove the truth of this statement by offering 
you the kind of silverware that will sell readily at prices that mean an important 


by 


saving on every article you buy. 


The Beverly, shown here, is a new set just added to our line. 
It is a glowing example of the quality of our goods. No expense 
has been spared in cutting this set, and although the design is 
plain the dies are the most costly we have ever used. The result 


is a superiority of execution that establishes a new standard for 


toilet sets of this character. 


Your particular attention is called to a noteworthy improve- 
ment in the construction of the thin models so much in vogue 
this year. The Beverly is an extreme in this shape, but has 
been so carefully reinforced at every point where strength is 
required that the practicability of this popular form is assured. 
You will especially appreciate how much this added strength in 


the handles enhances the durability of the pieces. 


The Beverly is made of* sterling silver 925/1000 fine and is 
warranted to stand the deepest engraving. Every brush is 
celluloid faced and fitted with extra quality white bristles. We 
are confident that the Beverly in design and workmanship will 


pass your most critical examination and in addition you can 


Save 15 Per Cent. 


The sum usually added to the manufacturing cost to cover the 
railroad fares and hotel bills of salesmen. Owing to our direct- 
by-mail selling plan all these heavy expenses are eliminated. 
The extremely low price quoted for the Beverly is a splendid 
instance of the advantage to you of our modern method of 








THE BEVERLY (3545) 
Trifle less than ene-half size 


marketing. 


Our catalogue shows other articles of our line attractively priced. We want you to have a copy. Write 


for it to-day—a postal will do. We will send it to you by return mail. It will prove its worth. 


CH OOS More Goods for the Same MONEY 


the Same Goods for Less 





Woodside Sterling Company 


170 Broadway New York 
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THE WILLIAMS BROS. MFG. CO. 


GLASTONBURY, CONN. 














PRINCESS PATTERN 


Made in 


TRIPLE PLATE ONLY 


This is our latest creation — Write for exclusive sale of it in your town 
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We present our Latest Pattern in Flat Ware 


THE FAIROARS 


Embodying, as it does, the finest elements of the 
Colonial Designs, which are so popular at the present 
time, combined with the well known 


“ROCKFORD QUALITY” FINISH 


makes it a most desirable, as well as a profitable line 
for every Retail Jeweler to carry. 
Sold to the Retail Jewelry Trade exclusively. 


Stand by those who stand by you. 





















OCKFORD SILVER PLATE CO. 
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®<\ ROCKFORD, ILLINOIS ~* 
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COLD STORAGE SERMONS 


Will not warm up trade; but a small assortment made from our 


ILLUSTRATIONS shown on this, page each week will 
keep the fire going — Try it 

















Mr. 
Geo. H. Sylvia 
will be at 
Hotel 
Earlington, 
N. Y. City, 


July 26 
to 
September 1, 


with a 
sample line 
of” 
Lamps, 
Cut Glass, 
etc., etc. 











h1i278 





OE NB SS 


THE PAIRPOINT CORPORATION Aa 


showing any of these | Silver Plate NEW BEDFORD, MASS. NEW YORK - - 38 Murray Street 


lines complete loaned > Electric Portabl 
_ — MONTREAL Coristine Building, St. Nicholas St. 


to the trade on appli- \ Prize Cups 
cation for inspection ) Brass Goods Dept. D SAN FRANCISCO - 717 Market Street 
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Compare this 
Line with your 
best 14-K. Line 


and then think 
of the difference 
in percentage of 
profit for you. 


Think also of 
your customer's 
satisfaction in 
paying a reason: 
able price for a 
most attractive, 
well-made piece 
of jewelry. 


CAMP ORCHARD STS. 


Korin- @ 


NEWARK N.J. 
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INSPIRED BY THE DECORATIVE ARTS OF ANCIENT ASSYR 


THE ASSYRIAN EMPIRE reached its highest develop- 
ment during the reign of King Assur-bani-pal in 668-626 
B.C. The people of this ancient nation were far advanced 
in metal work, both Gold and Silver. They also excelled 
in the Art of Gem Cutting and Engraving. 

Archeological research has brought to light most ex- 
quisite examples of the Arts of these early craftsmen. The 
most potent emblem of Assyrian Art was the Sacred 
Winged Bull, typical of the union of the greatest intellec- 
tual and physical powers. 

This and other characteristic symbols in combination 
with hand-mounted Antique Gems form the chief enrich- 
ment of our original and highly artistic line of ASSYRIAN 
GOLD, by far the most striKingly beautiful effect ever pro- 
duced in any line of Novelties. 

Original in outline and finish, historically correct im 
ornamentation, each piece possesses an unusual individ- 
uality that is bound to make it a successful seller. 

Assyrian Gold is a moderate priced gold plated line 
made particularly to taKe the place of the old Ormulu 
Gold which has been on the market for years. 


Upon Request we’ will send cur Photographic 
Catalogue by Prepaid Express 


Full line on display at our New York cffice, 409 Brcecway, including 
KARNAK BRASS, Hand-Hemmered Ccprper and Biases Art Gocds, 


a 


Silver-Plated Hollow Ware and Flat Ware, CGold-Plated Nevelties, 


locks and Jewel Boxes. 


ORIGINATED BY 


The Benedict 
Mfg. ©. 


EAST SYRACUSE, NEW YORK 
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A New Size 


Krementz 
Collar Button 





a aa 


Smaller in 
the head, 
Longer in 


the shank 


eb Sha 











The size and shape best adapted to the 
new style collars. You need them 
to suit careful dressers. 





KREMENTZ & COMPANY 


NEWARK, N. J. 


PARKS BROS. & ROGERS NEW YORK 
Selling Agents for Jobbing Trade 1 Maiden Lane 
20 Maiden Lane, New York 


SAN FRANCISCO 
722 Shreve Building 
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The Kind ThatSell 





LOCKETS 

CHARMS 

NECK CHAINS 
VANITY CHAINS 
LORGNETTE CHAINS 
CROSSES 
PENDANTS 


VANITY TRINKETS 
VASES 





The goods that make the most profitable sellers are the 
ones whose quality you can depend upon. Look for the 
F. & B. Trade Mark on Rolled Gold Plated Jewelry and 
Sterling Silver Toilet Ware. You can then be sure of quality 
and style at prices usually asked for the commonplace kind. 


ROLLED GOLD PLATE 


SCARF PINS 
HAT PINS 
BROOCH PINS 
VEIL PINS 
COLLAR PINS 
BRACELETS 
LINK BUTTONS 


STERLING SILVER 


TOILET and MANICURE GOODS 


PICTURE FRAMES 
JEWEL CASES 
NOVELTIES 


THEODORE W. FOSTER @ BRO. CO. 


Manufacturing Jewelers and Silversmiths 








100 RICHMOND STREET, PROVIDENCE, RHODE ISLAND 


—-—— ~ NEW YORK: 13 Maiden Lane 
CHICAGO: Heyworth Bldg. CANADA: Kingston, Ont. 


























Woven Wire vs. Silk for Fobs 


BARROWS WOVEN WIRE FOBS 
WITH “NEW PROCESS” CHAINS 
AND ATTACHING DEVICE 








RACTICALLY there is little difference in flexi- 
bility between woven wire and silk as applied 
to Fobs. As to durability all the arguments 

are in favor of woven wire. In construction, finish 
and design Barrows Woven Wire Fobs merit the 
special attention of the trade. 

Each Fob is supplied with a Barrows “New 
Process” Safety Chain and Attaching Device. 
There is little use in having a chain at all unless 
it is a good one. Our “New Process” assures the 
perfection of chains from link to link and from end 


to end. Good selling arguments for both Fobs 


and Chains. 




















noe GSWOB. 
The H. F. Barrows Company 


NEW YORK 
Pe Ae NORTH ATTLEBORO, MASS. 
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FEB 


MAR 


MAY 











Every Day of Every Month 


— = STERNAU WARE == 


isin demand. Why? Because it’s a practical ware of exceptional 
quality and distinctiveness that excites admiration. 


THE GREEN-COVERED BOOK 


illustrates a variety of styles interesting to the jeweler. Ask for a copy. 


S. STERNAU & CO. 


TERAUWAR 


COMPRISING 


Note : 


OUR NEW SHOWROOMS 
are at 305 Br’dway, N.W. 
cor, Duane Street, N.Y. 


Office and Factory 
195 Plymouth Street 
Brooklyn, 
N.Y. 
Fancy Teakettles, Chafing-Dishes 


and their Accessories, Coffee- 
machines, Trays, etc. 














JIL 


JULY 


SEPT 

































































































Extra Dividends 


Do you realize that many of your competitors are 
reaping additional profits by carrying a select line of 


Silver Plated Fancy Goods and 
Novel Things in Hollow-ware? 


Extra dividends are earned in many stores through profits made 
on articles other than watches, jewelry and diamonds. Your 
customers will be glad to buy their fancy articles for gifts from 
you. Why not let them? Do you prefer to let them go else- 
where or will you put in a line which is in big demand ? 


We manufacture complete lines of Hollow-ware and Fancy 
Goods, including Serving Sets, Casseroles, Shaving 
Stands, Mirrors, etc., etc. 





Write for illustrated catalogue and sheets 





APOLLO SILVER CO. 


BERNARD RICE’S SONS, Proprietors 
542 Broadway, NEW YORK 


( 139-141-143 North 10th St. 
WORKS } “" BROOKLYN, N. Y. 
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Our Hardened Gold, 
Mirror Finish Chains, ~ 
Lockets, Charms, and ~ 
Bracelets are in a 
Class by Themselves 








Our Salesmen will have the newest 





things that ever happened on their 





August trip. 








2733/18/L815 


Factory: ATTLEBORO, MASS. 


NEW YORK OFFICE 
3 Maiden Lane 




















Watch the Allison Mfg. Co.’s Line 


New goods every week. Our sword hilt and dagger 
hat pins have met with great success. We are the 
originators, watch the “Me Too’s” copy them. We 
have copyrighted a number of the designs of the above 
mentioned articles and shall protect our rights. We 
propose to protect all of our original designs in the 
future. @ We also have the finest line of popular 
priced link buttons for ladies and gentlemen ever 
placed upon the market. 


ALLISON MFG. CO. 


NEW YORK OFFICE Bigney Bidg., ATTLEBORO, MASS. 


3 Maiden Lane 
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BATES & BACON ATTLEBORO, MASS. 





NEW YORK: 9 Maiden Lane CHICAGO: 103 State Street 
Makers of High-Grade GOLD-FILLED CHAINS, LOCKETS AND BRACELETS 
We make a complete line of Emblem Outing Chain. Order of your jobber your wants 





SUMMER OUTING CHAINS 






MI9IY% 
SIGNET 
BUTTONS 
TO ENGRAVE 
ELECTRIC 
SINGLE 
“SOLDERED |: 
LINKS . 


tg» M904 Mi85%4. MI74% M168. Mi662  MI632 MI842 MI82'%2 


The Marathon 
Line 
Still Leads 


Bracelets shown are 
the ‘* Split Belcher 
Top’? made in a 
great variety of 
signet, brilliant 
and stone set 
designs. All 
sizes. 







































Fobs, 
Bracelets, 
La Vallieres, 
Neck, Vest, 
Coat and 
Lorgnette Chains, 
Pendants and Lockets 


Only Highest Grade Stock and 
Superior Workmanship used in 
the manufacture of 


The ——- Line 


Ask your jobber for samples of new 
styles just out. 







Sold to the Wholesale Trade Only 


Factory, Attleboro, Mass. New York Office, 9 Maiden Lane 
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HUTCHISON & HUESTIS 


RING MAKERS FOR THE JOBBING TRADE 


ww 
SIGNET 
RINGS 


SERPENT 
RINGS 





 ] 


NEW YORK: 
15 Maiden Lane, Ira B. Hudson 


(@® HEH INTERCHANGEABLE RING 


Up-to-date STONE RINGS of all kinds 


Makers of the 


H&H 


Interchangeable 





. 
DIAMOND 
RINGS 


DIAMOND 
MOUNTINGS 








re 


CHICAGO: 


Columbus Building, Harry H. Miller 


FACTORY : 185 Eddy Street, PROVIDENCE, R. I. 
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PATENT PENDING 





116 Chestnut Street 


The Newest in 
Safety Fob Guards 


No doubt you have experienced trouble in the past 
because the levers of your guards fall out of their 
sockets. It has been the one weak point in selling a 
safety guard to your customer. The service of the 
guard was dependent upon the spring holding the lever 
in place, and no spring could be made strong enough 
to resist constant wear. 

We have overcome this difficulty in 


The New A. & Z. Safety Fob Guard 


illustrated herewith. It is made from one piece of 
metal, and no soldering necessary in completing it. 
You can follow the process of construction in the 
photograph. First, the stamped blank, showing the 
ears at the bottom. Second, the ears bent back at 
right angles with the blank. Third, the piercing proc- 
ess at top and bottom. Fourth, the lever in place. 
Fifth, the ears bent over, securely holding the lever. 
Sixth and seventh, the finished safety guard, attached 
to the chain. You can guarantee this guard to the 
purchaser, for the reason that we stand back of you. 


SEND FOR SAMPLES AND PRICES; 


A POSTAL WILL BRING THEM. 





A. & Z. CHAIN COMPANY 


Makers of One-tenth and Quarter Gold-Filled Chains, Bracelets and Fobs 


The only exclusive chain manufacturers that sell direct to the Retail Trade 


PROVIDENCE, R. I. 
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TEA BALL 
NEWS 


g There is a charm about things Dutch, 
which is irresistible. The Tea Kettle 
hanging on the crane in the old Dutch 
fireplace makes a pleasing picture. 


@ Reproduced as a Tea Ball it is 
equally pleasing. 


Tea Ball No. 2335 
Crane No. 2284 


Crane made in Sterling Silver also in Copper 


STERLING SILVER 


WE HAVE A VARIETY OF STYLES 
FROM WHICH TO MAKE 
A SELECTION 


SIMONS, BRO. & CO. 


Silversmiths 
Thimblemakers :: Jewelers 
PHILADELPHIA 611 Sansom St. 
NEW YORK - + 13 Maiden Lane; 320 5th Ave. 
CHICAGO - + + + © @* 103 State Street 
SAN FRANCISCO - 717 Market Street 


When in the vicinity of any of our offices, drop in and see 
our complete line 














24 











WARM WEATHER 
with Discarded Vests 





are the correct thing 


We have them in large 
variety, both Ribbon 
and all Gold — 10-Kt. 
only, with our standard 


finish 





Ask for 
Goods with 
x this 
hy Trade - Mark 


Ca ay 


— Fi 





We Distribute 
Through Jobbers Only 


POTTER @© 
BUFFINTON CO. 


7 Eddy Street 
PROVIDENCE, R. I. 
















Chicago New York San Francisco 


103 State Street 65 Nassau Street 704 Market "ae 
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Harrison's 
ape: | ee, $ Newest 
6 YSeSeSYZC £zMatch Box Cane 





(EXACT SIZE) 






We are encouraged to bring out this smaller size 
Match Box Cane on account of the splendid reception 
given to the larger one we introduced this Spring. 


See our new Fall Line for the latest things in Canes, 
also in Ladies’ and Gentlemen’s Umbrellas. 


W. W. HARRISON CoO. 


Makers of Established 


Umbrellas and WalKing Sticks 1876 


Of the Better Sort 


149 Broadway, New York 





Trade-Mark 




















Where to Stop When in New York 





BAYER & PRE 


5 EAST 17th STREET, NEW YORK 


BETWEEN BROADWAY & FIFTH AVE. 





Are showing the most extensive holiday lines of imported novelties for jewelry trade. It 
will be to any jeweler’s best interest visiting New York to certainly note address and call at 


our show rooms; all lines are shown in large variety. 


Novelty Jewelry Smokers’ Articles Opera Glasses 
Vanity Cases and Novelties oe Goods Leather Goods 
Lorgnettes ope, 2 Desk Sets 
Clocks Gun Metal Novelties Dj G 

Sterling Silver and Gun Metal “!™"&F Gongs, etc. 
Brass Goods Mesh Bags Art Goods 


Sole Agents: La Vogue Opera Glasses, La Vogue Binocular and La Vogue Lorgnettes 
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LA PIERRE MFG. CO. 


Silversmiths 


FACTORY AND OFFICE NEW ARK N J SALESROOM 
9 e e 1 West 34th Street, New York City 








TRADE MARK 


50-58 Columbia Street 





























“THE CANTABURY.” 


To meet the numerous demands made upon us for a popular The design is well balanced and original, the die work 
priced, Sterling Silver Toilet Set, we take pleasure in offering to clearly defined. While low priced, it is made and finished in the 
same manner as our more expensive sets. 


the trade for the season of 1910 our new Cantabury Pattern. 
Much care has been exercised in the selection of a design that 
would possess all the artistic merit and finish of a high priced 


set. 


To those having space in their stocks for a popular priced Toilet 
Set, we are coniident that the ‘‘Cantabury”’ will fill all require- 
ments. Mail orders promptly filled. 

SEND FOR PRICE LIST 


DEPASSE DEPOSIT WARE 


This cut shows one of our latest and popular 
priced cordial sets made in crystal glass. 
Price, $14.00 complete, subject to Jewelers’ 
Circular discount. Our complete line of Silver 
Deposit Ware and Sterling Hollow Ware now 
on exhibition at our Maiden Lane Salesroom 
and at our FactoryShowroom. Out-of-town buy- 
ers are cordially invited to inspect our line. 


DEPASSE MFG. COMPANY 


SALESROOM FACTORY AND SHOWROOM 
41-43 Maiden Lane 318 E. 23d Street, New York 











Selection Packages sent to representative Jewelers on memorandum. 


Pacific Coast Agent—ALBERT E. LEE, Shreve Building, San Francisco, Cal. 
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SOLID 
GOLD 
GOODS 
OUR 
SPECIALTY 





Walking 
Sticks 


are now fashionable 
with all up-to-date 
young Americans. 


SEND FOR CATALOGUE The Lighter Cane 


Wonderful Seller 


ARTHUR W. WARE & CO. 


announce the opening of their new and handsome salesroom, 










The Latest Practical 
Novelty 






; 






Snake and invite visiting buyers to call and see the largest and most #5 
popular collection in the world of exclusive diatice 

ounting 

Snake Wood 


Stic 


Walking Sticks, Umbrella Handles 
Riding Crops and Whips 


We Are Creators of Fashions in These Goods 








41 EAST 20th ST. Ground Floor, near Broadway | NEW YORK 








THAT knowledge of the many points of 


excellence and general superiority of 


The Matthews Company’s 
Silver Depositware 


may become more widely disseminated is the 
sole purpose of this advertisement. In the 
long run the best is always the lowest in cost 
and this applies. with particular force in the 
consideration of The Matthews Company’s 
wares. The illustration is one-quarter size 
and the plateaux are made from five inches 
to twelve inches in diameter. Write for 
prices. Complete sample line at the Hotel 


Marlborough, New York City, Aug. 15 to 25. 
He GG 
THE MATTHEWS COMPANY 


Silversmiths 
112-116 Arlington Street, NEWARK, N. J. 
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The <@ Hardened Bronze 


ONE PIECE PINSTEM 


Our Bronze Pinstems are made of a private composition 
melted and rolled in our own factory, and are Superior in 
Strength and Temper to any on the market. 








~~ c 
No. 4. Bronze No. 4. Bronze 
SMALL JOINT PINSTEMS 
Made in sizes 1-2 in. to | 1-2 in., in 1-16 in. variation 


Bronze and Bronze Gold Plated 


ene goer 


No. 2. Bronze No. 2. Bronze 





LARGE JOINT PINSTEMS 
Made in sizes 3-4 in. to 3 1-2 in., 1-8 in. variation 
A Yellow Metal with a Gold Color 


Cost you no more than the German Silver now on 
the market. Order from your jobber. 


Samples sent free upon application 


THE NEWALL MFG. CO. 


Manufacturers of ° 
Jewelers’ Findings and Watch Case Materials 
NEW YORK OFFICE: Factories : CHICAGO OFFICE : 


51-53 Maiden Lane Providence, R. I., Newark, N. J. 42 E. Madison St. 


Inexpensive Sautoirs 
Diamond & Pearl Plaques 
Medallions 

















os a ene 





A NEW MOVEMENT 


American Made One that you can make a profit on 


4 ‘ 


6, 16 or 18 Size 6, 16 or 18 Size 


EACH EACH 


$1.90 


f 


In three sizes, 6, 16 and 18 size. Open Face are Pendant Setting. 
Hunting are Lever Set. The biggest value in the movement line 
that has ever been offered the retail jeweler in an American-made low- 

riced movement. Our new La Salle is a %-plate, highly damas- 
eened and superiorly finished, is a gemuine 11 jewel movement, has 
two exposed winding wheels, polished and lded, four pairs of 
top jewels and settings, patent whip lash regulator. The jewel 
cups are gilded, and we absolutely guarantee this to be the greatest 
value at our price ever offered the trade. Order samples and if 
you don’t think so, return them to us at our expense. 


Each $1.90 


HOLSMAN & ALTER 


Wholesalers and Jobbers of 
Everything in 


WATCHES, JEWELRY, Etc. 
176-178-180 East Madison St. 
CHICAGO, ILLINOIS 


P. 8.—Write for our Catalogue; mailed to Retail Jewelers only 
on application. 



































WILLIAM L. SEXTON & COMPUNT ; 


FORTY-NINE JOHN STREET 
NEW YORK 


TELEPHONE—JOHN 763 


r 
| 
; 
\, 
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Jewelers to-day are meeting on a common footing:—feeling that 
their interests are similar, and co-operation the most effective 
method of successful merchandising. 

We have always worked on this theory and endeavored in every 
{| way to co-operate with our customers in making their business profit- 
able. We select our goods with the greatest care, see that they are well 
made—and always worthy of our guarantee. We give prompt service. 
We try and anticipate your wants, and supply them promptly. We 
always have goods which are distinctive and exclusive—and on which 
the dealer can make a proper margin of profit. Briefly--we consider 
your interest OURS, and govern ourselves accordingly. 


HENRY FREUND @ BRO., 


Stands for quality and excellence and is 
equal to a Government stamp. - 














71 Nassau Street 


“Sellers of Sellers” NEW YORK 


__ Our Trade-Mark “THE ROSE” @ 











Established 1865 H. S. MORRIS, Sec’y and Treas. 


I. N. LEVINSON, President 
14-K and Platinum Bag 


MESH BAGS BUCKLES 
MESH PURSES _SASH PINS 
VANITY GASES ‘ 

CARD CASES pen coal 
CIGARETTE CASES 


PUFF BOXES and OTHER NOVELTIES 


TRADE MARK 





Gold Bags, En d, Pierced and Engine-turned. 
New Effects in Shirred and Fontestiies Mesh. 





Vanity Cases, in all Sizes and Various Compartments. 


S. COTTLE COMPANY 


Builders of High-Grade Gold and Silver Novelties in Original Designs 


31 East 17th St, NEW YORK 


( PARIS: 28 Rue d'Hauteville 
Branch Offices: < CHICAGO: Mr. H. M. HEYMANN, 1103 Heyworth Bldg. 
( SAN FRANCISCO: Mr A. E. LEE, Shreve Bldg. 
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ZIRUTH-UNBREAKABLE 


GOLD and PLATINUM CHAINS 


Are cheaper than those that claim to compare in quality and much better than those of equal price. Are stronger, more flexible, 
better finished, finer shaped links, more beautifully colored, more carefully séldered and inspected than any other chain on the market 
and are so conceded by the trade. They are plump 10 K. and 14 K. as stamped and fully guaranteed. Of 
what value is the stamping law unless you assay your goods? We iavite you to assay our chains. Chains 
cheap in construction are dear at any price and therefore you cannot afford to use machine-made chains in place of hand-made chains. 


ZIRUTH-UNBREAKABLE HAND-MADE CHAINS 
are the cheapest because they are the best constructed on the market 











We pride ourselves on our prompt deliveries. Write us at once and our representative will call or we will 
submit samples and prices. We cater to the manufacturing and jobbing trade. 


DO NOT CONFUSE US WITH ANY FIRM BEARING SIMILAR NAME 


HENRY ZIRUTH, Sole Manufacturer 
Factory and Office: Murray and Austin Streets, NEWARK, N. J. 


SALESROOMS 
15-17-19 Maiden Lane, New York 103 State Street, Chicago, 1/1. 704 Market Street, San Francisco, Cal. 











Our Hand-Made Sterling 
Silver Jewelry 


Embodies the newest ideas of Euro- 
pean Art Jewelers. These goods, while 
of high grade, are moderate in price 
and only genuine semi-precious stones 
are used inthem. We present new 
and original designs in Brooches, 
Pendants, Scarf Pins, Shirt Waist and 
Dinner Rings, Necklaces, etc. 

Our line of Fans is recognized as 
the standard line of America. 





Call to see us or send for selection, mentioning price. 


LEWY & COHEN 


Importers and Manufacturers 


114 Fifth Avenue, corner 17th Street - - NEW YORK 














THERE’S A REASON 


For our continually increasing business. This last season we did a larger business than ever 
before in our existence. We have been in the field forty-two years and are still youngsters. 


THE REASON (£0: our success is that our lines are always “Up to the Minute.” 
This we will prove to you in a few days when one of our nine 
representatives calls on you with a complete line of 


WADSWORTH FAHYS ILLINOIS CASES 


Also Complete Line of ELCIN, WALTHAM, HAMILTON, COLONIAL and LORD ELCIN, 
not forgetting our SPECIAL 25-YEAR ELITE 


mn | 1, OLLENDORFF CO. 


to 
ESTABLISHED NEARLY HALF A CENTURY 


a NEW YORK PITTSBURG 
15-17-19 Maiden Lane Sixth and Liberty Streets 
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A POINT OF TASTE IN LORGNETTES 





HE NATURAL uses of Lorgnettes rendering 
TRADE 


hanes them more or less prominent objects, it is 
desirable that they be not too obtrusive or too 
extreme in style. Yet they should be worthy 
intrinsically and artistically. These canons of 
if e Plati and Dia- 
MARK taste are exemplified in the Platinum anc a — 


mond Lorgnettes made by this house. 











49-51 FRANKLIN STREET 
NEWARK, N. J. 


DURAND & CO. 








TRADE MARK. 
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OSMUN-PARKER MFG. CO. 


VAKERS OF 


Fine Pearl and Diamond Goods 
338 Mulberry Street 





NEWARK, N. /. 





BELINE & GLASSER 


Silversmiths ana Goldsmiths 


Makers of High Grade 14K. 


Gold Mesh Bags 


Vanity Cases, Cigarette Cases, Etc. 


Also Sterling Silver Mesh Bags 


— Now at — 


1352 Bryant Avenue » 
Cor. Jennings Street 
Bronx - New York City 


(Subway to Freeman St. Station) 
Telephone - - 3127 Tremont Trade-Mark 











Gold Chains 


We make every conceivable 
kind of a Gold Chain, incor- 
porating the best material and 
workmanship. 





Economy in manufacture and 
merchandizing—we have no 
traveling men—makes it pos- 
sible to offer the Retailer a 
good, substantial line of attrae 
tive Chains at prices that allow 
a generous profit. 


THE NEW CHAIN 


Write for a sample of our new 
solderlesc, flexible and inde- 
structible Bead Neck. No 
stringing or wiring. 15-inch 
lengths, and 10K. only. 


IT’S A SELLER 
Alois Kohn & Co. 


NEW YORK 





16-18 Maiden Lane 


THE GOLD 
1850 CHAIN HOUSE !9!0 




















The Bowden Rings 


ARE COMPLETE IN VARIETY, CORRECT IN 
QUALITY AND PERFECT IN FINISH. WE 
MAKE EVERY VARIETY OF FINGER RINGS. 


J.B. BOWDEN & CO., 


15, 17, 19 Maiden Lane, 24 Floor, NEW YORK. 
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G. R. HOWE ESTABLISHED 181 BY A. CARTER F. R. HORTON 
W. T. CARTER F. W. STANBROUGH 
W. T. GOUGH H. L. FARROW 


CARTER, HOWE & CO. 


MANUFACTURERS OF ARTISTIC—SALABLE—RELIABLE 


GOLD JEWELRY ssn 


INCLUDING THE MOST COMPLETE ASSORTMENT OF 


i VANITY CASES, PORTEMONNAIE, MESH BAGS AND PURSES IN 
GOLD AND SILVER 

PLAIN, ENGRAVED, ENGINE TURNED AND ETCHED DESIGNS 
SAUTOIR CHAINS IN 14K. GOLD AND FANCY ENAMELS 


9-11-13 Maiden Lane, NEW YORK Factory : NEWARK, NEW JERSEY 





TRADE-MARE 





























La Vallieres, Rings, Scarf Pins, 


Brooches, Ear Rings, Studs, Etc. 
In 14 Kt. Gold and Platinum 


In the accompanying illustration we show 
a few designs from our extensive line of 
La Vallieres. There are over 100 patterns 
to select from, but this will serve to give you 
a general idea of their beauty and price— 




















No. Mounting Price Set with Diamonds 
I 1725 $45.00 $85.00 
1748/2 52.00 220.00 
i 1693 53.00 300.00 
We 1612 48.00 220.00 
, 1710 30.50 180.00 
— 1714 46.00 220.00 
pleased 
Prices subject to Jewelers’ Circular Key 


Also to 10% discount for cash. The prices quoted for La Vallieres 

with diamonds are liable to vary a few dollars either way—for the reason 
that the weight of the diamonds in La Vallieres of the same design cannot 
be exactly duplicated. ; 


Any of these La Vallieres will be made to order in 
all gold or in all platinum—prices on application. 


WM. KINSCHERF CO. 


107-109 WILLIAM STREET : NEW YORK 


to sead a 
selection 
upon request. 
We miittiia i 
separate depart- 
ment for special 
order work and make 
it a specialty. 
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“ MANUFACTURING ibe teres 
to, 87 MAIDEN LANE, cgct 
NEW YORK 


TO THE JOBBERS 


A Line of Sellers—10K. and 14K. Gold Jewelry 
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Pearl Psyche Bow 


SMARTEST SPRING AND SUMMER NOVELTY 





(PATENT APPLIED FORK) 


Send for Some on Approval 
They are Money Makers 


Prices, $20.00 to $150.00 


HOWARD & COCKSHAW 


218 and 220: Fourth Avenue New York City 














MORRIS SAPO 


Maker of High Crade 


GOLD s0PLATINA 
JEWELRY 


40 West 28th Street 


(Between Broadway and 6th Ave.) 





WE MAKE 


FINE DIAMOND 


MOUNTINGS 


IN ALL THE VARIOUS 

STYLES—-REPLETE 

WITH THE NEWEST 
IDEAS AND FAULT- 
LESSLY EXECUTED 


SR+ 


NECKLACES 
COLLARETTES 
SAUTOIRS 
SAUTOIR CHAINS 


MEDALLIONS 
PLACQUES 
LA VALLIERES 
BROOCHES 


CIRCLES, HORSESHOES, 
CRESCENTS 


BAR PINS 
SCARF PINS 
DINNER RINGS 
FANCY PLAT RINGS 
PRINCESS, CLUSTER RINGS 

CARVED GOLD RINGS 
PLAIN GOLD RINGS 
STUDS—EARRINGS 


\R- 


SPECIAL ORDER 
WORK. 


MOUNTED PIECES 


DAVIDSON 
& 
SCHWAB 






































New York City a — 
Telephone 3170-Madison Square 87 Maiden Lan> 
NEW YORK 
GEO. T. MOORE CROUCH & FITZGERALD 
Jewelry 


Manufacturer and Designer 








Monograms, Crests, Coat-of-Arms 
Lodge Devices and Society Emblems 
Toilet Ar:icles, Umbre!la and Cane Handles Mounted 
Gold and Silver Fob Monograms our Specialty 
MONOGRAMS FOR AUTOMOBILES 


407 Fourth Avenue New York 











Trunks 
and Cases 


177 Broadway 


Bet. Cortlandt 
and Dey Sts. 


154 Fifth Avence 
723 6th Ave. 
New York 
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The Prevailing Style of Dutch Collars Now Galls For 





atte 
« 
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A. J. Hedges & Company oo BEL oo 12-16 JOHN ST. 
K 


Makers of 14-K. Jewelry NEW YORK 











OSMERS, DOUGHERTY CO. =) 


MANUFACTURING JEWELERS 
291-293 Seventh Avenue, bet. 26th and 27th Sts. (‘Phone 913 Madison) NEW YORK 








Tit 





SEED PEARL 


Necklaces, Collars, Bracelets, Ropes, Bayaderes, Sautoirs, Brooches, Pendants, etc., 
also loose in all sizes and qualities. 


ORDER AND REPAIR WORK of all kinds executed by skilled workmen 























HANDY PINS 


ALL SHAPES AND SIZES—PLAIN, ENGRAVED AND 
ENGINE TURNED 


FIRST CLASS GOODS AT A PRICE 
WE INVITE COMPARISON 


FRANK KREMENTZ CO. 


530 Mulberry St.. NEWARK, N. J. 
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WHY WE DO IT 


a previous issue of this journal we t 
we were able t ) sell you goods for Bey money 
han you would pay elsewhere. 
The reason why we do it is because you will 
naturally buy where you get the most value. 









No. 310 We want to prove to you conclusively that the 
7 claims we make are substantial ones. Our assertion 
Chatelaine that we give you more than the other fellow does 
Notched, is backed up by the patronage of the largest 


" ; removable lealers in the United States and Canada. 
. ad and Our prices are } made possible only by manufac- 
‘ . ac —}: 7 . 
i turing in large quantities. This results in a cost- 
easel saving producti n, as well as a higher standard of 





Kindly fill out the coupon and send with 
order, in order to obtain this memo. 


EMPIRE JEWELRY CASE CO., 
146, 148, 150 Clinton Street, 
BUFFALO, NEW YORK 
Please send me, with the enclosed order, 
The Empire Loose Leaf Memo 
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ty in ‘the finished article, 
You share directly in these advantages by way of lower cost or 


higher quality, as com paves to other makes of boxes. 

In order to satisfy yourself, sen ad us your mail order, and we 
will include one of the Empire L Leaf Memos, free. 

Our .bo iklet, “The Reason W hy,” ’ free upon request, the only 
stipul m being that you use your wn letterhead. 

if you desire we will send you the name of jobber nearest you 
handling Empire boxes, 


Coupon is for your convenienc 
We are specialists in the Je wen Case Business 


EDWARD WARNER, Pres. and Treas RUDOLPH J. WARNER, Secy 


EMPIRE JEWELRY CASE COMPANY 


BUFFALO, N. Y. 


142-144-146 Clinton Street 


















THE FRANK T. MAY CO. 


NOVELTIES 


JEWELERS a1 





ARTISTIC AND ORIGINAL DESIGNS 
COMBINED WITH THE FINEST WORKMANSHIP 


East 17th Street 
Union Square 
NEW YORK 














There is nothing too large, or too small, or too 


intricate for us to attempt 


MONOGRAMS 


For years we have made Monograms to order, 
and the success we have had in this department 
is due to our reasonable charges, design and fin- 
ish. We make designs to order from all qualities 
of gold, silver, and rolled gold, and plated. 


Expert Repairing for the Trade 


We have built up our present business in this 
line, and our guarantee, “prompt delivery, best 
workmanship and reasonable charges,” speaks for 
itself. Gold and Silver Electro-plating a specialty. 


Jos. Landsman, 


51-53 Maiden Lane 
NEW YORK 





Send Us a Trial Order 

















BURSTOW, KOLLMAR & CO. 


NEWARK, N. J. 


Manufacturers of 


Bracelets, Bead Necks, Handy Pins, Lockets, Brooches 
Tortoise Shell Ornamented, Braid Pins, Back and Side Combs 


Bead Necks Repaired and Restrung 





SEAMLESS TUBING FOR THE TRADE *?2i... 
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-ENOS RICHARDSON. & CO. 


23 Maiden Lane 33 33 33 NEW YORK, N. Y. 













14-K. Gold Sterling Silver 
Jewelry Jewelry 


\ Cuff Buttons 
dy Pi i. 
ray Fe Hat Pins 


Safety Pins 


TRADE 


ob 


MARK 
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Chains 























10-K. and 14-K. Safety Pins 
Neck Chains Brooches ce 
Sautoirs Cuff Buttons 1 olders 










Tie Clasps 
Coat Chains 
Match 


Boxes 


. Shirt Studs 

Fobs 

Tie Clasps 
Veil Pins 


Fancy Vest Chains 
14-K. Gold 


Platinum 
Enamel 


“RS.” 


10-K. and 14-K. 

















Cigar Lorgnette Chains Hat Pins 
Cutters With and Without Scarf Pins 
Stones 
STERLING SILVER Belt Pins 
14-IK. GOLD Coat Chains Match Box 
Plain :: Engraved :: Engine-Turned Gold and Platinum saad 
i865 1910 
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WE HAVE BEEN SPECIALISTS FOR OVER 45 YEARS 


THE REPAIRING OF WATCH CASES 


Do not misunderstand! We do not do general jewelry repairing, and maintain a small 
department “for such case work as we may receive”; the greater part of our factory is 
devoted to the repairing, recoloring, and gold and silver plating of watch cases. Special 
machinery, and long years of experience enable us to do what others cannot. Of course, 


we do general jewelry repairing, too. 
N. J. FELIX & SONS 


45 Maiden Lane, N. Y. 
Phone, 470 John 

















KEY WIND CASES CHANGED TO STEM WIND. 
SEND US YOUR NEXT REPAIRS. 
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MONOGRAM FOBS TOTHE TRADE 


in solid 14Kt. GOLD, STERLING SILVER and GOLD PLATE, mounted on Silk 
Ribbon or Leather. 
PLATES AND PRICES ON APPLICATION 


WALDRON & CARROLL, 34 Warren St., New York City 
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JULIVS WODISKA 


Maker of High Grade 
Diamond Mountings 
DESIGNS AND ESTIMATES FOR SPECIAL 
ORDERS 
Diamonds Recut, Repaired and Improved 


40 John Street NEW YORK 

















= 


COLLAPSING CUPS | 





2 =» We make a large collection of Sanitary | 


Drinking Cups in leather cases | 


bea’ Tourists’ Goods 


| C. F. RUMPP & SONS | esrasuisnep 
nr R — Fancy Leather Goods 1850 






































PHILADELPHIA 


NEW YORK SALESROOM - - - 683 & 685 BROADWAY 
















A simp'e, convenient and entire 
workshop in itself. 
} } Adjustable toincandescent light 
F ; or power circuit. 
X 





— Green's Combination 


ELECTRIC POLISHING and 
»\ BUFFING MOTORS, PLATING 
sd DYNAMOS, DYNAMOTORS and 
DEMAGNETIZERS 
With Adjustable Automatic and Interlocking 
Stee! Chucks, fi:ting either right or left sid- 
of shaft. Dust proof, air and water tight. 
If our Motors and Dynamos are good 
‘ enough for the leading manufac .urers and 
U. S. Government, SHOULD THEY 
NOT INTEREST YOU? 


The W. Green Electric Co., 81 Nassau Street, New York 














Geo. O. Street 
& Sons 


ESTABLISHED 1837 


MAKERS OF 


FINE GOLD GOODS 


Signet and Seal Rings 
Link Buttons and Studs 
Fobs and Seals 
Scarf Pins 


35 MAIDEN LANE 
NEW YORK 
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Western Jewelers 
For Quick and Careful Service 


Send Your Watch Material and 
Tool Orders to 


E. L. Deacon Jewelry Co. 


DENVER, COLO. 











See See 
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The Leading House for 


BALTIMORE REPGUSSE WORK 


Trade-Mark 





Sterling 
925/1000 


HEER-SCHOFIELD CO. 


BALTIMORE, MD. 


Superior Quality Sterling Silver 
Hollow=Ware 
Flat=-Ware 
Toilet=-Ware 
Umbrellas 
Buckles 
Match=-Work 
Ecclesiastical Work 
Repairing and 
Electro Plating 


Prices Right 
Quality The Best 


TRADE ONLY 





Kastwood-Park Company 


NEWARK, N. J. 





SALESROOM 
15-17-19 MAIDEN LANE (Silversmiths Building) 
NEW YORK 


MANUFACTURERS OF 


Sterling Silver 

Toilet Articles 
Pierced Wares 
Novelties 


Mesh Bags and 
Jewelry 








ARTISTIC CREATIONS 


(Po 


Trade-Mark 





REMARKABLE VALUES 








70/1 Cup 70/2 Saucer 

















LATEST NOVELTY BELT BUCKLE 


No Holes : No Tongues : Self-Adjustable 


“ SLIDABUK ” 


Belts and Buckles for Ladies and Gentlemen 


Every Buckle a piece of Jewelry 
The only Belt a Jeweler can Safely Recommend 








Front View, showing Monogram Cut Out 
an t, $5 00 


Price for Belt and Monogram engraved, $3 00 
Plain Face Buckle and Belt 


in Gold or Gun Metal - - 2 50 
Cut- tials 


Stamped Metal - - - - - 1 00 
Out Ini oe2ene 1@& 

















Back View, showing the Strap under 
the Side 


at 53 Belts give great ease and 
SLIDABUK comfort to the wearer; you 
can let it out a little or pull it up tighter. It sat- 


ishes the most exacting. 
Send for Price List and Trade Discounts to 


Thomas J. Dunn Go. 


MANUFACTURERS 


103 Chambers Street NEW YORK 


For Use To-Day 


Our complete shop under the charge of experienced 
men can repair or MAKE ANY JEWELRY at the 
SHORTEST POSSIBLE NOTICE. EVERYTHING in 
the jewelry line repaired and refinished. Stones of all 


kinds. Gun Metal finishing. It Must Be Good if done by 


Halley & Company 
51-53 Maiden Lane, New York 





ENGRAVING: the GOOD KIND. 














HEADQUARTERS FOR EXCLUSIVE AND ARTISTIC 


TORTOISE SHELL COMBS 


PINS, BARRETTES, OPTICAL COODS, Etc. 


SELECTION PACKAGES SENT ON REQUEST 
REPAIRING PROMPTLY EXECUTED 


DAVIS & WA LTO N 809 Sansom Street 


TORTOISE SHELL SPECIALISTS PHILADELPHIA 


SPECIAL DESICNING 


Established 1833 
By Henry Carlisle 











SNOW & WESTCOTT CO. | AMETHYST and TOPAZ 
21 MAIDEN LANE, NEW YORK BROOCHES and SCARF 


v Eaabihed 18 PINS 














| Reduced Price,*50 cents, Postpaid. 
Manipulation of Steel in Watch Work jor Gicccine Puntishine Co. 
1 


RY JOMN J. BOWMEN 1 John St., New York. 
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Let Us Send You a Locket—FREE 


Our object in making this offer is so you may know our locket line. See—test—wear 
an actual sample from it—prove to yourself the merits of said line; that our goods 


are right in quality, and profitable to sell. 

On receiving said locket, examine it closely — note the design, workmanship, finish 
and color. Eat the metal off one of the sides with acid, and note the thickness of 
gold for wearing qualities. REMEMBER, this locket is out of our regular stock from 


which all ee. lockets, stamped [8) in the shell, are made. 
MR. RETAILER, TRY ONE! 
WE SELL THE JOBBING TRADE ONLY 





Ee BLISS BROS. COMPANY 


Makers of High Grade Rolled Plate Lockets, Bracelets, Scarf 
Pins, Link Buttons, Ribbon Fobs, Waist Sets and Hatpins 


ATTLEBORO - - . . " 





MASSACHUSETTS 





SEAMLESS 


GOLD SHELL 


RINGS 


and Scarf Pins, Ear Knobs, 
Link Buttons, Studs, 
Emblems, Etc. 


Can you afford to recommend and 
sell a line of gold shell jewelry that 
you are not absolutely certain will give 
entire satisfaction to the purchaser ? 

You don’t need to worry when you 
buy from us, as we guarantee every 
article we make. 

New and up-to-date patterns at at- 
tractive prices. 





Write your jobber for prices 
and information 





The Morgan Jewelry Co. 


Manufacturing Jewelers 


62 Page St. Providence, R. I. 











THE CROHN PATENT SAFETY CUARD 


For Searf Pins, 
s. The most 


by mail, 25c.; in 10k. gold, $1.00; 14k., $1.25. M.CRO 


Maker and Inventor, 48and 50 Maiden Lane, New York 


Studs and Lace 
practicaland only 
adjustable one invented. Price, $1.50 per doz. For sale 
by all wholesale jewelers and Wateria! houses. — 











Gems and Precious Stones 





Flexible cover, postpaid, 50c. Published by the 
Jewelers’ Circular Pub. Co., 11 John St., N. Y. 














Summer. 








1696/9118 1697/9102 








Pendants and La Vallieres 


have been good sellers the past season and are better this 


Our line of Silver La Vallieres is the largest on the market, 
and acknowledged the best. It must be seen to be appreciated. 
As we were one of the first to put in this line of goods we have 
produced for this season just what is in demand. 


Look them over. 


Doran, Bagnall & Co. 
NORTH ATTLEBORO, MASS. 


Manufacturers of Ladies’ and Gentlemen's Chains, Bracelets, 
Rosaries, Crosses, Pendants anc} Charms. 
OFFICES: 194 Broadway, New York. 
42 E. Madison St., CHICAGO, ILL. 150 Post St., SAN FRANCISCO, CAL. 
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EMBLEMS 


“That’s All” 
IRONS & RUSSELL CO., Manufacturers of Emblems 


THREE COMPLETE STOCKS 
Main Office and Factory: 95 Chestnut St., Providence, R. I. 

















CHICAGO OFFICE: 131 Wabash Avenue NEW YORK OFF CF: 11 Maiden Lane 
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Few of Our Many Mirror Lockets with Putts 


TRADE 


~S.K.Merrill "5 Gompany 
WEW YORK, OFFICE MAIN OFFICE, Qs FACTORY 


15-17-19 MUAIDEN LANE: Lacket --: Makers PROVIDENCE, RoI. 
SOLD TO JOBBING TRADE ONLY 


Our IMMENSE LINE OF SCARF PINS 


ARE SELLERS AND PROFIT MAKERS 


Write for samples at once 


A profit is realized only when a sale is made. 

That is why our scarf pin designs are so popular, they quickly 
sell and at a good substantial profit. 

It will pay you to consider our line very seriously and see it at 





the earliest possible moment. 
We want you to become acquainted with what we produce before 
placing your Fall orders, for we believe it to be to your interest. 


Write us to have our salesman call. 


CHARLES E. HANCOCK CO. 


7 Beverly Street, Providence, R. I. 


Manufacturers of Fine Cold Jewelry Y.808G 


NEW YORK OFFICE: CHICAGO OFFICE: 
13 Malden Lane 903 Heyworth Bidg. 
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Ear Screws, 
Ear Drops, 
Picrceless Drops, 


Rings, 
Brooches, 
Scarf Pins, 



















Tie Pins, 
Handy Pins, eat 
Cuff Pins, Cameos in 
Veil P ins, Brooches, 
Collar Pins, Belt Pins. 
Chain Sets, Scarf Pins 
Link Buttons, end 
Hair Barrettes, 


Heart Charms, 









E. L. 
SPENCER 
co. 


98 Chestnut Street 
PROVIDENCE, R. L 


MAKERS OF 


SOLID GOLD 
JEWELRY 


Trade-Mark 





NEW YORK OFFICE: FOR THE 
15-17-19 Maiden Lane JOBBING TRADE 
ONLY 


Sample Lines Only 








“BURMAH” 


TOILET WARE 
THE NEW “PARISIAN IVORY” 


The /atest and best imitation of real Ivory 
toilet goods yet produced, at ;', the price 
of genuine Ivory. Cut glass jars with 
Parisian Ivory tops, $3.75 to $12.00 per 
dozen; cut glass puff boxes, Parisian 
Ivory tops, $12.00 to $45.00 per dozen. 
A full line of photograph frames in all 
sizes, oblong, oval and round, at $15.00 
per dozen and up. Monograms engraved 
in any color desired; also carved in 
relief. Send for illustrated catalogue and 
samples. We repair ivory, tortoise shell, 
pearl goods, jet goods, fans, etc. Price 
list for repairs sent on application, with 
display card. 


CHAS. A. HETZEL & SON CO. 


Manufacturers of Ivory Toilet Ware 
and Tortoise Shell Combs 
Factory and Salesroom, 112 West 3ist Street 
NEW YORK CITY 

















Our Neck Chains require no large advertising space 
to tell of them 


STANDARD REPUTATION 


Highest Quality Stock, Finish the Best 
Handle “PR. ST. CO.” CHAINS 


Every Chain Stamped 
and you will have satisfied customers 


PROVIDENCE STOCK CO. 


100 Stewart St., Providence 11 Maiden Lane, New York 131 Wabash Ave., Chicago 











Important Trade Note 


Have you considered the advan- 
tage of having a resident buyer in 
New York City? The metropolis 
is overflowing with new goods con- 
tinually, both staple and novelty, but 
do you see them when they are new? 
Have you anyone in the market to 
look after your wants, memoran 
dums, repairs, special orders, etc? 
Our plan is to represent you here 
and keep you in touch with the new 
and the salable. When you con- 
sider that every big retail concern in 
other lines owes its success to proper 
New York representation, isn’t it 
time for you to get away from an 
tique methods? Our membership is 
limited. We have no merchandise to 
offer, but secure the best in the open 
market at least price. 

A postal card will bring full par 
ticulars by mail. 


The Jewelers’ Co-Operative Syndicate 
65 Nassau Street, New York 








Write Us For Selections 





1200-1202 Walnut Street 


To Clean and Replenish Your Stock ot 


WE ALSO MAKE 


This is the Proper Time | ™’,: 


UP-TO-DATE LINE 
OF 
14K. MEDALLIONS 


Emblem Jewelry |“ 


CUFF PINS 





I. BEDICHIMER & CO. 


Established 1865 


PHILADELPHIA, PA. 
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Now Ready! 





The Jewelers’ Circular-Weekly 
Buyers’ 
Directory 


of the Manufacturers, Importers and 
Jobbers in the 


JEWELRY AND KINDRED 
TRADES 


A Handy Classified List for Buyers 
PRICE 5() CENTS 


The Jewelers’ Circular Weekly 
Buyers’ Directory 


is a complete, up-to-date, classified and 
geographically arranged index of Man- 
ufacturers, Importers and Jobbers of 
the Jewelry and Kindred Trades. 

It covers every line of Jewelry, 
Silver, Precious and Semi-Prec‘ous 
Stones, Watches and Watch Cases, 
Clocks, Gold and Fountain Pens, 
Optical Goods, Supplies, Materials, 
Tools, Leather, Art Goods, Bric-a- 


Brac, Assayers, Refiners, etc., etc. 
The Buyers’ Directory 


has become a standard and indispens- 
able hand-book for the Jeweler and 
should be in the hands of every Buyer. 

Bound in limp cloth, 3 x 6% inches, 
192 pp., with Map of the Jewelry Dis- 
tricts of New York 


PUBLISHED BY 


The Jewelers’ Circular Pub. Co. 
11 JOHN STREET, NEW YORK 
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RICE 


GUARANTEED TO 
GIVE SATISFACTION 


or A NEW one IN 


ITS PLACE. 


BEA 


WARRANTED 


ROLLED 
PLATE | 


LOCKETS 


CROSSES 
CUFF LINKS 


INKS CUFF PINS 


Manufacturing 
Jewelers 


OFFICE AND 
FACTORY 


Attleboro 
Mass. 

















480/53 





479/2 


R. B. MACDONALD & CO. 


























WM. SMITH & CO. 


OFFICE: Established 1854. MANUFACTORY : 

9-13 Maiden Lane, New York 407 Mulberry St., Newark, N. J. 
MyIOORREOHO ARO EA) SOLID DIY GAG UGGGRGGS hy Also GOLD AND SILVER 
KEY CHAINS AND 


Manufacturers of GOLD AND SILVER CHAINS jh 


GOLD, SILVFR AND PLATED CHAIN TRIMMINGS 














CHAS. M. PRIOR Many designs for 





Designer Novelties on hand, at 
A fi ¢ 24-26 EAST 2ist STREET special prices 
NEW YORK 














Cloth, Postpaid, $1.00. Published by 


s 
Gems and Precious Stomes 1% kewsiert"Grcugs buviishing’ co. 
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ASK FOR GOODS BEARING THIS TRADE MARK 
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Trade-Mark 





CHICAGO OFFICE 


NEW YORK OFFICE 
1203 Heyworth Building 


No. 7 Maiden Lane 











SPEED 
ACCURACY 
TIME-SAVER 


No. H1037 


THE HUMMER 
NEW MONOGRAM 


SAW MACHINE 


Can be used in every case instead of the hand saw. Permits both hands to handle 
the work with ten-fold speed and absolute accuracy. 

For making all sizes and kinds of monograms, belt pins, buckles and fobs; for 
cutting away superfluous solder, and for watchmakers in sawing plate or wire, 


where often a file is used. 

Size 9’ x 9’ x 3’. Well made and finished. All joints, spindles and wear- 
ing parts are case-hardened and guaranteed. 

Run by \ twist belt connected with any small foot or motive power, requir- 
ing no more power than an ordinary watchmaker’s lathe. 


SWARTCHILD & COMPANY 


SUSE IN FHe Wworte HEYWORTH BUILDING. MADISON ST. & WABASH AVE. CHICAGO, ILL. 


IP PLY HOUS la ee AS) 





} Price, $16.50 


SA, 

















FE eke wa 














ities, 











\ugust 3, 1910. THE JEWELERWS’ CIRCULAR-WEEKLY 59 


“The Case That Courts Comparison”’ 


Mr. Retailer: 2s 
OUR LATEST ACHIEVEMENT 


in thin model 12s cases, marks a new era in Watch Case 
making. 
They are ‘“‘Character Cases” hand made, 5K. Joints 
Elipt. Pendts. and fancy caps, beautiful models. 
Ask your jobber to show asample of the SOLI- 
DARITY thin model 12s, then compare it with 
the prettiest 12s case you can find—THEN— 
well, you and your jobber must do the rest, the 
output will be limited, 


SOLIDARITY WATCH CASE CO. 


“Established over a Quarter of a Century” 


54 Maiden Lane - 3 New York 


D. E, D. McMURRAY, President LOUIS J. MONTAGNON, Secretary-Treasurer JOHN W. SHERWOOD, Vice-President 


Jewelers’ Roll Tissue and Cutters 


Fine, clear white, grass bleached, non-tarnishing Tissue, in Dennison’s attractive 
nickel-plated Holder and Cutter. A convenience that saves time, economizes counter 
space, and insures a neat and proper wrapping of all your goods. Indispensable during 
a Christmas rush. Try it. 


WITH TWO FIXTURES IN TWO SIZES 


One for use on counter, one 73¢ in., with 1% rm. tissue . . . $2.50 
to attach beneath counter 20 in., with 1%5 rms. tissue . . $3.85 


P Dennison oManupachuring Sompany 


THE TAG MAKERS 


26 Franklin St 

15 John St. 

15 W. 27th St 

1007 Chestnut St 

25RandolphSt. ..... CHICAGO 
413 No. Fourth St. . ST LOUIS 
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Mp Rea sicr 


D0 VOU WANT 
| SELLERS 


The Un-Common Sort 


at Manufacturers Prices 
IF SO CALL OR WRITE 


J. AVERBECK 


‘| Manufacturer Importer 
/}@ 10-12 Maiden Lane.N.Y. ty @ 






























IF IT’S A 


TRADE MARK REGISTERED 
IT’S STANDARD 


ROY 





21-23 Maiden Lane, New York 
704 Market St., San Francisco 








Manufacturer of 


JET 
JEWELRY 


OF EVERY DESCRIPTION 
On Gold and Rolled Plate 


Brooches, Earrings, 
Neck and Lorgnette 
Chains, Bracelets, 
Crosses, Link Buttons, 
etc. 


New Pierceless Son . . 
Clip. ientenes ied Everything sad the 
for. 10K. and 14K. Mourning Line 


J.B. HASKIN 


Successor to G. P. Granbery 
2 and 4 Maiden Lane, New York City 


















THE GREAT AMERICAN 
JEWELRY CATALOG 


Is a publication of real practical value; 
it truthfully illustrates those lines of 
merchandise; best adapted to the needs 
of the Jewelry Trade; its reliability is 
unquestionable. 


SAPETY 


With implicit confidence you can use 
it when ordering goods; it insures you 
against deception; remember, for every 
dollar’s worth of merchandise you buy 
you are obtaining positive, intrinsic value, 

Write for this catalog; it means much 
to you. 

THE OSKAMP-NOLTING CO. 

Mammoth Wholesale Jewelers 
411-413-415-417 Elm St. CINCINNATI, OHIO 











No other manufacturer can give such 
low prices on Gold, Silver and White 
Metal Jewelry. 

Send for Catalogue 


Laurel Leaf Jewelry Co. 
114 East 110th Street NEW YORK 








GEMS AND PRECIOUS STONES 


Flexible Cover, Postpata, 50c 


Published by 
The Jewelers’ Circular Pub. Co., 11 John St., N. Y. 











Fancy Platforms and Blocks for Window Display 
Jewelry Boxes of many qualities and styles 
Boxes for Silverware, Manicure and Toilet Sets 


Trays for Show Cases and Travelers’ Use of every description 
PAPER BOXES 





(LORSCH BLDC.) 





Silverware Chests in all combinations 
Flannel Rolls and Bags for Silverware 
We Re-cover Window Platforms & Trays 
Tags, Cards, Cotton, Findings, Etc. 


Estimates and Samples cheerfully furnished 


39 Maiden Lane, New York WOLFSHEIM & SACHS ‘o'r: 
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Where to Buy 


Diamonds Watches 

Jewelry Clocks 

Silverware Materials 
Tools 








ABEL BROS. & CO. 


58 Nassau Street 
THOS. W. ADAMS & Co. 
15 Maiden Lane 


Cc. G. ALFORD & CO. 
11 John Street 


ALVIN MFG. CO. 
52 Maiden Lane 
AMERICAN GEM & 
PEARL CO. 14 Church Street 
THE ANSONIA CLOCK CO. 
99 John Street 
M. J. AVERBECK 
10-12 Maiden Lane 
J. B. BOWDEN & CO. 
15 Maiden Lane 
THE C. G. BRAXMAR CO. 
10-12 Maiden Lane 
CARTER, HOWE & CO. 
9-13 Maiden Lane 
CROSS & BEGUELIN 
23 Maiden Lane 
WM. B. DURGIN CO. 
15 Maiden Lane 
HENRY FREUND & BRO. 
71-73 Nassau Street 
R., L. & M. FRIEDLANDER 
30 Maiden Lane 


THE GORHAM CO. 
Fifth Avenue and 36th Street 
and 15 Maiden Lane 


L. HELLER & SON 

68 Nassau Street 
HEYMAN & KRAMER 

65 Nassau Street 


INTERNATIONAL SILVER 
co. 9-15 Maiden Lane 
JUNG & KLITZ 
1 Maiden Lane 
THE KELLER JEWELRY 
MFG. CO. 64 Nassau Street 
JULIUS KING OPTICAL CO. 
12 Maiden Lane 
JONAS KOCH 
37-39 Maiden Lane 


KREMENTZ & CO. 
1 Maiden Lane 


LARTER & SONS 
21-23 Maiden Lane 
THE MAUSER MFG. CO. 
298 Fifth Avenue 


ENOS RICHARDSON 


& CO. 21-23 Maiden Lane 
TOWLE MFG. CO. 
15 Maiden Lane 
CHAS. L. TROUT & CO. 
2 Maiden Lane 
R. WALLACE & SONS 
MFG. CO. I/! W. 32nd Street 
WILLIAM J. WARD 
13 Maiden Lane 
HAYDEN W. WHEELER 
& CO. 2 Maiden Lane 


N. H. WHITE & Co. 
21-23 Maiden Lane 


WHITING MFG. CO. 
15 Maiden Lane 


J. R. WOOD & SONS 


2 Maiden Lane 





Come to New York 


TO DO 
YOUR 


BUYING 


m| [is the 
greatest 
ee} manufac- 
turing center in 
theUnitedStates 
and the main 
gateway for 
European _prod- 
ucts, hence the 
greatest exhibit 
of the world’s 
products is to be 
found in New 
York. 

Besides, it af- 
fords greater and 
more varied social attractions to the visitor than any 
other city. New York’s hotels and restaurants are 
unexcelled and you can get more for your money, no 
matter what you pay, than in any other large city in 


the country. 

Then, there are other things. If you like the ocean, you can 
reach the surf from any part of the city in less than an hour. You 
need never lack for entertainment. New York’s theatres, parks, 
museums, etc., give you the choice of the most varied entertain- 
ments, always. There is no ‘‘closed season” in New York. It is 
the most complete Summer resort in the country and provides for 
each man precisely what he wants. Nowhere else can you com- 
bine business and pleasure in so satisfying a way. 


REDUCED FARES 


Special Summer Tourists’ Fares have been made 
from points in the Middle We.t, Southwest and 
Far West, in effect to September 30th, 1910. 























METROPOLITAN LIFE INSURANCE CO. BUILDING 
: The Highest Office Building in the World 


For details write to The Merchants Association, 54 Lafayette St., New York. 


or to your local ticket agent 
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TRADE MARK 










STERLING 00 FINE 









No. 147 Chest ' 
Mahogany 

Green Velvet Lined, 

with Lock and Key 








No. 332 Set 

Forty-two Pieces 

Sterling Flatware 
and 

No. 147 Chest 
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i) STERLING FLATWARE IN CHESTS 


ISIN 
NS 


The demand for Sterling Silver Flatware in Chests of sub- 
stantial quality, handsome appearance and moderate cost 
is met by the set illustrated and by others of various com- 


; : ‘ AWS 
binations that we produce. ‘These chests are appropriate WY 
NAAN 

NSPS 


in every way but do not constitute a large fraction of the AS 
cost. They may be had filled with any of our patterns. 
The dealer will often find it profitable to suggest such a 
chest as a wedding or anniversary gift. 

Write for Catalogue 92-J. 


WILCOX & EVERTSEN 


(International Silver Co., Successor) 
NY MERIDEN, CONN. 
NX 49-51 West 34th Street - - NEW YORK ae 9-19 Maiden Lane W 
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Beautiful Silver Cup Presented to Helen 
Miller Gould. 


A COMMITTEE representing the rail- 
road branch of the Young Men's 
Christian Association, of the Gould railway 
lines, recently presented Miss Helen Miller 


SILVER LOVING CUP PRESENTED 


Gould with a huge silver loving cup in ap- 
preciation of the interest she has taken in 
their association. It was the result of 
voluntary contributions by members of the 


Y. M. C. A. branches 





E. L. Hamilton, International Railroad 


Y. M. C. A., secretary for the Southwest, 


was made special envoy to present the cup 
to Miss Gould. An album of letters from 
men in all departments of the railroad 
service and high officials of the Gould 
system, beaut fu.ly bound in leather with 


TO HELEN MILLER GOULD. 


solid silver trimmings, accompanied the 
loving cup. 


The cup is mounted on a base represent 
99 


ing a car wheel. It is 22 inches high with 


conductor’s lantern on the top of the 


‘over and the front of a locomotive at the 
top of the shield on which is engraved 
“Helen Mller Gould, presented to her by 
the railroad men on the Gould lines in ap- 
preciation of her interests in the work of 
the railroad’s Y. M. C. A.” On the reverse 
are the names of the 25 railroads whose em- 
ployes contributed to the gift. 

This magnificent token of respect and 
esteem which is the expression of thousands 
f appreciative men, was especially designed 
and made by the Mermod, Jaccard & King 
Jewelry Co., St. Louis, Mo. 


A Faithful Model of the “Victory’’ in the 
Kaiser’s Silver Flotilla. 


By Cuarves A. BRASSBER. 

NE of the foremost members of the 
famous miniature silver fleet of the 
German Emperor is the exact reproduction, 
shown on the front page, of the famous 
Hagship of the British Admiral Nelson, th 
lictory, which still proudly rides at anchor 
in the bay of Portsmouth. On this vessel 
the great sailor met-a victorious death at 
the Battle of Trafalgar on Oct. 21, 1805. 
lhe mode!, the hull of which measures 1% 


yards, was presented to the Kaiser on the 
occasion of his silver wedding in 1906, hav 
ing been executed by M. H. Wilkens & 
Sohne, Hermelingen. 

The whole silver flotilla of the Kaiser, 
which he treasures very -highly, was ex- 
hibited by him at the Shipbuilding Exhibi- 
tion held in Berlin in 1908. The collection 
includes models of various ships, yachts and 
prize trophies. The ship models represent 
certain sailing types of the past. 

A Viking’s boat, dating back to about 
800, is the oldest and one of the few models 
still in existence. The original from which 
it is copied was 24% yards long, five yards 
wide and of 50 tons’ displacement. It had 
a sai] area of 70 square yards and carried 
a crew of 80 men. The next oldest model 
represents a Norman vessel of the 12th or 
13th century, of about twice the above di 
mensions. 

Of special interest to Germans is the first 
Brandenburgh-Prussian frigate, with the 
characteristic name for this by no means 
insignificant sea force of that period of 
F:lector Prince -Frederick Wilhelm on 
Horseback. This model weighs 52 pounds 
and was a gift from the Shipbuilding So 
society, also in commemoration of the Em 
peror’s silver wedding. 

There is also a Chinese war junk, a gift 
from Prinée Henry, as well as a life-saving 
boat, equipped in regulation style, from 
the Deutsche See Berufsgenossenschaft,, 
the collection 

(he schoolship Grossherzogin Elizabeth 
represents the modern type of sailing ships 
f the 20th centurs. Four other mod 
show the sailing yachts Welle, Ken 
Iduna and Met 
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The usual way of buying and marking children’s rings requires so 
much time and labor that many retail jewelers refuse to carry them in 
their stocks. 


Our new way of showing samples, billing and shipping these small 
rings saves the retail jeweler TIME, LABOR and TROUBLE. 


We make a complete line of children’s rings in patterns suitable for 
the new born babe up to the youngster of fifteen years, in both 14-K. 
and 10-K. gold, from $4.50 per dozen up. 


Now is the time to place your orders with our travelers, or write 
to our mail] order department and we will send a sample line for your 
inspection. 
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Trade-Mark 


Pacific Coast Representatives LARTER & SONS 
Jewelers’ Bulldins 150 Post Street 2i & 23 Maiden Lane 


San Francisco, Cal. 
o New York Reg. U. S. Patent Office 


A. L HALL & SON 
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Reigning Jewelry Fashions Noted in Paris. 


Dainty Novelties in Jewelry, Umbrellas, Hand Bags, Etc., Now in Demand Among 
People of Taste in France’s Capital. 














Paris, July 25—There does not appear 
to be anything absolutely new in jewelry. 
On account of the expense of the materials 
employed, the fashion of jewels cannot be 
changed every season, as is the case with 
gowns and the smaller accessories of 
feminine adornment, 

However, the Parisian jewelers who are 
decidedly creative manage to ring changes 
en well-known themes, the study of nature 
affording much scope for the imagination. 
The insect creation furnishes many in 
spirations, and now that the translucid 
enamels are capable of reproducing the 
most brilliant colors, birds, reptiles and 
insects take upon themselves these irides- 
cent tintings scarcely inferior to those of 
the creatures inhabiting the tropics 

The scarabeus is a never-failing subject, 
and one recently emanating from a master 
of the craft showed a beetle as long as the 
first joint of the forefinger; the body a 
single green peridot, with diamond feelers, 
to be used as a brooch, From the animal 
kingdom also a parrot, in superb tones of 
green and crimson enamel, and with dia- 
mond-set body swinging in a golden circle. 
\ sauterelle or grasshopper was the theme 
of another brooch, the body being a great 
oblong baroque pearl with gauzy wings of 
gold filagree incrusted with chip diamonds, 
while in the head was imbedded a single 
ruby. 

lhe cogues de montres, the open work 


watch cocks, are made into a number of 


objects, the goldsmiths of Mont St. Michel 
making a specialty of these adaptations 
The intricate open-work designs of old 
watches are extremely artistic and are 
made into rings, brooches and _ pendants, 
often enhanced with gems. There are 
rings and good luck medals, much liked 
by the believers of the efficacy of talis 
mans. Crosses for the devout, formed of 
several of the open-work disks set with 
dull opal or turquoise cabochons. The in- 
genuity of these artists in coques de mon- 
ires appears to be almost limitless, as 
there are miniature pianos, desks and sofas 
made of these works, joined together in 
appropriate shapes; also tiny automobiles 
and aeroplanes. 

Stylish are squarish oblong lace pins, 
simple of design and which are of topaz, 
amethyst or turquoise; at least two inches 
long, surrounded with diamonds. Suited 
to the severe taste of some people are 
oblong brooches of moss agate set in yel- 
low gold of not elaborate design, but of 
correct taste. 

Bracelets are rather narrow than wide; 
a pretty one a slender chain set at in- 
tervals with oblong cabochons of topaz 
and moonstone. For a debutante a charm- 
ing model is a delicate lattice work of seed 
pearls strung on horsehair, with at each 
intersection a tiny brilliant. Another was 
of a geometric pattern in vari-colored gold 
and platinum set with opals and _ pink 
tourmalines. Stiff and thread-like brace- 
lets are set with all-round stones pavé 


fashion. Popular are bangles of gold or 
gold and platinum in a fine basket-work 
pattern. 

Boutet de Monville exhibits a necklace 
with plaques of lapis lazuli held in irregu- 


lar shaped silver settings, from each of 
which depends silver chains of various 
lengths with drops of pearl-shaped lapis, 
somewhat a reminiscence of old German 
jewelry. A curious pendant had alternat- 
ing red and green stones connected by 
chains and golden ravens, which in turn was 
suspended from a close-fitting necklace of 
pale green tourmalines. 

A splendid medallion was in a design of 
diamond stripes encircled by a grillage of 
platinum set at intervals with diamonds as 
big as a pebble, the ornament surrounded 
by a ciree studded closely with small 
brilliants. 

Of originai conception was a_ showy 
pendant, in design a Jong V of burnished 
gold set with five topaz brule decreasing in 
size; from each side sprang a spray of 
ivy leaves in green enamel as long as the 
finger and most delicately colored. 

Pendants of conventional shapes show 
four petal-like ornaments of fine gold wire 
in open-work, with between  cloisonné 
enamel ornaments in red or purple, the 
center a great cabochon sapphire or other 
corresponding stone 

Of an old Greek pattern was a necklace 
with looped gold chains, from which de- 
pended a long and narrow intaglios repre- 
senting some mythological legend and in 
dark red cornelian, while from each there 
hung strings of pearls and diamonds. A 
cravat of pearls showed a band an inch 
and a half wide of flexible platinum wire 
strung with seed pearis and terminating in 
tassels of pearls and brilliants. 

\n original ring was set up and down 
with five pearls, lemon and orange col- 
ored, with at each side an oak leaf in 
green enamel. Pretty and useful are 
brooches of various flowers in~ colored 
enamel studded with small diamonds. An- 
other showed an oblong. sapphire with 
branched ornaments of diamonds, from 
which depended a rain of small diamonds. 

Of rather archaic taste was a necklace 
in which oak leaves of brown enamel 
formed the motif, while in the center of 
each was a pale-hued topaz. Musical jew- 
elry is popular with young girls, such as a 
golden bar with the notes of a song in 
pearls or diamonds, and pretty to catch 
the lace at the throat. 

Bayonet hat pins, the golden hilt set 
with precious stones, might be used for a 
weapon of defence as well as an orna- 
ment. A novelty is a gentleman's cuff 
uutten in which is set a tiny watch dial, 
and which conveniently replaces the brace- 
let or ring time-piece. 

For gentlemen’s walking sticks those of 
semi-transparent rhinoceros hide are ‘styl- 
ish, also others finished with a crook of 
natural buckhorn. . Riding crops also have 
handles of English buckhorn. 
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Ladies’ hand bags are elegant and costly 
accessories; there are those crochetted in 
gold thread like Ireland; also others of seal 
leather with elaborate gold or silver 
monograms \n elegant bag had the en- 
tire sides of tortoise shell rimmed in gold. 
The umbrella handle comes to match and 
is a great ball of blonde shell with a jew- 
eled monogram. A tiny boudoir clock is 
of shell rimmed with rhinestones, while 
magnificent: toilette sets are of tortoise 
shell with a tracery of gold or silver and 
metal initialed. A pretty leather for bags 
is silver mole calf in soft grays and which 
is silver framed. 

Ear-rings rather in Engiish style are 
knobs of turquoise with a diamond or pear! 
string an inch and a half long, from which 
dangles a great bail of turquoise. Long 
pear-shaped black or white pearl ear 
rings hang from a diamond knob. 

Effective is a girdle of silver links 
enameled in green and gold, serpent fash- 
ion, and so arranged that it may entwine 
the waist, do duty as a necklace, a bracelet 
or encircle the hat crown. Large plaques 
of beaten silver in which are imbedded 
lapis or malachite are used for wearing 


with blouses CouNTESS DE MonrTAIGU. 








A New Metal. 


i es new metal, Cupror, just now being 
introduced on the market, is the dis- 
covery of L. C. Smith, who devoted a 
great many years of his life in laboratory 
investigation and research after conceiving 
the idea that he possessed the means of 
producing a gold-like metal. The measure 
of his success is evidenced by the proved 
qualities and properties of Cupror. 

This new metal, though composed almost 
crtirely of copper, fails to respond to the 
tests for copper. It will not oxydize or 
corrode and is unaffected by the attacks of 
hydrochloric acid and_= sulphuric acid 
Nitric acid affects Cupror as it does low- 
erade gold. Cupror is of a gold color 
and has a_ beautiful, permanent lustre 
Tarnish, dirt, coating with salt, ete. can 
be removed by washing with soap and 
water, leaving its brilliancy unimpaired 
lhus, for all purposes of an ornamental 
metal, where exposed to the weather and 
sea air, it holds a unique position. 

Another peculiar feature of this new 
metal is that it can be produced with a 
cegree of hardness approximating that of 
steel, while it can also have sufficient soft- 
ness and ductility to permit its easy work- 
ing and shaping into any desired form 
Coupled with its other advantages is the 
quality of great tensile strength, the hard- 
drawn Cupror wire breaking at 158,550 
pounds to the square inch, this attribute 
bringing the metal into certain fields where 
a non-corrosive metal capable of with- 
standing heavy loads has long been de- 
sired. 

It can be used for cheap jewelry, re 
sembling gold in all but weight (its specific 
gravity is 8.11, as against gold at 19.36) 
It is also used for automobile fittings, ship 
Gttings, building hardware, etc. 

The business of Rubar & Sons, Cam- 
bridge, Mass., will hereafter be conducted 


by Charles Rubar. 
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OUIS KAHN MOSES KAHN 


 famisina 


Importers and Cutters of 


DIAMONDS 


170 Broadway, cor. Maiden Lane, New York 




















ALBERT LORSCH & CO. 


LORSCH BUILDING, 37 and 39 MAIDEN LANE, NEW YORK 


131 Washington Street, Providence, R. I. 


SOME OF OUR SPECIALTIES 


Japanese Pearls, Black Opals 
Reconstructed Sapphires, White Sapphires and Rubies 
Roman Pearl Necklaces, Coral Cameos and Amber Strings 


AMSTERDAM: 2 TULP STRAAT CUTTING WORKS: 29 GOLD STREF?’ 

« 

Arnstein Bros. & Co. 
Importers and Cutters of 

DIAMONDS 
65 Nassau Street New York 
LONDON: Audrey House, Ely Place AMSTERDAM: 6 Tulp Straat 
ALBERT LORSCH N. Y¥. Telephone Call, 2161-2 John ALFRED KROWER 
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Death of Vice-President Marsh, of the 
N. A. G.—Other News from London. 


Lonpon, July 20.—The meeting df the 
National Association of Goldsmiths in this 
city, one of the most important events of 
the trade, was marred by the death of 
Councillor R. C. Marsh, one of the foun- 
ders of the oreanization and one of its life 
vice-presidents. He was taken ill here and 
returned to Birmingham just in time to die. 
Mr. Marsh, who was 72 years old, was 
noted as an athlete and singer and was one 
of the hardest workers of the Birmingham 
City Councillors. He took a deep interest 
in the jewelry industry and was not only 
known throughout the trade in this coun- 
try, but also had many friends in America 
and Canada. He is survived by two daugh- 
ters, the younger of whom is in Canada at 
the present time on a visit. 


The Japan-British Exhibition has, on the 
whole, been very successful, though the un- 
settled weather has interfered with the at- 
tendance to some extent. However, the ex- 
hibits proved so interesting that even on 
the wet and stormy nights the buildings 
were full. The exhibits of the jewelry and 
watch industry have been well worthy of 
the attention they have received. 

W. Augustus Steward, head of the jew- 
elry department of London School of Arts 
and Crafts, was appointed president of the 
jury of awards, which has made a record 
in the way in which they finished up this 
work. Not only did this jury begin its 
work early, but on Friday, July 15, pre- 
sented the diplomas to the fortunate ex- 
hibitors. This is said to be the quickest 
time awards have ever been made in at an 
exhibition. of this kind. 


Jewelers who have returned to London 
frem the Brussels exhibition are enthusias- 
tic at the jewelry exhibits shown there. It 
is generally considered that the British sec- 
tion is the best, coolest and cleanest part 
of the whole exhibition 








Bids Solicited and Received by Govern- 
ment Departments to Supply 
Various Articles. 


WasHIncToN, D. C., July 28—The Navy 
Department is inviting proposals until Aug. 
% for the necessary engraving of medals, 
pins and bars, as may be required by the 
Bureau of Navigation, during the fiscal 
year ending June 30, 1911, and for attach- 
ing the loops and ribbons for same; the 
estimated number of letters to be engraved 
during the year to be 34,000; the bids are 
to specify the cost of engraving the letters, 
and for the attaching of the ribbons, about 
900 in all, the ribbons to be furnished by 
the Government 


) 


WasuHinctron, D. C., July 27.—The fol 
lowing bids have been received by the Bu- 
reau of Supplies and Accounts, Navy De- 
partment, for 24 glaziers’ diamonds, for 
the Mare Island Bureau of Construction 
and Repair: Baker & Hamilton, San Fran- 
cisco, $4.80; Dunham, Carigan & Hayden 
Co., San Francisco, $3.29; R. H. Grey, San 
Francisco, $5.40; Holbrook Bros., New 
York City, $2.50; Montgomery & Co., New 


York City, $5; Vermilye & Power, New 
York City, $3.14; Rawles-Cobb Co., Boston, 
Mass., $3.99; Berry & Aikens, Philadel- 


pe 


phia, $5.75. 








Jewelry, Clocks, Watches, Silverware 
and Kindred Lines Exported from 
New York. 


WASHINGTON, D. C., July 27—The fol- 
lowing were the exports of jewelry, silver- 
ware, optical goods, clocks, watches and 
kindred lines from the Port of New York 
for the week just ended: 

Batavia: 1 case watches, $272. 

Berlin: 1 case clocks, $120. 

Bombay: 55 cases clocks, $610; 18 cases clocks, 


$292. 

jremen: 1 case silverware, $500; 2 cases opti- 
cal goods, $182; 1 case jewelry, $150. 

Calcutta: 84 cases clocks, $1,727; 25 cases 


clocks, $302. 

Christiania: 2 cases clocks, $125. 

Cristobal: 12 cases clocks, $450. 

Colon: 1 case optical goods, $349; 1 case jew 
elry, $881. 

Hamburg: 1 case clocks, $580; 3 cases plated 
ware, $2,644; 1 case optical goods, $260. 

Havana: 1 case jewelry, $150. 


Havre: 2 cases jewelry, $264; 2 cases clocks, 
$150. 

Iquitos: 2 cases jewelry, $420; 4 cases clocks, 
$100. 

Kingston: 1 case jewelry, $200. 

Liverpool: 2 cases plated ware, $678; 5 cases 
optical goods, $465; 2 cases jewelry, $550; 24 
cases clocks, $447; 4 cases jewelers’ sweepings, 
$500; 1 case jewelry, $500. 

London: 88 cases watches, $5,214; 8 cases 
clocks, $236; 2 cases optical goods, $407; 31 cases 


| 
clocks, $9999 26 cases clocks, $549; 20 cases 
clocks, $770; 5 cases optical goods, $684; 9 cases 
watches, $1,307; 1 case optical goods, $101. 
Manila: 4 cases plated ware, $548; 4 cases sil- 
verware, $2,119;.2 cases watches, $300. 
Maracaibo: 1 case jewelry, $170. 
Melbourne: 3 cases plated ware, $ 
clocks, $190; 4 cases optical goods, $ 
Para: 1 case optical goods, $120; 122 
clocks, $3,666; 2 cases jewelry, $244; 8 cases 
imitation jewelry, $1,615. 
Tampico: 22 cases clocks, $283. 
Valparaiso: 5 cases plated ware, 
Wellington: 9 cases clocks, $297. 


20; 9 cases 


cases 








Importations at the Port of New York. 


Weeks Ended July 24, 1909, and July 23, 1910. 


China, Glass and Earthenware: 1909. 1910. 
TO. ccntanneekie bes ans $88,552 $55,884 
SS, eres oe 23,711 32,290 
Earthen ware .....cece 11,596 13,626 

Optical glass ......-scsseeee 2,332 1,480 

Instruments: 

RS erie 13,471 12,700 
CE pw doo execwasades 7,694 12,076 
Philosophical ........0.. 2,398 3,658 

Jewelry, etce.: 

Tewelry aaa aes be ohana 40,242 42,264 
Precious stones ........ 1,654{575 419,849 
WRMEMES 656 redo sctisccaee 14,642 36,937 
Metals: 
ROMER cccabdadcdwisicess 1,413 1,284 
a rae oe ra 29,669 32,582 
Oe) 1,446 1,538 
a IS re are 20,908 10,662 
a, 612 2,310 
Miscellaneous: 
Alabaster ornavrents .... 86 218 
EY dais asadaeade > a 21 1,107 
SW pews be sein acc anurans aie 8,737 2,876 
RS 6a oo 0. Sa ewes 6,628 11,815 
Pe Uc hiatene sa dade ésee 3,481 5,494 
Fancy g Bt Bae ets 3,883 10,800 
Ivory h Pere 38,046 bakeas 
Ivory, manufactures of.. 194 505 
Marble, manufactures of. 24,725 21,108 
Aner fed eee oe 1,697 5,886 


Charles A. Beyer, who has been a mem- 
ber of the firm of Beyer & Dalton, Roches- 
ter, N. Y., has withdrawn from that con- 
cern to open a new store in the Chamber 
of Commerce building, in the same place. 
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Imitation Pearl Beads Declared Dutiable 
as Beads and Not as Imitation 
Precious Stones. 


A rose by any other name does not 
smell as sweet, for tariff purposes, ac 
cording to the Board of United States 
General Appraisers. At least imitation 
pearls if imported as beads do not pay the 
same duty as they would if they had been 
imported as jewelry, says the Board in 
construing the provisions of the tariff act 
of 1909. The question came up on the 
contention of the American Bead Co, for 
a duty of 20 per cent. on such articles, but 
the Board affirmed the 35 per cent. assess- 
ment of the Collector. 


General Appraiser Sharretts, who writes. 


the decision, says that the board is left 
io surmise what proportion of the imita 
tion pearls, which are in the form of beads, 
was used in the manufacture of necklaces 
and of beaded novelties. It is for the 
importer to prove his case, and this he 
iatled to do. 

Duty was assessed at 35 per cent. under 
Par. 421, which provides for “beads ot 
all kinds, including imitation pear] beads 
not threaded or strung, or strung loosely 
on thread for facility in transportation 
only.” The importer’s contention was 
that the goods were dutiable at 20 per 
cent. under Par. 449, which _ specifies 
“pearls or farts thereof, drilled or un- 
drilled; imitation precious stones, includ 
ing pearls or parts thereof, for use in 
the manufacture of jewelry.” The deci- 
sion lays down the foilowing principles to 
he observed in construing the new law: 

The provision for real pearls by terms includes 
such as are drilled, while the term, “drilled or un- 
drilled,” is omitted from the provision for imita- 
tion pearls. This fact, however, we do not regard 
of material importance, as in our opinion the 
phrase, “‘imitation precious stones, including pearls 
and parts thereof,’ is comprehensive enough to 
include all limitations of the real pearls in any of 
the forms enumerated in Par. 449. The dominant 


factor is the use of the articles. This does not 
imply that the classification of imitation precious 
stones depends upon the actual  us¢ f each 
importation. 

It is not the exceptional or occasional use, but 
the general and predominating use that is con- 
trolling, provided, of course, the articles are more 
specifically provided for elsewhere in the act. f 


the term, “‘termination pearl beads,” contained in 
Par 421, is more descriptive of imitations of 
drilled pearls such of the articles as are chiefly 
used in the manufacture of jewelry would scem to 


-be dutiable under Par. 449. On the contrary, if 


the phrase, “imitation pearl beads,” is uniformly 
and throughout the country applied to the articles 
in dispute, we must presume that it was these 
particular articles Congress had in mind and pro- 
vided for the same _ by their comirercial 
designation. 

General Appraiser Sharrets says that no 
effort was made by the importers to prove 
that the beads were not prior to the pas- 
sage of the present tariff act known com- 
mercially as imitation pearl beads, nor 
was it shown that they were chiefly used 
in the manufacture of jewelry. A mem 
her of the importing firm testified that 
similar beads were used in the manufac 
ture of necklaces, but to what extent was 
not divulged. In answer to a question 
whether or not the importing concern 
manufactured other forms of cheap jew- 
eiry, the same witness replied, “Not ex- 
actly jewelry, bit beaded novelties.” 

Herald H. Bowman, Brookston, Ind., has 
sold out to C. H. Dahling, 
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STERN BROS. & CO. 





operate the most important Diamond-Cutting 
Establishment in America, fitted with the 
most modern equipment, thus enabling them 
to offer advantageous values to Importers 


and large Dealers. 


68 NASSAU STREET, NEW YORK 


Cutting Works, 138-142 West 14th Street, New York 
AMSTERDAM 


CHICAGO 
103 State Street 10 Tulpstraat 














GOODFRIEND BROS. 


IMPORTERS OF PEARLS AND PRECIOUS STONES 


SE DIAMONDS 


UNIFORM SIZES AND QUALITIES 





PARIS: 


9-11-13 Maiden Lane 
41 bis Rue de Chateaudun 


PROVIDENCE: 
NEW YORK 


212 Union Street 

















CHAS. MARX CHAS. MAR X 


L. D. REYNOLDS 
Maker of Diamond Jewelry 
Importer of Diamonds 


15-17-19 MAIDEN LANE NEW YORK 
July 1, 1910 


Mr. L. D. REYNOLDS, so long and favorably known to the trade, is now associated 
with me. We anticipate with much pleasure calling upon our friends, patrons and 
the trade in general, and will be prepared to show many * ew productions in diamond 
jewelry :—BROOCHES, LA VALLIERES, RINGS, SCA .F PINS and a large assort- 
ment of DINNER RINGS. Also a complete stock of LOOSE DIAMONDS, consist- 


ing principally of perfect stones of American cutting, in all qualities and sizes, such 
as are used by the better class of jewelers. 


We especially solicit your SPECIAL ORDER WORK, which will receive careful 


and prompt attention. 
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Creditors File Involuntary Bankruptcy 
Petition Against Dreyer, Lochau 
& Ohm, Chicago. 

Cuicaco, July 27.—The affairs of Dreyer, 
Lochau & Ohm Co., manufacturing jewelry 
concern at 72 Madison St., took another 
turn Monday (July 25), when an involun- 
tary petition in bankruptcy was filed against 
the corporation in the United States Court 
The creditors named in the petition were: 
Jacob Strauss & Sons, with a claim of 
Waterbury Clock Co., $15, and 
Fred J. Essig & Co., $17.50. Essig & Co 
denied that they signed the petition or au- 

thorized anyone to sign it for them. 

EK. D. Buell was appointed receiver. The 
debts are said to be about $50,000 and the 


assets about $30,000, 


J 


$829.95 


It was recently announced that the 
Drever, Lochau & Ohm Co, had made an 
ter to creditors of a compromise settle- 
ment on the basis of 35 cents on the dollar, 


to he paid in 60 days. This was considered 
fair proposition under the circumstances 
The offer had been made to all the cred 


itors and about 50 per cent had accepted it 

The officers of the company are: Carl B 
Lochau, president; Raymond Dreyer, vice 
president, and Curt Ohm, secretary. The 
ved in 1901 as Dreyer, 
Lochau & Co and succeeded Victor Geiss 
er. The business was incorporated Feb. 1, 
1905, with a capital of $50,000 


1 
} 
I 


hous was establis 








Jewelers Warned Against Eccentric Acts 

of “ Cc. Oo. D.” Crank.” 
BaLttimMorE, Md., July 28—Captain 
\licGovern, head of the detective depart 
nt of this city, issued orders Saturday 
- al police sta 
tions to have their men notify all jewelers 
throughout the city to be on the alert for a 
strange man whose main object is to cause 


morning to the captains 


is much trouble as possible to jewelers 
without any gain to himself. The man of 
whom the police have an excetlent descrip 
tion, has a mania for visiting jewelers and, 
ite: ordering jewelry, has it engrav’ | 
and requests that it be sent C. O. D. He 
gives a bogus address. When the package 
containing the jewelry arrives at its desti 
nation there is no one there to receive it or 
] One of the 
first firms in this city to suffer at the hands 
of the stranger was the J. S. MacDonald 
Co., on N. Charles St. 

The man is about 45 years old, five feet 


two inches tall, weighs about 160 pounds 


who knows anything about it 


small gray mustache, long slim face. 








Death of James Swinnerton. 

NEWARK, N. J., July 27.—James Swin 
nerton, a former manufacturing jeweler and 
for more than 50 years a resident of New 
irk, died last week in New Berlin, N. Y., 
after a prolonged illness, in his 79th year 
lhe funeral services were held Sunday and 
interment was in Fairmount Cemetery. 

Mr. Swinnerton was born in England and 
came to this country at the age of two 
vears. He settled in Newark in 1858 and 
ngaged in the manufacture of jewelry, 
forming the firm of Swinnerton Bros. & 
Co. The firm was very prominent in the 
trade for over 20 years. In 1885 he ‘was 
appointed document clerk at City Hall, in 
Newark, and held that position for 10 





years, and about 15 years ago moved to 
New Beriin. He is survived by a widow, 
three sons and two daughters. 


New York Retail Jewelers Insist That 
Manufacturers Put Trade-Marks on 
Their Wares. 

Utica, N. Y., July 27—The New York 
Retail Jewelers’ Association, through its 
officers, President Chas, T. Evans and Sec 
retary Chas. E. Sunderlin, has sent out to 
members a circular letter, giving the names 
of jobbers which the association recom 
mends as doing a strictly jobbing business, 
and also asking the jewelers in this asso 
ciation to insist on having a trade-mark on 
the goods which they handle, saying that 
there is no reason why every manufacturer 
should not put a trade-mark or name upon 
his product. The letter, which is sent out 
under date of Monday, has just been mailed 

nd reads 2s follows: 
Dear Sir and By ther Jeweler: 
On August 31st, 1909, we sent a circular letter 
the jobbing trade of New York City and 


state; also to the jobbing trade in joston, 
whose representatives travel our State. We 
have compiled a list of those who have signified 
their intentions of doing a strictly jobbing business, 
and one of these lists, is enclosed for your refer- 
nce and use. If your favorite jobber is listed 
hereon, commend him for his stand. If his name 
is missing, ask him why. If we stand firm, we 
will find that our next list will contain a much 
larger percentage of names than this one. We 
ilso. urge you to insist upon trade-marked goods. 
l 


The only possible reason why goods are not trad 
varked is because they are not up to the standard. 
Make the manufacturer sell his goods for what 
they are, and back up his statements with his 

ade-mark as a guarantee. Give the officers and 
ommittees of the association your co-operation 
and support. If you have an idea regarding the 
work, do not keep it to yourself, but send it along 


the ones who are trying to do those things 


which will be productive of the greatest good to 
number, With thankful acknowl 
the loyal and enthusiastic support of 





the past year, we remain, 
Very truly yours, 
Cuarvtes T. Evans, President. 
CuHarLes E. SUNDERLIN, Secretary. 
In addition it contains a list of the non 
retailing jobbers and also the names of the 
officers and committees of the association. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York. 
Week Ended July 30, 1910. 
rhe U. S. Assay Office reports: 
$381,938.85 


Gold bars exchanged for gold coin 


Gold bars paid depositors............ 29,795.19 
< pewree AC pebab nee’ ak eeed $411,734.04 
Of this the gold bars exchanged for gold coin 


ire reported as follows 
97 





Eugene Birmingham, superintendent of 
police, Bridgeport, Conn., is sending out 
notices to authorities of various cities and 
to the jewelry trade offering a reward of 
$100 for the recovery of a valuable diamond 
and emerald ring. Among the stones was 
a large blue-white diamond, of 4% to 5 
carats, set at the top, and a large square 
emerald atthe bottom. Small diamonds are 
set on each side in the band. The large 
diamond has a small flaw. 
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Recent Decisions by General Appraisers 
as to Duty on Precious Stones. 

Recent decisions by the Board of United 
States General Appraisers, involving the 
duty on precious stones, have been an- 
nounced in the past week as follows: 

Precious Stones—Cut.—Protests Submitted on 
\ppraiser’s Report:—Protests of A, Lorsch & Co., 
New Yorl 

Sharretts, General Appraiser: At the hearing 
before the Board the attorney for the importers, 
without objection from Government counsel, sub 
mitted this case for decision on the appraiser’s 
report. This is in accordance with a long-estab- 
lished practice not infrequently and very properly 
invoked to facilitate the dispatch of business, 
especially in the disposition of protests involving 
issues which have been the subject of final judicial 
decision. The General Appraisers in the perform- 
ance of their duties are called upon to pass upor 
thousands of protests yearly. In the exercise of 
their duties each General Appraiser inevitably be 
comes familiar with many of the articles in dis- 
pute, so that he is enabled to determine by an 
inspection of verified samples, or from the report 


of the appraise: collector accompanying the 


protest, whether a given article is within the scope 
rf prio decisions In re Muser (49 Fed. Rep., 
831). To require in the case of each separate 


protest substantially the same testimony introduce: 


in a test suit would operate to bring about in- 
tolerable delay in passing upon constantly accum 
ulating protests and utterly defeat the object for 
which the Board of General Appraisers and more 
recently the United States Court of Customs Ap- 
peals were created 

In the case at bar the appraiser reports 

The merchandise in question, marked A_ om 
invoice, consists of pieces of agate cut into forms 
suitable for use as scale bearings. They are arti- 
cles of utility and were returned for duty as man- 
ufactures of agate at 50 per cent. ad valorem un- 
der Par. 115 of the Tariff Act of 1897. 

The merchandise marked B consists of pieces 


of garnet, jasper, cornelian, onyx and agate, cut 


into forms suitable for use as settings for jew- 
elry. Return for duty was made as manufac 
tures of garnet, jasper, cornelian, onyx and agate 
at 50 per cent. ad valorem under Par. 115 of the 
Tariff Act of 1897, but in T. D. 29832 this mer 
chandise was decided to be dutiable as precious 


stones cut at 10 per cent. ad valorem under Par 


435 of the Tariff Act of 1897. No samples re- 
tained. 

In view of this report the Board did not deem 
it necessary to require the production of samples 
or trade testimony If the Assistant Attorney- 


General or his representatives, who are charged 
with the protection of government interests, and 


whose duty it is to inform themselves of the cir- 





cumstances surrounding each case, had any reason 
to question this official report they would doubtless 
have requested an opportunity to introduce evi- 
dence to controvert it Such a report is clearly 
evidence and when, as in this case, it stands un- 
contradicted it is amply sufficient to justify a 
finding In re Hempstead (95 Fed. Rep., 967); 
Mendelson v. United States (154 Fed. Rep., 
33). 

We accordingly find the facts to be as stated 
by the appraiser in his special report and hold 
on the authority of G. A. 6825 (T. D. 29337), 
covering similar merchandise, affirmed by the cit 
cuit court for the southern district of New York 
in United States v. Lorsch (172 Fed. Rep., 277; 
T. D. 29837) and acquiesced in by the Treasury 
Department (T. D. 29832), that the merchandise 
marked B is dutiable at 10 per cent. ad valorem 
under Par. 435 of said act, to which extent the 
protests are sustained 

Regarding the merchandise marked A, on the 
authority of the decision of the circuit court of 
appeals, second circuit, in United States v. Lorsch 
(158 Fed. FRep Ss l 1), 28513) we overrule 
the protests and affirm the decision of the collector 
in each case 

Precious StToNes— Protests of Benedict 
& Warner, New York. 

Protests sustained. The Board held that shell 
cameos, onyx, agate, and other semi-precious 
stones, cut, but not set, and suitable to be made 
into jewelry, were dutiable under Par. 435, Tariff 
Act of 1897, as precious stones, cut 


Van Allen & Wilkinson, Eastman, Ga., 
has dissolved, W. A. Wilkinson succeeding 
to the business 
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LONDON 


AMSTERDAM 
40 Holborn Viaduct 


32 Sarphatistraat 


OPPENHEIMER BROS. & VEITH 
CUTTERS OF DIAMONDS 


NEW YORK 
65 Nassau Street 


Cutting Works 
S. W. Cor. Lafayette & Canal Sts. 








CROSSMAN COMPANY 


ARE THE 


LEADING MANUFACTURERS 
BAROQUE PEARL NECKWEAR 


Over 250 designs now in stock with new designs 
constantly coming out 


THREE MAIDEN LANE NEW YORK CITY 

















H. Nordlinger’s Sons 


IMPORTERS OF 


Precious and Imitation Stones 


NOVELTIES 
New York Office Providence Office 


21-23 Maiden IDAR, GERMANY 63 Washington St. 
PARIS, FRANCE, 6 ~<a Mornay Bismarckstrasse 


Montana Sapphires 





GABLONZ A/N AUSTRIA, 70 Gebirgstrasse 
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Ray K. Higgins, Who Escaped from 
Pottsvil.e, Pa., Jail,, Fights Ex- 
tradition from New York. 

Rav K. Higgins, a watchmaker, who es- 
caped from jail at Pottsville, Pa. by a 
clever ruse and was later arrested in New 
York, as noted in full in the last issue of 
THe JEWELERS’ CirCULAR-WEEKLY, has de- 
termined to fight extradition to Pennsyl- 
vania. As previously reported, Higgins 
was charged with larceny by a former em- 
ployer, W. H. Mortimer, a jeweler of Potts 
ville, after he had left the latter’s employ 
and had gone to New York. He was ar- 
rested in New York, taken to Pottsville 
and lodged in the county jail. While in 
jail he shaved off his mustache and walked 
out. He was captured in New York again, 














RAY K. HIGGINS. 


June 25, on a warrant sworn out by the 
Pennsylvania authorities. 

When the case came up last week before 
Magistrate Butts in the Yorkville Police 
Court, Higgins and his wife, who had been 
arrested with him, refused to go back to 
Pennsylvania without extradition papers, 
and Magistrate Butts held him for 30 days 
until these papers were received. 

Higgins’ arrest the second time was in 
great part due to the efforts of Charles 
Reiss, a jeweler in the Silversmiths’ build- 
ing. 15 Maiden Lane, New York, with 
whom he had obtained employment after 
coming to New York from Pottsville. Af- 
ter he had been taken back to the Penn- 
sylvania town to answer the larceny charge, 
Mr. Reiss discovered that two gold watches 
were missing, and later, when Higgins es 
caped, Mr, Mortimer notified Mr. Reiss, 
and the New York jeweler reported the 
case to the New York Detective Bureau 
and Central Office men watched the old 
home of Mr. and Mrs. Higgins in New 
York at 247 Audubon Ave. The detectives 
later learned that Higgins and his wife ar- 
ranged to have their trunks sent from that 
address to 325 Third Ave., and they fol- 
lowed the trunks and pretended to be ex- 
pressmen. When Higgins and his wife 
claimed the trunks they were put under ar- 
rest. 

On the chance that there may be other 
jewelers who have complaints against the 
man the portrait illustrated above has been 
sent to THE JEWELERS’ CrRCcULAR-WEEKLY 
for publicatiom 

‘ 

PorrsviLLe, Pa., July 30.—The authori- 

ties of Pottsville will endeavor to secure 


extradition papers for the return to that 
city for trial of Ray K. Higgins, the 
watchmaker recently arrested in New York 
City on a charge of larceny of watches 
from his employer. An additional charge 
of jail-breaking will also likely be pre- 
ferred against Higgins. Charges will also 
be lodged against Mrs. Mattie Higgins, 
his. wife, who is charged with aiding in 
his escape from prison. 

The couple are held in New York on 
minor charges, but it is not thought there 
will be any legal obstacle to the surrender 
of the. pair to the Pottsville authorities on 
extradition. papers. 

After escaping from jail through chang- 
ing his clothing and shaving off his mus- 
tache, Higgins walked from Pottsville to 
Mt. Carbon, where he boarded a trolley 
car for Schuylkill Haven. At this point 
he bought a railroad ticket for Reading, 
taking an express train for New York in 
the latter city. He joined his wife in New 
York. It is stated that Higgins served a 
term in an Illinois prison for a somewhat 
similar crime. It is also said that he be- 
longs to a good family. 








New England Manufacturing Jewelry 
Plants Close Until Aug. 8—Repairs 
and Improvements to Be Made. 

ProvipENce, R. I., July 30.—With the 
noon hour to-day about 30 manufacturing 
jewelry establishments in this city and the 
Attleboros shut down for a period of one 
week. They will reopen their doors Mon- 
day, Aug. 8. This is the second large group 
of jewelry concerns to put into effect this 
Summer the uniform closing schedule ad- 
vocated by the New England Manufactur- 
ing Jewelers’ and Silversmiths’ Association, 
the first group closing the first and second 
week in July. The shut-down is not for 
the purpose of curtailing the output, as has 
been stated generally by the daily papers 
of the country, but to allow the employes 
a vacation period before the rush of Fall 
trade begins and to afford an opportunity 
to the manufacturers to maki necessary 
improvements and repairs and to con- 
duct a general overhauling of their plants 
as well as to take an inventory of their 
affairs. 

There was a large number of the manu- 
facturers who closed their establishments 
the early part of this month, but others 
waited until to-day to make the closing in 
order to finish the orders already on 
hand and leave a clean slate for the begin- 
ning of the Fall season, which promises, 
according to several of the manufacturers, 
to be unusually brisk. 

Nearly one-half the shops which will 
close to-day are located in this city. They 
include the following: N. Barstow Co., 
A. A. Greene Co., Charles E. Hancock Co., 
Jewelers’ Supply Co., Parks Bros. & 
Rogers, Potter & Buffinton Co., Smith & 
Richardson, Sulzberger Bros., Thornton 
Bros. & Co., Warwick-Sterling Co., War- 
ren & Williams and Wildprett & Saacke. 

In the Attleboros were F. H. Cutler & 
Co., Electric Chain Co., R. Blackinton Co., 
John P. Bonnett & Son, D. F. Briggs Co., 
T. C. Frothingham & Co., Codding & Heil- 
born Co., Estate of O. M. Draper, Frank 
M. Whiting Co., H. D. Merritt Co., Plain- 
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ville Stock Co., Sturtevant & Whiting, R 
F. Simmons Co. 

J. J. Sommer & Co, and Cheever, Tweedy 
& Co. North Attleboro, will stop their 
machinery until Aug. 15. Other concerns 
of that town which closed for.the regular 
time are listed on another page. 


Governor Hughes to Investigate Action 
of the Magistrate Who Released 
Three Safe Robbers on Re- 

duced Bail. 

Governor Hughes has communicated with 
Governor Draper, of Massachusets, stating 
that he will do everything in his power ta 
have investigated the action of Magistrate 
Peter T. Barlow in releasing on reduced 
bail three men believed to be the most dan- 
gerous safe robbers who have ever operated 
in the jewelry trade. Governor Hughes’ let- 
ter is in reply to several letters of Governor 
Draper bearing upon the case, one of which 
contained a petition drawn up and signed 
by Samuel E. Ullian, 1113 Washington St., 
Boston, Mass., a jeweler, whose store was 
robbed of between $14,000 and $15,000 
worth of jewelry last February 

The petition which Governor Draper for 
warded recites that Mr. Ullian’s store was 
robbed last February and that the alleged 
burglars were captured in New York in 
March. It states that some of the watches 
stolen from Mr. Uilian were found on one of 
the men and that another confessed to the 
burglary. It further states that Mr. Ullian 
and the Boston and New York officers who 
had been instrumental in causing the arrest 
of the men wrote Magistrate Barlow to 
hold them in $10,000 bonds each until Mr. 
Ullian could get his witnesses on to New 
York for a hearing. This was done 

The night before the hearing, the petition 
says, a lawyer visited at the home of Magis- 
trate Barlow and prevailed upon him to re- 
duce the bail to $5,000 each. This was 
furnished by someone whose name is not 
given and the men disappeared and have 
not been apprehended since. 

The petition recites that in some mysteri- 
ous way the person through whom the 
stolen property was to be disposed of re- 
ceived notification that enabled him to get 
rid of the stolen goods before officers could 
get them. The petition concludes by saying 
that the State of New York has been en- 
riched to the extent of $15,000 by the for 
feiture of the bonds and that Suffolk 
County has gone to great expense to no 
purpose through the miscarriage of justice 
and that Mr. Ullian, on account of the bur- 
glary has been wrecked financially and 
physically. It also implies, while not saying 
directly, that Mr. Ullian might well be re- 
imbursed for his loss through the payment 
to him of the $15,000 bail which was for- 
feited by the burglars. 








Fred Harriman, retail jeweler, Main St., 
Waterville, Me., has bought the balance of 
the stock and fixtures of Alden Bros., who 
recently retired from business, and has re 
moved to the store formerly occupied by 
the latter concern. Mr. Russell, head 
watchmaker for the past 15 years for Alden 
Bros., has started in Business on his own 
account on the opposite side of Main St 
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Bar Pins 


are still ‘‘ best sellers.’’ Our latest designs, including new effects in platinum, are the most 
salable goods you can buy—precisely what the popular taste demands and all WHEELER 


WORKMANSHIP. 
LOOSE DIAMONDS 


What we say about our diamonds is always so and our prices are always lowest; there- 
fore you would find it safe and profitable to deal with us. 


WE HAVE EVERY GRADE 


HAYDEN W. WHEELER & CO. 


Importers and Manufacturers 


2 Maiden Lane (i) NEW YORK 


FACTORY, BROOKLYN LONDON 


AMSTERDAM 

















L. Tannenbaum & Company 


IMPORTERS AND CUTTERS OF 


DIAMONDS « PRECIOUS STONES 


15-17-19 Maiden Lane 
NEW YORK 


LONDON OBERSTEIN PARIS 

















SEND FOR SELECTION PACKAGE AND SAVE TIME 


If you are in the market for antique jewelry, precious, semi-precious matrix, reconstructed, or scientific stones; 


pearls, oriental and aboloni blisters, baroques, corals, stone and shell cameos, whether in large original lots oz single 
stones, you are sure of finding what you want at 


A. SCHORR’S, 15 Maiden Lane, New York 


Importer and cash buyer of pearls, diamonds and antique jewelry. Send me your old jewelry and I will make you an 
offer before you sell them elsewhere. 
References: 
NEW YORK JEWELERS BOARD OF TRAD": THE CHELSEA EXCHANGE BANK THE AMERICAN EXCH. NATIONAL BANK 
PASADENA NATIONAL BANK, PASADENA, CAL 
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Death of Henry G. Lafort. 

Newark, N. J., July 30.—Henry G. La- 
fort, a widely known manufacturer of 
watch case materials and findings, and one 
of the principals of the Newark Cut Glass 
Co., was stricken with apoplexy early yes- 
terday morning and died last night at his 
home, 9 Pennington St., without regaining 
consciousness. 

Mr. Lafort’s death was a distinct shock 
to his relatives, friends and associates in 
business, for though he had not been well 
for some days, his condition was in no way 
alarming, and in fact, none of his business 
associates had any idea he had been ailing. 
He attended to business as usual Thursday 
and it was not until his daughter found 
him unconscious Friday morning that his 
family had any idea that his condition was 
serious. When his daughter came across 
his lifeless form about 7 o'clock in the 
morning he was at the bottom of the stairs 
at his home and it was apparent from the 
bruises about the body that he had been 
stricken with apoplexy as he was about to 
descend and had fallen down the entire 
flight. Medical aid was immediately sum- 
moned, but in spite of everything that 
could be done he passed away before mid 
night. 

The deceased, who was 51 vears old, had 
long been known in the jewelry trade, his 
father before him having founded the 
match case material business to which Mr. 
Lafort succeeded in about 1890, and which 
he continued alone until the time of his 
death. Mr. Lafort was equally prominent 
in local business circles. 

He is survived by his widow, two sons, 
Henry and Leon, and a daughter, Kath- 
erine The funeral services will be held 
it his home Monday night, and the in- 
terment will take place in Fairmont Cem 
etery Tuesday 








Death of Adolph Leber. 


MinneApotts, Minn., July 27.—Adolph 


Leber, who had been suffering from sun 
stroke ‘sine? early in July and was under 
treatment at a hospital at Rochester, Minn., 


died vesterday. The fumeral was _ held 
from the residence, 100 Cedar Lake Road, 
Thursday afternoon, and was attended by a 
nimber of the jewelers of the city 

Mr. Leber had been in the jewelry busi 
ness in Minneapolis for the past 1& years, 
and was known as one of the best me 
chanics in the city. He had a store of his 
own for seven years at 208 Hennepin St 
and was later employed by Cohen Bros 
the B. Jacobs Jewelry Co. and the R. G 
Winter Jewelry Co. 

Hie had resided in Minneapolis for 40 
vears, having come here when a year ol 
from Sheboygan, Wis. He was a member 


of the Independent Order of Foresters 








Rubin & Rubin, Harrisburg, Pa., File 
Voluntary Bankruptcy Petition. 
HarrispurG, Pa., July 29.—A_ voluntary 
petition in bankruptcy has been filed by 
Rubin & Rubin, opticians, at 515 Market 
St., this city. The firm consisted of Harry 
B., Sidney B. and Irvin B. Rubin, all of 
whom originally resided in Baltimore and 
came to this city about November, 1905 
They dealt principally in eyeglasses and 
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optical goods, traveling through nearby 
towns. 

The Rubins have never had much capital 
and their credit has been limited, the trade 
which they have built up being purely the 
result of industrious effort. Recently some 
of the creditors have been pressing them, 
and suits have been begun, so the bank- 
ruptcy petition was necessary to protect all 
the creditors. 








Hearing in Ephraim Grinspan’s Fight 
Against Being Declared a Bankrupt. 


A hearing in the case of Ephraim Grin- 
span, 393 Grand St., who is fighting a peti- 
tion in involuntary bankruptcy filed against 
him some time ago, was held at the office 
ot Referee Willis, 80 Wall St., who was 
appointed special master to take evidence. 
Judge Hugh vacated the receivership sev- 
eral weeks ago, Evidence has already been 
submitted regarding the appraisal of the 
stock. 

At the hearing on Thursday Herman 
Sossnowitz, who, with two others, made 
an appraisement, testified regarding his ap- 
praisal. A typewritten schedule was of- 
fered in evidence, and Franklin Cohen, 
counsel for the defendant, cross-examined 
them on several items which appeared. 
Mr. Sossnowitz said that he had exam- 
ined all the articles in the safe which the 
receiver had shown him. Among the items 
which Mr. Cohen asked about were nine 
gold watch cases, one gun metal case and 
one movement. The lot was valued at 
$15. And 112 baby rings, of which Mr. 
Sossnowitz said some were solid and some 
were filled, were appraised at $11.20, or 
10 cents apiece. There were 56 gold rings, 
of which Mr. Sossnowitz said some were 
six, some eight and some 10 karat gold. 
These were put down at $14 for the lot, 
and 71 gold pearl rings were appraised 
at $9.15. 

The witness said that all articles were 
appraised at a reasonable value, or for the 
sum. for which Mr. Grinspan could have 
purchased them. 

Mr. Rogers, the receiver, then took the 
stand and testified that only articles in 
the safe were appraised and that the show- 
cases were sealed. No appraisement, he 
said, was made of cut glass, fixtures and 
tea sets, etc., which were contained in the 
stock. 

lriday, Otto Silverberg, another man who 
looked over the stock, testified much the 
same as did Mr. Sossnowitz, and John Nel- 
son, silverware dealer, was examined in re 
gard to goods he had sold Mr. Grinspan. 

Mr. Grinspan then took the stand him- 
self and testified regarding tenement prop- 
erty which he owns and stated there were 
mortgages on it aggregating about $36,000. 

lhe case again went over until Saturday 
morning, when Chas. Sleongood, an auc- 
tioneer, testified that he went to Grinspan’s 
place of business and offered $12,900 for the 
stock. This offer was accepted, but the 
next morning Mr. Grinspan changed his 
mind about selling and withdrew from the 
deal. Both sides rested after this testimony 
and Special Master Willis closed the ses- 
sion. No decision was rendered. 


Employes of Providence Jewelry Con- 
cerns Enjoy Annual Outing. 
ProvipENcE, R. I1., July 30.—To-day was 
a day of outings among the employes of 
jewelry and kindred establishments, and at 
least four concerns enjoyed the occasions. 
Over 200 employes of the Theodore \\ 
Foster & Bro. Co. joined in the third an 
nual outing and field day at Palace Garde 
as guests of their employers. A_ special 
feature of the outing was the presentation 
of a silver-mounted umbrella to T. C. Fos 
ter, vice-president of the concern, and of 
bouquets of roses to Mrs. Theodore W 
Foster and Mrs. Joseph Linbach, wives o 

other officers of the firm. 


he party left the city in three special 
electric cars at &.30 4. M. in the forenoon, 
arriving at the grounds half an hour later. 
The line was formed and all marched to 
the baseball field, where the programni 
of sports was followed. The principal event 
was a baseball game between teams repre 
senting the first and second floors of the 
factory and the third and fourth floors 
They played under the name of the All 
Stars and the Dark Clouds, respectively. 
The latter aggregation failed to gbsture th 
rhts of the All Stars, the latter 


shining lig 
winning by a score of 14 to 0, 

After the games shore dinner was 
served and the party returned to the cits 


on the 6 p. M. cars 


More than 10 employes of the Union 
Hardware Co. left the store at 1 p. m. this 
afternoon for their annual outing and 
field day at Touisset. On arriving at the 
shore a clambake was served, after which 
there were swimming races and games of 
various kinds. 


The employes of the American Enamel 
Works to the number of about 75 held their 
third annual outing at Emery Park to-day 


\ clambake, luncheon, baseball zame and 
various athletic sports were included it 


the day's programme. The clambake was 
served at 4 o'clock and was followed Ip 
a musical programme. Guests of the oc 
casion were Henry A. Benchley, J. H. 
Mills and Christopher Keehn 


The outing and field di \ of the en pl Ves 


of the Belcher & Loomis Hardware ( 


this afternoon was more varied than tl 
general run of similar events. There wer 


about 100 in the party, including members 


of the “M. F. Fishing Club.” The pariy 
left the city shortly after 1 p. M. in special 
cars for Crescent Park, where « short 
dinner was partaken of, and then followed 
sports and games and dancing \ 5PM 
a special clambake was opened, and in thi 


evening party sailed on the steamer 


Baltimore for a trip down Narragansett 
and Mount Hope bays and around Hope 
Island, with music on board 

I. W. Beckberger, a watchmaker in the 


employ of C. N. Frazier, Norwalk, O.. 
secured a patent on a novel watchmaker's 


tool. The article invented by Mr. Beck 
berger is a lathe attachment of special ise 
to watchmakers, and he expects soon to 
begin the manufacture of. the lathes and 


place them on the market 
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Fifth Annual Convention of the American National 
Retail Jewelers’ Association 


Manufacturers, Jobbers and Retailers Assemble at Detroit, Mich., and Discuss Trade Topics of Timely Interest 
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rUFSDAY AFTERNOON 


On luesday afternoon, after music, ( 


S. Wiley, chairman of the 


reported 11 delegates present 


committe 


r ntials. 


\fter President Archibald’s address had 


een delivered, Andrew P. Hutterly, of 
\Washington, D. C., addressed the meeting 

the “Splitting of Time at the Unite 
States Naval Observatory.” ‘This was 1 
ustrated with charts and diagrams, and 


Hutterly’s 
) 


was listened to attentively. M1 


iddress will be found in the Horological 
Yepartment of this issue, pages 135-139 
Senator Henry Zilliken next read a 


aaper on “Unmistakable Signs.” .Vhis ad 
dress, which was very interesting. appears 
in full on pages 97-99 of this issue of THi 
JeWeELERS’ CrRCULAR- WEEKLY. 
| bula, O, next 


J. Rk. Stebbins, of Ashtabi 
ea paper on “Inspiration and Expres 
sion,” in which he took up the subj ot 
Suggestion in Salesmanship.” Mr. Steb 
s p s pub ished on page 14!) 
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all gems are constructed 





rhe laborate here 
is dear Mothe Earth, l the guidance of the 
nsurp l ist Nature, whose laws are exact 
Wher 10w this or that gem was formed is 





\ Nature guards we ts secrets. But, 
emist, Man, has tried to coax 
ecro ince t divulge so h 
ite Phe irtain is dropped leaving 
irkness If he does make a near 

we goes with a stigma “‘imitation.’’ 
rhe elements gems are composed of are the 
lements Carbon, silica, soda, 
I i, sulpl potash, ,» copper, nickel, 
xygen, trogen, etc. Last but not least, water 


he wizarl’s hand this in gemland works 
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\\ now msider the “Queen ot all gems,” 

i 1 I s formed of one and only one cle- 

ent, crystallized carbor : the Sane substance as 

‘ reoal or coke When absolutely with- 
) any = fore enclosures it is pure 

bo ] iardness is greater than 

s 1 is termed adan t, meaning unconque 
able It it phenomen mineral; there is noth 
ng like it in luster, brilliancy and display of pris 
s in the mineral world. 

I yrevailing colors of diaronds are yellows, 
gold itron, wine and absinthe yellow. Most 
\f in diamonds are yellow or brown. The next 

ed nating color is gree this color is found 
i 1e Brazilian diamond; reds in many shades, 
such as cherry red, peach blossom and aurora red; 

mly in two shades, light and sapphire blue. 
Hope damond is a fine specimen of this last 
And all shades of gray \ well-formed 
black 1 is a rarity 


l'reak formations, many crystils within a crys- 

enclosures of flakes of gold, iron, mica; cavi 
fluid or gas. One quarter of all 
slightly tinted 


‘olorless; one-quarte 


i ila.l cle ep shad >. 

Where are they found? 
chouses, nestling in some 

xr some bounding rush 





In Nature’s gigantic 
rayestic snow-capped 
intain range or valley, « 
tain stream of water. Here water plays an 
it part in separating the gems from the dis 
erous rock, and here they are found without 
bor of mining In some of the river beds 
d vil holes, made by 





have been found pot-hoies, o1 

1e action of pebbles and wate: In some 6f these 
archers have found from 5,000 to 10,000 carats. 
In nearly every country diamonds have been 
found. India has the distinction of ancient dis- 
covery From its mountain Streams and valleys 
#éms of the purest water have been taken, iff¢lud- 
ing the ruby and sapphire. Sotextensive were the 
leposits that India was known as ‘the’“Treasury 
of Gems.”” So plentiful were they that the shrine 


ples and idols of the Hindoos were adorned 
the finest Some rajahs have fabulous col 
ns Most of the crown jewels are from India, 
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such as the ‘“‘Koh-i-noor, Great Mogul, Orloff, would rather let others think for thet and this The fact that there is such an organization as 
the “Shah” and many others. This wealth caused s one of the reasons for the slow progress of this is an evidence that there is a wrong that 
nations to envy her, and caused her no end of knowledge If you wish to succeed in life you needs to be righted. What is this wrong? What 
trouble. In 1725, another treasure box was. t rund must think for yourself, because the other fellow s this remedy? If we know the first, we may 
n Brazil in the fastnesses of a mountain forest thinks first for himself and his first thoughts ; learn the second. Is it the fault of the ‘manu 
in a wild mountain torrent in the States of Minas, B. his own advancement, and how he can best re facturers, the jobbers, or is it a wrong that all 
Geraes and Bahai The diamonds were of a fine tard the progress of his competitors; for our great participate in? As it looks to me, it seems to be 
lo c est success is built upon the mistakes of thos a fault that you are all charging one upon the 
Similar conditions surround the diamond finds of vho fail to think for themselves. Unthinking peo thie 
India and Brazil, as in both countries they are ple. often mistake laziness for patience, and _ the 5 4] ' 
“3 i ? . ; : : “thes If this be true, is there not something wrong 
found in river sand and alluvial deposits. n man who floats with the current, who does t , 7 
1 : n. tnesral I , ' ; : with the entire trade from manufacturer to re 
neither place has the mother rock been foun n guide himself according to the higher principles ‘ = = , 
. : : ; ‘_™ ; . ‘a6 ; , > tailer? Now I take it that you gentl 
Africa besides the rivers they are troun if vo of life, who } 1¢ Ss, no convictions, wh 
p> ; ak “WF ; men are sincere in your motives, and that you 
canic cones Finding of the diamond in South follows along of least resistance is a use ‘i 
. a a “eg = ‘ . ire earnestly seeking a remedy for the evils that 
Africa in 1867 showed Nature had another treas less piece of in the business world and , ™ 2 
- : I * oss : : threaten your business, vour honor and you 
ure box of gems. It brought to Cape own miners an ever-changing weathe ck the service of ¢ . . 1 , 
- 1 neath Fy ther , homes; for these things all stand together, and if 
ind pr spectors from all quarters rom there Swift changing winds, } . ._ 
- . , mil vou are, the truth will not offend you should it 
they took the trails to the Vall Rver, 800 miles 3 : 4 ? . 
Seine - lift \ long and carefu! observation of the evils that present itself in its most disagreeable form. 
away It required a strong heart, tor the ath } ™ i ; : : I . , ; } , i 
} yeset our trac to-day ls to tl 1 oi t is oft ar that e tru ve Injt ( 
ulties and tribulations were numerous lis “te i ade ay lea me to the unay t ) ry ~! l it th ’ th never injure 
. } able mciusion at ft largely . o the nyone, 1 s r > gE 3 z . 1 
tropical climate. Goddess Fortune led on rh . ! - la ley are — ly due t i “s ind this ; is true, but there . = times 
; A manu tur and s: f wo! ss je 1 it is pe ul and this one o . ! 
history f the sufferings of man and beast was _ ck e€ and Ale wo thle ewel wher Is painfu ul this 1s ne of them, t 
: i i Oo den t ‘ he first g » get the 1 1 s in its 
written on the trail by thei whitened bones € i ( f confidence at jeweler isa le— i¢ first glimpse we ge at the eal t uth is in 1 
In 1870 the actual mines were uncover } Du have their competitors Ihese evils are capable most disagreeable form—dishonesty! Not at | 
‘ a . ue « : } } € ss tl med lies it] 1 t tir s tl fs of tl i] ] for » speal 
toits pan caused the big imrush With want and f i ) € emedy lie wit vou I s nes the fault f ve retail jeweler, for t ak 
untold sufferings many perished. New mines wert ‘ we f manutacture we bbe na paradox, is the honesty of the retail jew 
. 1 I I 1 thes things this ec } at : d is 1 res . the 
found in rapid successiot De Beers, Coleburg help 3 these in And ’ 1 ( er tha has been and is the real cause of 
Kopje, now called Kimberle} \ll these s that brings you togethe s the first great ste uble For, I ask you, was there ever a trade 
ypye, 10 1e¢ ' r +! . 
surround the town of Kimberley This town was it held the public so completely in its power as 
founded by the ners, and is now a city of 50,000 i knowledge of its wares, and was there eve 
Sr the world a trade that profited so little by 
South Afri produces 90 per cent. of the wo s f this fact There is an old saw floating 
utput. and the Kimberle nines 90 per cent f ind the world that says, “All that glitters is 
Sout \f ’s Complications at about h gold his, however, was only true before 
nining claims, s lidation was arranged It e advent of the American jewelry manufacture 
s now know! is “the De Beers Consolida is discovered how to make gold jews 
Mines, Ltd.,’ In these mines shafts sunk it the use of the precious metal at all I 
1.500 fe sO as t each the blue gr | If very custome that comes in s é 
id n hee for < mond, S th 2 Ww t glitters is go ° . 
tt hav istor e Boe Wa ! thing deal ot our tow? ses worthless 
Next mportance e some of the mos elry, in order to foist equally worthless clot 
if ! iluable gen neluding the ib g upon the backs of the people. rhe ciga 
sapphire rhey ek n as the ral co ler finds it to be of great value in inducing 
I : = 
lu Chis mine cludes some »f the mos ustomers t smoke the vilest of cigars. rl 
veautif gers know It is oxide of ystallize ndy dealer finds it to be of valuable assistanc« 
umina Meta num belongs to this f n disguising his glucose that the people think he 
Dhe b is wide stributed, but clea teeding them suga rhe editor finds that th 
nt material suitable tf cutting 3s fou! ewelery and watches are the best induce 
Burn Siam and Ceylon When of the t that he could offer the publ to get th 
np2rable pigé b i, or pure carmine ead his silly pape 
t sparer is e! f extreme valu¢ I we Now, were I to say that all thes things were 
) ens f Lis est i ire eless l fault, you would, doubtless, think me cra 
vy Is T 10st luable f the yrund ft i¢ ire we ie faul f the retail jew 
{ P indw s f h ‘ elve nd is bute t n this way. H 
rhe finest spe ens come f e Zans ged tl manufacturer of worthless 
kar Mountains f Ind 11,000 tee ibove s by placing them side by side with t 
el Most pe f e < i mest manufacturers he has giver 
\lexandrite I g sa beaut r s good nan ind rey it It is ‘ 
creel . ficia g nbine red | 5 e years that you have had these things 
‘ ifte (za \lex ‘ is was dis c 1 i with \nd it has grown, and will grow, 
$ ) ida ] gre I ire j ed t t tf price in lebaseme f 
f Rus S EL J ROBERTS, PRESIDENT-ELECT ex Is 
Withou re ee e oldest ¢ Ka ee Seietinnn |g know it the cheap 
| wn, for the Et ins, Egyptia 1 R ; . : ; 
‘ + P n T ist tIs hye r « es, } greater ompe 
sed it fo , for € " e€ t I t I 
< ‘ ‘ s tO Tt 1€ c + t t 7 
4 ; P . 9 I i i ik 
¢ hs f the | s and unea i S J 
1H I est i rbe n n the trade ibors 
é é he rec lat ; 1 
; ‘ . ‘ kers f s sods d unsc < s muscle if he n live by < nd 
t t il be kene £ l nsc! : 
ealers The c \ f th events almost any inte fr 
r r ! € stones ss 5 . af . 
a | t ri 2 business 1 iself is { 
ea ety . f ‘ it with the cheapening of sm: the 
, ag » blemis Wh - ee : ; 
es tne long-looked-fo1 opport 
erf ) \dn — . f ; : 2 
| on g this, A : I . ) I he € er Say that he does not encourage 
es r me i s ‘ € sp f s t st | ] | 
. er »D ‘ &. . ‘ masing of the qualtity of the goods, and re 
( nbia. S America de os te seged ber is ‘¥ 
a a gret such steps. A1 this is true indirectly, but 
e g s is é S aa ns a ; 
} . nea ‘ in this way For years vou have be 
sp I te s s est t build iu nN +} 1 . , 
g wi 1 re re ise, wl have fur ed 
the te r t ny ‘ ¢ , . p . : 
| } , x th a n¢ f goods that is made you 
i hie s ) a i } t i e fa t 
, synonymous wit ; 1 integrity ar g 
i ¢ t Tract € i ! r Ss rely é t t ict 
t } ' t o ep 
& va ive g iracte nad lig t 
r 
ed f r e Hung P 1 ‘ ild never be we f . 1 
e hnes vcast t 1 ewele st r 
1 
B * ‘ ed See A N fy r ) 1e1 - n ling t € C 
I . ™ 
aS ‘ ‘ . ‘ c \ n IK « € < < 
gen t ere ‘ wn t fe st le 
t é i c. g P + t - . 
i g ets ‘ ind ag ' 
K g r < " I g T 
\ ese r A andiw 6 P 
‘ =. el ‘ ‘ ‘ s Ss ‘ 
se S experience, ¢ “ é 
» P oies , x i \ n c me t at S I es . y ) 
k ge, 2 S is de yy 
f ld ee t le € ame tf eve ele n I 
i ‘ 5 an yeaut 1 tra\ t hi firr ho ; 
1 P : , . : Vv wl < ‘ sire ed « t i to s rm who, n 
! g S g enha s ‘ , ler ‘ e your trade. lay 
S 1 } s yt l 5 su trade, ays 
e as pre s gems. Here where Nat ' Ab inder, t oar te : —_— 
; s s duty nnnenened : stock of requests his manufac 
! iN i : ‘ ‘ : to mak stlar fine i viler ¢ - th 
S to eradicate B I in savy 1 Oo make a similar line in orde to meet with 
| ~ - - ] ‘ 1 , 
Col John L. Shepherd then delivered a most t y that my large acquaintance with the 11s inbusinesslike and dishonest competitior 
long and fine address on “The Men of etail jeweler has afforded me most excellent These goods are sold to your ompetitor, you 
1. . . pportunity to st the ch sation anil ‘nes yoth sell them cheaper to the public, your profits 
Jewels,” saying In par . : ; ; 
¢ ities I ive, as a le, found en he vere less as were those of all concerned, from the 
col TOHN |] SHEPHERD'S ADDRESS vide-awake onorable business men that have ) poor workman at the bench to the manufacturer. 
ter and compete with one of the worst traits [he public was forced into buying these godds 
Ben | . said, Men dislike to think = ttn smart haractet Sek nenmiad oo I the doors of the retail jewelry trade opened 
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a little wider to the man devoid of prin 
aa 

The great question is: “Do you believe in 
legitimate business? Of course you do, That is 
what you are here for, and the things I have 
pointed out to you are certainly illegitimate, born 
of illegitimate methods, and it should be illegiti 
mate to handle them. ” 

If you are compelled to keep these goods in 
order to meet the competition of the dealer in 
these goods, keep them like the druggist keeps 
his poison, with a warning label upon them, for 
while they 1 not poison the body, they cet 
tainly poison the reputation of the man who han 





dles them 

If vou believe in an organization of jewelers 
for jewelers you must see to such things as these. 
You must have greater respect for your competi 
tor, who is honestly your competitor and remem 
ual respect means mutual confidence, 


ber that 
and unless there is respect and confidence there 





can never be success 
In mv many interviews with the jewelers of this 





country I have been surprised to find how many 
of them wondered what reasonable excuse this 
competit id for being outside of a county 
jail. Now, if your association succeeds 
n removing this feeling of distrust from among 


the men of the trade, your work will have borne 














Then s 1 S that other great ev 
rf the trade. the talking jeweler, who is infinitely 
»f more 1an any catalogue, and is a thing 
of greater evil in the trade than many of you 

igil efer to that jeweler who insists upon 
telling his istomers all the details about the 
goods he trying to sell him. * * * I have 
stood b na jewelry e and heard the jewele1 
explain all the details of a seven-jewel movement 
and a chea silver sase, all »f which was Greek 
to that I vefore he came in the store, and 
when he left without buying—as they sometimes 
lo—and red newly acquired information at 

e competitor across the way, that jewelet thought 
that he « ¢ id an ex-jeweler for a customer 

a man who had staid up nights studying cata 
gue price ind as a result sold a watch with 
but little 

Now, old that all this talk is umnecessary, 
for nine ases out of 10 your customer will 
take you vord for the goods he buys without a 
hougl is iow they are made or who makes 
lem f r lo not, it is because of the fact 

it eputation is not just what you think 
t 1s t ill 

Do t ‘ at vou ym petitor s a ‘ r 
the Lust ‘ . some article to a perso! 

yu expected t sell t to Remember that y 1 

this as often fo n as he does for you. None 
f you , e trade of the wn. It is publi 
yropert 1 this trade the mat going 

- vhom the public has th most 
ynfider \ t honest’ business methods and 
lhere é ind = if ur competitor is_ the 

gue 1 ink 1e is, the public will soot 
find it 1 1 the sheriff will soon ive bot 

n al goods s possessio1 

it a great 


i dishonest 
, 


ipet ut, like the 
Arab, f s steals away 
With hxture you 
honor yutation s made 
) the g give satis 
f tior 1 n t s 








Now, gentle yn 
upon the « ils Is 
ire 1€ sult »ybs 
f the experier ny nations 
ind all unite 1e of th 
greatest ¢ 
It s y anh 
est man, flattered himself that he has no re 
sponsibilit n the matter and sold the goods f 
ist what the manufacturers said they were, an 
f they were not honest, he could blame it up 
ie ake Not so; yout ustomer has no care 
makes . you sold them, and he argues 
t as 1 r¢ eweler yOu must know all about 
ur ‘ e looks for redress, and though 
1 may give him, vou have lost his cor 
fidence because e thinks you do so because you 
vere t led t l it, and to acknowledge to 





him that vou did not know what the goods were 


is to ynfess your ignorance about your wn 


\bove be frank and honest 
with your istomers, and while you have the a 
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vantage 


wares, you should profit by it in a legitimate 
more 
demands 
for 


of 


the 


ignorance 


of tk 


vod value for | 


your! 

way. Give him g 

than this he is not 
our profits, let him go 
such customers as thi 
sles, will also swel 


Many 
manufacturers. 


grant, 
thing, 


jewelers 


al 


must 


endeavored 


id 


that 


come 


t« 


ask fo1 


his debts. 
the pr 
rhis, I think, they are powerless 


entitled to 
to 
s, while the 


protection, if 
from you to them, as 


| 
show you 


that the 


1e =6public 


lis money; 


If he 


otection 


there 1s 


only gets at the public through you 
Both 


facturer 


20,000 « 


thoroughly 


honest 


\ 


han 


dollars 


trom yot 











say here with 

he snide goods 
foisted upon the 
whose only desire 
one great caus¢ of 
If it is your wi 





1 





yu 


and 
and the public, and the 


the 


| 
nat you 


is just W 
more retailers o 
and make us¢ 
competition will be 
may spend 


advertising his 


across 


the mind « 


+} 


f 


ie buyer. 


jobber stan 


this « 


of it, 


over 


thousands a 


wares 


d betwee 


puntry learn 
of 


the days 


nd thousands 


and o1 


But 


your co rpetitor, 
y will swell his 


of 


about 


the 


such 


n 


reputation of any 
make it, and when 


1e€ 


manufacture 


manu- 
the 


a 


have 


them 


dis 


our counter blasts his reputation 


wo 


of the goods of an irrespons 


m 1 the 


COMBS, FIRST 








VICE-I 


possession of 


ir 





"RESIDENT. 








ilong wi vour honor and reputation as 
ess man, and to you alone is upon 101 
veople depend upon the information, that t 
ve bout the things they buy 
n t is 1 say the legitimate jeweler de 
etter treatment at the hands of the manu 
ers and jobb people deserve 
reatment t mu cecord t 
Vie! sic bs side 
tn wares iT you know ire 
hat the s ' ll effort 
her in production or excaange, should have 
eward, nd when by competition that 


t fear of contradiction, 
»f irresponsible manufact 
people by men in the 
has been to sell goods, is 
your trouble. 
sh to do away with 





of 
word 



















































































petition you should refuse to buy goods of any 
firms whose names are not a guarantee 1! t H 
goods such as yur name is to your custome in 1 
absolute guarantee for their honesty. Whe: uu j 


take this stand you will have done more to « 


courage honesty in the jewelry trade thar s | 
ever been done before, and remove from _ the | 
trade one of the greatest abuses that ever irsed | 
any trade—an abuse that has destroyed the best i 
reputation and swindled the people out of thou | 


sands of dollars. It is an abuse that is so hideous 

that the lawxakers of our country have taker 

up and are endeavoring to establish marks to 

protect—who? the jeweler? No! Phe people 
The jeweler needs no protection, you cat 

tect yourselves. You need no marks to infor 





you as to the the goods, lherefore, 
it must be that is needed to protect the 
public from the dealer in snide jewélry But if ; 


the aims of this association are carried out, there 
will be no need of such legislation, for your own 





good names will of themselves be a_ sufficient 


arantee for the goods that pass over your 





ters, and .it will not be necessary for you to 
seek the protectior of the manufacturer and ) 
ber. They will be compelled to seek yours 


you will be the only medium through which 


can get their goods into the hands of the pub 


By this means, you will overcome illegitimate 








business, you will yntrol the channels of 
trade. By this means you can form an orga 

on of jewelers, whose influence will be felt and 
espected by the trade and public, and th nes 
between your stores, and that of the snide shops 


that none need mistake then 


vill be so cleat 

\fter the appointment of the fellowing 
committee on resolutions the meeting ad 
journed for the afternoon: Chas. H. Will 
iams, chairman; IT, L. Combs, W. L. Jones, 
\. F. Jahnke, H. F. Seltzer, R. Wieti1 
O. L. Keith, A. W. Andersen, A. L. Thoma, 
Charles Artes, I. I. Gruelich. 

Tuesday evening there was a public ex 
hibition of the displays at the Cadillac 
Hotel, at which thousands of the citizens 
of Detroit attended, and this ended the first 
day of the session 


Manufacturers’ and Jobbers Day 

On Wednesday morning the convention 
was in full blast Mr. Webb, who sells 
umbrellas for Kreis & Hubbard, led the 
meeting with a number of hymns, which 
were much appreciated. \bout 500 — re- 
tail jewelers had arrived from all parts of 
the country and the convention’ hall was 
crowded when Jacob Franks, president of 
he Rockford Watch Co., addressed tli 


meeting on “The Progressive Jeweler.” 

















) I AN S 
While I have chosen as my topic, “The PVP 
g ve Jeweler,” un I as 
iB the liberty that w: bh 
eat Enlish w . ww ye l 
ifter-dinner speech or a 5 
simply a point from whicl I c 
part ar t whic r \ 
t 
uri 
I believe i every e of business the ) 
ercha t kept iC ‘ the 1 
nes who believe it A Id ves en 
¥ and that I 2 £ vith 1 
g any effor and I am rry to Say i re j 
e still rf s 1 in the i | 
\ ire t t ern ) red f 
us and ke efi 1 
n K V their ¢ 1 igs nts 
re month yr 1 year, their condtt 
e\ ny r I the 1 they ft | r 
selves unable to meet their bills They are h 
nd continue paying the lebts as long the 
in, their stocks continue to grow less and « 
ially they are forced it of business, 
lave no ne to blame but themselves 
\ progressive jeweler of pleasing personality 
neat appearance has vened up in the towr 
1 new, clean stock of goods, well pearit 
tore and has int luce in his store modern 
methods . 
rhe progressive ewele s not ecessa! 1 
ch man, but one vhos@ pt ts are brigl 
rhe man known as the ewel 
successful merchant, doe ty s 
gressive be Luse s ted t 
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To Makers of Jewelry 


A moment’s attention. The coming season promises to be a record 
one for the jewelry business. You will have your hands full looking 
after the manufacturing and selling ends. Don’t you want to save 
time and worry, and save money as well, on the stone—end? Let us 


show you how: 

We make a specialty of manufacturers’ goods, your goods. We 
concentrate our efforts on the production of standard grades, which 
means goods of first-class make and uniform qualities. In other words, 
we offer you goods which are to-day the same as they were 
yesterday, and like to what they will be to-morrow. See the 
tremendous saving to you in such a system. 

Now we recommend to you specially our stock of 
PEARLS: Round Pearls, smallest to two grainers, white and tinted. 

Bouton Pearls, smallest to two grainers, five to six grades. 
Baroque Pearls, similar sizes and grades. 
Half Pearls, sizes 4 to 20, six grades. 


ROSE DIAMONDS: From extra fine quality to schiffer, as carefully 
made as diamonds, in strictly arranged sizes. 


OPALS: Good and medium goods mainly, separate sizes, uniform 
grades. Some extra fine lots. 


SYNTHETIC STONES: None but high class goods. We pay par- 
ticular attention to production of the material, to cut and 
finish of the stones. Rubies, HOPE SAPPHIRES, White 


Sapphires, Pink Topaz of unquestionable merit. Our stock 
is conceded the largest m™ America. 


JAPANESE PEARLS: We are the sole agents in this country for the 
Japanese producers. 


We make no pretense of being the cheapest house in the country. 
But in the lines we carry, we do claim to give you the best value possible. 
We can supply cheap goods, too: there are plenty of rejection lots to 
be had. But this is not the class of goods you want, and we do not 
bring them into this country. Our Paris office disposes of that. 

WE NEED YOUR BUSINESS, and we are certain you will find 
it to your advantage to deal with us. 


Liter é Som 


Cutters and Importers of Precious and Imitation Stones 
NEW YORK PROVIDENCE PARIS 
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this world’s goods than his neighbor. It might be 
that his success was achieved when he had no com 
and he might be called a “has been.’ 
He is living on his reputation earned at a time 
when it was only necessary to obtain a little stock 
and depend upon neighbors and townsmen to do the 
rest. He comes under the class heretofore referred 
to, and once having acquired the reputation of 
being successful and rich, he retains this reputa- 
tion until he is practically wiped out of existence. 

These are the jewelers of the Conditions 
have changed [he progressive 
stepped in, and antiquated 
dry rot. Many of 
good watchmakers, but this 
conducting a successful \ good watch 
maker might work up a good repair trade, but he 
won’t get rich from this. It is the 
that makes the 
business to-day 
ployed. Ingenuity must be 
becomes a study and a 
so as that of a lawyer or a doctor. 
a specialist. 

The first principles in conducting a successful 
business must be a clean store, with a clean, well- 


petition, 


past. 
jeweler has 
methods are dying of 
old-time jewelers are 
does not aid them in 


these 
business, 


selling end of 
the business money, and to do 
methods must be em 
used, work 
profession just as much 
You must be 


scientific 
your 


assorted up-to-date stock. [he proprietor’s per- 
sonal appearance must also be neat and clean. 
He must exercise some care about his dress and 


must have a pleasing address; he must make it a 
to smile whether he feels like it or not, 
but as all these conditions are now so generally 
understood, and so essential in the conduct of any 
successful business enterprise, and as so much has 
been said on this particular subject, at many of 
the association meetings, it will be unnecessary to 
Say anything further along this particular line. 

The work of the progressive jeweler does not 
end here, but only begins at this point. He must 
start in to ways and of increasing 
his business and must everlastingly keep at it. 
This is skill and judgment must be em- 
ployed. 

There are many jewelers in this 
are ambitious and 
thing in their 
but nature has not 
This class of people, if financial 
will at all permit, should endeavor to employ some 
able person to manage their affairs, even if they, 
themselves, have to sit at the bench doing repairs. 


practice 


devise means 


where 


country who 
vim, and do every- 
their 

with 


possess the 
business, 

ability. 
condition 


powe r to imcrease 
endowed them 


their 








One of the troubles with which many of the 
jewelers are afflicted, is jealousy. When a jew 
eler believes that his neighbor is doing more busi 
ness than himself, he starts in to cut prices, 


think that this cuts his 


ncreases his sales little, 
if any. The people whom he attracts by the low 


prices that he quotes are very apt to become sus 


not stopping to course 


profit, and, in my opinion, 
; 


picious of his wares, and the chances are, be 
fore buying will step into Jones’ store and obtain 
quotations on the same goods, which, of course, 


that in orde: 
reasonable profits. 


say, “Why, Brown 


are higher. Mr. Jones, realizing 
to make money, he 
The 


is advertising this same article for so much 


must obtain 


prospective customer will 
less, 
‘Brown isn’t adver 
article I admit that he 
some cheap goods, but we are not 
thing of that kind 
make it a 
which are 
tee. But if you are 


( 
to which Jones will respond, 
tising this is advertising 
handling any 
buy job lots, and 
standard goods, 
guaranteed to us, and which we guaran 
looking for something cheap, 
maybe you can find it over at Brown’s, but I 
don’t believe in carrying that kind of stock. Jew 
elry is a luxury which you don’t buy every day, 
and our firm prefers handling reliable goods.” It 





point carry nly 








Is safe to say, that in nine cases out of 10 the 
prospective customer ts won over by Jones’ argu 
ment, and will say to himself ‘I guess he is 
ight, It will be a lor g time before I will eve 
buy 1 wat ~h for M r "91 1 ] , 
a watch t ary again, and I don’t want to 
the risk of getting ‘bum’ one.” Brown’s 





yw prices attracted this party and Jones’ meth 


ods effected the sale. Tones is a progressive, up- 
o-date jeweler 

Care and iste must be exercised in dressing 
hanges must be made in 


Don’t think 


a window and frequent 


the method of displaying your goods. 


that it is throwing money away to buy attractive 
window fixtures, or to change the velvet at the 
bottom of your window frequently. This is th 
heapest advertising you can get. 

Many jewelers have little or no trade in novel 
ties, but notwithstanding this fact it is advisable 





for display 
attract atten 
of business into notice, 


carry a few, if or 
1 


it times to ly 
these methods that 


purposes. It is 
tion and bring your place 
causing it to be talked about and inducing Tom 
to ask Dick if he has seen that beautiful so-and 
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his is also cheap advertis- 


so 1 our window 

ing. 

rtising is not the only kind that 

that I believe 
profitable by 

advertis- 

with 


New Spapet adve 


produces results, notwithstanding 
made 


Newspapet 


almost any business can be 


zood advertising. 


newspaper 
ng may require a larger investment, but 


the proper kind of ads. it may be, in the long 


run, the least expensive. 

Copy writing is an art and the trouble with 
too many people is that they fail to recognize 
this fact. This applies largely to the smaller re- 
tail merchant, who believes himself competent to 
write his own copy. Some particular ad. attracts 
him and he attempts to follow along the same 


business is vast 

wide apart. In 
illustration is 
eye, and read 


lines, nothwithstanding that the 
different and the conditions are 
addition to good copy, a striking 
an essential, the cut attracting the 


ing matter presenting the argument. 
‘he jeweler carrying a select stock of goods 
would injure his business by inserting an ad. 


department 
advertising a particular kind of 
ladies’ coats, $2.39, while they last, reduced from 
$10. A jeweler’s advertising must be dignified. 

deems it advisable to quote prices, 
why he should not 
upon his enviror 


similar to that of the neighboring 


store, 


wizich is 


If a jeweler 
there is no particula: 
do so. depends 
ment 


reason 


This 


and 


largely 


how he is situated. 
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leader 

article with which 

doing this you 
your ad. 

harm than good. The depart- 

of advertising in this 


It is not to advertise as a 
especially 
familiar, 


necessary 
some well-known 
people are because in 
will have to 


wil! do vou more 


quote a low price, or else 





rent stores make a practice 

manner, expecting to average; their earnings on 

the sale of other goods rhere re also some 

ewelers in this country who advertise well 

known or standard goods at ridiculously lov 
liict 


people to whom I refer conduc 
different 


of salesmen who 


price, but these 


their business in a They em 


should be 


inne 


certain class 


ploy " 

termed ‘“‘fakirs.”’ I am told that there is one 

concern in New York that pursues this method ot 

doing business, and discharg lerk who sells 

two advertised articles in one day. It is expected 

that these clerks will swit l customers wl 
* 


are attracted by the ads. to other goods. 





Notwithstanding, the . fact 1 n may bring 
to his business ability, a pleasing personality, a 
attractive store, a clean stock, ising 


and most progressive and 














ods, he still falls short of that s 
to which he is entitled, for the reason that he is 

mfronted with a serious handicap in the unta 
competition of the department stores mail 
order houses. The remedy lies i: sur associa 
tions, provide 1 they are cond ed along the 
proper lines. rhe progressive veler has neé 
» realize this. 

When the retail jewelers’ asso fi 
came into existence their members were largely 


jewelers of the old school The wide-awake 
to-date progressive jeweler thought himself 1 
petent to handle his own business without the aid 
of associations. I, myself, have heard quit 
number express themselves in this manner, pa 


vno 


] in the larger cities, 
farming patronage Th 
farmer did not inter- 


Tic ularly jewelers cated 


do not depend upon the 


catalogues that reached the 


fere with or injure their business. Finally they 
awakened to the fact that they were not doing 
the amount of business they should, and con- 


cluded that they were in little better shape than 
the jeweler in the rural districts. They discovered 
that they were compelled to compete with tne de- 
partment stores and kindred concerns which were 
selling more watches and jewelery than the ex- 
-lusive jewelers, and to-day this class of trade is 
a serious handicap to the jeweler. 

The larger jewelers realize the existence of thes 
conditions, and I predict that the time is not far 





distant when these men will be members of so 

retail jewelers’ association. This will result in 
placing the jewelry business back where it be- 
longs, in the hands of the jewelers. But, mark 


you, gentlemen, in order to bring this about, the 
first and most important thing is to select as 
men who have the en- 
tire’ confidence of the trade, men who are able to 
srapple with the varied problems, men who are 
competent to meet the conditions confronting them 
whose honesty of purpose cannot be 

Otherwise, if the associations make 
reforms, through lack of 


cers of these associations 


and men 
juestioned. 
no effort to bring about 





interest, or for some other cause, then these asso- 
ciations will beco:re little more than social clubs, 
and will cease to thrive. 

I feel that there exists now a determinat to 
do something. The opportunity is.at” hand, and, 
if you exercise the proper care in the selection 
f your officers, retaining such men as have al- 





and 
sure to follow 
faithful 


increase 


sincerity of pt 
With 


service 


ready proven their ability 
pose, the lesired 
men at the helm 
I believe the 
ingly. 

In this connection I 
of three years you will number among your 
jeweler in this yun- 


results are 
render 
will 


’ 


who will 
nembership surpris- 
venture to say that inside 
bers every live, progressive 
try. When this is realized the battle is won 

“you will rule 
benefit to he 


In the vernacular of the street, 
the roost,” and will real 
retail jeweler, and will place the jewelery business 
Of course, at no time mt ( 


prove a 


where it belongs. 
mands and commands be made that are unt 
able, or that would work a hradship on the job- 
ber or manufacturer. 
I do not wish to 
you can dominate every jobber or every manufac- 
turer, or that you can keep watches and jewelry 
entirely out of the hands of catalogue houses and 
department These people would always 
be able to goods, even if your < 
membership numbered every retail jeweler in this 
Union. But what I claim you can do, by 
effort, is to make the lings distinctive. If the 
carried by the jeweler were confined to th 
eler exclusively, and not sold to others, and 
retail jewelers would not handle lines carried by 
concerns antagonistic to their interests, it is rea- 
sonable to suppose that the manufacturers of high- 
will prefer marketing their 
if they are 





convey to you the idea that 


stores. 


iain 
secure ymbined 





grade standard go ds 
products through the exclusive jewele 


obliged to make their choice, 





Again, it will not be a great while before the 
public will realize that in order to purchase stand- 
rd, reliable dependable goods, they must trade 


with the jeweler, and not with the dry goods 
store, 

Charles W. Hi 1 : 
Fahys & Co., next addressed the meeting 


on “Gold Filled Watch Case 
from Various Viewpoints,” saying: 





rman, secreté 


Guarantees 


ADDRESS OF CHARLES W, HARMAN 














The history of time guarantees in watch cases 
began with the manufacture of gold-fill -ases. 

Prior to this time there was no occasion for 
me guarantees, as the quality thickness of 
the precio used could easily be ascertained 
by either consumer or retail jeweler. 

With the introduction of gold-filled cases, how- 

er, there introduced an element f mys 
‘ is it impossible for eit tl 
vublic or the dealer to ascertain the thickness of 
gold used in these cases without mutilating ‘ 
stroying the 

If time “had not been ‘ with 





gold-filled c: certain that this 
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utacture would still be an infant industry and not 
worthy of your attention. 


Furthermore, it is soundly maintained, that not 
only has the time guarantee been responsible for 
the success and growth of this industry, but in an 
article in which the wearing quality cannot be 
actuall tested, except in the course of years, it 
is only fair to the dealers and public that the 
manutacturer who produces the goods should 
give guarantee backing up his faith in thei 
wearing qualities 

There is probably no other line of manufactur: 


I 


in which the giving of time guarantees is a ger 








era ustom, mn any in which good faith is s 
genucrally practiced 

lhe liberality of the manufacturers in rete 
ence to making good their guarantees has, lh 
ever, led to many abuses 

What does time guarantee in a gold-filled cas 
mea Does it mean that when a watch is dropped 
from the top of a telegraph pole and the case is 
bad] lamaged, a new case should be given in ex 
change without charge Does it mean that whe 

watch is rur ver by a wagon the 
mashed a new case should be given in exchange 
without charge? Does it mean that when a cas 
which originally has a solid gold bow has wor 

ugh on some other part and is sent in for ex 

| ickel bow, a new cas 


change, with a brass o 


























with gold bow should be give without charge 
hese, gentlemet ire only samples of claim 
1 to the manufacturers ve frequently 
I that the time guarantee in a gold-fil 
ise purely d simply to one thing, whi 
s l gold the case is of sufficient thick- 
ness » wear t specihed tim without exposing 
tine ist ne if gold s through 
n the time specified, a n uld b 
2g vith r T ess a \ tio1 
s s it isonable " yutab 
manutacturers mea o be fair and hat yu 
should be equa tair to them, and not ask then 
do anything t you w not be willing 
121 1 were in the t 
rhe stamping f guarantees in filled case ré 
n 1 some of the more serious abuses on the 
f the unset us manufacturers and dea 
s t ‘ y so easy to stairp a guar 
et 1 case as to print guarantee. rhe 
e, however, still some abuses, and it is a well- 
known fact that there are many cases put on the 
rke vhich were not made n good faith as 
f guarantees are ‘ ‘ These abuses w 
‘ be eliminated b lation preventing 
g of any guarant led cases 
tw sil . 1 ement was on fo 
enact Federal legislation to this effect. 
dependent manufacturers opposed tl 
ition ind defeated it, is they believed in the 
glit ot each reputable and honest manufacture: 
not only to make gold-filled cases which would 


cified time, but also to stamp such gu 


his goods as long as such guarantee was 
good faith 

er ¢ red to you that such legisla 
Id prob: prevent any new gold-fille 





rom getting a foothold in the 





Have you ever coupled this theory with 


sec king 

















he fac at certain manufacturers now 
control monopoly very strongly favored this 
egislatio 9nd t eve curred to yu that 
if- such legislati was enacted and some corpora 
tion ud get control of the filled-case situation, 
either by hase of competitors or by crowding 
it of business, that they could not only pre 
new competition, but could eventually leave 
den rf making guarantees gor d upon the 
rs of the retail deals 
lemen, I am {4 1 to belong to the schoc 
of thought which still believes in the good old 
\merican principle of liberty and giving every 
man an equal opportunity according to his rrerits 
| am reliably informed there are manufacturers 
who stamp 20-year guarantees in five year ¢ -S I 
im also informed there is one manufacturer wh 
s nped a lot of 10-year cases with the word 
Permanently rhe purpose of reputable manu 
facturers is not primarily to antee their prod 
icts, but to make such goods as they are satisfied 
will wear a certain time, and then in good fait 
to wake and back up the guarantee. It is there- 





fore not the main thing for the retailer to simpl 
look at the guarantee, but to know the maker of 
the guarantee, 

lo illustrate a condition which exists,” I hav 
lere in my possession. a circular in which are ad- 
vertised certain cases guaranteed to wear for 25 
ve \ comparison of prices shows this brand 
in 18s screw B. & B. to be $3.70 net, or $1.56 less 
than the 18s 25-year of another brand made by 
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the same works of this company, and $3.72 less 
than the 18s 25-year made by other works of the 
same company. Here are three differently priced 
cases made by the same company with the sa:re 
guarantee. Is it a f-ct that the guarantee of 25 
ears is equally good in the case for $3.70 as in 
the case for $7.42? 

Is this not a fair question for you to ask of 
these manufacturers? How you to compete 
if you handle the high-priced 25-year cases and 
your neighbor handles the lower-priced 25-year 
cases, all of which are made by the same company 
and guaranteed for the same number of years? 
[hese are questions you are entitled to have 
inswered 

While time guarantees will continue to b 
stamped in cases, there may be some additional 
safeguards which will tend to elirinate evils and 


frauds which are injurious alike to manu- 


facturers and retailers 
to the 


used in the 


prevent 


thickness of 
gold 
requiring, 


stamping of the 
manufacture of 


»W 
1 stock 
legislation 
time 


If 


which there 


there were 


in was a guarantee 


in all cases 





iat the thickness of the gold be stamped in the 
case as well, it would go far to assist the retail 
eweler in his competition with fake goods. An 
expression from uur convention on this line 
would, I believe, have great weight. 

Che val of a guarantee depends primarily on 
e integrity of the manufactur Certainly the 
financial strength and good reputation of a large 

rporation is of great value in a filled-case guar 
Antes Just as truly is the financial strength and 
integrity of an individual of great value in a 
filled-case guarantee, with the additional strengtl 
that comes with the element of personal pride and 
reputation, which goes with the name of an indi 
vidual Doubly strong therefore is the guarantee 








which has back of it the combination of corporate 
financial strength and the nare of an individual 
with the pride of name and family. This can best 
be illustrated by referring to our late friend, John 
( Dueber, ¢he head of a great corporation, whose 
son is with us to-day, and, who not only on ac- 
count of business and moral reasons, but also, out 
of respect for the good name of his father, stands 
ready to make good the irantees made by the 





Duebe r company. 
I . 
goddess 














In Grecian mythology there was a 
named Nemesis, who personified that righteous 
indignation which punishes the arrogant and un 
ighteous abuse of prospe When the Persians 
faced the Greeks on the Plains of Marathon; con 
fident in their power and previous success, it is 
sa they boasted that Nemesis had fled to Mount 
Olympus In a short time, their haughty boast 
turned into a panic, and after their defeat in 
battle. Nemesis pursued them with relentless fury. 
Nemesis still lives and will pursue with like 
fury and vengeance those manufacturers who dis 
regard right, and, in the flush of prosperity, forget 


the Golden Rule and endeavor to evade their just 


responsibiliti¢ s 
Business” was the 


D. 
Bend 


“Credits in the Retail 
up by S. 
the South 


vice - 
[a.. 


Rider, 


Watch 


taxen 
of 


subject 
president 


who read the next paper. The speaker 
said: 
ADDRESS OF S. D. RIDER. 

The term “credit” is one that is somewhat mis 
understood by a vast majority of, merchants. The 
tern “credit” really signifies confidence, and larg. 

liberal credits are usually extended to those 








who have proven by their past records that they 
can be relied upon to meet thei obligations 
promptly when due 

Chere are a certain class of retailers who seem 
to think that it is the duty of the jobber or man 
ufacturer to carry their accéunts until such time 
as it is convenient for them to pay their bills, 
ind this condition has been brought about largely 


have 
that 
secure 


wholesalers, who 
hold customers 
to 
the c 
frequently 

they 


of the 
and 


tions 
to 


resorted to 


through the ac 
been s 


eager secure 


t almost any means 


fully consider 


hey have 


result without ing ynse 
For 


wholesalers 


this 
write 
that 
care 
yet 


jewelers 

that 
' 

that 


quences, instance, 
realize 
do not 
not 
words, they 
stock for 
manufacturer de 
and many tires 
afford to. 
affect my credit?” 
in the future you 
f jobber 


to their saying 


their bills are past due, bu the 


that 
pul 


to pay 
sold the 
expect 
them 


them at have as 
goods 
the wholes: 


until 


time, 
*hased or, in 
to 

Naturally, 
their 
that 
does this 
Some time 


as they 
other 
lers carry theit 


the 
gocd will 


sold. 
sires to retain 


he cannot 


oncessions 
“How 


in this 


grants 
You 
Simply 


will 


say: 
way: 


desire to purchase goods from a or 














manufacturer with whom you have had no pre 
vious experience Hé wlll make inquiries, either 
through the commercial agencies or to some one 
from whom you have been buying goods pre 
viously, and if you have been lax in meeting yout 
bills or have neglected to discount same, the only 
honest reply that can be made to the inquiry is: 
“Somewhat slow in paying bills.” What is the 
effect? The wholesaler who has sold you the 
goods makes this notation on his records concern 
ing you, and if he decides to extend you a credit 
it is for a limited amount, and the account whet 
due is watched very closely and you are imme 
diately pressed for payme1 

Now, let’s look at the case from another view 
point. Suppose you had always discounted your 
bills and paid ever account promptly, made no 
unjust claims for shortage or claimed discounts 
that you were not entitled t In that ci every 
firm from whom you have purchased goods couk 
answer all inquires wit] wo but the most 
powerful words know e vi of offi 
cials have to do with the assigning of redits 
in the large number of establishments in this 
country, and those words e, Discounts 

Thoses words, gentlemen, are an open sesame 
into the markets of the world, and no matter how 
small’ or how large a business you are doing, if 
you discount all bills every firm from the Atlantic 
to the Pacific and from the Gulf Lakes 
will be anxious to open an account uf 
any reasonable amount. But I hear you sa 
““My capital invested wil! not permit my discount 


ng my bills.” Did you ever stop to 
much additional « 


ount 


vould be required to 


you would 


vital 





how 
disc 


each 


and 





your bills how 1 
year if you secured this capital 








I dare say that many of you have never done 
this, but let me suggest to you that when you 
get home you total up y indebtedness a1 
see what it would cost you to secure enough add 
tional capital to enable you to discount all these 
bills, and you will be surprised at the profit 5 
would make by this transaction 


busi 1ess unless he 











First, no man should go into 
has a asonable amount of money, and above all 
be sure that he knows something about the bus 
ness that he is entering it Then he should 
buy only as many goods as he is reasonably sur« 
that he can pay for and discount all his bills 

Starting out wit] capital he should 
estimate the amount of busin that he feels that 
he should be able to do mont Deducting f 
this his store and personal expenses he should 
then buy only as many goods as he can reasonably 
expect to pay for promptly when due. 

He should keep a careful record of all goods 
purchased—when they are to be shipped and whet 
he.can save his discounts Then limit his pur- 
chases absolutely to the amounts that he has esti 


be available for 


month, and he is 


will 
to 


failures in the retail 


mated 
month 
More 


paying bills fron 
sure to 
1 


wit 


yusiness aused 





by over-buying than from any other one cz 
and many a man who would otherwise be a 
cessful retailer has been handicapped all through 
his life because, through lack of knowledge ot 
judgment, he purchased more goods than he could 


pay for during the early part of his business ca 








reer, thereby injuring his credit to an irreparable 
degree. 

There are also many re 1 are 
extraordinarily successful, is due 
fact that they have jealou guarded their 
while other men of equal merchandising 
have been complete failures because they have 
not realized the mnecessit of conserving the 
credit. 

Many a man who is entitled to unlimited credit 


refusal to 





is handicapped immeasurably by his 
meke a statement to th mmercial agencies, and 
remains a small dealet life, when with the 
proper credit rating h be entitled to put 
chase direct from the 1 wholesalers 
Remember that the. concern selling to thousands 
of customers cannot possibly know each one pet 
sonally, but must rely on cold-blooded facts as 
gleaned from numerous inquiries in order to 


telligently extend credit ratings 


Gentlemen, I heartily wish I could impress upon 





every retailer throughout this broad land the fact 
that the commercial agency and credit men of big 
institutions are not their enemies, but wish to 
do justice to every one, and if properly informed 
can be of vast assistance to the retailer in build 
ing up his business. 


credits, much if 


In 


not 


or detefmiping as 


granting 


more consideration is given 
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and individual matrix gem ever offered 
to jewelry wearers. 
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tation for honesty, integrity and business ability 
as to the amount of money he has invested. The 
amount of insurance carried is also considered 
very carefully, but if a man or firm refuses to 
make a statement there immediately comes into 
the mind of the credit man the thought that this 
man has something to conceal, and further and 
very searching investigation is made before finally 
passing upon the amount of credit to be extended. 
* * * 


I have purchased thousands of dollars’ worth of 
goods as a retailer and sold millions of dollars’ 
worth of goods as a manufacturer, and I want to 
say once again that the average retailer does not 
appreciate the importance of gilt-edge credit as a 
business asset. 

I believe that a man with a $1,000 capital and 
an established gilt-edge credit which he labors to 
preserve will make more money than the man with 
a $10,000 capital and who is careless of his credit. 


T. L. Combs, one of the executive com- 
mittee, next read a telegram from Albert 
M. Dueber, regretting the fact that he 
could not be present until Thursday morn- 
ing. His speech, delivered the following 
day, appears in full on page 97. Another 
telegram from Jacob Bunn, president of 
the Illinois Watch Co., stated is would be 
impossible for him to come and address 
the meeting. 

“The Fixed Selling Price a Benefit to 
the Retail Trade” was the subject of the 
next address, read by Charles F. Miller, 
president of the Hamilton Watch Co. His 
address follows: 

ADDRESS OF CHARLES F. MILLER. 


The subject allotted me of fixed selling prices 
and its benefit to the retail trade is, indeed, a 
most important one to every retail jeweler as well 
as to the jobber and manufacturer. I will try 
to prove to you that it is the only redeeming 
feature in the field of merchandising, and I con- 
sider that no business is more worthy of fixed 
selling prices, and thereby producing a fair profit, 
than the retail jewelry business, and especially 
when the watch department is considered. To my 
mind there are certain reasons that make the 
retail jeweler stand very much higher in his com- 
munity than the retail merchants of any other 
line, and I consider that the honor among the 
retail jewelers is greater to-day than of old; the 
reasons referred to are these: 

1. Because he deals in high money values. 

2. Because he must be thoroughly educated in 
his business, which requires time, skill and ex- 
perience, 

3. Because more money is invested in his busi- 
ness to the amount of his sales than in any other 
retail business that I know of. 

For the reasons just mentioned I feel that the 
retail jewelers hold a position of trust in the 
community in which they live and are certainly 
entitled to any reasonable profit which the fixed 
selling price plan will create for them. It would 
be hard to find anyone who buys a piece of jewelry, 
no matter how small it may be, in a department 
store, and leave that store feeling confident that 
it was real gold and that he received full value. 
This is true of jewelry and more so of watches. 
I merely mention this to emphasize my feelings 
that the retail jeweler holds a position of trust. 

The fixed selling price plan to-day is regarded 
by all the large corporations as the most important 
point in establishing and maintaining a standard 
in business. In every line it is conceded that 
where legitimate profit ends, swindling begins. A 
prominent dry goods man said to me a few weeks 
ago “that he decided not to sell any goods here- 
after that did not have their prices protected.” 
A jeweler or watch repairer spends years of time 
and hard work to educate himself to do the work 
properly. Is he then mot entitled to a legitimate 
profit which only the fixed selling plan can assure 
him? 


From the cheapest article of food which sells 
for 12c. a dozen or a spool of thread at 6c. and 
the many other necessaries, as well as luxuries 
of life up to an automobile, which costs as much 
as the average American home, the fixed selling 
price plan has done a world of good to the work- 
men that are employed in making the goods, to 
the agent introducing them and to the store that 
sells them, as well as to the manufacturer; all 
have profited in right proportion, and the con- 
sumer has purchased an article that has a fixed 


commercial value. In more than 200 articles of 
merchandise made and sold in America the plan 
of fixed selling prices has been in successful op- 
eration for more than 10 years, and during the 
past three years the courts of America and Eng- 
land have granted injunctions against price cut- 
ters and when bitterly fought and carried to the 
supreme courts, decisions were rendered sustain- 
ing the rights of the manufacturer to have fixed 
selling prices for his goods. 

Time will not permit giving you the details of 
the many cases that have resulted to the great 
benefit of the retailer. 

Even the consumer now feels absolutely safe in 
sending any of his family to the store with a 
given amount of money to procure the article de- 
sired, knowing that he will not be overcharged 
and that the prices are fixed by the manufacturer. 
By that I prove that the fixed selling prices intro- 
duced an element of safety that could not exist 
without it, and it has a widespread effect in es- 
tablishing and maintaining the confidence of the 
purchasing public in every line where it is used. 
I therefore feel that the retail jewelers of Amer- 
ica should hail with great delight the time when 
all of the watch and case manufacturers will 
establish fixed.selling prices for all of their goods, 
and I sincerely hope that all the retail jewelers 
will see the wisdom of maintaining such prices 
and thereby raise to a still higher standard the 
business which they can so justly feel proud of. 


Referring to his company (the Hamilton 
Watch Co.) as the pioneers of fixed prices, 
who for many years stood alone in the 
effort to protect the retail jeweler, the 
speaker said: 


This company realized that the day had come 
when the retail jewelers should have a voice in 
what should and what should not be for their 
genral good eand individual interest, and after 
talkirg with a great number of leading jewelrs in 
all parts of the United States as to what their 
profit should be on a watch, all agreed upon a cer- 
tain percentage of profit, and expressed the hope 
that prices would be maintained, which would make 
their business more of a pleasure; but without 
exception they said it could not be done. For 
a few years it looked to the management of this 
company like a wonderfully complex problem for 
anyone to solve, and that the desired result could 
not be obtained, but they continued with their 
untiring efforts and enormous expense, and on: 
day, in a moment of illumination, we awakened 
to the great realization that it could be done, feel- 
ing that what looked like a failure would surely 
result in a grand success, and in the Spring of 
1894 we bought back in Sedalia, Mo., our first 
watch which was offered at the cut price of $19 
from $24, and have since spent thousands and 
thousands of dollars in purchasing back our 
watches at material advance from jewelers who 
did not maintain prices. * * * 

The jeweler who first cut the price in 1894 was 
put on ‘he undesirable list for two years, and 
after guaranteeing to maintain the regular prices 
which his brother jewelers themselves have made, 
we again supplied him, and he has since become 
the most prosperous jeweler in that section. <A 
few years after he started selling our watches 
again he sent us a picture of his beautiful and 
well stocked store and picture of his comfortable 
home, saying: “I got this all from the lesson 
taught me by your company to maintain fixed sell- 
ing prices.” 

A few months ago we sent out a catalogue to 
the retail jewelers, as you all know, enclosing a 
letter asking for acknowledgment, and from Ply- 
mouth Rock on the east to the Golden Gate on the 
west, and from Alaska and Canada on the north to 
Mexico on the south, we have received thousands 
of letters telling us how fully they appreciate our 
plan of fixed selling prices and keeping our 
watches from illegitimate channels, and that these 
principles have won us their confidence and sup- 
port, and that they believe we are thoroughly 
honest in our efforts to maintain prices. 

In conclusion I beg to say that it is our experi- 
ence that 98 per cent. of the jewelers of Amer- 
ica are maintaining our fixed prices. I believe you 
all have had experience in selling at cost or very 
close margins, and I am sure such experiences are 
not conducive to your comfort and happiness. I 
am looking forward with great hopes and antici- 
pations that the result of this organization will 
help each member to see the importance of con- 
tinued unity on the point of maintaining fixed sell- 
ing prices, and that all of the watch and case 
manufacturers establish fixed selling prices for 
the jewelers of America, whose known and ac- 


knowledged intelligence fully demands the pros- 
perity and comfort that is sure to follow. 

The following committees were then ap- 
pointed : 

Auditing—Messrs. Barker, Minnesota; 
Elbe, Illinois; Pfaeffle, Oklahoma. Presi- 
dent’s Address—Messrs. Monroe, North 
Dakota; Oswald, Indiana; Gannon, Penn- 
sylvania; Lorenz, Illinois; Ackerman, Ne- 
braska; Mauch, Missouri, and Ausman, 
Ohio. Credentials—Messrs. Wiley, Penn- 
sylvania; Sharp, North Dakota; Nielson, 
lowa. Deceased Members — Messrs. 
Thomas, West Virginia; Harris, New Jer- 
sey; Wilcox, North Carolina. Trade In- 
terests—Jolly, North Carolina; Seltzer, 
Pennsylvania; Keith, Iowa. 

All committees were ordered to report 
and the resolutions committee; and then 
followed a _ general two-minute discus- 
sion of the gold-filled watch case guaran- 
tee from various viéwpoints. Vice-Presi- 
dent Mazer said that no “mud slinging” 
would be allowed and no questions could 
be asked of any case manufacturers who 
were present. 

Mr. Barker, Minnesota, thought the time 
had come when the guarantee should be 
taken out of a watch case. Every mail 
order house and peddler, he said, could 
sell a case the same as any reliable jeweler, 
and the factory guarantee made this pos- 
sible. If the jewelers had their own guar- 
antee with a stamp controlled by them it 
would be better for them. 

Mr. Williams, Oregon, said legislation 
was the only remedy for false stamps or 
for guarantees that were false, and that 
each case should contain a certain amount 
of gold and uphold its guarantee. 

Mr. Roberts, Pennsylvania, said that if 
under the pure food law the government 
could make the food manufacturers print 
the ingredients of food packages on the 
label, he couldn’t see why the government 
couldn’t force a case manufacturer to say, 
“This case contains so much gold.” 

Mr. Edgar, Iowa, thought that if this 
was done the mail order house and the 
pedler could sell watch cases just the same 
as before, as all cases would have the 
amount of gold guaranteed in them. He 
didn’t think it would help any in keeping 
cases out of illegitimate channels. 

Senator Zilliken, West Virginia, said 
he believed in telling his customers the 
truth, and whenever he showed a cheap 
case he always told his customer that it 
wouldn’t live out its guarantee and then 
try to sell him a better case. He said a 
jeweler was always trying to buy cheaper 
goods every year, but instead should strive 
to buy better and consequently higher 
priced goods. He thought that the weight 
and fineness of the gold should be stamped 
on a case. Gold jewelry contained these 
marks, he said, and there was no reason 
why a watch case could not contain simi- 
lar marks. 

Mr. Cooper, Nebraska, said he always 
told his customers that as long as the fac- 
tory was in existence the guarantee would 
always be made good, and that for the 
past 10 years he’had guaranteed no case. 
He said there were too many exchanges 
made and that he always charged $1 for 
sending a case back to the factory for ex- 
change. 

Mr. Loch, Pennsylvania, said the fac- 

































































































SS ST 


— 
* ae 


ud Bee 5 ge 


Sa OR aC NEE 


| 











84 


THE JEWELERS’ CIRCULAR-WEEKLY 





August 3, 1910. 





WRAMK JEANNE CHAS. L. ROOS 


WM. S. HEDCES & CO. 


IMPORTERS AND CUTTERS OF 


DIANONDS 


Precious Stones and Pearls 
170 Broadway, Corner Maiden Lane, New York 











Fancy Colored Diamonds 


ALSO FANCY SHAPED STONES 


SAUNDERS, MEURER & CO. 
E Nassau Street NEW YORK 











EISENMANN BROS. 


IMPORTERS OF 


Pearls and Precious Stones 


452 Fifth Avenue, New York 
cor. 4Oth St., Hnox Building 


3 Rue St. Georges, Paris. 











CHEV. LOUIS BORRELLI G. B. VITELLI 


BORRELLI & VITELLI 


CORAL MANUFACTURING COMPANY 








Just received from our Paris branch a handsome 
new line of 
Sterling Silver Etruscan Coral La Vallieres with pendants 


Sterling Silver Etruscan Shell Cameo La Vallieres 
ALL THE VERY LATEST DESIGNS 


Silver Thimbles set with Coral or Turquoise 
FROM $15 TO $18 A DOZEN 


LUCKY CORAL CHARMS 


ELEPHANTS — HUNCHBACKS — PIGS 
Selection Packages Sent on Memorandum 








Rue d’Hauteville 


Torre del Greco, Italy 401 Broadway, New York 19 eld nme 
Tel. 5412 Franklin 


Pink Beauty Weighs 187 Grains and Is 
Valued at $20,000. 

An American pearl, weighing 187 grains, 
has arrived in the Maiden Lane district 
from the Western fisheries. It is almost 
round, and is reported by New York dealers 
to be the largest perfect fresh-water pear! 
ever seen in this city. It is of a beautiful 
pink color, and is valued at $20,000 by 
Maurice Brower, the dealer who purchased 
it. The pearl was found in the White 
River, Arkansas, and sold to a Western 
dealer, who brought it here. 





Maurice Brower 


Importer of 


Oriental 
Pearls 


and Exporter of 


American 
Pearls 


NEW YORK 
12-16 John Street 


PARIS 
54 Rue Lafayette 





Telephone 6233 Cortland 














57 HATTON GARDEN, LONDON, ENGLAND 
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tories were too easy in giving new cases 
for old ones, and told of a case worn for 
15 years by a carpenter in his town who 
wanted a new case for the one he had worn 
so long. Mr. Loch sent the case back to 
the factory and told them he didn’t want a 
new one but wanted the old one replated, 
and when the factory offered to give him 
a new case he refused to take it. 

Mr. Hutterly, Washington, D. C., thought 
it would make a bad impression on a cus- 
tomer to stamp the amount of gold on a 
case, as the difference between the amount 
of gold contained in a case and the price 
asked for the case would be too great to 
establish confidence in the customer’s mind. 

Mr. Garman, Pennsylvania, agreed with 
Messrs. Roberts and Loch that people ex- 
pected too much and should not’ be taught 
to get more than value received. 

Max Jenney, the first president of the 
A. N. R. J. A., addressed the meeting for 
a few minutes and expressed gratification 
at the success of the association. 

Mr. Jahnke, Virginia, said he only sold 
gold filled 14-karat cases, and they alone 
gave satisfaction. He did not handle 
cheap cases, he said, and thought it foolish 
to do so. 

Mr. Katz, Pennsylvania, thought jewel- 
ers should have a distinct line of cases to 
distinguish them from cases sold by other 
than retail jewelers, while Mr. Monroe, 
North Dakota, said no jeweler could guar- 
antee a case to wear the same length of 
time to all people. A professional man, he 
said, took better care of his case than a 
laboring man, and an equal guarantee was 
foolish. 

The morning meeting then adjourned and 
a group photograph was taken. 

WEDNESDAY AFTERNOON. 

The afternoon session’ began by the read- 
ing of a telegram from Louis Cohn, presi- 
dent of the New York Wholesale Jewelers’ 
Association, as follows: 

“We extend to you and the association 
our best wishes for your continous pros- 
perity; may your efforts to improve condi- 
tions and to strengthen the friendly rela- 
tions between retailer, wholesaler and man- 
ufacturer be crowned with We 
shall be pleased at all times to co-operate 
with you.” 

Executive Officer Combs next welcomed 
a delegation from the National Wholesale 
Jewelers’ Association, consisting of Messrs. 
A. G. Schwab, Edwin Massa, Geo. H. Ed- 
wards, B. C. Allen, D. J. Gutman and Chas. 
A. Berkey. 

R. E. Budlong, president of the National 
\ssociation of Manufacturing Jewelers, of 
Providence, R. I., was not present to ad- 
dress the meeting on “Receipts for Power,” 
so A. G. Schwab, Cincinnati, president of 
the National Wholesale Jewelers’ Associa 
tion, then addressed the jewelers on “The 
Relation of the Wholesale Jeweler and the 
Retail Jeweler,” saying: 


success. 


ADDRESS OF A, G. SCHWAB. 


Your president insisted that I give the subject 


on which I would speak to you, and I selected 
one with which I am more familiar than any 
other, “‘The relations between the wholesale and 


retail jeweler,’ but frankly speaking, there is not 


much to it. Since the recent meeting at Cin- 
cinnati, where the president and representatives 
of the Manufacturers’ Association from Provi- 


dence, and also your president, honored us by 


their presence and we compared notes, there is 
really not much to say on the subject I had se- 
lected. There seems to be such harmony of 
opinion, such clear understanding and friendly 
feeling between us, that it looks as if we were 
all one family—each working out a certain branch, 
all intended for the common good. The three 
branches of the jewelry business, the manufac- 
turers, jobbers and retailers, seem to realize their 
respective spheres of usefulness towards each 
other more than ever. Each recognizes that our 
interests are closely identified and that one really 
needs the other, 

These associations have had a wonderful effect 
in educating their members, who now understand 
each other better than ever, and have helped 
greatly to cement and foster the friendly rela- 
tions which should and do exist right now between 
us all. 

At our recent meeting in Cincinnati, our 
Mayor, who addressed the delegates and guests at 
a banquet, said: “After reading the first para- 
graph of the constitution and the object of the 
National Wholesale Jewelers Association, viz., 
‘To foster and promote a feeling of fellowship 
and good will among its members, and on broad 
and equitable lines to advance the welfare of the 
wholesale jewelry trade of the United States,’ if 
you had formed your association for no other 
purpose than that, it woud be sufficient and good 
reason for your existence.” 

But, gentlemen, we are not satisfied with that. 
We know that there are at times questions and 
matters on which we differ somewhat, needing ex- 
planation or consideration, which can only be suc- 
cessfully explained and worked out by our getting 
together and talking these matters over in a rational 
and conservative manner. And it is for this purpose 
that I advocated the establishing of a board of 
arbitration to consider the questions about which 
we may honestly differ. Your president gave me 
the assurance while in Cincinnati that he was 
heartily in favor of such a proposition, and I 
sincerely hope you will appoint a committee which 
will meet jointly with similar committees from 
the manufacturers’ and jobbers’ associations, to 
consider questions of this kind. 

It has been said that the importance of the 
jobber’s occupation or middleman’s position is 
very much on the wane. That may be true in 
many lines of business, but I do not believe that 
any of us will live to see the day when the whole- 
sale jeweler will not be a very useful and helpful 
friend to the retailer. 

Did you ever consider what an undertaking it 
would be for a retail jeweler, who carries a stock 
of goods say from $5,000 to $10,000, or more, to 
go east where the manufacturers reside and select 
an assortment of goods from perhaps 50 to 100 
or more manufacturers in order to procure a well 
selected stock? And what an expense and incon- 
venience it would incur to get the goods together? 
And did it ever occur to you, gentlemen, what a 
job it would be to finance your business if you 
would have 50 or 100 accounts to consider? In 
my opinion it would not make any material differ- 
ence whether you were able to pay cash for all 
whether you bought them on 
time—the trouble would be just the same, and 
the expense of securing the goods equally as 
great. Do you realize what a convenience it is for 
you to have the representative of a good jobbing 
house come to your store, bring the goods right 
to your door and enable you to sélect just what 
you actually need and supply your wants thus, 
without any trouble, without any loss of time and 
without any expense to you? 

Many :ranufacturers, nearly all in our line, 
who have tried to sell goods direct to retailers, 
have found out by experience that they can mar- 
ket their output considerably cheaper through the 
jobber than by selling to the retailer direct, that 
they would either have to get more for their goods 
er sell larger bills than the retailer could afford 
to buy, and that it is economy on their part to 
sell through the jobbers only. Naturally the jobber 
or distributing-agent for these goods is entitled to 
that cost-difference which the manufacturer would 
town to place 


your purchases or 


have to add were he to visit each 


his product. 


And why should not the jobber entertain the 
most friendly feeling and interest in the retailer 
as his customer? Isn’t it perfectly natural that 


you want to see your patrons prosper so they can 
buy goods of you? And yet I have heard some 
retailers express peculiar ideas about this subject. 

The best way to get along is to have confidence 
in the house or firm you deal with, just as you 
like your customers to have confidence in you, 
and if you find them unworthy of it, do as your 
customers do to you if you abuse their confidence. 
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There are certain trade abuses that could be 
considered, such as the complaints we have heard 
expressed in reference to jobbers selling goods at 
retail, which should be regulated and remedied, 
and the complaints on the parts of the jobbers in 
reference to the abuse of credit which they expe- 
rience from some customers, but I feel I am 
encroaching upon your time and can safely let 
these subjects rest for some future occasion. 

As a matter of principle and fairness, no regu- 
lar wholesaler should place himself in direct com- 
petition with his customers, and the remedy of 
this practice lies entirely in the hands of the 
dealer. On the other hand, is it right that cus- 
tomers should ask their jobbers to sell them goods 
on such long time, say six months or more, and 
allow six per cent. cash discount, and that the 
retailer should take all the money he takes in 
during the Fall season and buy goods in other 
lines, such as cut glass, solid silver, clocks, etc., 
etc., and pay no money on account for the jewelry 
and watches, etc., which he buys? 

Of course this does not apply to everyone. Some 
do pay their bills promptly and are inclined to be 
more reasonable. If the jobbers want to buy his 
goods right he is expected to pay cash for them 
or discount them promptly, and if the retailer does 
not pay promptly for his goods he is not entitled 
to that discount. Our transactions should be on 
fair and equitable lines. These matters, I feel, 
would be proper subjects to be considered by a 
committee on arbitration to discuss and evolve a 
solution which would be fair and equitable to the 
manufacturer, jobber and retailer. ‘ 

After the completion of Mr. Schwab’s 
address Mr. and Mrs. Webb sang a hymn 

: “Ch. Pe d. as 
duet entitled “Shadows,” and afterward, as 
an encore, Mr. Webb sang alone “Just a 
Ray of Sunshine.” 

“The Community of Interests,” a paper 
by H. A. Bliss, of the Gorham Mfg. Co., 
was next on the list, and introducing Mr. 
Bliss, Vice-President Mazer said that the 
speaker was the personification of all the 
reform prayed for by the association. Mr. 
Bliss said: 

ADDRESS OF HIRAM A. BLISS. 

I suppose I may safely assume that my expe- 
rience has also been yours and that, at one time 
or another, each one of you, in the course of a 
business transaction, has met with the remark, 
“But of course there’s no room for friendship in 
Here is one of those plausible half- 


business.” : 
mischief than a downright 


truths that do 
misstatement. 

“No room for friendship in business?’ Why, 
without friendship business itself could not exist. 
It is founded on credit, and what is credit but 
friendship? Its superstructure is mutual confi- 
dence, and are not confidence and friendship syn- 


more 


onymous. terms? 

More than two centuries ago a witty 
man, whose wit was always spiced with a touch 
of worldly wisdom, defined friendship as “A re- 
ciprocal adjustment of interests and an exchange 
of good offices. A species of commerce out of 
which self-love hopes to gain something.” This 
maxim of the great La Rochefoucauld bears very 
subject, “The Community of 


French- 


directly upon my 
Interests.” 


There can be no community of our interests 


until they have been reciprocally adjusted and 
reciprocity, surely, means an exchange of good 
offices. Nay, more, we can very easily transpose 


the other terms of the Frenchman’s maxim, and, 
defines friendship as a species of com- 
merce, we can spell it out that commeree is no 

more and no less than a species of friendship. 
Nor does his concluding epigram seem half so 
In every 


while he 


cynical when we thus turn it around. 
business transaction it is taken for granted that 
both sides hope to gain something. I know I 


always do. It is because I hope to gain some- 
thing for the company I represent that I an talk- 
ing to you now, and that you are listening to me 


so courteously means, I take it, that you hope 
somehow to advantage yourselves in a business 
way. I hope we shall neither of us be disap- 
pointed. 

Now, gentlemen, you will agree with me that 


we are passing through a period of commercial 
transition. Wherever we turn: we see the old 
order changing and giving place to the new, and, 
speaking generally, this change is in the direction 
of a concentration of all business interests in the 
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PINK EMERALDS 


Rose Beryls 


A new stone possessing all the qualities 
and characteristics of the Emerald, of a 
beautiful pink color which gains greatly 
in beauty by artificial light and which 
is especially adapted to fine jewelry on 
account of its remarkable fire, brilliancy 
and color, and because the price is low 
considering the scarcity and effective- 
ness of this uncommon gem. 


BUY FROM THE CUTTERS 


AMERICAN GEM & PEARL COMPANY 


14 & 16 CHURCH STREET, NEW YORK 
London: 16 Holborn Viaduct Paris, 39 Rue de Chateaudun | 


FROM MINES TO MARKET <i 













aS) 


THE JEWELERS’ CIRCULAR-WEEKLY 





August 3, 1910 





EICHBERG @ CO. 


Established 1860. 


IMPORTERS AND CUTTERS OF 


Diamonds 


65 Nassau St., New York 








Theodore G. Mertz 





14-K., (8-K. and Platinum 


Broeches, Scarf Pins, Bracelets 
Lorgnette Chains 
Necklaces and Pendants 


Special Order Work 





12 Johnson Street 
NEWARK, N. J. 











LL. W. STILWELL 


THE LARGEST DEALER IN UNMOUNTED ELK TEETH in the 


U. S. as they come from the Indians and hunters. 


ELK TEETH 


Cow Elk Teeth and Bull Elk Teeth ‘of every size, shape and color to be 
had, all fine and sound. Fine colored tips ia pairs, from the light brown shades 
to the rich brown circles of high grade. On selection to manufacturers, whole- 
sale prices. DO IT NOW. 


L. W. STILWELL, Deadwood, South Dakota 




















MONOGRAMS 


FROM THE JEWELERS’ CIRCULAR 


44 pp., each containing 48 monograms in six different styles 
Flexible Cloth. Price $1.00 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 
11 John Street, New York 


HENRY E. 
OPPENHEIMER 
& CO. 


Precious Stone Merchants 


NOW AT 


1 Maiden Lane 
4th Floor 











A. GROEN MAN 
Practical Diamond 
utter 


Recutting and Re- 
Pairing for the trade 


71-73 NASSAU ST. 


(Cockroft Building, < 
Room 1302 


Phone Cortland 2766 





NEW YORK 








JACOB ROSENBERG 


Importer of 


Diamonds 








6 Maiden Lane New York 
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hands of a few and a loss of their commercial in- 
dependence on the part of the many. 

[hat the jewelry trade with its centuries-old 
record of dignity and renown, the trade which 
has given to kings their counsellors, to republics 
their patriots, and to both their artists of dis- 
tinction—that this trade has been scarcely affected 
by these changes should be to us ali a source of 
sel f-gratulation, 

To-day there are in this country, in proportion 
tu its population, more prosperously independent 
jewelers in active business than at any previous 
time in its commercial history. The last report 
f the director of the mint tells us that in 1907 
there were used in the industrial arts over $40,- 
000,000 worth of gold and over 24,000,000 ounces 
f silver bullion. This is nearly 30 per cent. of the 
world’s consumption of gold in the arts and over 
25 per cent. of its consumption of silver. Now, 


the greater portion of this enormous mass of 
bullion when it has passed into the service of the 
arts is distributed to the public by the jewelry 
trade. And yet at one time there was no trade 
which seemed more likely to fall under the dis- 
itegrating influence of the department store and 
“mail order man.” 

That it has withstood these influences is very 
largely due to one strong individuality among the 
nanufacturers. More than a score of years ago 
he realized the identity of interest in this regard 
between retailer and wholesaler, and, with per- 
sistent energy and unflinching determination, he 
helped to erect that barricade against the forces 
of unfair competition behind which you are to-day 
conducting your business with a satisfying free- 
dom from apprehension. 

Then there is that later campaign, waged largely 
in the interests of the retailer, in the conduct of 
which the company I represent has also played a 
somewhat prominent part. The national gold and 
silver stamping law, which, after more than a de- 
cade of agitation, was enacted in 1906 and became 
yperative on June 18, 1907, benefits the retailer 

his dealings with the manufacturer equally as 
much as it benefits the consumer in his dealings 
h the retailer. More than this, however, it 
iefits you by instilling confidence in, and re- 
spect for, your wares, and by thus increasing in 
the eyes of the public your already high repu- 
tation for fair, honest and straightforward dealing. 

Now, here are two instances in which, in mat- 
ters of great moment the retail trade has profited 
by the loyal attitude of the manufacturing inter- 
ests. but, gentlemen, loyalty should beget loyalty, 
and if we, for I am speaking as a manufacturer’s 
representative, ask you to remember this, it is 
vith the assured consciousness that in helping us 

u are also helping yourselves, 









In the case of the stamping law, for instance, 
the work is by no means finished. The Federal 
law governs all interstate transactions it is true, 
but omy in a few states has a law been passed 
that is the complement of this Federal statute. It 
is for you, then, to help forward in every way 
in your power the agitation for which we were 
in the beginning so largely responsible. 

You can do this by refusing to deal with manu- 
facturers, the integrity of whose stampings has 
beer’ called into question. You cai do all in 
your power to punish when a case against them 
has to be proved. Above all you can do your 
utmost to press forward the passage of an effect- 
ive stamping law in your own State. 

Rest assured that whatever assistance you give 
us, direct or indirect, you are helping to increase 
the confidence of the public in the jeweler, the 
jeweler’s business and the_jeweler’s goods. 

But there are other ways in which you can help 
us while helping yourselves, other ways in which 


you can repay loyaity with loyalty. There is, for 
instance, the ever-present question of the main- 
tenance of prices. Fair prices, and fair prices 


only, mean fair profits, which neither hinder legiti- 
mate sales nor close the door to available oppor- 
tunity. On the other hand, any attempt to carry 
on a prosperous business and to promptly meet 
just obligations when the margin of profit is in- 
sufficient is pre-doomed to irretrievable failure. 

All reputable manufacturers (and I speak with 
knowledge) have but one price. This they strictly 
maintain whether they are dealing in hundreds of 
dozens or in fractions of a single dozen. So I 
see no better way for this association to justify 
its existence than by impressing its members 
with a sense of the real community of their own 
interests 

This will encourage them to loyally maintain 
y such prices as allow a fair profit; to recog- 
nize that in disloyalty there are no degrees, for 





an infinitesimal “shading” of price is as unfair as 
a substantial “cut” and, finally, when it comes 
to a question of price, will lead them to disre- 
gard all the talk they may hear of what their 
competitors are doing. The man who does busi- 
ness on too small a profit margin is no real com- 
petitor. 

Again you must remember, gentlemen, that as 
manufacturers our interest in our goods is not 
at an end when we have sold them to you. If 
they stay on your shelves they are profiting neither 
you nor us. We, as well as you, want to see 
them in the hands of the lately much-talked about 
“ultimate consumer.” 

Here again is where we can help each other. 
We can try to so gauge public taste that our de- 
signs shall not only be artistically attractive but 
readily salable. You can help us by listening to 
the criticisms and noting the opinions of your 
customers and repeating them to us when you 
come to see us, 

Let me insist on the advantage it is to you to 
personally visit the market at least once a year. 
You not only get better acquainted with the goods 
you have in stock, but you gain a general idea of 
the more elaborate patterns which are at your dis- 
posal when you are called upon to meet special 
demands. You can also satisfy yourselves as to 
the ability and willingness of the manufacturer to 
supply you with drawings and photographs and 
give you estimates should the necessity arise. 
Speaking for my own firm, I can say that, at all 
times, we are gratified to place at your intimate 
disposal, freely and without cost, the entire Gor- 
ham resources, artistic as well as mechanical. 

It is for us, again, to give every adventitious 
aid to the selling of our goods by the preparation 
of attractive literature, well-arranged catalogues, 
effective illustrations, and so forth. It is for you 
to see that such of these as are sent to you for 
distribution are judiciously brought to the notice 
of your customers, 

It is impossible to overestimate the value in 
actual sales that attention to this one detail may 
create. Price lists, catalogues, photographs and 
illustrations should be systematically recorded and 
kept in such convenient order that any salesman 
in your employ ‘may be able, at the busiest of 
times, to instantly produce them for the benefit of 
customers and give, if required, an _ intelligent 
estimate. Price lists, too, must be kept up to date, 
for such are the variations in the prices of raw 
material that confusion and annoyance may arise 
if the prices quoted to a customer are taken from 
some catalogue that ought to have been super- 
seded by a more recent one, 

This leads me to say a word on the subject of 
salesmen generally. I have always been a sales- 
man myself and in charge of other salesmen, and 
I know how difficult it is to arouse their interest 
in aught else but the immediate demand of the 
customer. To sell what is asked for is no sign 
of real salesmanship. But unless the salesman 
knows your goods thoroughly he will find it diffi- 
cult to exhaust the selling possibilities of even 
the average situation. If, on the other hand, he 
knows something about the methods and the repu- 
tation of the maker of the goods he is selling, if 
he knows at once where he can put his hands on 
any article that may be called for; if he knows 
from whom he can secure some particularly im- 
portant piece on approval; then he may easily 
stimulate the customer’s half-expressed desire for 
“something a little better,’”’ and thus do more 
for you with that one customer than the unin- 
formed man would with a dozen. 

But in order to sell, it is first mecessary for 
you to buy. Judicious buying is the basis of suc- 
cessful salesmanship, and the community of our 
interests can only be preserved if you buy the 
right thing, at the right time, and from the right 
person. This is not so obvious as it may appear. 

To buy the right thing you must put into stock 
only what your business calls for in each line, 
and so avoid burdening it with a large interest 
account, due to the over-purchasing of slow- 
selling goods. But as a means to this end it is 
necessary to systematically classify your merchan- 
dise so that you may definitely decide as to the 
maximum and minimum amounts of each you can 
afford to carry. Then you will not be buying 
silverware and clocks when you are really selling 
diamonds and watches, or vice versa. 

An expert systematizer, by the way, arranges 
the average jeweler’s stock under nine heads, 
ranging from artware to watches, and it is inter- 
esting, from my point of view at least, to note that 
this authority recommends that silverware should 
form about 20 per cent. of the entire value of the 
jeweler’s stock. To buy at the right time implies 
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that the character of your purchases shall be 
seasonable, 

The intelligent manufacturer always takes into 
consideration the varying whims of the moment, 
and you, if you are discreet, will take advantage 
of this fact. You will make adequate provision 
for the gifts called for by the June weddings, for 
the trophies which the season of athletic sports 
demands, and so on, and so forth. You, all of 
you, prepare by your purchases for the Christmas 
buyer, why not be equally forehanded at other 
times and seasons? 

Finally, to buy from the right person means 
that, to put it very familiarly, you should know 
your friends and stick to them. Who are your 
friends? Well, I have heard jewelers complain 
that the fact that a brother jeweler in the same 
city carries the same pattern of silverware creates 
an undesirable competition. Yet they will take 
no pains to see that they buy only those goods 
which are sold exclusively to their own trade. 

They forget that the fact that the goods are 
carried by a brother jeweler of itself puts a stamp 


of quality upon them which no department store. 


or drygoods man can confer. There is such a 
thing, too, as a false friend. Within the last 
few years it has become a custom with some man- 
ufacturers to offer the jeweler time datings of 
six or even 12 months on his purchases, 

This is not true friendship, for the practice 
is bound to result in financial loss to manufac- 
turer as well as to dealer. The apparent liber- 
ality encourages over-purchasing, especially if 
there has been no systematic classification by the 
jeweler of his merchandise. The jeweler, perhaps, 
does not realize that these long creditseare as 
much of an obligation as a note at the bank, and 
are taken into equal consideration by the mer- 
cantile agencies. Yet pay day is bound to come, 
and, when it does come, the chances are that the 
time, long as it may seem, has not been long 
enough to allow of the goods being turned into 
money. Better, by all means, to discount all your 
purchases, even if you have to borrow from your 
bank to do so. You know that all manufacturers 
will give you 5 per cent. discount at 30 days, and 
you don’t pay your bank much more than that 
per annum, 

I need not add that the friendliness of these 
long-dating transactions is somewhat minimized 
by the fact that the firms that offer them must 
necessarily figure interest in the cost of their 
goods. Not only so, but they include it in the 
cost on which is based their percentage of selling 
profit. So you are not only paying interest, but 
the manufacturer’s profit on that interest in addi- 
tion. This is a somewhat high price for a dan- 
gerous accommodation, 

Finally it is a part of wisdom to confine your 
purchases to a few houses. In looking over the 
details of trade assignments, a task which is one 
of my least pleasant duties, I am always struck by 
the fact that in a majority of cases the unfortu- 
nates are those who have traded very indiscrimi- 
nately. In a multitude of counselors there may 
be safety, but in a multitude of creditors there is 
no mercy. 


Mr. Mazer next introduced as an ally of 


‘the association R. A. Kettle, of the Walt- 


ham Watch Co., who spoke as follows: 
ADDRESS OF R. A. KETTLE. 

As to the text, “The Relations Between the 
Watch Manufacturer and the Retailer,’ which was 
not of my own selection, I interpret the word 
“relations” to mean the attitude of one towards 
the other, whereby one may assist the others in a 
mutual capacity. That being so, then indeed the 
relations must be harmonious, not hostile, in order 
to be helpful, one of confidence, and a desire for 
advancement. * * * 

What is the sensible .and practical channel 
through which to distribute good watches, so that 
they may reach the pocket in the condition in 
which they are delivered from the factory? And 
at a satisfactory return. Without doubt it should 
be exclusively through the established retail watch- 
maker-jeweler, and that means the class of mer- 
chants who are now assembled here before me 
this afternoon, and not through the large mercan- 
tile concerns, who sell all sorts of merchandise by 
catalogue to the public at prices which no regular 
jeweler could afford to meet and thrive. 

There are other reasons for this declaration. 
The fitness of the retail jeweler as a watch dis- 
tributor consists largely in the fact of his ability 
to properly understand and gare for the delicate 
mechanism which makes a pocket watch reliable 
as a timepiece. This cannot be done by a cobbler 
or a blacksmith. It is therefore to be expected 
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that the watch manufacturer will as far as prac- 
ticable co-operate with and protect the retailer in 
his endeavor to secure a reasonable profit, also 
to give him all possible aid in making sales, by 
advertising to the public, and in other ways to 
create a popular demand for watches. Further, 
the manufacturer will furnish reliable goods, and 
will claim for them no merit which they do not 
possess, and will be ready to make good whatever 
he claims, in other words, he will keep faith with 
the jeweler. So much for the manufacturer. 

Now, or the part of the legitimate retailer, it is 
fair and reasonable to expect that in response to 
the attitude of the manufacturer, as I have indi- 
cated, he will in turn give the manufacturer credit 
for sincerity. If he discovers, or at least thinks 
he observes, things which are not in accord with 
the statements of the manufacturer, he should be 
bound to investigate and ascertain actual facts 
and conditions before passing judgment. He 
should also keep faith with the manufacturer, and 
among other things realize that the establishing of 
minimum selling prices is made, not in view of 
any one man’s idea nor conditons in any par- 
ticular locality, but in view of the conditions of 
the country, as a whole, and dealers, as a class. 
Much thought and deliberation were given to the 
question of equitably establishing minimum retail 
quotations on high-grade movements and complete 
watches, and I think that the consensus of opinion 
of the retailer is that they are about right, af- 
fording him a substantial profit in all instances. 

Also please understand that the problems of the 
manufacturer are great, and that his point of out- 
look is such that his field of vision is large, and 
that it is much less difficult for him to appreciate 
your situations than for you to comprehend his. 

Referring to my statement that the retail jeweler 
is the only proper distributor of watches, it may 
now be in order to make a few remarks pertain- 
ing to the art of salesmanship, which, when prop- 
erly developed, will always promote substantial 
relations between the watch manufacturer and the 
retail jeweler. To succeed in any line of busi- 
ness, one must aim to cultivate a following of 
satisfied customers, customers who will come back 
at all times, and patronize every department of 
his establishment. If so, one of the best means 
of accomplishing such an end in your particular 
craft is to always advocate the sale of good 
watches; that is, watches that are honestly ad- 
justed to temperature and positions, these two 
features, as you all know, being distinctively neces- 
sary in any good watch. 

Do not hesitate to ask your price, affording a 
reasonable profit, to which you are justly entitled, 
keeping in mind that the cost of any article for 
personal use or adornment is soon forgotten, when 
the quality of the article, especially a watch, proves 
to be accurate, reliable and durable. These gen- 
eral remarks may be confirmed by looking into 
the records of the prosperous retail watchmaker- 
jewelers throughout the country, as I have per- 
sonally done many times, and in every instance 1 
found that there was a very large sales percentage 
of the better watches. 

In this connection it is estimated, by those who 
ought tc know, that the sales of the finer watches 
could be increased fully 25 per cent. at the ex- 
pense of the cheaper ones if the man behind the 
counter would first, last and always emphatically 
recommend a watch that is adjusted to tempera- 
ture and positions. Many a customer goes into 
a jewelry store to buy a watch, calculating to pay 
$50 or $75, and comes away with a $20 one, hav- 
ing been told that it has all the scientific and me- 
chanical features necessary. Let me admonish 
you to go back home and instruct your salesmen 
never to offer an unadjusted watch to a prospective 
buyer, unless he particularly asks for it. 

Now, a word in reference to your repair depart- 
ment, use genuine material only in all repairs, the 
cost of the genuine article at present is not much 
more than that of the imitation. In doing this 
you will help to increase your list of satisfied cus- 
tomers, and further assist the watch manufacturer 
to preserve his reputation and good will, which is 
so often criticised because of the many movements 
that are practically ruined by the ill-fitting of 
worthless imitation parts. The watch manufac- 
turer earnestly solicits your assistance in these 
seemingly small matters, but I think you will 
agree that they are of as much importance to 


yourselves as to him, 

The indications are that we are to have good 
crops, all newspaper reports to the contrary not- 
withstanding, financial confidence is being restored, 
and hence we all have the right to expect a healthy 
and prosperous business as the season advances. 


After Mr. Kettle came Guy V. Dickinson, 





of the Elgin National Watch Co., who 
spoke on “Good Fellowship in the Trade.” 
ADDRESS OF GUY V. DICKINSON. 

I appreciate the compliment of being invited a 
second time to speak at your convention, and I 
find that the interest I expressed at the meeting 
in Omaha, in the watch repairing branch of the 
business, is being shared by an increasing number 
of your association members. We can never learn 
too much about our business. The more thorough 
our education in our chosen vocation, the more 
considerate and tolerant we are with those whose 
experience, or lack of experience, leads them to 
differ with us. It is also true that through a 
thorough understanding of our trade and trade 
conditions, we appreciate what can or cannot be 
accomplished, and when we meet competition, 
founded upon inexperience, selfishness or poor 
judgment, we then are not alarmed, as we know 
that it cannot obtain for a great length of time. 


The direction of this thought—‘‘good fellowship 
in trade’—will, if properly applied, materially as- 
sist in surmounting many of the obstacles against 
which all are struggling. ‘‘Good fellowship’? means 
an understanding of the heartthrobs of men and 
women—their hopes, joys, ambitions, tasks, needs 
and desires; without this sympathetic feeling our 
work will be self-centered and narrowed in its 
scope. 

I believe your organization will accomplish as 
much good from the social side of your meetings 
as you will from the academic discussion of your 
trade problems. When we learn, through associ- 
ation, that John Smith, our competitor, is not 
inherently bad, but is willing to meet us half way 
in our efforts to make profits, and is just as de- 
serving of local patronage as ourselves, we will 
take his competition into account as a spur to the 
adoption of better business methods, to hold our 
position. We will then remember that the golden 
rule is not a dream, or a theory, but a fact that 
is being put into practice. 

When “gooffellowship” shows his comely head 
above the structure erected by prejudice, we can 
feel secure in the understanding that we have 
ceased to be a thrower of bricks and are using 
them for building. purposes, as originally intended. 

Adverse criticism, that is prompted by snap 
judgment, is not a sign of either strength or wis- 
dom, and it is by this getting together that we 
learn the other man’s point of view and find that 
if he ever had a forked tail and horns he has 
learned to dress to cover them, but the chances 
are that he never had them—they were simply 
creatures of our own imagination. The farther we 
go into the study of motives the more we are dis- 
posed to the opinion that big businesses are 
founded on some shrewd interpretation of public 
demands and not on the theory to injure the 
other fellow. 

The tendency of the times is fair dealing in 
business, and every successful concern both real- 
izes and puts into practice as much as possible 
this touch of goodfellowship, which I believe so 
desirable in an organization of any size and 
character. 

The practice of goodfellowship will discover 
many truths that are not always naked to our 
mental vision. We will learn, by feeling the pulse 
and exhausting the experience of one another, 
that what we thought so desirable yesterday may 
be of doubtful value to-day and obsolete to- 
morrow, and that we cannot occupy.a space in the 
middle of the road unless we are willing to keep up 
with the procession, which to-day is moving very 
fast and without much consideration for the feel- 
ings of the individual who stands in the way. 
If we stop to consider the questions of the day 
as they are, and not as we think we would like 
to have them, we will readily see the value of 
co-operation and “goodfellowship,” as they will 
do much to accomplish our wish for better 
conditions. 

All over this round world of ours there is an 
uprooting of preconceived notions of business, and 
two of the great factors responsible for the 
changes are the modes of travel and intercommu- 
nication through the great inventions and ecomo- 
mies of space and time. We are brought closer 
together to-day—in a sense, we are nearer to 
Shanghai, China, or Sydney, Australia, or Cairo, 
Egypt, than a few years ago we were to Boston. 
[his annihilation of time and space will finally 
bring all nations and individuals into a better 
understanding and closer harmony of thought and 
action—all in the direction of ‘“‘goodfellowship.” 

We must realize that we are not entirely free 
agents, and our independence is more a matter 
of imagination than of fact.. We cannot restrict 
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the operations of the other fellow, without in a 
degree restricting our own. We may find it is 
very easy to discuss academically the other man’s 
troubles and problems, but we are seldom willing 
to apply the same microscopic investigation to the 
subject affecting our own well being. This is 
where “goodfellowship” gets in its friendly work. 
If we are at all receptive mentally and have a 
normal supply of the milk of human kindness, we 
cannot but feel more than a passing interest where 
our affections are aroused. 

These meetings should teach us that opposition, 
inconsiderately applied, is a brake to the wheels 
of progress. 

We may not realize it, but the advancement of 
everything in civilized life is under a control that 
we cannot fathom, but, to the student of human 
progress, is evident in everything we do. We may 
cry out as loudly as we please that we are being 
hurt, but no one stops to bind up our wounds— 
the inevitable movement upward and onward, as 
directed by some invisible power, continues. I 
remember some years ago reading a book by 
Dr. Ely, called “Ecce Coelum’—(Behold the 
Heavens)—-which told of the beauties of the 
heavens and planetary system, each system in tune 
with its controlling sun and part of a still larger 
system-+these many suns and many systems all 
traveling in harmony. A _ beautiful thought was 
suggested to Dr. Ely in this lesson of the heavens 

that the center around which these many sys- 
tems revolve and from which is exercised their 
control might be the divine force from which 
emanates all life and harmony. So it may be and 
probably is with our social or business lives—we 
are all dependent upon one another and some 
higher power. No matter what we may think to 
the contrary, we cannot get away from the con- 
trolling force that does exist, but which we do 
not always realize. It obtains in everything we 
do, feel, taste and smell—it must be in harmony, 
and when we lose harmony we lose the keystone 
of the arch erected on the foundation of “good- 
fellowship,” 

Mr. Dickinson’s address wound up the 
afternoon’s session. President Archibald 
then announced that the election of officers 
would take place on Thursday morning, 
and said that positively he was not a can- 
didate for re-election. 

The members and their guests then 
boarded special trolley cars for a ride to 
Lakeside Park, about 20 miles from the 
city, where they were entertained with a 
frog leg and chicken dinner. This was a 
inost enjoyable affair and closed the day’s 
proceedings. 

On account of ill health Robert H. Inger- 
soll was unable to be present to deliver an 
address on “The Relation of the Manufac- 
turer to the Public.” 

Thursday’s Session. 

[Thursday morning Chairman Wiley, of 
the Committee on Credentials, reported 
the following States as affiliated with the 
association, the number of members in each 
State and the number of votes to which 
each State was entitled, etc.: 


Members. Votes 

PIE 66. 4:0-0)6:60 0.90440 ciew eben 54 3 
PE: San otsce hades reas ee 55 3 
District of Columbia.............- 35 2 
NEE hbk ay 606% siden ate ooe whe 244 13 
ree rere errr re 126 7 
| SSR DSP Caer art reece see erteane oer 203 11 
GEE, -. Gatinic 8b ok ase tage ae sae 61 4 
PEOPTIAME ont ce sccrsicacineccoee 18 1 
BURUND. nc ccccdecdcccsoccvesese 106 6 
NE os aca wid gach ase ma ameres 101 6 
I a cic co . kig ay ae ed eee ns 197 10 
EE. oc vais ween écih anne ese ees 102 6 
MGW FOTO... csdeccccncsessecsnes 24 2 
Morth Carolia... cicccesccvcce 48 3 
Peete TPMOER 6 onc cee cieteseecees 81 5 
0 Ee. a ee oe rrr ee oe 150 8 
EPEC C TT PORE TT TL 121 7 
CE, nc cao wdc e cere euvette 6a 77 4 
Pennsylvania ........ccccssececs 227 12 
eT OS eer rere eee 41 3 
I oid ondsn bad man srecekeee 34 2 
West Virginia........e2ce% goecee 47 3 
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Members. Votes. 
Delegates at large..........0cccess EA 21 
Executive officers, 7 votes (2 ab 
ee ee ore on 5 
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Chairman Barker, of the Auditing Com- 
mittee, reported that the accounts of the 
secretary and treasurer were correct and 
complimented them both on the system used. 

Chairman Thomas, of the Committee of 
Deceased Members, reported that no mem- 
ber of the association had. died during the 
past year, and that the only dead ones in 
the organization were those jewelers who 
were not present at the convention. 

Steele F. Roberts, chairman of the Auxil- 
iary Finance Committee, reported that 
$288.15 had been subscribed and that nearly 
all of the money had been collected from 
the small towns, and very little had been 
collected from the large cities. 

Secretary Wheeler’s amended 
showed gross receipts of $3,560.83 and esti- 
mated expenditures of $2,782.81, leaving an 
estimated balance of $778 against a deficit 
of $110 a year ago, 

The election of officers was next in or- 
der, and Mr. Williams, of Oregon, in a 
clever speech nominated T. L, [ 


report 


Combs, of 
Omaha, Nebr., and Mr. Nielson, of Harlan, 
Ia., seconded the nomination. 

Mr. Mazer, of Oklahoma, in a whirlwind 
burst of oratory made a fine speech nomi- 
nating Steele F. Roberts, of Pittsburg, Pa., 
and Mr. Barker, of Minnesota, seconded the 
nomination. Mr. Combs withdrew in a 
modest and manly declaration, and the sec- 
retary was instructed to cast a unanimous 
ballot for Mr. Roberts, who responded ap- 
preciatively. 

Mr. Mazer next nominated T. L. Combs 
for first vice-president, and Mr. Hoefer, of 
Nebraska, seconded the nomination. There 
being no opposition Mr. Combs’ election was 
made unanimous, and the secretary cast the 
vote as a whole. 

Mr. Garman, of Pennsylvania, nominated 
Geo. H. Tucker, of Chicago, for second 
vice-president, and Mr. Tucker’s election 
was also a unanimous one. 

Mr. Stebbins, of Ohio, next nominated 
Claude Wheeler, of Columbia, Mo., for re- 
election as secretary, and he was also unan- 
intously chosen. 

The only contest was over the election of 
treasurer, Mr. Mauch, of St. Louis, nomi- 
nated A. B. Hull for re-election, and Mr. 
Hutterly, of Washington, D. C., nominated 
Oliver M. Artes, of Evansville, Ind. In 
balloting Mr. Hull received 54 votes and 
Mr. Artes 66 votes, so the latter was there- 
fore declared elected. 

Mr. Westmyer, of West Virginia, next 
nominated C. A. Kiefer, of Grafton, 
W. Va., for member of the executive board, 
and Mr. Edgar, of Iowa, nominated N. 
Nielson, of Harlan, Ia. Mr. Hull nomi- 
nated J. R. Stebbins, of Ashtabula, O. Mr. 
Nielson withdrew, and in the balloting Mr. 
Kiefer received 54 votes and Mr. Stebbins 
57 votes; latter was declared elected. 

Just before adjournment a little surprise 
was sprung. Joe Mazer, in a sorrowful 
voice which brought tears to the eyes of 
everyone in the room, spoke of the death 
of an old acquaintance in the jewelry trade 
and, suddenly pulling aside a white cover- 
ing, revealed to those present the stuffed 


1 
the 
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figure of a man strung up by his neck and 
wearing a placard on which was written, 


“The Sad Tale of A Price Cutter.” This 
created no end of amusement, 
THURSDAY AFTERNOON. 
Thursday afternoon Cedar Point, O., 


Richmond, Va., and Pittsburg, Pa., put in 
their claims for the next convention and a 
committee, consisting of Messrs. Zilliken, 
Rowe, Hess and Barker were appointed to 
consider the merits of each city. 

Mr. Williams, of Oregon, invited the 
convention to come to Portland, Ore., in 
1912, and was backed by invitations from 
the Governor of Oregon, the Oregon Retail 
Jewelers’ Association, the Mayor of Port- 
land and the Portland Chamber of Com- 
merce. Fred W. Pilcher next delivered an 
address on “With What Measure Ye Mete,” 


‘ THE CADILLAC HOTEL, 
an abstract of which appears in the Store- 
keeping Department of this issue, page 151. 

D. Sharp, South Dakota, next delivered 
a general talk on “Profit and Expense.” 
He said that business must be conducted 
on certain fixed lines and any departure 
from the same would carry a penalty. He 
said that cost was the cost of the article, 
plus the transportation charges, plus the 
cost of delivery, and that when the goods 
entered the store cost ceased and expense 
began. He said that a legitimate margin of 
profit was a debatable question, but that 
every jeweler should know to the penny 
just what it cost to run his store every 
month, 

The speaker advised the jewelers not to 
overstock and to get rid of the old stock, no 
matter what the loss was. He concluded 
by saying that every jeweler should pay 
himself a salary and should not estimate his 
book accounts as assets when he took in- 
ventory. 

F, A. Marean, Belvidere, III., 
there to deliver his address and N. Nielson 
spoke on “Watchmaker’s Short Course and 
the Examination,” which will be published 
in full in a future issue of THE JEWELERS’ 
CirCULAR- WEEKLY. 

After Mr. N’e‘son’s address Joe Mazer, 
in a beautiful speech, presented a large sil- 
ver loving cup to President Archibald as a 
token of esteem from the members present. 
Mr. Archibald ably responded, thanking 
everyone present for the beautiful gift. 

Senator Zilliken, of West Virginia, next 
reported that the committee on the selection 


was not 
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of place for the next convention recom- 
open one and Mr. Wiley then spoke for 
Pittsburg, enumerating its attractions. He 
was backed by Mr. Roberts, who said the 
wholesale and retail trade of Pittsburg had 
agreed to spend $1,000 on entertaining the 
members. Invitations to Pittsburg from 
the Pennsylvania Retail Jewelers’ Associa- 
tion, the Pittsburg Chamber of Commerce, 
Local Board of Trade and Mayor McGee 
were read. 

Then came a surprise. Mr. Jahnke, of 
Richmond, Va., spoke for Richmond as the 
place to meet, and was accompanied by F. 
W. Dabney, manager of the Richmond 
Chamber of Commerce, and Alderman Ben- 
nett, of that city, who also spoke. When 
Mr. Dabney got through with an electrify- 


ing speech of 30 minutes’ duration a vote: 





THE CONVENTION WAS HELD, 
was taken and Richmond received 81 votes 
against 34 for Pittsburg. Richmond got 
mended Pittsburg, but the matter was an 
the convention for 1911. 

In the afternoon the ladies of the party 
were entertained by an automobile ride 
around the city as guests of the Detroit Re- 
tail Jewelers’ Club, and in the evening the 
members of the convention attended a vau- 
deville performance at the Temple Theater. 


Friday’s Session. 


Friday morning Geo. K. Munro, chair- 
man of the committee on the president’s ad- 
dress, reported as follows: 

Your committee makes the following recommen- 
dations: 

That the executive committee be authorized to 
call a joint meeting of the committees of the three 
national organizations for the purpose of further- 
ing the interests of the trade and harmonzing all 
differences, 

+ * * 

That jewelers’ clubs be formed 

towns and counties, 


in all cities, 


. * * 


That the various States endeavor to secure laws 
enabling them to sell articles left for repair not 
called for after a period of six months. 

* o o 

That due credit and support be given the watch, 
silverware and jewelry manufacturers who create 
a demand for their goods from the consumer by 
advertising in the different magazines and 
periodicals, 

* o * 

We particularly recommend that each State as- 
sociation and also’ the national legislative com- 
mittee endeavor to secure a law prohibiting fraud- 


ulent advertising. = 
* - * 
We recommend the adoption of a watchmakers” 
short course and examination in each State. 
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We recommend the adoption of a code of ethics 
as suggested and that the secretary send copies to 
each State secretary for adoption at the next State 
meetings. 

* * * 

That this convention go on record as opposed to 
the complete watch except in the higher grades 
of movements. 

“* « 

That this association requires the manufactur- 
ers to establish a fixed selling price on all watch 
movements, filled cases, silverware and _ other 
standard goods, and that every effort by the legis- 
lative committee and all State organizations to 
prevent the passage of a bill prohibiting the mak- 
ing of a restricted selling price, known as Senate 
Bill 8503 and House Bill 26501. 


* * * 


Finally, we recommend that this convention 
adopt resolutions commending the president, secre- 
tary and the other officers for their disinterested 
loyalty and untiring efforts on behalf of the asso- 
ciation during the past year. 

Charles W. Warren, president of the De 
troit Retail Jewelers’ Club, next addressed 
the meeting for a few moments and said 
he felt sure the organization would double 
its membership during the coming year, 
and announced, amid great applause, that 
the club of which he was the president had 
greed to join the National organization 
with 44 members, 

The following resolutions were adopted: 

1. Resolved, That we invite an early, well- 
established and publicly-advertised mark of distinc- 
tion between good and bad watch cases; and rec- 
ommend the stamping of. the thickness or per- 
centage of gold contained in the. case, in addition 
to the present time guarantee stamp in gold-filled 
watch cases, and that their sale be limited to the 
legitimate jewelry channels. 


* * * 


2. Resolved, That we do not favor complete 
watches where no privilege is conceded to the 
legitimate retail jeweler for exchange of cases. 

7 a * 

3. Resolved, That we favor a minimum retail 
selling price on movecrents, cases and complete 
watches, but deplore the tendency of some manu- 
facturers to advertise retail prices that do not 
afford adequate profits to the retail jeweler. 

* * * 

4. Resolved, That, recognizing the evil of fraud- 
ulent advertising to our interests, we condemn 
such, and ask all reputable advertising mediums 
to consider well the legitimacy of all copy before 
publishing the same. 

ms * * 


5. Resolved, That we favor the establishment of 
a parcels post law, through the rural routes and 
through the local carriers from the place of 
origin. 

* * - 

6. Resokved, That we favor ascertaining as near 
as possible, for statistical use, the cost of conduct- 
ing a retail jewelry business in the different lo- 
calities of the United States, and that a committee 
of investigation be appointed as recommended in 
the president’s annual address. 

. - * 

7. Resolved, That we favor the disposition of 
some sterling silver manufacturers to have their 
products retailed at fair profits through the retail 
jeweler; and we request the various sterling silver 
manufacturers of America to create and establish 
uniform minimum selling prices on their products 
to be observed by all retailers, and to adopt an ef- 
fective policy of dealing with violators of estab- 
lished prices. 

o * * 

8. Recognizing the efforts of the Diamond Im- 
porters’ and the Precious Stone Importers’ Pro- 
tective Association to prevent the smuggling of 
diamonds, and believing smuggling detrimental to 
our business by unsettling values and causing un- 
fair competition: Therefore be it 

Resolved, ‘That we commend these efforts and 
promise our support and co-operation. 

7 o * 

9. Resolved, That we favor the formation of 
local clubs of retail jewelers, who shall affiliate 
with the State associations, and that applications 
from all jewelers in locally organized districts 


must come through and bear the sanction of the 
local club. 
* . * 

10. In recognition of the importance of the 
action of the National Wholesale Jewelers’ Asso- 
ciation and the National Association of Manufac- 
turing Jewelers in appointing boards of arbitra- 
tion: Be it 

Resolved, That this association authorizes its 
executive committee to act as a board of arbitra- 
tion with like boards of the above, and similar 
trade associations, 

o * 

11. Resolved, That we again commend those 
manufacturers and jobbers who have shown their 
loyalty to the retail jeweler by confining their 
trade and product within legitimate channels, and 
ask the members of the A. N. R. J. A. to show 
their loyalty in return, 

an * * 

12. Resolved, That we express our _heartiest 
thanks to President Archibald, Secretary Wheeler 
and all officers for their untiring zeal and sacri- 
fices made for the welfare of this association, and 
we desire to express our firm belief that all retail 
jewelers have materially benefited thereby. 

Resolved, That we unanimously express our 
sincere appreciation to. all exhibitors, to the De- 
troit Jewelry Clubs, the management of the Hotel 
Cadillac, the trade press, speakers, musicians and 
singers, and all others for their assistance toward 
making this, our fifth annual convention, a de- 
cided success, 

The following recommendations were 
also brought in by the Resolutions Com- 
inittee : 

In view of past experiences and many well- 
meant views for facilitating future progress and 
profitable sessions, the Resolutions Committee rec- 
ommends the completion of the retail craft mat- 
ters before kindred trade interests at future con- 
ventions, 

We recommend that this association have the 
resolutions of this convention printed for distri- 
bution to those desiring to become members, trade 
interests and for reference between and at fu- 
ture sessions, 

The following recommendations were 
made by the Commitiee on Assays: 

The Assay Committee recommends that one 
member of the association be appointed to han- 
dle assays of articles sent to the committee, he to 
send the article in question to the United States 
Assay Office, and return its report, together with 
his own, to the person making the application for 
asSay. 

The Assay Committee also recommends that 
resolutions: pe passed requesting all members to 
refuse to buy any article handled by the retail 
jeweler having neither a trade-mark nor name, 
stamped or engraved upon it. 

President Archibald after thanking the 
members for their co-operation during his 
incumbency, then turned over the gavel to 
ihe new president, Steele F. Roberts, who 
said he appreciated the honor conferred 
upon him, referred pleasingly to the 44 
new members of the Detroit Jewelers’ Club 
just affliated, and predicted a great future 
for the association. He paid a tribute to 
the work done by the retiring president 
and complimented the Western States for 
taking the initiative in forming the Na- 
tional Association and for adhering so 
stoutly to the cause for which it was or- 
ganized. Mr. Roberts concluded his re- 
marks with the hope that all jewelers would 
go “on to Richmond” in 1911. The fifth 
annual convention of the American Na- 
tional Retail Jewelers was then brought to 
a close. 

In the afternoon the members and their 
guests boarded a steamer for a _ ride 
on the Detroit River, and the time was 
pleasantly spent in viewing the different 
points of interest on.both the American 
and Canadian shores, 
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Notes of the Convention, 


Where were Hyatt, Drexmet, Charles Hoefer, 
Mack Hurlbut, etc.? 

Everyone has seen a kettle in an alley, but 1 
one ever saw an alley in a kettle. 


* * 


Charles J. Artes, of Evansville, Ind., was ther 
with his wit, wisdom and philosophy. 


* * * 


On Monday the Cadillac bar ran short of brow: 
pop. This was the popular beverage that day. 


* * * 


s 


Steele Roberts and August Loch did the honor 
for Pennsylvania by giving away innumerable 
stogies. 

President Archibald wasn’t feeling well and 
most of the announcements were made by other 
officers. 

* * * 

Max. Egge and A. C. Graul were not there. 
This is the first national convention they have 
missed. 

a a 

Colonel Shepherd liked the reception on Monday 
night immensely and shook hands with hosts of old 
friends. 

* *. * 

The convention hall was very warm indeed and 
one lone electric fan managed to distribute the 
heat very equally. 


* * * 


“Toe” Mazer introduced R. A. Kettle as an 
‘“‘alley”’ of the retail jeweler. He meant ally, but 
they knew what he meant. , 

7 * * 

Mr. Loch, of Alleghany, Pa., is a beautiful 
singer. The night of the trolley ride while he 
was singing the car went off the track. 

* * * 

The Cadillac Hotel has no telegraph office on 
its premises, and the delay in receiving and send- 
ing messages caused no end of inconvenience to 
many of the delegates. 

oe # 


It was surely a “‘free for all’’ race, not only as 
to officers, but as to the next convention city. 
The prophets and makers of slates stood in bad 
repute when all was over. 

o * . 

The boat ride, on Friday afternoon, was a great 
privation to many of the guests. With water all 
around them there wasn’t a drop of it on board, 
and Walkerville, Canada, was passed with longing 
eyes. 

* o * 

The songs sung were all new. They included 
“Dixie,” “‘Three Blind Mice,’’ ‘‘Rocked in th 
Cradle of the Deep,” ‘‘Nellie Gray,’ ‘Take Me 
Home to Die, Mother,” and others of equal 
freshness. 

— * * 

In talking about cheap watch cases Senator 
Zilliken said that President McKinley once said, 
““A° cheap coat makes a cheap man.” The senator 
was mistaken. It was Benjamin Harrison who 
was credited with that remark. 

+. * * 

If anyone can beat “‘Joe’’ Mazer in makirg an 
impromptu speech let him step up: “Joe” is ver- 
satile. _ He delivered the funeral oration over A 
Price Cutter, and then turned around and mad 
the presentation speech when President Archibal. 
received the loving cup. 

* * * 

All the way from Richmond, Va., came Messrs 
Dabney and Bennett to capture the next conven- 
tion for their city, and they got it. Mr. Dabney 
is a great orator. Besides the many attractions 
of Richmond he said that city was famous for its 
mint juleps. He said the second one tasted better 
than the first and induced you to take a third, and 
after the fourth one you would feel as if John 
D. Rockefeller had to walk behind you. 

* * * 

Just before the election of officers began Mr. 
Williams of Oregon, got up and said he hoped th 
office would seek the man and not the man the 
office. He also said he hoped that the manufa 
turing and jobbing interests would keep tl 
hands off the inside affairs of the association 





Retail jewelers, he said, did not mix in the inter- 
nal affairs of either jobbee or manufacturer, and 
he hoped that the two latter branches of the trade 
would reciprocate. 





———— —— 
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Many Manufacturing and Wholesale Firms Exhibit Gems, Jewelry and Watches 
During the Convention. 


Jewelry Trade’s Greatest Exhibit in Detroit. | 








Detroit, July 28—More money than is 
contained in the vault of any bank in the 
city of Detroit was represented in the jew- 
elry and precious stones displayed at the 
Hotel Cadillac, 
nection with the convention of the Ameri 
can National Retail \ssociation 
were thrown open to the public, Tuesday. 
The total value of the 


tively estimated at $2,000,000 


when the exhibits in con 
Jewelers’ 
gems is conserva 


Chis feature of the convention surpassed 


that of any previous convention. The ex 
tl rgest firms 


hibitors include many of the la 





the country, and the result is shown in 


one of the most costly collections of jew- 
elrv ever assembled in America 
Tuesday evening the Cadillac was 


thronged with the wealth and beauty of 
Detroit, and for more than three hours 
there was a constant flow of people through 
the corridors, admiring the glittering dia 
monds, the beautiful cut glass, rubies, em 
eralds, silverware and gold. 

[he most costly exhibit was undoubtedly 
that of Powers & Mayer, New York. This 
firm showed an amazingly valuable collec- 
tion of precious stones, the articles ranging 
in value from $75 to $40,000 and including 
many magnificent pearl and diamond neck- 
laces. Only a part of this display was open 
to the public, a greater part being shown in 
Parlor “H,” and could only be seen by 
special appointment. Several detectives 
were constantly on duty guarding the ex- 
hibit. Josh W. Mayer and Frederick C. 
Kopf were in charge 

Interesting exhibits were made by sev- 
eral watch manufacturing concerns. The 
Elgin National Watch Co.’s booth was in 
charge of C. C, Elliott, H. B. McKinley 
and W. D. Kee. A souvenir in the shape 
of a jewel pin gauge for jewelers was given 
awa) 

An interesting feature in connection with 
the South Bend Watch Co.’s display was 
a water clock such as was used 500 B. C., 
when the first use of a dial and hands was 
Howard Carpenter, F. M. Young- 
Tompkins were in charge 


made 
love and C. J 
and handed out pretty watch fobs to vis 
itors. 

The Hamilton Watch Co. made a special 
showing of the new thin model, which the 





YED THEIR 


claims is the thinnest watch 
Souvenirs given away were two 
screws and alligator purses. <A 


company 
made. 
sets of 
Weidman was in charge 

Che Waltham Watch Co.’s booth was al- 
ways surrounded by an interested group 
watching the operation of a working model 
of the company’s standard watch enlarged 
to about two feet in diameter. 

Jacob Frank, president of the Rockford 
Watch Co., looked after that firm’s booth, 
vith the assistance of J. M. Rosenbach 
nd A. L. Sackett 

Robert H. Ingersoll & Bro. were on 
hand with a full line of Ingersoll-Trenton 
© oods, with William H. Ingersoll in charz« 

The Illinois Watch Co. had a pretty 

owing in room 12, where J. W. Arm 
bruster met the trade, 

Rockford, Ill., was well represented at 
the convention. In addition to the Rock- 
ford Watch Co., exhibits were also made 
by the Rockford Silver Plate Co. and J. 
B. Ash. The former displayed a full line 
of silverware, making a special showing 
The company gave away 
as a souvenir a handsome silver paper 
knife, which also carried the new pattern 
L. A. Littlefield, Charles A. Wilhite and F 
H. Leeds were in charge. Mr. Ash showed 
his line of ebony goods, which made a 


cf a new pattern. 


great hit with the ladies, 

Hamilton & Hamilton, Jr., Providence, 
R. I., showed filled goods. D. H. Wells, 
who was in charge, handed out gold-plated 
and oxidized copper pocketpieces. 

\ handsome booth was that of the De- 
Passe Mfg. Co., New York, which made 


an elaborate showing of silver deposit 
ware and sterling hollow ware. Visitors 
were given pretty views of Detroit. J. M. 


Kipp and C. M. Davis represented the com- 
pany 

An elaborate showing of cut 
lamps and silverware was that made by 
the Pairpoint Corporation, New Bedford, 
Mass. The concern was unable to show 
all of its goods on the main floor and dis- 
played the balance in rooms upstairs. O 
H. Wells, E. B. Frank and A. O. Water- 
man talked with customers. 

An exhibit of interest to Detroiters was 
that of the Traub Jewelry Co., which 


zlass, 





\uzust 3, 1919. 


showed an extensive line of stickpiis in 
all the newest designs. lire fact that these 
goods were made in Detroit was news to a 
Robert C. Traub and 


great many visitors, 
present to meet the 


R. L. Owen were 
visitors. 

Other firms exhibiting were Jos. Fahys & 
Co., Sag Harbor, N. Y., with L. Fleming 
Lazarus & Weil, Chicago, rings 
Berson, repre- 

Display Co., 


in charge; 
and mountings, with B. H. 

Rhodes Window 
Rhodes in charge; Johnson- 
Glass Co., Chicago, Ira A. 
MacPherson, Rou- 
Gor- 


sentative ; 
Chicago, E. C 
Carlson Cut 
Jones, representative; 
baud Co., gold plated jewelry, J. F. 

J. Freeman Co., 
Toledo, which showed the Universal 
Watch Winder; Pennsylvania Watch Case 
Co., York, Pa, F. M. Chritzman in 
Swartchi!ld & Co., Chicago, watc’)- 
Swartchild 


man, representative; J. J. 


charge; 
makers’ supplies, S. and E. G. 
in charge; & Hubbard, Chicago, 
Wizard umbrellas, with G. S. Webb and 
H. L. Loomis acting as representative; 
Holmes & Edwards Silver Co., sterling sil- 
ver, inlaid, with James T. Cunningham and 
Karl H. Stezer in charge; A. J. Scheff & 
Co., Pittsburg, Scheff patent ring-sizing 
Alvin Mfg. Co., silversmiths, 
Stanford and R. F. Talbot in 
Lunt & Bowlen Co, 
silversmiths, W. T. 
Robert Kelly, C. 


Kreis 


machine: 


Rogers, 
Mass., 
Kelly, Glen Steele, 
\ Merrifield and Henry’ Kelly in 
Jennings Bros. Mfg. Co., 
Bridgeport, Conn., A. R. Oughton, repre- 
sentative; Krantz, Smith & Co.; Empire 
Cut Glass Co.: Rochester Cut Glass Co.; 
F. P. Schofield & Co., Newark, watches 
and jewelry, J. H. Purdy in charge; Stein & 
Ellbogen Co.,silver novelties, diamonds and 
watches, D. E. Ellbogen in charge; R. M. 
Kern, Detroit, scarf pins; C. F. Monroe 
Co., cut glass and brass goods, Joe Knob- 
lauch in charge; Kohn & Co., Newark, 
gold jewelry, C. H. Davison in charge; J. 
R. Wood & Sons, diamonds; R. Wallace 
& Sons Mfg. Co., silversmiths, J. H. Nicho- 
las and R. H. Martin in charge, and Pick- 
ard China, with Anna Pickard Atkins and 
Al. Bruckner in charge. 

An unusually attractive showing was that 
made by the Oneida Community, Ltd., of 
Community silver. Their booth on the 
lower floor of the Cadillac always drew a 
large crowd, and during the exhibition was 
surrounded by an_ enthusiastic group, 
ladies, particularly, being greatly interested 
in the lines shown. 


Greenfield, 


CnarzZe, 


“True Time For & Life Time~ 


ROCKFORD WATCH COMPANY 


FACTORY ROCKFORD Li 
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The Market Price of 
Diamonds is 
Steadily Increasing 


and has advanced fully 20% in the past year. 























We are still selling diamonds at the SAME 
PRICES THAT WERE IN EFFECT A YEAR 
AGO, and this is only on account of our having 
the foresight to place our cutting contracts 
ahead, which, together with our enormous pur- 
chasing power and increased business, enabled 
us to keep the prices down. 





We carry diamonds in every grade, and you can rely implicitly on 
every stone being exactly as it is represented. We will gladly send you 
diamonds on approval for comparison, as we are positive that our prices 
are much lower than the same grade of goods can be bought for from any 


of our competitors. 


Our new catalogue and price list of diamonds, semi-precious and 
iobbing stones is now in the hands of our printer and will be ready within 
two weeks. This book will contain valuable information concerning all 
kinds of stones, and will be both useful and instructive to every jeweler. 


Should you not receive a copy, kindly let us know. 


Don’t forget that we are selling 14=-K. MOUNTINGS IN TIFFANY, 


TOOTH, FLAT, AND ROUND BELCHER STYLES, with the bearings cut 
ready to set stone, AT 90c. PER DWT. NET CASH. All mountings are of 


good proportion, and there are no excessive weights. 








A. C. BECKEN COMPANY 


Wholesale Jewelers, Importers and Cutters of Diamonds 
156 WABASH AVE., CHICACO, ILL. 
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The Manufacturer’s Viewpoint. 


(Address of Atsert M. Dveser before the Con- 
vention of the American National Retail 
Jewelers’ Association, at Detroit, Mich.) 


| AM expected to discuss “The Manufacturer’s 

Viewpoint,” but before I attempt to show you 
some of the things the manufacturer sees from his 
point of view I want to say that I have long 
ago come to the conclusion that a mistaken idea 
exists as to the position of the manufacturer. His 
is not a bed of roses, and I hope when I have 
finished the few meager remarks I shall enaeavor 
to make that you may leave here feeling that the 
manufacturer is not to blame for all the sins of 
our business, and that in the future, when you 
are prone to lay the blame for events and condi- 
tions upon his shoulders, you will stop and con- 
sider the many trying situations which confront 
him, and look upon him with a degree of com- 
passion. 

The first and foremost proposition which the 
manufacturer must consider is his plant, his or- 
ganization and his workmen, for it is the effi- 
ciency of his organization and the skill of his work- 
men upon which he must rely for the quality of 
his product, and I may say that it is or should 
be the policy of every manufacturer to place 
quality in his merchandise above all else. With 
hundreds of people employed, dozens of different 
departments to be looked after, there arise a 
multitude of perplexing questions for determin- 
ation each day. The manufacturer must always 
be alert and watchful to keep his product up to 
date and up to standard. 

He must think of the up-keep of his plant and 
his buildings, which entails each year an expense 
amounting to thousands of dollars. He has to 
meet the ever-increasing burdens of taxation— 
municipal, county, State and federal. He must 
be careful that his overhead charges are kept 
within bounds. He must make his workrooms at- 
tractive, sanitary, and as healthful as possible for 
his workmen, and must pay the highest wages the 
business will stand, in order that his people may 
be contented and happy, and thereby render the 
best service, and last, but far from least, he must 
meet each week the ever-approaching pay roll, and 
share with the people he employs their misfortunes 
and sorrows by being of whatever assistance he 
can to them at all times. A thousand and one 
things demand the attention of the manufacturer, 
about which the outside world is entirely ignorant. 

But after the product is manufactured and 
safely deposited in the great vaults of his insti- 
tution the manufacturer finds himself just round 
ing the first curve in his race for industrial suc- 
cess. He is now confronted by the problems inci- 
dent to the selling end of the business, and I am 
frank to say that the selling end is the great 
problem in the watch business to-day. We hear 
a great deal of discussion in regard to the best 
system for marketing watches. The present pre- 
vailing method, which is for the manufacturer 
to market his product through jobbers, has its 
advantages and its disadvantages. 

A manufacturer with a large daily production 
is in an entirely different position than the manu- 
facturer with a comparatively small daily pro- 
duction. The jobbing system is advantageous in 
that it enables the manufacturer to dispose of his 
product in large quantities with comparatively few 
accounts. The jobbers, by reason of years of en- 
deavor, have worked up their business and are 
able to market watches through established chan- 
nels, with their other lines, at reduced expense 
when compared with the equipment and organiza- 
tion a manufacturer would require in order to 
put in operation an equally effective system. 

But the jobbing system has, perhaps among 
many others, one great disadvantage in my judg- 
ment, for it serves to keep the manufacturer out 
of close touch with the retail jeweler who, after 
all, is the great mainstay of our business. Many 
misunderstandings arise, where the manufacturer 
is wrongfully blamed, simply because he has no 
opportunity to meet the retail jeweler face to face 
and talk the situation over with him. The manu- 
facturer is compelled to rely upon the jobber to 
look after his interests with the retailer, and the 
jobber, who may handle a number of lines, may 
for some reason be hostile to the particular manu- 
facturer against whom the retailer lodges a com- 
plaint, or he may be indifferent. He may even 
promise to bring the matter to the attention of the 
manufacturer, and carelessly, or by reason of in- 
difference, fail to do so, and the net result of it 
all is that the manufacturer is very often accused 
of being indifferent to complaints, when he has 
never been given a hearing. For my own rart I 


only wish that I might have the time to visit and 
become personally acquainted with every retail 
jeweler in this country, but as that is impossible, 
I will have to do the next best thing by getting 
acquainted with as many as I can. 

Price cutting is one of the things which gives 
every manufacturer more or less concern, because 
it is all“important to the legitimate manufacturer 
that he maintain. as well as establish the stability 
of his product. A manufacturer is often blamed 
because the prices on a certain line of his mer- 
chandise are being cut, when he is in a way pow- 
erless to control the situation. For instance, a 
jobber may have a large quantity of a certain class 
of goods on hand and, finding himself in need of 
ready money or in temporary financial straits, 
unload the stock at cut prices, or, again, he may 
be content with a very small margin of profit and 
cut prices at every opportunity, until the manu- 
facturer is almost driven to desperation by the 
situation which results. 

Another great thorn in the flesh of the legiti- 
mate “manufacturer is the unscrupulous merchant, 
whether he be a manufacturer, jobber or re- 
tailer. To manufacture an honest product con- 
taining an honest commercial value, and then to 
find yourself competing with a dishonest product 
of little or no real commercial value, is very dis- 
couraging to say the least. The retail jeweler who 
has had to compete with the auction house will 
fully understand what I mean. 

Every device known to art has been brought 
into play to destroy the stability of this business, 
by manufacturing and placing upon the market 
inferior goods with false and fraudulent markings, 
all for the purpose of unlawful gain and to the 
great detriment of the consumer as well as the 
legitimate manufacturer and dealer. The respon- 
sible companies, who are all well known to you, 
have for years used their best endeavors and ex- 
pended large sums of money to the end that the 
business mjght be legitimatized and fraud in the 
working of the precious metals reduced to a 
minimum. 

The provisions contained in the new tariff law, 
requiring that the name of the manufacturer and 
the country of origin, together with the number 
of jewels and adjustments, be indelibly stamped 
on all imported watch movements, will go a great 
way toward eliminating the frauds and misrepre- 
sentations practiced by auction houses and un- 
scrupulous dealers, all of which should inure to 
the final benefit of the honest retail jeweler, jobber 
and manufacturer. 

Competition in the manufacture of merchandise 
regulates both its quality and its price. Eliminate 
this competition and the jobber and the retail 
jeweler will find themselves at the mercy of the 
dominant manufacturer. The quality in the mer- 
chandise will vanish, but the prices either remain 
the same or be materially increased. I believe in 
the open door policy in selling merchandise. I 
believe in it because in my judgment any other 
policy means the ultirate destruction of this 
business so far as any real profit to the retail 
jeweler or the independent manufacturer and 
jobber is concerned. 

The retail jeweler has the power to materially 
assist in enforcing this open door policy, because 
when all is said and done, the retail jeweler really 
determines what brand of goods his customer will 
buy. It is upon his recommendation that the 
customer relies. If you believe if freedom, if you 
have in your hearts the American spirit, if you are 
ambitious for permanent success in your business, 
you will find, if you give it careful consideration, 
that the open door policy is the only road you 
can afford to follow. 

I believe also in peace, but if there is to be war 
let it be war to the bitter end rather than sacri- 
fice a single principle of the right. Many things 
may occur to shake one’s faith; for instance, your 
old customers tay come to .you with tears in 
their eyes and say: ‘“‘We are commanded to do 
no more business with you. You have always been 
upright and honorable in your dealings with us 
during our many years of business association. 
Our personal relations have been such. that we 
feel the deepest of personal attachments for you 
and for your companies, but we are commanded to 
no longer deal with you. We have been threat- 
ened and coerced until we have been compelled to 
yield, but we want to tell you that to deliver this 
message to you is one of the siddest duties we 
have been called upon to perform during our long 
business career.”” Not pleasant news to receive, 
to say the least, yet in the face of situations ‘such 
as this we still have faith; we will keep up the 
good fight, and, with the assistance of those who 
believe in the right and who have the courage of 
their convictions, we expect to conquer. 
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Interpreting the Unmistakable Signs. 


(Address by Senator Henry ZELLIKEN of West 
Virginia, before the Convention of the 
American National Retail Jewelers’ 
Association, at Detroit, Mich.) 


HE very kind invitation of our worthy and 
energetic president to address you was ac- 
cepted by me with great pleasure, especially as 
the subject he chose for me is right in line with 
my predisposition to look at the bright side of 
life and to anticipate better things in the future, 
even if the present is satisfactory and good. 

One of the strongest signs of still better times 
in the future, in the jewelry trade, is this meet- 
ing itself, bringing together masters of the craft 
from almost every State in the Union to meet 
and become acquainted, interchange thoughts and 
ideas that will bring about mutual progress and 
improvement, and, above all, to learn that friend- 
ship and co-operation is much better and more 
agreeable, and decidedly more profitable than 
envious competition and trying to underrate your 
brother jeweler. 

Opt of the depths of the late panic we are 
slowing rising to a good, safe, prosperous condi- 
tion of business, and we again have a smile and 
genial handshake for the drummer when he comes 
to see us. We even intimate to him that it is 
possible that we could use a few dollars’ worth 
of stuff, and by the time we light the good cigar 
that he offers us, we almost believe a fraction of 
the tales he tells us of the good business in store 
for us in the near future, and of the grand bar- 
gains he can offer us to make that godd business 
a certainty, and doubly profitable. Treat him 
kindly and with courtesy, because you will gain 
immensely by making him your friend and by 
having his experienced and sometimes disinter- 
ested advice as to the style that is coming in and 
what is growing stale; but don’t buy quite as 
much as he wants you to buy; save a little for 
the next fellow, for he also has to make a living, 
and perhaps he will have something entirely new— 
not only up to date, but up to the hour and min- 
ute—that you cannot possibly do without. 

Sut is it not an unmistakable sign of a better 
condition coming in the trade, to notice the 
unanimity with which these gentlemen, “Knights 
of the Grip,” all assure you that their house never 
sells at retail, or to the dry goods trade? Is it 
not a positive proof to you of the value of this 
association to see how anxious they are to assure 
you that their skirts are clear of any violation 
of the rules of this association? And when you 
learn, every once in a while, that this jobber or 
that one has been cut off the list for retailing or 
selling to the outside trade, or that a watch com- 
pany has entered suit to prevent a mail-order 
house, or department store from selling under 
price, is it not a sure sign that you are pursuing 
the right path and slowly but surely helping to 
improve your own and your fellow jeweler’s 
chance to make a living and to have a few of the 
enjoyments of life on the side? 

It is given to but few of us retail jewelers to 
ever become rich enough to retire, but I suppose 
we all hope to see the time coming when we can 
discount all of our bills and have enough ahead 
to visit this beautiful city of the Straits every 
Summer and enjoy the breezes that blow over 
the unsalted seas. 

The better times that are coming to the retail 
jewelers of the United States are surely indicated 
by many unmistakable signs, and the most promi- 
nent of these is the inclination of the public 
now to want the quality of the goods the chief 
consideration. The active advertising campaign 
prosecuted by some of the watch companies is 
bearing fruit, and it is much easier now to sell 
high grade goods to our customer than it was a 
few years ago. The fact that these high grade 
goods are sold at a fixed price, insuring a rea- 
sonable profit to the retailer, has proved a great 
boon to the trade. It is a pleasure and satisfac- 
tion to handle these goods, and it is accomplishing 
a great amount of good in placing the retail 
jewelry trade on a safe foundation. 

It is a pleasure indeed to note the fact that a 
great change of heart has taken place in the con- 
duct of some of the large factories. That they 
have at last arrived at the conclusion that some 
channels of trade are safer and more conducive 
to permanent prosperity than others, and that 
the good will and well being of the retail jew- 
eler is eventually the deciding factor in making 
the large manufacturer *of watches prosperous 
or otherwise. 

In this connection too much weight cannot be 
placed on the old maxim, “Help those who are 
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BUY YOUR DIAMONDS: 


When you are in the market 


WHERE DO YOU 
| 








for diamonds, bear in mind 
that we import in the rough 
the greater portion of our 
diamonds and polish them in 
our own cutting works. This 
means that we can offer you 
better values than you can se- 


cure elsewhere. 











Remember also that we make 
a specialty of repairing and 
re-cutting diamonds. We have 
special facilities for handling 
and take pride in 
it.. It 
advantage to 


this work, 
the way 
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send this work to us. 
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4 SECTION OF OUR DIAMOND CUTTING WORKS 
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We carry a full line of American Watches 
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trying to help you” and if you are bourd to 
kick, be sure to kick the right one at the right time 
and on the right spot. 

There are also many other lines of goods that 
the retail jewelers handle besides watches in 
which the fixed retail price is proving a great 
boon, and we want to do all that is possible to 
encourage the tendency in this direction. The 
manufacturer will soon discover that the retailer 
will- push those goods on which he can make a 
living profit, and will be bound by self-interest 
to co-operate with him in improving the line and 
making it more salable, and confining it to the 
legitimate channels of distribution. 

Another of the unmistakable signs is the fact 
that not only in watches, but in all other classes 
of goods the jeweler handles, the demand is for 
the better class of goods in all lines. Sterling 
silver flat ware is now an almost everyday de- 
mand, and can be sold to the customer at only a 
slight advance over the price that good plated 
goods commanded 30 years ago. You all will 
agree with me that it is only the best grade of 
cut glass that the jeweler has any demand for, 
while the day of the filled ring, the gilt chain, 
the five and 10 year filled case in the jewelry 
store has gone, never to return, we hope. Let 
the dry goods and hardware stores handle them, 
but do not pollute your show cases with such 
goods. They will cheapen your entire stock. 
Make quality your first object, and impress your 
customer with the idea that he is a discriminating 
judge of quality; sell at a fair price, and you 
are bourd to win in the race for commercial suc 
cess, 

Whenever you sell an article to a customer, re- 
member that that customer will have more money 
to spend in the future, and that you want him 
to come back to you, pleased and ready to trust 
you again. Think of the pleasure it gives you 
to have an old customer bring a daughter or a 
son in, refer to the quality of the’ goods you sold 
him or her 25, 30 or 85 years ago, and ask you 
to sell them something just as good, something 
that will give equal satisfaction. Truly, the mem- 
ory of the quality will remain long after the price 
is forgotten. 

Those of us who live in small towns, away 
from the hurly-burly of city life, enter into close 
relation and friendship with many of our cus- 
tomers. We see the little girls grow up, have 
sweethearts, become wives, mothers and grand- 
mothers. We watch the boy that first brought 
in his toy engine or air gun to repair grow up 
to manhood and enter into a business or a profes- 
sional career; and many of them remain friends 
and customers through life, just because we 
treated the little girl or boy right at the start. 
The retail jeweler must inspire trust and confi- 
dence if he would succeed, and if he justifies this 
trust and confidence reasonable success is always 
sure to follow. 

The elevating influence of our association has 
shown itself at every State meeting that I have 
ever attended, and as it is based on ideas of 
sound business and common sense in the conduct 
of business, it is bourd to improve the condition 
of the retailer in every way. We are not trying 
to _interfere with any ‘other person’s business 
only atterding to our own, endeavoring to place 
it on a higher plane, preaching to our members 
that square dealing is the foundation of success, 
and that courtesy and kindness are the weapons 
with which to meet our competitors. 

The more frequently we meet with our brothers 
in the trade the stronger we are impressed with 
the fact that they are really good fellows, trying 
to earn an honest living» that every. good thing 
that helps them to success will better our condition 
if we make the right effort, and, above all, that 
everything that tends to make the trade as a whole 
prosperous ard healthy will improve the condi- 
tion of every individual member. 

If we could only impress each individual retail 
jeweler in the land with the value of this associa- 
tion to him, very few would be outside of the 
fold; and if we could persuade a large number 
of cur members to attend the State and local 
meetings we could bring many to join us who now 
seem indifferent about doing so. We have a 
much better chance to persuade the doubtful ones 
now than those had who started this association 
and kept it alive for years, with very little to 
show for the constant effort and persistent labor 
that they gave to the cause. We can show much 


good already accomplished and the promise of 
much more in the future that will be of direct 
advantage to the retail jewelers of the United 
States. 

But of much more value than any direct pe 





cuniary benefit is the meeting with the brothers 
of the craft socially, having a friendly chat with 
them about business and pleasure, and finding out 
what really good fellows they are, and how their 
ideas and ours agree about many points of busi- 
ness. But of how much more value it is to us 
when they advance ideas different from those we 
entertain, give us their reasons and often lead us 
to.adopt new modes of doing business, or of mak- 
ing changes here and there in the conduct of 
our business or in the stock or fixtures that we 
had never thought of before. I have never yet 
attended a State meeting that I did: not get some 
pointer of value to carry home with me that more 
than repaid all expenses by making me an in- 
creased profit, saved time or reduced labor. 

When you look further at the advantage it is to 
meet the various representatives of the factories 
here and see their goods; have them explain to 
you the latest improvements in their lines, and 
give you the reasons why they are introducing 
this new model or recommending that new style, 
or have their technical men explain to you the 
latest wrinkles in horological science, the great 
value of these meetings will impress you with 
irresistible force, and the knowledge you gain will 
be of great value to you in the conduct of your 
business, Intelligent co-operation of all the 
branches of the trade will eventually be brought 
about by this association unless all signs fail, and 
let us bend our energies to make these signs 
prove true prophets. 

Let us demand just and fair treatment from 
those who sell us their goods. Let us also deal 
justly and fairly with those from whom we buy. 
But, above all things, let us deal honestly and 
squarely with the one who will eventually have 
the last and most important say in the matter, the 
one who-buys from us, the ultimate consumer, 
ind all will be well. 


German Jeweler Asked to Pay Duty Be- 
cause His Exhibit at Brussels Had 
Been Stolen. 

A special cable to the New York Times 
from Berlin, Germany, july 31, told of a 
novel and unfortunate experience of a 
German exhibitor at the Brussels exhibi- 
tion, who was asked to pay duty because 
his exhibit had been stolen. The dispatch 


says: 
The exhibitor in question is a manufac 
turer of jewelry. A fortnight ago his 


display at the exposition was taken by 
burglars, goods valued at $3,500 being 
stolen. Yesterday the manufacturer received 





FINE DISPLAY OF TROPHIES MADE 


the following letter from the Belgian cus- 
toms authorities: 

“We see by the newspapers that your 
stock of jewelry is no longer on exhibition 
As the goods were allowed to enter the 
country duty free only on condition that 
they would be removed at the close of the 
exhibition, we must now call upon you to 
pay duty, inasmuch as the merchandise in 
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question will now remain definitely on Bel- 
gian territory.” 

The manufacturer has written to the 
customs authorities to the effect that they 
have posted their demand to the wrong ad- 
; it should have been sent to the 
thieves, 


dress 


Liabilities and Assets of Abraham Satz 
as Shown by His Bankruptcy 
Schedules. 


Schedules in bankruptcy of Abra- 


ham Salz, importer of diamonds and 
jewelry, 254 Grand St., show liabilities 
of $103,322, and assets consisting of ac- 
counts, $16,040; stock taken by receiver, 
value not known; cash in bank, amount not 
known, and a tenement house, 27 and 29 
\llen St., value not known, subject to a 
mortgage of $70,000. 

Among the principal creditors are the 
State Bank, $25,000, notes discounted; H. 
J. Dietz, $14,200; N. H. Mann & Co., $6,- 
117; Kaufer & Krengle, $5,974; B. Kugel, 
$5,000; Van Gelder Bros., $4,669; B. Him- 
melblau, $2,564; H. Sillberfeld, $2,077, and 
Nebenzahl & Monk, $3,547. Other creditors 
whose claims are over $300 each are: 
Louis Berlerson, $935; Braunstein & Fisher, 
$597: Moskowitz Bros., $712; Levinson & 
Friedlander, $631; Samuel Lankowsky, 
$1,134; Samuel Hess, $337; Van Gilder 
Bros., $4,669; Goldmuntz Bros., $3,600; 
Stein & Hockberger, $855; Frank & Sass, 
$428; Greenfield & Berkner, $503; S. 
Rehmer, $1,700; L. Heller & Son, $1,714; 
Rabinowitz & Ratner, $5,974; K. Settle, 
$4,095; Samuel Rosenberg, $1,100; Atlas 
&. Fisher, $761; M. Lansert, $600; J. Huz- 
lowitz, $466. 








A Fine Display of Nautical Trophiesy by 
a California Jeweler. 

a? noted in THE JEWELERS’ CIRCULAR- 

WEEKLY of June 29, the window of 

J. Jessop & Sons, San Diego, Cal., has at- 





BY A SAN DIEGO (CAL,) JEWELER 


tracted the eyes of all the water sportsmen, 
owing to the large number of trophy cups 
that this firm has supplied and displayed. 
The group of yacht and motor boat 
trophies is shown in the photograph il- 
lustrated above. With the cups are some 


of the prizes awarded, which include ship 
clocks, 


other articles. 


compasses, thermos bottles and 
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American National Retail Jewelers’ Association 


will take place when all of its members meet our following 
traveling force who are now on the road with the 
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Our representatives are 
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Joe Block F. R. Greggory Frank L. Murray 


If any of our travelers do not visit you, write us and 
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Newark. 





C, J. Bioren, of Bioren Bros., 473 Wash- 
ington St., left to-day for a trip through 
the south. 

R. M. Sawyer left last week for a trip 
to Chicago and through the middle west in 
the interests of Shafer & Douglas, 9-11 
Franklin St. . 

Myron Ulrich is now connected with 
Adolph Rosenberg, manufacturing jew- 
eler, at 50 Columbia St., and is calling on 
the trade in his interest. 

A patent has recently been issued to L. E. 
Garrigus & Co., 38 Crawford St., for a 
locket spring. Two other patents were 
granted him on a new cigar clipper. 

A. M. Connett, representing Link & An- 
gell, 13 Franklin St., is on a trip to Boston. 
A. T. Teague, of the same concern, left a 
few days ago for a trip through the south. 

Joseph Acher is on a trip through the 
south and the far west in the interests of 
L. Fritsche & Co., 480 Washington St. MM. 
Wolf, of the same firm, is covering the 
northwest for the company. 

W. G. Moland has just left for a trip 
through the south in the interests of Sans- 
bury & Nellis, 23 Marshall St. W. R. 
Lamdram, the western representative of 
the concern, is on trip through the north- 
west. 

Frank C. Allen, representing Allsopp & 
Long, 473 Washington St., left recently for 
a trip through New York State and the 
middle west. He will go as far west as 
Kansas City. Fred T. Long is in Boston 
this week. 

Fred H. Felger, of the firm of F. & F. 
Felger, 42 Marshall St., is on a six weeks’ 
trip through the middle west. Fred Bon- 
nor, representing the same concern, is on 
a trip to Philadelphia, Baltimore and 
Washington. 

J. N. Beckwith, representing Frederick 
B. Weiss, Inc., 473 Washington St., left a 
few days ago for a trip through upper New 
York State, Pennsylvania and Ohio. C. F. 
Robinson, representing the same firm, is 
on a trip through the middle west. Eugene 
W. Brannon is covering the Southern 
States in the interests of the firm. 

Acting upon information from Boston, 
Detectives Ebert and Templeton arrested 
Conrad H. Meyer on Broad St., this city, 
Tuesday evening, July 26, and took him to 
police headquarters, where he was charged 
with stealing six diamond rings, valued at 
$920; a watch, valued at $22, and a gold 
chain from the Nathan & Hurst Co., of 
Boston, by whom he was formerly em- 
ployed. It is claimed that Meyer has been 
working in Newark for some time as an 
insurance agent. 

Jacob Kosh, a jeweler of 107 River St., 
Paterson, was arraigned last week before 
Justice John Keys on a charge of assault 
and battery, preferred by Crosby P. Scott, 
52 Pearl St. that city. He denied the 
charges, but gave bail for his appearance 
in court when wanted. According to the 
story told by Scott, he had left a watch to 
be repaired by Kosh; after paying the jew- 
eler he found that the job had not been 
completed and he refused to pay the charge 
demanded by Kosh, whereupon he alleges 
the jeweler beat him. 





THE JEWELERS’ CIRCULAR-WEEKLY 


Louis Hemminger, for many years in the 
jewelry trade, died in this city last week 
after a lingering illness. He had been con- 
fined to his home for the past four years, 
but his condition has been serious for about 
a month. Death was due to a complica- 
tion of diseases. Mr. Hemminger was a 
veteran of the Civil War and a member of 
the Newark Lodge F. & A. M., Newark 
Lodge of Elks, and also the Masonic lodge. 
Deceased was born in Eslingen, Germany, 
in 1835, and came to this country about 45 
years ago. After living some time in San- 
dusky, O., he came to Newark and followed 
his trade as a jeweler. Mr. Hemminger 
had been a widower for 17 years and is 
survived by a daughter, a sister residing in 
Toledo, O., and a brother who still lives in 
his native town in Germany. 

Articles have continued to be published 
in the Newark papers regarding the pro- 
posed demand for higher wages as a re- 
sult of the action of the International Jew- 
elry Workers’ Union convention held in 
Boston the middle of last month. In these 
articles it was stated that the jewelers of 
Newark, as well as other cities, are out for 
higher wages and for a uniform scale of 
wages. It was also stated that the maxi- 
mum rate of wages is now $18, while many 
of the men are receiving only $14 and $15. 
Although, according to the daily papers, 
communicatiogs had been sent to the man- 
ufacturers of the city asking a considera- 
tion of the demands for higher wages, 
inquiry at a large number of factories 
failed to find ome who had received any 
such communication. The manufacturers 
interviewed denied that the maximum wage 
was $18 a week and said that there were 
many men making very much more. The 
union in Newark is weak, it was said, and 
it was thought by those who expressed an 
opinion that the present movement would 
not meet with success, as far as Newark 
is concerned, because of the impossibility 
of getting the men who are earning over 
$20 a week to voluntarily have their pay 
reduced in order that there might be a 
uniform scale. 


Trade 


Gossip. 





The W. W. Oliver Mfg. Co., Buffalo, 
N. Y., is sending out Bulletin No. 10, de- 
scribing and illustrating the Crown Dental 
Rolling Mill; although primarily designed 
for dental work, is well adapted for use 
by jewelers and assayers. 

The New Haven Clock Co. recently 
placed on the market an eight-day alarm 
clock, called the “Victory,” which has 
many novel features, both the time and 
alarm requiring winding but once a week. 
Notwithstanding that the company last year 
erected a large building as‘an annex to its 
plant, the management finds it necessary 
to still further increase the facilities to 
keep up with the demand for these clocks 
and will shortly begin the construction of 
another building, 








A fire recently started in the basement 
of the jewelry store of J. H. Briggs, Lex- 
ington, Mo. The origin of the fire is not 
known. Mr. Briggs states that his loss 
is unknown, but is covered by insurance. 
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Items From Here and There. 


The Business Men’s Association of Jean- 
nette, Pa., will hold its seventh annual 
outing at Oakford Park, to-day, Aug, 3. 

E. F. Doering, proprietor of a large store 
at Waterloo, Wis., and representative of 
a large jewelry house, called on the trade 
at Jefferson, Wis., recently. 

A large plate glass window in the store 
of Charles P. Ward, Yonkers, N. Y., was 
broken recently by a piece of wood which 
was thrown through it by boys. 

The executive committee of the New 
York State Retail Jewelers’ Association 
will hold a meeting at the Yates Hotel, 
Syracuse, N. Y., Thursday afternoon, Aug. 
41910, at 4 Pp. M. 

The Lykens (Pa.) Retail Merchants’ As- 
sociation will hold its annual picnic at 
Midway Park on July 20. This will be a 
joint picnic of the Lykens, Williamstown 
and Tower City associations. 

As a result of a fire which broke out in 
a restaurant at Salisbury, N. C., July 26, 
the jewelry store of A. Green, successor 
to Vahlman & Green, in that town, suf- 
fered considerable damage by water. 

The Butler Business Men’s Association 
has issued a convention letter inviting the 
retail merchants of Pennsylvania to But- 
ler, Aug. 15-19. This includes the day be- 
fore and day following the business ses- 
sions. 

Apollo, Pa., has organized a_ business 
men’s association with Ira J. Uray as sec- 
retary. They will hold a picnic at Owen’s 
Grove, Aug. 3, and have invited the mer- 
chants of Vandergrift and Leechburg to be 
their guests. 

Richards, Bourne & Co., formerly at 
Greenville, Miss., are now located at 
Bartlesville, Okla., having leased the store- 
room of the Owens Jewelry Co. at that 
place for three years. The firm style has 
also been changed and will hereafter be 
known as Richards & Bourne. 

The Kohli Jewelry Co.., Monroe, Wis., 
was the successful bidder for the first prize 
watch, given by the officers’ association of 
the Wisconsin National Guard to the man 
getting the highest aggregate score in rifle 
practice during the annual encampment at 
Camp Douglas. The watch is a 19-jeweled 
Howard in a Crescent case, guaranteed for 
25 years. 

Two men were recently arrested at Al- 
bion, Mich. and taken to Kalamazoo, 
charged with being implicated in the recent 
robbery of the store of W. E. House. 
Loot was found in their pockets and all the 
articles taken from the ‘store were recov- 
ered. The men gave their names as Oliver 
Sullivan and Frank Horning and claim to 
reside in Chicago, 

Word was received from Klaw City, 
Okla., to the effect that Otis Little, a jew- 
eler of that town, had made a general as- 
signment under State laws. Mr. Little has 
been in business in Klaw City slightly over 
a year and came here from Arkansas City 
where he had been in business for himself 
and also emploved by the Eagle Loan Co. 
He succeeded E. D. Lewis at Klaw City. 
His assets and liabilities are said to be very 
small. 
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Philadelphia. 





A. A. Kerr, of A. A. Kerr & Co., is en- 
joying a vacation. 

Theodore Lassen is on a fishing trip 
at Barnegat Bay. 

Fred Eultzen is visiting his son at Pit- 
man Grove, N. J. 

Frank Schiller reports a_ satisfactory 
Summer _ business. 

R. T. Ferguson has purchased a new 
home in Olney, Pa. 

A. M. Kindall, Vineland, N, J., is away 
on a short pleasure trip. 

J. G. Fisher reports much improved 
conditions in the watch business. 

M. Englander has beguu the manufac- 
ture of gold chains at 250 South St. 

A. F. J. Dorn, Camden, has purchased a 
Summer home at Island Beach, N. J. 

H. Moore, of B. F. Williams Co., is en- 
joying a brief stay at Wildwood, N. J. 

Clarence Burr will spend the month of 
August at Atlantic City with his family. 

Thomas Judge, with J. B. Bechtel & Co., 
Inc., has started on his regular Fall trip. 

A. G. Gannon, 1004 Chestnut St., recently 
incorporated, will greatly extend his line. 

E. H. Burr has sold his automobile and 
has purchased a new one of different make. 

FE. R. Kranich, with H. O. Hurlburt & 
Sons, will spend his vacation at Atlantic 
City. 

Thomas Soults, Erma, N. J., is a fre- 
quent visitor to this city in his new run- 
about 

Joseph Gumpert, 2218 Ridge Ave., is en- 
joying a vacation at Atlantic City with his 
family. 

Clarence Sheer, with H. O. Hurlburt & 
Sons, will remain at Ocean City during his 
vacation. 

Phillip Freidel, watchmaker, 117 S. 8th 
St., has been spending a short vacation at 
York, Pa. 

Rube Milner, Point Breeze Ave., has re- 
turned home after a pleasant stay at At- 
lantic City. 

Mrs, J. C. Tinsley, wife of a local jew- 
eler, is much improved and is convalescing 
in the country. 

Harry Lanz, formerly with Cowen & Co., 
of Boston, is now representing Ritter, Kahn 
&.Co., this city. 

Eugene Benyward, Moorestown, N. J., 
has departed for Atlantic City on a two- 
weeks’ vacation. 

John E. Fisher, Germantown, has gone 
on a fishing trip to Anglesea, N. J., with 
a party of friends. 

George Walters is a weekly visitor to 
Seaside Park, where he has an interest in 
a new land operation. 

George W. Hurlburt and George W. 
Leopold have started on their Fall trips 
and expect good business. 

Mrs. Harry C. Barry sustained painful 
injuries last Wednesday evening while 
stepping from a street car. 

Charles Oakford, in charge of the silver 
section of J. E. Caldwell & Co., is visiting 
his family at Ocean City, N. J. 

William Leiner, connected with the Wan- 
amaker repair.section, has gone to Egg 
Harbor, N. J., for a vacation. 

H. C. Birch, who has been traveling 
through the south, stopped over in this 
city last week for a short visit. 
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Julius Frech, representing F. Dilsheimer 
& Co., is receiving the congratulations of 
the trade upon his recent marriage. 

Jos. Gregory, formerly of Gregory Bros., 
{938 Lancaster Ave., is now located in a 
well-stocked store at 5715 Market St. 

Aug. 1 will find most of the Philadelphia 
jobbing trade “in harness” for the Fall. 
Quite a few have already started out. 

Koons & Huey, manufacturing jewelers, 
is a new firm at 11 N. 13th St.. Mr. Huey 
having recently been taken into the firm. 

Judgment was entered Thursday by the 
North American Co. against the Indepen 
dent Opticians for want of a defense, 
for $118.12. 

A. G. Walcott, Dover, Del., was a visitor 
to this city last week and went away not 
only happy, but convinced that Philadelphia 
is the only place to trade. 

L. A. Shalet, who was located in Wall 
St., Bridgeport, Conn., for 14 years, is now 
located at 10 S, 60th St., a new building 
well adapted to the business. 

Joseph Wachs, optician and jeweler, has 
become a convert to automobiling, having 
recently sold his horses and carriages to 
invest in a brand-new machine of the latest 
model. 

John W. Ford, jeweler and coroner, of 
this city, delivered an address compli- 
mentary to the Welshmen of Philadelphia 
at their celebration at Chestnut Hill Park 
on Saturday. 

George Kranich, 2744 Germantown Ave., 
is getting ready for the holiday trade, and 
is making extensive alterations and im 
provements to his store. 

Emil Holl, a jeweler of Media, Pa., chair- 
man of the Pennsylvania delegation of the 
Knights of Columbus, left this week to 
attend the annual convention, which will be 
held in Montreal, Canada. 

Quite a number of local jewelers took 
advantage of the Frankford and German- 
town business men’s excursion to Atlantic 
City on July 27, and thoroughly enjoyed 
the day’s outing, 

David Guetekunst and D. Sanders, with 
Joseph B. Bechtel & Co., Inc., have started 
on their Fall trips. Joseph B. Bechtel, of 
the same firm, is traveling through the 
Schuylkill Valley, 

Charles W. Laubenstine, Minersville, Pa., 
has disposed of his business to George M. 
Rauch, Pine Grove, Pa. It is Mr. Lauben- 
stine’s intention to start in the jewelry 
business in Reading, Pa. 

The improvements and alterations which 
are now in progress on M. Sickles & Son’s 
building, 726 Chestnut St., will make the 
store, when completed, one of the most 
attractive in this section of the city. 

David Greenberg, formerly with the 
Bailey, Banks & Biddle Co., has purchased 
the store at 204 S, 52d St. He has put ina 
new front, made various improvements and 
now has one of the showy places of the 
thoroughfare. 

John Knight, of Bayes & Knight, silver- 
smiths, 27 Sansom St., stole a march on 
his friends by becoming a benedict last 
month. Mr. and Mrs. Knight have just 
returned from their honeymoon, which was 
spent in the mountains. 

George Long, a local jeweler, landed at 
52-pound drum fish on the beach in front of 
his Ocean City cottage last week. So 
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pleased is Mr. Long with his catch that 
he has decided to retire to the ranks with 
honors and give the other fellow a chance. 

The building at 713 Sansom St. will 
shortly be demolished and will be replaced 
by a modern building, with offices and quar- 
ters to accommodate watchmakers and jew- 
elers. The tenants occupying space here 
have been notified to vacate within two 
weeks. 

George Welzel, manufacturing jeweler, 
813 E. Alleghany Ave., has made extensive 
alterations to his workshop, having added 
several new electric motors and machinery. 
Mr. Welzel has taken a cottage for his 
family for the balance of the Summer at 
Somers Point, N. J. 

J. M. Keller, traveling salesman for 
M. Sickels & Sons for many years, left 
the road forever in February and opened a 
store at 9 S. 60th St. Mr. Keller, who is 
the pioneer jeweler west of 52d St., has had 
no reason to regret the move and has se- 
cured a trade which in-town jewelers may 
almost envy. 

Albert G.. Wilson, jeweler and diamond 
setter, 127 S. 8th St. has sent out cards 
announcing that the business heretofore con- 
ducted by Weaver & Wilson at the above 
address will in the future be carried on 
by Albert G. Wilson. J. Fred Weaver, of 
the late firm of Weaver & Wilson, will 
continue in the same line of business on 
the second floor of the old address. 

The following jewelers were visitors to 
this city during the week: George K. Ru- 
dert, Wilmington, Del.; E. Alley, Millville, 
N. J.; E. S. Gehman, Bally, Pa.; E. J. 
Weider, Jr., Pennsburg, Pa.; Josiah Heck- 
ler, Mainland, Pa.; D. H. Krause, North 
Wales, Pa.; H. Fitzsimmons, West Chester, 
Pa.; M. E. Hunter, Beverly, N. J., and 
Mr. Baugh, Riverside, N. J.; Frank Lewis, 
Lambertville, N. J.; M. F. Davis, Wil- 
mington, Del.; J. B. MHackler, Main- 
land, Pa. 

Giving their addresses as N. Franklin 
St. and names as William Smith, aged 21 
years, and Harry Harris, aged 22 years, 
two men were arrested Saturday and held 
in $200 bail each by Magistrate Carey on 
Wednesday, on suspicion of stealing cloth 
and jewelry and acting as a “fence” for 
thieves in New York. Fully 100 rings of 
considerable value were found on _ their 
persons, together with several rolls of fine 
cloth. It is supposed that the loot was 
stolen in New York and brought to this 
city for disposal. 

Charles and Joseph Jeffries were arrested 
in a West Philadelphia pawnshop last week 
while in the act of pawning jewelry which 
the police believe to have been stolen. At 
the City Hall a quantity of valuable jewelry 
was found on the prisoners. According to 
the detectives they believe Charles Jeffries 
is connected in some way with a robbery 
committed in Boston some weeks ago and 


‘also declare that he has but recently been 


released from the State prison at Trenton, 
N. J. Both prisoners are colored and were 
committed to prison without bail by Magis- 
trate Beaton on suspected larceny. 
Inspired by the temporary absence of the 
proprietor, a young man giving his name as 
John McGlone, 27 years old, and his ad- 
dress as 2706 W. Silver St., entered the 
jewelry store of Charles Kern, 2522 Le- 
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high Ave., Tuesday evening while Mr. Kern 
was at dinner and proceeded to clean out 
the contents of the show window and 
would have made a rich haul but for the 
conscious eyes of Mrs. J. Wells, a neighbor, 
who became suspicious when she discovered 
a strange man hurriedly filling his pockets 
with expensive pieces of jewelry. Mrs. 
Wells’ cry of alarm served as a notice to 
the man, who promptly made a dash for 
the street, followed by a crowd. He was 
fast gaining on his pursuers, but as he 
turned the corner of 25th and Howard Sts., 
he ran into the arms of a special policeman 
and Policeman Kelly, of the Falls of 
Schuylkill Station, who immediately placed 
the fugitive under arrest. When searched 
at the station house the police found seven 
diamond rings, four gold watches, a gold 
necklace and other jewelry, valued in all 
at about $2,000. A relative of Mr. McGlone’s 
was at a loss for a reason for the robbery, 
declaring the man held a good position with 
the Bell Telephone Co. 








Pittsburg. 





G. W. White, of West, White & Co., is 
in New York spending his vacation. 

Ben Vey and family, of the North Side, 
are home from a visit to Cedar Point, O. 

Work on the alterations to Deroy & 
Bros.’ new building in Smithfield St. is 
progressing. 

S. R. Davis & Co. have started all of 
their men out on the road with their Fall 
line of goods. 

W. O. Harrison, of the Marsh, Brown, 
Mather Co., is home from an automobile 
trip through New York State. 

H. A. Furray, manager for H. G. Wil- 
kins, and his family have returned from 
Niagara Falls and report that the place is 
still running. 

The I. Ollendorf Co. reports that the 
salesmen on the road are sending in good 
orders. The Fall season appears to be 
starting off well. 

Mr. and Mrs. William Ingram and 
daughter recently left the city in an auto- 
mobile for Cambridge Springs, Pa., for a 
two weeks’ visit. 

A party of eight persons, including W. O. 
Harrison, James Brown and W. W. Mather, 
left Pittsburg in an automobile for a tour 
of the State of New York. 

The following out-of-town buyers were 
in Pittsburg during the week: William M. 
Barbour, Midway, Pa.; H. B. Potthoff, 
Latrobe, Pa., and Frank Bloser,.New Ken- 
sington, Pa. 

Harry Mowler, Herman Ley, Mr. John- 
son and Mr. Nichols, of the jewelry de- 
partment of the Pittsburg Dry Goods Co., 
have left the city for Sparrow Lake, Can- 
ada, where they will remain for two weeks. 

Mr, and Mrs. P. C. Gillespie have re- 
turned to this city from Niagara Falls, 
where they were visiting for a week. Wal- 
ter A. Seth and Miss Marie Letzkus, of 
Gillespie Bros., are away for a short vaca- 
tion. 

John Bowler, with the G. B, Barrett Co., 
who has been confined to his home for two 
months by illness, is able to be out again 
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and perform his duties with the company. 
John Allison, Jr., started out on the road 
this week for the Barrett Co. 

Theodore Frey, of the North Side, con- 
tinues to use a wagon as a means of 
advertising his business. He had a man 
playing the chimes last week while driving 
through the streets warning pedestrians 
that he was selling “to the tune of low 
prices.” 

J. Alexander Hardy, of the Hardy & 
Hayes Co., left Aug. 1 for Georgian Bay, 
Canada, in company with the members of 
the Iron City Fishing Club, of Pittsburg, 
one of the oldest organizations of its char- 
acter in Pittsburg. Most of the members 
are well-known business men. Mr. Hardy 
will be gone for several weeks. 

Sam F. Sipe reports home that Summer 
business is better than ever before at a 
corresponding season of the year. In- 
formation from Mr. Sipe says he is in 
Amsterdam. at the present time buying 
diamonds. C. J. Sipe, son of Sam F. Sipe, 
has returned from a two weeks’ visit at 
Light House Point, Chautauqua Lake. 


J. Harvey Wattles, of W. W. Wattles & 
Sons, spent the past week at Lake Chau- 
tauqua, Mr. and Mrs. W. W. Wattles 
are stopping at the Mountain House Hotel, 
Mohonk Lake, N. Y. C. W. Wattles, who 
left Pittsburg several weeks ago for an 
extended tour of Europe, has arrived at 
Antwerp, Holland, according’ to letters re- 
ceived by his Pittsburg friends. The ob- 
jective points of the journey are Paris and 
London. 

While intense interest is being mani- 
fested on all sides in the struggle for base- 
ball supremacy between the teams of the 
big leagues, no less interest is being dis- 
played by the Pittsburg jewelers in the 
coming baseball game between the teams 
of the retail and wholesale jewelers. The 
big championship game will be played on 
Aug. 13, and members of both teams are 
busy preparing for the contest under able 
coaching, Meanwhile the “fans” are en- 
thusiastic about the game and are willing 
to back their favorite team to the finish. 
Charles Holyland has been elected man- 
ager of the “Wholesalers,” while J. C. 
Crawford, of W. W. Wattles & Sons, has 
charge of the “Retailers.” Efforts are be- 
ing made to secure Exposition Park, the 
former grounds of the Pittsburg National 
League team, for the game. A cordial in- 
vitation has been extended to all the mem- 
bers of the Jewelers 24-Karat Club and 
their friends to be present and witness the 
struggle for baseball supremacy. 








Using a diamond cutter, burglars re- 
cently cut a hole in the plate glass win- 
dow in the jewelry store of J. E. Jackson, 
114 Lafayette St., Jackson, Tenn. The 
hole was large enough to admit a man’s 
arm, and was perfectly smooth and round. 
The jewelry that was stolen had been 
left in the window by Mr. Jackson through 
an oversight. The burglars secured almost 
the entire stock in the window, which con- 
sisted of rings, silverware, several gold 
chains and other articles. There were also 
half a dozen watches in the window, but 
they were out of reach and were not 
taken. 







































































Lancaster, Pa. 





Charles D. Rood has returned from a 
three weeks’ trip to New York. 

A. W. Mayer, manager of the Non-Retail- 
ing Co., and wife spent last week at Atlantic 
City. 

John J. Bowman, of Ezra F. Bowman’s 
Sons, last week visited Lebanon and Pal- 
myra, Pa. 

C. B. Charles, watchmaker, of Belle Ver- 
non, Pa., is spending two weeks in this city, 
his old home. 

John B. Roth, Jr., has returned from a 
visit to Atlantic City, where his family is 
making an extended visit. 

Jack L. Straub sailed last week for a 
five weeks’ business trip to Europe, going 
on the American liner St. Louis. 

G. William Reisner has just installed a 
new plant for plating gold, silver and other 
metals, and has also put in a large rolling 
mill, 

Warren N. Parker and Jacob Shenk ieft 
last Friday for an extended western trip, 
with a view to locating there if they like 
the country. . 

Amos J. Stevens, a journeyman jeweler 
of Rochester, who has been residing in Lan- 
caster several years, died July 28. He 
was buried in this city. 

M. T. Boyd left last week for a two 
weeks’ trip to his old home near Montreal, 
Can., from which place he came to this 
State several years ago. 

James F. McAllister returned to Lancas- 
ter, July 27, from Seattle, Wash., where he 
has been for the past two years. He liked 
the country, but business interests brought 
him back east. 

Charles F. Miller, president of the Ham- 
ilton Watch Co., went to Detroit early last 
week to attend the national convention of 
retail jewelers. He was accompanied by 
H. S. Williamson, a prominent Lancaster 
business man. 

Among the jewelers who recently visited 
Lancaster were: S. C. Musser, Pittsburg; 
Julius Dean, Cleveland; J. M. Kreider and 
Harry McCauley, Ephrata, Pa.; J. H. Sen- 
seng and George Townley, New Holland, 
Pa.;-Martin Weaver, Harrisburg. 

Thomas Bowers, a former watchmaker of 
Lancaster, met with a serious accident in 
Indianapolis July 23. He was thrown from 
a buggy while out driving, after the horse 
became scared and ran away. One of his 
legs was broken and he sustained severe 
internal injuries. His wife was also thrown 
to the street, but escaped with slight in- 
juries. 

Clarence Shoemaker, Bedford, Pa., a stu- 
dent of the local technical school, has gone 
home for a vacation. Mrs. Horace Alexan- 
der, Culpepper, Va., who now conducts the 
business of her lately deceased husband, has 
entered the school as a student in engravy- 
ing. William George, Reading, Pa., a stu- 
dent, has gone home for the Summer. Her- 
bert Hamric, Lexington, Va., has left the 
school for the Summer vacation, which he 
will spend on a ranch recently purchased 

by his father near Garden City, Kans. 


The engagement of Miss Sara Davis, 
Wilmington, Del., to John Evans, a promi- 
nent jeweler of Milford, Del., has been 
announced. The wedding will probably 
take place in the early Fall. 
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GORHAM SILVER 














THE DEVELOPMENT OF 


The Gorham Company, until its productions are 
greater in number and importance than those of all 
other makers, has been accompanied by increasing 
knowledge of its wares and growing appreciation of 
their superior excellence by the public as well as 
jewelers through whom, exclusively, distribution is 
made. As a natural consequence 


THE DEMAND FOR GORHAM SILVER 

is one that can be gratified with utmost certainty of 

satisfaction. Silver bearing the Gorham Trade-Mark 
is of guaranteed Sterling quality 

@QL© 9251900 fine, while, moreover, it is the 
best made, the best known and the 

most approved. @ It costs no more than wares of 

less recognized merit. 


Upon receipt of your request, full information will be given you as to the 
extensive advertising campaign which is destined to make Gorham Silver 
even more widely known and inevitably increase the already large demand. 
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A N enterprising 
Gift Schemes and subscriber 
takes exception to 
the policy of Tues 
JEWELERS’ CIRCULAR-WEEKLy, which pre- 
vented a notice of a guessing contest 
which he conducted successfully from 
being printed in this journal, and also com- 
plains because we have, in the past, given 
no details of package sales, prize and 
guessing contests that have been conducted 
by merchants in various parts of the coun- 
try. He characterizes as “finicky” our re- 
fusal to publish this matter on the ground 
that it relates to a lottery. 

To him and to other subscribers who 
may be equally ignorant as to the extent 
of the Federal and State laws governing 
lottery, we would say that essentially any 
distribution of property by lot or chance 
is a lottery, and the elements of lottery 
are there whether or not a monetary 
consideration has been given, or whethe 
or not the participants have obtained arti- 
cles worth the full value of the money 
they expended in addition to a chance to get 
something else. At various times package 
sales, where the contents are unknown, 
have been declared lotteries, even though 
every package may contain something 
fully worth the amount paid by the cus- 
tomer. Also guessing contests have been 
held to be lotteries even when no charge 
of any kind was made to those who par- 
ticipated. 

Now it is true that there have not been 
many prosecutions by the authorities grow- 
ing out of such business schemes when 
conducted by men of reputation, particu- 
larly where there has been no element of 
fraud, and the convictions under such cir- 
cumstances have been very few. At the 
same time, a man who operates such a 
scheme lays himself open to prosecution, 
and often the fact that he is prosecuted 
is enough to hurt his reputation in a com- 
munity, even though eventually he may 
be set free. For this reason we advise 
members of the trade to conduct no 
schemes where an award is made based 
on lot or chance, but to confine their 
operations in such lines to contests where 
skill alone and not chance will determine 
the winner. 

As .to the publication of notes about 
lottery schemes, few people understand the 
position of the average magazine or news- 
paper. The State and Federal laws 
against the operation of a lottery are 
strict, but the laws against the publication 
of matter relating to lotteries are even 
more strict, and, what is more, the regu- 
lations under which periodicals are per- 
mitted to obtain the second-class privilege 
of the postal rates absolutely forbid such 
newspapers to publish any news whatso- 
ever relating to any chance _ scheme. 
What is more, these regulations are 
strictly enforced to such an extent that 
some years ago an entire edition of a 
prominent western newspaper was thrown 
cut of the mails because it had published 
a note of the awarding of prizes at a card 
game at the home of a woman of its town. 
While the ruling of the Postmaster was 
considered “far fetched,” at the same time, 
the legality of it was upheld by the law 


Lotteries. 
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The best publication of its 
class is the one to adver- 


tise in, if you wish profit- 


able returns. 








Gepartment »f the government. Should 
THE JEWELERS’ CIRCULAR-WEEKLY or any 
other journal publish even a small per- 
centage of the notes sent in by subscribers 
in regard to the guessing and chance con- 
tests which they have held, there is no 
doubt that the Post Office Department 
would take quick action, and we would 
soon find our paper not only debarred 
from second-class privilege, but probably 
thrown out of the mails entirely. 

The law is there, and we must follow 
it, no matter what may be the personal 
opinion of our subscribers as to its merits. 
As long as the statutes and postai regula- 
tions remain as they are no details of 
package sales, or guessing contests, or 
chance schemes, no matter how cleverly or 
successfully conducted, will appear in the 
columns of this journal. 





ATENTEES in 
every line of 
trade will be inter- 
ested in the announce- 
ment recently made by the Patent Office di- 
recting attention to the amendment of the 
patent laws, which recently passed both 
houses of Congress, and was signed by the 
President. This amendment, which is now 
in force and effect, provides additional pro- 
tection to all patentees in that it enables 
them to sue the United States Government 
in the Court of Claims whenever the Gov- 
ernment, without a license from the owner, 
or a lawful right to use same, has used a 
patented article. Under the old law the 
patentee had no recourse where his patent 
was infringed or used by the Government 
or any of its departments. 
The act in question to which the Acting 
Commissioner of Patents now calls atten- 
tion reads as follows: 


Be it enacted by the Senate and House of Rep- 
resentatives of the United States of America, 
in Congress assembled, That whenever an in- 


Good News to 
Patentees, 


vention described in and covered by a patent 
of the United States shall hereafter be used 
by the United States without license of the 


owner thereof or lawful right to use the same, 
such owner may recover reasonable compensation 
for such use by suit in’the Court of Claims: Pro- 
vided, however, That said Court of Claims shall 
not entertain a suit or reward compensation under 
the provisions of this act where the claim for com- 
pensation is based on the use by the United States 
of any article heretofore owned, leased, used by, 
or in the possession of the United States: Pro- 
vided further, That iri any such suit the United 
States may avail itself of any and all defenses, 
general or special, which might be pleaded by a 
defendant in an action for infringement, as set 
forth in Title 60 of the Revised Statutes, or 
otherwise: And provided further, That the tenefits 
of this act shall not inure to any patentee, who, 
when he makes such claim, is in the employment 
or service of the Goverfment of the Unite. 
States; or the assignee of any such patentee; nor 
shall this act apply to any device discovered or 
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annie NICHT LETTER 


THE WESTERN UNION TELEGRAPH COMPANY 


INCORPORATED 
25,000 OFFICES IN AMERICA CABLE SERVICE TO ALL THE WORLD 
Roserr C. CLOWRY, PRESIDENT BELVIDERE BROOKS, GENERAL MANAGER 
RECEIVER'S NO. TIME FILED : CHECK ; ies 
C 21681 6:10 PM 50 Paid Night Letter 


SEND the following NIGHT LETTER subject to / 
the terms on back hereof which are hereby agreed to | 


New York, Aug. 3, '10 


Mr. Progressive Jeweler: 


We take this means of informing you 
about our new Fall lines. Our traveling 
men have started on the road with trunks 
containing the season's newest things in 
Distinctive Jewelry. They will show you 
C. & B. salable lines in German and 
Sterling Silver Mesh Bags of novel shapes 
and profit-making prices. They will 
show you everything Worth While in Watch 
Movements and Cases, and as for our 
diamond line they will surprise you with 








some wonderful creations in brooches and 
pendants that will add exclusiveness to 
your store. Try us on some special 
orders in our complete Material depart- 
ment, and see how Quickly and how 
Correctly we can fill your order. 


Yours truly, 
CROSS & BEGUELIN, 
23 Maiden Lane, N. Y. 


“the Best 
House is Always the Re-Order 


House” 























| 








invented by such employe during the time of his 
employment or service. 
Apptoved June 25, 1910. 








A S was generally 
4 Great Conven- believed by those 
tion. who had charge of 
the convention, the 
annual meeting of the American National 
Retail Jewelers’ Association, held in De- 
troit, July 26 to 29, established a record 
in many ways and will long be remem- 
bered by those who participated in the pro- 
ceedings as one of the most important and 
instructive gatherings that the trade has ever 
seen. The unanimity with which most of 
the officers were chosen speaks well for the 
harmony that exists in the organization, 
and the selection made by the delegates of 
those who will have charge of the organi- 
zation’s affairs for the next year will be 
universally approved by the trade, members 
and non-members alike. The new executive, 
Steele F. Roberts, is a man of high stand- 
ing, known throughout the entire jewelry 
trade, and no more fitting representative 
of the industry could have been selected 
to head a national body. 

Under President Archibald (who refused 
to run after serving two terms in the office) 
the organization has made steady headway, 
gaining the confidence not only of its mem- 
bers, but of the manufacturing and jobbing 
industry as well. To-day the office of chief 
executive of this body is an honor as well 
as a responsibility worthy of any merchant 
in the trade, no matter how prominent or 
able he may be. The good will and good 
wishes for success of practically the entire 
industry goes out to the chief executive who 
now takes up the reins of government as 
well as to the other officers and members 
ofthe executive committtee. 








Baltimore. 





The investigation of the charges made 
against certain members of the police de- 
partment by jewelers is being thoroughly 
investigated by the Grand Jury. 

John W. Mealy, of John W. Mealy, Son 
& Co., 18 W. Lexington St., has left for 
the south branch of the Potomac River, in 
West Virginia, where, for the past 20 years, 
there has been an established camp. 

Charles C. Stieff, of Charles C. Stieff & 
Co., silversmiths, 17 N. Liberty St., who, 
with his son, Giedon N. Stieff, Miss Ida F. 
Stieff and Dr. L. J. Goldbach, left the city 
Wednesday, July 13, on an automobile tour 
through the Valley of Virginia, returned 
home the latter part of last week. 

Isaac Fineberg, a jeweler, 117 N. Front 
St., was called to testify last Friday con- 
cerning a valuable sapphire which he was 
told could be bought by applying at the 
office of a former captain of detectives. Mr. 
Fineberg said that he went to the detec- 
tive’s office, but could obtain no informa- 
tion about the stone. It is said that the 
sapphire was missed from the office of the 
Adams Express Co. 








The Bell Jewelry Co., San Antonio, Tex., 
one of the oldest jewelry firms in the 
southwest, will soon open a branch store 
at 121 Alamo Plaza. The business was 
established nearly half a century ago. 
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New York Notes. 





J. G. C. Cottier, of C. Cottier & Son, 65 
Nassau St., sailed for Europe yesterday 
on the Noordam on a business trip. 

Chas. L. Dwenger, a china importer, ac- 
companied by his wife, arrived in New 
York recently on the Kaiser Wilhelm II, 
after an extended stay abroad. 

Isadore Mayer, representing his brother, 
David Mayer, 14 Maiden Lane, sails Sat- 
urday, Aug. 6, for the European diamond 
markets on the Vaderland. 

Jos. E. Judels, of H. E. & J. E. Judels, 
was in Boston last week on business. Jac. 
Judels, of the same concern, recently re- 
turned from Europe on the Rotterdam. 

Rudolph Warner, secretary of the Em- 
pire Jewelry Case Co., Buffalo, was in this 
city for a few days. He reports that he 
purchased a new automobile while here. 

At a hearing held last week regarding 
the proposed widening of 34th St., among 
those who appeared in favor of the propo- 
sition was a representative of A. Frank- 
field & Co., 38 W. 34th St. 

Moses Haber, Brooklyn, is a director of 
the S. Weinstock, Inc., New York City. 
The concern has a capital of $1,000. The 
corporation will carry on a jewelry busi- 
ness, 

Eberhard Faber is now in Europe on a 
three months’ vacation. J. Milton Van 
Alst, of Mr. Faber’s firm, will leave New 
York on Aug, 20 for a two weeks’ vaca- 
tion in New Hampshire. 

Frank P. Woomer, of the Flower City 
Cut Glass Co., Rochester, N. Y., has been 
exhibiting his line in this city at the new 
Grand Hotel, Broadway and 31st St. Mr. 
Woomer’s display has occupied room 138 
of that hotel. 

The Empire State Novelty Co. has been 
incorporated in New York to manufacture 
advertising novelties of all kinds, and is 
capitalized at $10,000. The incorporators 
are: Hugo L. Lederer, F. E. Lederer, 
Herman J. Wittstein, all of New York 
City. 

The W. Green Electric Co., 81 Nassau St., 
has completed the Government contract for 
several 1910 model Green’s polishing and 
buffing motors for the new torpedo station 
at Newport, R. I. Practically every manu- 
facturer of polishing and buffing machines 
in the United States entered bids. 

The Times Watch & Diamond Co. 
Manhattan, has been incorporated to man- 
ufacture and deal in watches, opera glasses, 
jewelry, etc., and diamonds and precious 
stones, with a capital of $25,000. The incor- 
porators are: O. M. Polack, A. E. Weil, 
D. Cohen and J. H. Hollander, all of New 
York. 

John J. Mensching, 266 Bowery, who re- 
cently filed a petition in bankruptcy, has 
been in the trucking and express business, 
and was formerly a partner of Sol. 
Urbach, diamond dealer, 47 Maiden Lane, 
who some time ago asserted that he had 
been robbed of $40,000 worth of diamonds 
in a sleeping car on the way to Baltimore. 

Jewelers are interested in the new postal 
order regarding the transmission of regis- 
tered mail which went into effect a short 
time ago. The new order requires that 
when a receipt for registered matter is 
wanted the sender shall mark on the letter 





or package “receipt requested.” Heretofore 
it has been the rule to send a receipt for 
all registered mail. It is expected that the 
new plan will facilitate matters consider- 
ably. 

Herman H. Fink, one of the oldest 
salesmen in the fine china trade, who was 
well known to jewelers in many sections 
of the country, died, last week, at his 
home in Ridgewood, N. J., after a pro- 
tracted illness. The funeral services were 
held Saturday afternoon. Mr. Fink was 
first employed by the old firm of Herman 
Trost & Co., 50 Murray St., in 1865, and 
remained with them and their successors, 
Chas. Ahrenfeldt & Son, for more than 40 
years. He was widely known especially 
in New York and New England, and was 
a member of the Pottery, Glass & Brass 
Salesmen’s Association. 

Alfred Berheim, a jeweler at 2173 Arthur 
Ave., the Bronx, with his wife and three 
children, went to spend the day at Far 
Rockaway last week, but before going urged 
Mrs. Berheim’s aged mother, Mrs. Anna 
Birke, 91 years old, to go with them. She 
objected, saying she did not feel able to 
stand the trip. When the family returned 
home in the early evening they found the 
door of the aged woman’s room closed and 
a strong odor of gas pervaded the hall. Mr. 
Berheim climbed into the room by a rear 
window and found the body of Mrs. Birke 
lying upon the bed with her hands folded 
across her breast. A gas jet was flowing 
freely and all the windows and doors were 
closed. 

The Scientific American supplement of 
July 23 contained an interesting article by 
A. A. Heller, of L. Heller & Son, entitled 
“Making Sapphires in the Laboratory.” 
The article detailed the process of manu- 
facture and outlined the properties of syn- 
thetic sapphires, giving a history of the 
work since 1903 up to the time that Prof. 
Vernueil obtained a true synthetic sap- 
phire in January last. It was illustrated 
with photographs of Prof. Verneuil and 
of the works of the Societe Hellerite, in 
which he performed his experiments. It 
also contained enlarged photographs of 
the sapphire, showing peculiarities of con- 
struction, rifts, fissures, flow lines, cavi- 
ties, etc. 

Eph. A, Karelsen, one of the adminis- 
trators of the estate of the late Thos. E. 
Rice, formerly of Bartens & Rice Co., filed 
his accounts as such in the Surrogate’s 
Court recently in New York. The claims 
against the estate aggregated over $101,000, 
and, although the estate was originally ap- 
praised at about $80,000, Mr. Karelsen an- 
nounces that after paying expenses for 
running the business as well as additional 
preferred claims, such as funeral expenses, 
etc., he has in his hands upward of $90,000. 
When the expenses of the administration 
and the regular legal fees and disburse- 
ments have been paid he believes that the 
creditors will receive about 70 per cent. 
on their claims. 

Two burglars broke into the residence of 
H. W. Buckridge, 790 Jefferson Ave., 
Brooklyn, last week and, after ransacking 
the house, got away with a pair of opera 
glasses, a gold watch and chain and sev- 
eral small articles of jewelry valued at 
about $50 in all. The rooms of Thomas G. 
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3erry, who occupies the upper part of the 
house, were also thoroughly gone over. The 
men gained an entrance by smashing two 
basement doors, and did not content them- 
selves by breaking into the bureau drawers 
and closets, but ripped mattresses and left 
the place in a chaotic condition. The rob- 
bery was discovered when Mr. Buckridge 
returned to his home about 4.30 in the 
afternoon and found the place in confu- 
sion. Mr. Buckridge has an electroplating 
establishment at 43 John St. 

Two women, giving the names of Mabel 
Woods and Agnes Wilson, who were ar- 
rested last week, charged with breaking the 
window in the jewelry store of J. Eagle, on 
Fulton St., Brooklyn, were indicted last 
Thursday. It is charged that at about 
12.30 A. mM. they broke the window and took 
a watch valued at $2.75. A man who said 
he was a bartender testified that as he was 
on his way home he saw the two young 
women with their hands through the hole jn 
the side of the window of the jewelry shop, 
and he asked them if they had taken any- 
thing and they replied that they had not. 
When examined the two women said as 
they were walking up toward Gold St. they 
saw the hole in the jewelry store window 
and stopped to inspect it. While they were 
doing so they were accosted by the bar- 
tender, who, they admitted, asked them if 
they had been committing burglary. When 
arraigned before Magistrate Dooley he con- 
sidered there was enough in the case to 
hold them for the grand jury. 

Samuel Weissman, a jeweler at 36 Ave- 
nue B, took his wife and baby to Coney 
Island Wednesday of last week for an 
outing, and on account of the torrid 
weather decided to spend the night on the 
beach. When he awoke Thursday morn- 
ing he decided to take an early morning 
dip in the ocean, and while so doing saw 
three boys going through the pockets of 
his clothes. He shouted to his wife, who 
was asleep, to catch the thieves, and then 
started in pursuit of them himself. The 
three fugitives proved to be the speedier 
and were rapidly getting away from Weiss- 
man, when two of them suddenly ran di- 
rectly into the arms of Patrolman Wolf, 
who brought them back to the now thor- 
oughly exhausted jeweler. The third boy 
escaped. When searched $4 was found on 
one of the boys, but a watch which Weiss- 
man also missed from his pocket probably 
disappeared with the third boy. At the 
station house the prisoners gave their 
names as Albert Jenner, 14, and Joseph 
Goldstein, 12, and their addresses as Stock- 
ton St., Coney Island. They were held for 
the Children’s Court. 

William Eden, 18 years old, and who 
says he has no home, and William McGinn, 
17, living at 1621 Dean St., were before 
Magistrate Kempner last week in the Gates 
Ave, Court, Brooklyn, on a charge of burg- 
lary. They pleaded guilty and were held 
in $1,500 for the grand jury. On July 19 
the jewelry store owned by L. D. Crousaz, 
189 Sumner Ave., was entered and six 
watches and a clock valued in all at about 
$300, were stolen. Entrance had been ef- 
fected through a transom. On the follow- 
ing night several other robberies occurred. 
Eden and McGinn, with several other men, 





(New York Notes continued on page 109.) 
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it is said, were seen loitering around the 
establishments that had been robbed. Sus- 
picion fell on them and the two boys were 
arrested. 

1, Ollendorff, 15 Maiden Lane, returned 
Saturday from a three months’ European 
pleasure trip. 

Roy Thompson has assumed charge of 
the Wolcott Mfg. Co.’s local office at 3 
Maiden Lane. 

Sam Zimmern, of Henry Zimmern & 
Co., is on his way to the Pacific Coast on 
a business trip. 

Mitchell Ehrlich, formerly with W. W. 
Hamilton Jewelry Co., Denver, Colo., is 
now a resident of this city. 

Fred L. Ward, salesman for Riley & 
_ French, 180 Broadway, returned this week 
from a vacation trip to Maine. 

Willis Ehlers, with Ehlers & Co., whole- 
sale jewelers, Brooklyn, will return this 
week from his annual vacation, 

Erle Sheppard, manufacturers’ agent, 13 
Maiden Lane, has left for a four months’ 
business trip to the Pacific Coast, 

Charles M. Gray, assistant secretary of 
the Jewelers oBard of Trade, is on his 
annual vacation to New Hampshire. 

Messrs. Davidson and Johnson, buyers 
for Abraham & Straus and R. H. Macy & 
Co., respectively, returned Monday from a 
purchasing trip abroad. 

Alfred Lindroth will soon take charge 
of A. Lindroth Co., 37 Maiden Lane. 
Andrew Flagg, formerly in charge, will 
travel in the west for the concern. 

Joseph Leudan, of A. R. Katz & Leudan 
Co., has returned from his wedding trip 
in Europe. While abroad Mr. Leudan vis- 
ited the European diamond markets. 

A. W. Armington, of the Shreve, Crump 
& Low Co., Boston, arrived in this city 
Sunday night, and Monday called on some 
of his friends. here, among others Powers 
& Mayer, 8 W. 38th St. 

Herman Gordon, watchmaker, was pre- 
sented with a handsome leather suit case 
on the occasion of his 49th birthday by 
the members of the Sons of Israel of the 
Ladies’ Auxiliary, Flushing. 

W. Booth, formerly with T. S. & J. D. 
Negus, the chronometer makers, has rented 
bench room in the office of C. L. Trout & 
Co., 2 Maiden Lane, where he will con- 
tinue to do fine watch repairing, 

William Ingraham, formerly associated 
with Geo. B. Barrett Co. Pittsburg, Pa., 
was in New York last week buying manu- 
facturing lines. He is about to embark in 
the wholesale business in Pittsburg, 

Goodman King, president of the Mer- 
mod, Jaccard & King Jewelry Co., St. 
Louis, -Mo., was recently in this city and 
sailed Friday last on the Arabic for 
Europe. Mr. King intends spending about 
six weeks abroad. 

Among the jewelers in town last week 
were R. H. Winters, of R. G. Winters 
Jewelry Co., Minneapolis, Minn.; D, H. 
Keene, Ft. Worth, Tex.; Wm. G. Foehls, 
Lancaster, Pa. and W. G. Bancroft, of 
Bancroft Bros., Columbus, O. 

The Lubarsky Co., New York, has been 
incorporated to import and deal in laces, 


pearls and other merchandise, with a capi- 
tal of $10,000. The incorporators are: 
Daniel A. Tobin, Martha D. Tobin and 
Benj. D. Seffer, Brooklyn, and Solomon 
Lubarsky, New York. 

The friends of “Abe” Harris, of the 
firm of Harris & Schuster, are pleased 
over his speedy recovery. Mr. Harris just 
came out of Dr. Bull’s hospital, where he 
was successfully operated on by Dr. George 
Knowlton Swinburn. It will be a few 
weeks before Mr. Harris will be able to 
go on the road to visit his trade. 

Louis E. Smith, of the T. K. Smith 
jewelry house, and E,. G. Brode, Oska- 
loosa, Ia., have associated themselves with 
the L, J. Roy Co., Inc., Providence, R. LI, 
and established the T. K. Smith Jewelry 
Mfg. Co., of New York City. Arthur 
Clyde Erdice has accepted the position of 
resident manager of the Oskaloosa store. 

Albert Rutzer, for many years superin- 
tendent of the Lorsch building, 37 Maiden 
Lane, died Saturday last, the funeral taking 
place Tuesday morning at 9:30 o’clock 
from Trinity Church. The offices of 
Albert Lorsch & Co. in the building 
were closed during the funeral services. 
The deceased was a familiar figure on 
Maiden Lane, and was highly esteemed by 
his employers. 

The Elgin National Watch Co. has given 
three trophies to be presented to the auto- 
mobile réad races which will probably be 
run at Elgin, Ill, Aug. 26 and 27, under 
the auspices of the Chicago Motor Club 
and the Elgin Automobile Road Racing As- 
sociation. The four trophies offered are 
valued in all at $6,000, three of them being 
given by the Elgin National Watch Co. 

Crescenzo Mazza, who has had charge 
of the German branch office of B. fu C. 
Mazza, at Leipzig, for several years, ar- 
rived in New York Saturday and will suc- 
ceed Salvatore Mazza as head of the New 
York office, 68 Nassau St. He will have 
associated with him, Carl H. Weidemann, 
well known in the coral business, and who 
will be in charge of the business in this 
country after the return of Crescenzo 
Mazza to Leipzig. 

The disappearance of many articles from 
closets at the Colgate & Co. soap plant in 
Jersey City led to the arrest of Peter Cas- 
lin, 27 years old, an employe. Upon ex- 
amination, Caslin gave the excuse that he 
was going to be married and needed some 
money to start housekeeping with. Caslin 
admitted that he stole three watches, and 
he claimed that he sold one to a jeweler 
on Newark Ave. for $3. A detective then 
charged the jeweler with receiving stolen 
goods, 

It is said that one of the largest trans- 
actions in American gems on record was 
made in Los Angeles several days ago, 
when L. Tannenbaum, of the Himalaya 
Mining Co., New York, sold to a local 
Chinese merchant for export to China 
358,500 carats of pink tourmaline. In size 
the crystals range from 100 to 1,000 carats 
each. In China the pink tourmaline is 
considered sacred and supposed to bring 
the best of fortune to the wearer. It is 
the most prized precious stone in that 
country, outranking even the diamond. 

Another move was made in the fight in 
the village government in Sag Harbor, last 
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week, when the Fahys Watch Case Factory 
brought suit against Collector W. T. 
Vaughn restraining him from collecting 
taxes in Sag Harbor. The order to show 
cause is returnable before Judge Kepler 
in Brooklyn to-morrow. The Fahys com- 
pany in bringing suit alleges that the as- 
sessment in Sag Harbor is void for a 
dozen or more reasons. Until the motion 
for an injunction is heard Collector 
Vaughn is restrained from collecting any 
taxes, 

The Brooklyn Times is offering a trophy 
for the Brooklyn reliability contest of the 
Brooklyn Motor Vehicle Dealers’ Associa- 
tion, Aug. 9 and 10, over Long Island roads. 
The trophy is a special design and is 24% 
feet high. The top is a model figure in 
rose gold typifying “Winged Victory.” The 
figure rests on a French gray silver base 
with the title “Brooklyn Times Trophy.” 
The inscription is relieved by artistic etch- 
ing and two beautifully engraved racing 
machines. The remainder of the inscrip- 
tion is “Brooklyn Reliability Contest, Long 
Island, August, 1910, Auspices of the 
Brooklyn Motor Vehicle Dealers’ Associa- 
tion.” On each side of this in French 
gray silver is a winged wheel, symbolic of 
speed and sport. The entire piece rests on 
an ebony base bearing a plate for the win- 
ner’s name. The entire trophy is the work 
of Dieges & Clust. 








Rochester. 





The Flower City Cut Glass Co., of this 
city, is exhibiting its new lines in New 
York City at the Grand Hotel. Frank P. 
Woomer is in charge. 

C, E. Martin, of Leith & Martin, manu- 
racturing jewelers of this city, is away on 
a vacation, during which he will visit 
Wallaceburg, Can., and Port Huron and 
Detroit, Mich. 








Market Prices for Silver Bars. 


The following are the quotations of sil- 
ver bars in London and New York as re- 
ported last week: 

New York 
selling price, 
London, .999 Basis. 


Se eer oe 24 7-8d. $0.55% 
rs ec olka. dabietnanepeee 24 13-16d. 55% 
_ RE reer he om 24 5-8d. 55% 

DE ioc Asupcisacunaeate 24 5-8d. 55% 
MN iis sds baitewe vied 24 5-8d. 55% 
PM. Biers debe Adkchadin nce ae . Holiday 55% 


F. P. Blair & Son to-day completed the 
installation of the new town clock in the 
tower of the court house at Bellefonte, Pa., 
although the work of installing the seven 
or eight secondary dials in the offices of 
the different county officials and in the 
court room has not yet been taken up. The 
new clock is made of bronze metal through- 
out. The clock is guaranteed not to vary 
more than 30 seconds in a month. The dials 
of the big clock are about four feet in 
diameter, and are made of transparent ma- 
terial to allow of illumination. Electricians 
are now at work wiring the clock tower, 
and as soon as their work is completed the 
dials will be illuminated at night. The clock 
was manufactured by the E. Howard Clock 
Co. 
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Crotty, will alleged that he appropriated some-of the 


Providence. 





M. Berberian has started as the New 
England Enameling Co. at 25 Calender St. 

Col. and Mrs. Arthur H. Watson were 
among the guests at Narragansett Pier the 
past week. 

Harry Cutler has returned from a short 
western trip in the interests of the Cutler 
Jewelry Co. 

Mr. and Mrs. Fred C. Lawton have re- 
turned from an automobile trip through 
New Hampshire. 


Mr. and Mrs. William H,. Manchester. 


and son have returned from an automobile 
trip to New York. 

George H. Cahoone and family are at 
their cottage at Jamestown for the re- 
mainder of the season 

Mr. and Mrs. James C. Doran are spend- 
ing a portion of the Summer season at 
Oakland Beach, on Narragansett Bay. 

E. H. Tiffany, jewelry and notion buyer 
for Callender, McAuslan & Troup, of this 
city, was in New York the past week. 

Mr. and Mrs. Danforth K. Barrett are 
at Camp Sowamsett, Caspiens Lake, at 
Greensboro, Vt., for a couple of months. 

King, Raichle & King, Buffalo, N. Y., 
have been advertising through the local 
newspapers for stone setters on gold rings. 

William E. Chase has severed his connec- 
tion with the United States Gas Furnace 
Co., T. F. Hill succeeding him as manager. 

Arthur W. Claflin has been elected a vice- 
president of the Claflin Family Association 
at the 56th annual reunion at Milford, 
Mass 

Harvey J. Flint has entered his 18-foot 
yacht Bat in’ the yacht races at Marble- 
head, Mass., in competition with Massa- 
chusetts Bay boats. 

Adoniram L. Clark, traveling representa- 
tive of William H. Luther & Son, and wife 
are receiving congratulations on the birth 
of a daughter on July 24. 

R. Wallace & Sons Mfg. Co., of Walling- 
ford, Conn., has been calling through the 
daily newspapers for silversmiths to work 
on German silver hollow ware. 

John M. Howard has purchased the 
plant and business of the Art Metal Mfg. 
Co., at 80 Clifford St., of which George H. 
Chandler was the principal owner 

Mr. and Mrs. George H. Holmes “were 
among the visitors at Narragansett Pier 
last week, making the trip by automobile 
and registering at the Mathewson. 

Mesh bag makers are again in demand, 
and during the past week there have been 
several calls for additional helpers on this 
work, the most of which is done by women 
in their homes. 

An alarm was sounded at 4:45 o’clock 
Tuesday afternoon for a chimney fire at 
the shop of Wilhelm & Vogel, refiners, at 
221 Eddy St. The flames were extinguished 
with slizht damages. 

A quarterly dividend of 1% per cent. 
on the preferred stock and a quarterly 
dividend of one per cent. on the common 
stock of the United Wire & Supply Co., 
of this city, has been declared, payable 
on and after Aug. 1. 

The sale of the stock, tools and fixtures 
of the Macomber Mfg. Co. at 109 Friend- 
ship St., which was announced for July 
22, but continued by order of the trustee 


in bankruptcy, Lawrence F., 
be held at 11 o’clock Aug. 5. 

An alarm was sounded from box 249 at 
11.15 o’clock Saturday night for a fire in 
the building occupied by the Providence 
Forge Co. 72 Clifford St. The blaze 
started in one of the forges, but was ex- 
tinguished before any material damage had 
been done. 

Joseph Auty, foreman of the melting and 
rolling department for H. A. Kirby, has 
been seriously ill the past week upon his 
return from service at Fort Greble, with 
the Rhode Island National Guard, he be- 
ing first lieutenant in the Seventh Com- 
pany. 

The will of the late Philip Linton, presi- 
dent and treasurer of the P. & A. Linton 
Co., manufacturing jewelers of this city, 
was filed at the Municipal Court a few days 
ago. There are a number of public be- 
quests, but the most of his estate is left 
to various relatives. 

The employes of J, E. Leonhardt had an 
outing and dinner at Crescent Park on 
Wednesday, where there were a number of 
races and games, the most exciting and 
amusing of which was the baseball game 
between the single and married men, re- 
sulting in a victory for the former by a 
score of 16 to 1. 

Among the foreign importations received 
through the Providence Custom House dur- 
ing the past week were the following: 
From Bremen—eight packages of imitation 
precious stones, one of gold pens and two 
of silverware; from Hamburg—one pack- 
age of imitation precious stones; from Liv- 
erpool—three packages of manufactures of 
metal 

Mr. and Mrs, Theodore W. Foster have 
returned from an automobile trip through 
the Berkshires, stopping at Pittsfield, and 
continuing to the eastern Adirondacks, 
Lake George and Plattsburg, N. Y. They 
returned through Vermont and New Hamp- 
shire. They were accompanied by Mr. and 
Mrs. Joseph A, Limbach, of Chicago, who 
are their guests. 

The new building being erected by the 
A. T. Wall Co., at Clifford and Claverick 
Sts., is nearly completed, and Clark & 
Coombs Co., who. will occupy about 8,500 
square feet of the second floor, are making 
their preparations to remove thereto about 
the middle of this month. It is the inten- 
tion of the firm to have the plant ready to 
commence operations by Sept. 1. 

The copartnership heretofore existing be- 
tween Frederick G, Reynolds and Jennie 
E, Tilley, under the firm name and style of 
the Turney Jewelry Co., this city, was dis- 
solved on Friday. Wednesday Jennie E. 
Tilley, of this city, filed a suit in the Su- 
perior Court against Frederick G. Reynolds, 
alleging that the defendant made several 
promisory notes between Sept. 2, 1904, and 
Aug, 16, 1906, payable to her. Although 
these promises long since matured, the 
plaintiff says they have never been paid. 
Suit is brought for $1,000. 

Harry S. Lichtenstein, Riverside, em- 
ployed by Hutchison & Huestis, 183 Eddy 
St., this city, was arrested Thursday by In- 
spector Ahearn and Private Detective Gold- 
ofsky on a charge of stealing gold clip- 
pings to the value of $8. Lichtenstein’s 
work consisted of soldering rings, and it is 
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filings and clippings to his own use. He 
was arraigned before Judge Rueckert in 
the Sixth District Court on Friday morn- 
ing, and fined $25 and costs. He has a 
wife and four children living in Riverside. 

The vanguard of the buyers in quest of 
new goods for the Fall and holiday seasons 
put in an appearance in this city the past 
week, and it is understood that several large 
orders were placed. As a rule, however, 
the ordering was small, the buyers merely 
looking over the lines. Among the visitors 
were the following: Miss Henrietta Graf, 
of Berg Bros., New York; S. Lebolt, of 
A. M. Rothschild & Co., Chicago; H, J. 
Meyer, of The Emporium, San Francisco; 
L. E. Guillet, of H,. Zinstagg, Montreal; A. 
L. Stone, of Stone Bros., Chicago; C. F. 
Presser, Manila, P. I.; N. B. Goldstein, of 
Phillipson & Co., Milwaukee; Harry L. 
Harmann and Miss Nellie E. Williams, of 
Harmann’s “The Gem of a Shop.” 

The announcement that President Taft 
had canceled all engagements for the early 
Fall caused great consternation among the 
members of the committees for the enter- 
tainment of the Atlantic Deeper Waterways 
Association Convention, to be held in this 
city Aug. 31 and Sept. 1, 2 and 3. A dele- 
gation is to be sent to Beverly, Mass., to 
endeavor to persuade the President to re- 
consider this plan, so far as Providence is 
concerned. Members of the committee are 
George H. Holmes, president of the New 
England Manufacturing Jewelers and Sil- 
versmiths’ Association, and Harry Cutler, 
a former president of the same association. 

At the store of the C. S. Bush Co, 
Page and Weybosset Sts., three boys boldly 
appropriated a handful of fountain pens 
Saturday afternoon, and after a_ lively 
chase escaped in the crowd on Westminster 
St. One of the boys went into the store 
and asked Robert Graham, a salesman, for 
a job. While he was talking, two other 
boys followed him into the store. Mr. 
Graham turned to wait upon a customer, 
and while thus engaged another customer 
called his attention to the fact that one 
of the boys had reached into a show case 
and grabbed a half dozen pens. Graham 
gave chase, but the boys lost themselves 
in the Saturday afternoon crowd. The 
matter was reported to the police. The 
stolen property was valued at $24. 

Indicative of the excellent prospects for 
the Fall trade are the large number of ad- 
vertisements that have appeared in the 
daily newspapers of this city during the 
past week for help wanted. Among the 
firms in this city that have thus been call- 
ing are the following: Hamilton & Hamil- 
ton, Jr., bench hands; Henry Lederer & 
Bro., man on presses; Standard Enameling 
Co., girls to learn charging; Max Deutz, 
girls to set and charge, also to hard solder; 
Waite-Thresher Co., young man on en- 
graving; S. & B. Lederer Co.,, pearl work- 
ers, such as carvers, grinders, polishers 
and cutters; C. H. Cooke Co., bench hands; 
Z. White, all-round man on inlaid combs; 
E. A. Potter Co., man to take charge of 
coloring room; Wolcott Mfg. Co., man on 
bracelets; L. Davidsburg & Co., girls. to 
set up and charge, also to burnish in stones 
in buckles; Nussbaum & Hunold, solderers 
on sterling silver novelties; Warren & Will- 











August 3, 1910. 


iams, stone setters; Perfex Mfg. Co., bench 
hands; Ernst H. Lohrmann, die cutters on 
silverware; Marks Jewelry Co., girl stone 
setters on cluster work. 


North Attleboro. 


F, S. Gilbert is enjoying a much needed 
vacation at Great Island. 

Donald Barrows enjoyed an automobile 
trip through Maine this week. 

Herbert R. Morse, of R. Blackinton & 
Co., was at the factory last week. 

C. W. Fisher, of the firm of E. I. Frank- 
liz: & Co., left Monday for a month’s stay 
in Maine. 

J. E. Tweedy, E. A. Cummings and Fred 
A. Howard attended the tennis contests at 
Long Branch last week. 

The assessors have announced that the 
tax rate for this year will be $20 per 1,000, 
which is the same as last year. 

The addition which the Mandalien & 
Hawkins Co. are building to their purse 
department is progressing very rapidly. 

Fred Paye, of the Paye & Baker Mfg. 
Co., has returned from Lake Placid, where 
he has been in the interests of his health. 

Harry McKay, formerly salesman for 
Colyer & Co., is now representing C. Ray 
Randall & Co., of this town, in the New 
York territory. 

John R. Morss, New York representative 
of the R. Blackinton Co., has resumed his 
duties in New York after spending a few 
days at the factory. 

Frank Kennedy, salesman for the Paye 
& Baker Mfg. Co., has returned to New 
York after enjoying a two weeks’ vaca- 
tion in town with his parents. 

Albert Totten, a former jewelry manu- 
facturer, has entered the field as a candi- 
date for the State Senate against ex-Rep. 
F. O. Coombs, also a former manufacturer. 

The T. I. Smith Co. has awarded N. J. 
Magnan & Co. the contract for building a 
24-ft. addition to its pearl department. 
Work was started Monday morning and 
will be pushed upon it as fast as possible 
as the additional room is needed to fill the 
large orders which are coming in. 

A discovery made by Patrolman A. W. 
Reed about 8 p. m. on Wednesday even- 
ing did a great deal towards averting a fire 
in the factory of the Boss & Baldwin Co. 
The gas near the annealer had been left 
blazing when the employes left the shop 
and during the night it was discovered by 
the officer. 

A number of firms in North Attleboro 
closed last week in accordance with the 
annual summer closing policy of the New 
England Jewelers and Silversmiths’ Asso- 
ciation as noted in another column. 
Among them are J. J. Sommer & Co., Geo. 
L. Paine Co., F. L. Shepardson & Co., 
Cheever, Tweedy & Co., J. P. Bonnett & 
Co., R. Blackinton & Co., T. G. Frothing- 
ham & Co., The Codding & Heilborn Co., 
Frank M. Whiting & Co., H. D. Merritt 

o., Estate of O. M. Draper, Riley & 
rench, C. Ray Randall & Co., The W. & 
Blackinton Co., G. C. Hudson & Co., 
. S. Gilbert, A. L. Lindorth Co., H. H. 
urtis Co., F. I, Gorton Co., A. H. Bliss 
o., Doran, Bagnall & Co. 


Cc) 


OOM ns 





S. E. Hagy, Vernon, Tex., has removed 
to Pataskalo, Tex. 





Attleboro. 


George H. Herrick is enjoying a vaca- 
tion. 

Williant A. Cook is enjoying a vacation 
at Hot Springs. 

J.. F. Sullivan has gone west for the 
Hansen-Bennett Co, 

John A. Cunningham has been enjoying 
a vacation at Oak Bluffs. 

Earl Harwood, salesman for Fontneau & 
Cook, is enjoying a vacation in the east. 

Frank Fontneau, of the Fontneau & Co., 
is making an automobile trip to Montreal. 

The Attleboro Mfg. Co. and Bliss Bros. 
Co, resumed operations on Monday after 
a week’s shut-down. 

Fritz Einstein, father of Samuel Einstein, 
the prominent jeweler, left Saturday for 
his native home in Germany. 

Chester Howard, New York representa- 
tive of the W. E. Richards Co., is enjoy- 
ing a vacation at Cape Cod. 

William Parker, representing Bates & 
Bacon, has been making a trip to Philadel- 
phia in the interests of his firm. 

The following firms were closed last 
week for the annual week shut-down: R. 
F. Simmons Co. and D. F. Briggs Co. 

The engagement is announced of Frank 
E, Tappan, son of Mr. and Mrs. Charles H. 
Tappan, to Miss Edythe Wiggmore, of At- 
tleboro. 

Herbert* F. Rounds, veteran jeweler of 
this town, died last Wednesday at the age 
of 66 years. He was employed at W. H. 
Wilmarth & Co, 

Otis B. Crossman, Chartley, Mass., has 
been granted a design patent for a link for 
ornamental chains, which he has assigned 
to Bates & Bacon, Attleboro. 

W. M. Fuller, formerly of Miller, Fuller 
& Whiting, will cover the New York terri- 
tory for the Allison Mfg. Co., and F. L. 
Peixotto will take care of the west and 
Chicago. 

The Finberg Mfg. Co. has decided that 
it could not close for a full week on ac- 
count of the large orders on hand, and 
the employes will be obliged to take short 
vacations, a few at a time. 

The firm of O. H. Eggleston & Co., At- 
tleboro, electroplaters, has been dissolved. 
\. C. Eggleston has purchased his brother’s 
interest, and will continue the business at 
the old stand under the same firm name. 
O. H. Eggleston is preparing to commence 

Bailey St. under his own 





business at 4 
name. 

Arthur McRae, of McRae & Keeler, lost 
a fine touring car last week by fire. His 
chauffeur and Mr, McRae’s daughter were 
making the trip from their Summer home 
in Nayatt to the depot when the fire broke 
out by some unaccountable cause and to- 
tally destroyed the car. The machine was 
insured. 

Stephen P. Brown, of this town, has pur- 
chased the enameling business of the late 
Edwin T. Bright, and will conduct it in 
the same quarters in the Ingraham build- 
ing on Union St., under the name of E. T. 
Bright & Co. Mr. Brown was foreman of 
the business for several years under Mr. 
Bright, 


W. I. Carmichael, Rockmart, Ga., is 
offering his creditors a settlement of 20 
per cent. 
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Harrisburg, Pa. 





The dials for the new Camp Curtin 
memorial clock have been placed in posi- 
tion, 

T. E. Myers, of this city, has purchased 
the store of H. S. Smelker, in Mount 
Union, this State, and taken charge of the 
business, 

P, G. Driver, the Market St. jeweler, 
attended the sessions of the American Na- 
tional Retail Jewelers’ Association in De- 
troit as a Pennsylvania delegate. 

L. A. Faunce has been appointed a 
member of the dedication committee of 
the West End Republican Club, which will 
occupy its handsome new clubhouse 
Sept. 3. 

An unsuccessful attempt was made one 
night recently to burglarize the store of 
Sanmuel Garouzik, 148 N. Front St., Steel- 
ton. A glass in one of the windows was 
broken, but the burglars were frightened 
off before securing any plunder. 

Walter Furneisen expects to engage in 
business in one of the rooms of the new 
Young building, to occupy the site of the 
structure burned in the big fire. The 
building will be a two-story brick struc- 
ture, 60x75 feet, and will have four store- 
rooms, 

The first annual picnic at Reservoir Park 
of the Harrisburg Retail Merchants’ Asso- 
ciation last Friday was a great success, be- 
ing attended by 12,000 persons. Among 
the jewelers noticed on the grounds dur- 
ing the day were E. L, Rinkenbach, L. A. 
Faunce, Henry C. Closter and Mr, Gitt. 








Canada Notes. 

The stock of A. B, Powley, Edmonton, 
Alta., insolvent, has been sold by the cred- 
itors to W, A. Ferguson. 

H. B. Kent, of B. & H. B. Kent, Ltd., 
Toronto, Ont., is spending a month’s vaca- 
tion at Narragansett Pier, R. I. 

Among the jewelers who called on the 
Toronto, Ont., trade last week were: 
George W. Baker, Prince Albert; George 
Lees, Hamilton, and Wm. Busby, Oakville, 
all Ontario. 

F. C. Bezanson, Sydney, N. S., was re- 
cently killed accidentally, on his return 
home from an automobile trip with two 
friends. In coming down a decline where 
the road took a sharp turn the hind wheel 
of the automobile struck a boulder and the 
car was overturned, Mr. Bezanson being 
instantly killed. 

On the night of Monday, July 25, bur- 
glars entered the jewelry store of W. A. 
Sanderson & Co., Peterborough, Ont., by 
breaking open the back door and carried 
away diamonds, watches and other goods 
to the value of about $3,000. The robbery 
was not discovered until Mr, Sanderson 
opened the store on the following morning. 








A Pinkerton detective has been put on 
the case of the recent mysterious robbery 
of the H. D. Leffel jewelry store at San 
Angelo, Tex., and is now investigating the 
circumstances. The detective is working in 
co-operation with the local police, and it is 
rumored that something’ tangible has been 
reached. The store was recently robbed of 
$4,000 worth of jewelry. 
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Pillars of Strength 


HE ESTABLISHED reputation 
of this house for half a century, 
the scrupulous fairness that has char- 
acterized its dealings and relations 
with the trade, its attitude of absolute 
independence, its skill, experience and 
care in the selection of stocks, the very 
wide range, superior quality and rea- 
sonable prices quoted for the goods 
presented, the favorable location to 
meet the convenience of the New 
England trade, the thorough familiar- 
ity with all the requirements of that 
important constituency and the ade- 
quacy and perfection of the service 
rendered—these are some of the Pillars 
of Strength that give this establish- 
ment its well recognized stability. 


D. C. PERCIVAL & CO., Inc. 


373 Washington Street BOSTON, MASS. 
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Boston. 
C. W. Sweetland will stay at his sum- 
mer home, Friendship, Me., until Labor 


Day. 

D. C. Percival, Jr., has been on a yacht- 
ing cruise the past week along the north 
shore. 

Alexander P. Maynard, of Maynard & 
Potter, is in New York this week on a buy- 
ing trip for the house. 

Joseph C, Bachelder, of the Smith Pat 
terson Co., is in New York this week on 
a buying trip for the house. 

M. Loeb, vice-president of the Dueber 
Watch Case Mfg. Co., was a visitor to the 
Boston trade during the week. 

Frank E. Folsom, buyer for Bigelow, 
Kennard & Co., is in New York this week 
on a business trip for the concern. 

Buyers in town during the week included 
Frank P. Plummer, of Dover, N. H., and 
Fred Hendricks, of Nashua, N. H. 

John S. Martin, salesman for D. C. Per- 
cival & Co., returns this week from an ex- 
tended vacation at his farm in the southern 
part of this State. 

James Kingman, of the Smith Patterson 
Co., is taking his Summer outing for the 
first half of August at Chebeague Island, 
Portland Harbor, Me. 

H. P. Furnald, with Gordon & Burgin, 
is at Digby, N. S., and C. M. Smith, with 
the same firm, has just returned from an 
outing at Onset, Mass. 

A. Kantor has associated himself as part- 
ner with Leo Kaufman, of room 68, Jewel- 
ers’ building, the firm doing a jobbing busi- 
ness in jewelry and silverware. 

C. W. Sweetland & Son furnish a hand- 
some sterling silver trophy cup to be com- 
peted for in the interstate 18-footer knock- 


about championship yachting contest of 
1910. 
Albert H. Holton, jewelry buyer for 


Bigelow, Kennard & Co., who is on a vaca- 
tion at Sunapee Lake, in New Hampshire, 
landed a 15-pound salmon one day last 
Ww eek 

James Murphy, of the Waltham Watch 
Co.’s Boston office, returned this week from 
a trip to New York State. While away he 
visited his son, now in Syracuse, who was 
formerly at the Waltham Co.’s office here. 

Charles Freeman and Henry Chadwick. 
formerly with the late George W. Hazen, 
are to be hereafter with R. Fillmore 
(“Fill”) Thurlow, who has opened his new 
watch and clock repair shop at 8 City Hall 
Ave. 

Jacob Lechtin, wholesale and retail jew- 
eler, moved last week from 293 Washing- 
ton St., Room 51, to his new quarters in 
Room 56, Jewelers’ Building, where a large 
safe and new office furnishings have been 
installed. 

Louise Jones, who has been wanted by 
the police for the past three months, on the 
charge of larceny of a satchel containing 
jewelry valued at $3,770 from H. W. Fos- 
dick, salesman for the Bentley Jewelry Co., 
surrendered herself at the office of the 
Suffolk district attorney last week. 

Frank Gendreau, head watchmaker for 
the Smith Patterson Co., who has been 
with the company upward of 12 years, has 
just relinquished his position. His asso- 
ciates in the store presented a handsome 
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“Elk” charm to Mr. Gendreau as a token of 
their regard last Saturday prior to his de- 
parture. 

Word was received here, last week, that 
creditors had begun insolvency proceedings 
against Geo. L. Kerr, Cornish, Me. He 
was originally in business at Chelsea, Mass., 
and many years ago made an assignment, 
received his discharge and retired. He re- 
sumed business at Cornish in 1905, suc- 
ceeding Geo. A. Allen. 

Charles A. Cooley, of the Jewelers’ 
building, is one of the yachting enthusiasts 
of the Boston trade, which has a rather 
large number of expert handlers of sail 
and steam craft among its members. Mr. 
Cooley, who is secretary .of the Boston 
Yacht Club, returned last week from a 
cruise along the New England coast. 

The removal of the Lenox Jewelry Co. 
from the seventh to the ninth floor of the 
Jewelers’ building is to be followed by fur- 
ther changes this week, affecting two other 
concerns. C. S. Blake moves from Room 
74 to Room 75, adjoining, which the Lenox 
Co. vacated, and Henry G. Morris is to 
add Room 74 to his quarters, which are 
now in Room 73. The partition will be 
removed and remodeling and redecorating 
will proceed as rapidly as possible, Mr. 
Morris expecting to take possession of his 
“annex” about a fortnight hence. 

Franklin §. Williams, a director in the 
Jones, McDuffee & Stratton corporation, 
died July 28 in the Charlesgate Hospital, 
following an operation for appendicitis. His 
department was the cut glass and lamp 
branch of business, of which he had had su- 
pervision for a number of years, and his 
connection with this department of the 
business of the well known Boston china, 
glass and pottery establishment had given 
him a wide acquaintance among jewelers as 
well as in the lines of trade more closely 
allied with the general business of the con- 
cern. He was secretary and assistant treas- 
urer of the company as well as director. Mr. 
Wiiliams was 60 years of age and leaves a 
family. 

John A. Potter has retired from Maynard 
& Potter, Inc. At a special meeting of the 
company, held early in July, the resignation 
of Mr. Potter as treasurer and director was 
presented and accepted. Charles W. Noyes, 
of Boston, a well known attorney, was 
elected treasurer and Alexander P. May- 
nard director to fill the vacancy.’ A meeting 
for reorganization will be held at an early 
date. Mr. Potter, who is now traveling in 
Europe, accompanied by Mrs. Potter, was 
formerly in the real estate business, and it 
is understood that he intends to return to 
it eventually. The Maynards, Abbott T. 
(president) and Alexander P., have -ac- 
quired the bulk of the shares in the cor- 
poration that Mr, Potter held. 








Louisville, Ky. 





George Wolf, the Fourth Ave. jeweler, 
who went to Denver, Col., a short time ago 
to benefit his health, has been greatly 
helped by the Western climate and expects 
to return to Louisville about Sept. 1. 

Charles L. S. Read, with: William Ken- 
drick’s Sons, has been confined to his home 
during the past two weeks with a serious 
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fever. Mr. Read has improved consider- 
ably, however, and hopes to be back in har- 
ness in a few days. 

Letzler & Lorch have secured two of the 
finest specimens of pear-shaped fresh-water 
pearls that have ever been seen in local 
jewelry circles. The stones weigh 9 and 15 
grains and were discovered at the mussel 
shell fisheries at Utica, Ind. 

According to reports from Lexington, 
Ky., J. N. Williams, a veteran jeweler of 
that place, is seriously ill of a complica- 
tion of diseases. Mr. Williams has been 
in the jewelry business for a number of 
years at Lexington and is well known in 
Kentucky jewelry circles, especially among 
the local trade. 

George Kendrick, of William Kendrick’s 
Sons, recentiy proved himself to be a gen- 
uine benefactor of Louisville newsboys, 
when he brought in a large quantity of 
pears and plums, fresh from the orchard 
of his suburban home at Glenarm, Ky. 
The fruit was distributed from the deliv- 
ery department of one of the local dailies. 

Ben F. Rodgers, of Rodgers & Krull, 
who was severely injured a short time ago 
by the revolving blades of an electric fan, 
is now released from a physician’s care. 
Mr. Rodgers bears no noticeable scars as 
the result of his accident. Edward Krull, 
of the same firm, has gone to Atlantic 
City, N. J., accompanied by Mrs. Krull, for 
a month’s vacation trip. Mr. Krull intends 
to visit New York before he returns. 

The work of repairing the old clock in 
the tower of the Cathedral of the Assump- 
tion, one of Louisville’s largest Roman 
Catholic churches, will be completed within 
the next two weeks, according to H. C. 
Korphage, the local expert, who has charge 
of the work. The clock is located in a 
rather inaccessible position, as the Cathe- 
dral tower is more than 300 feet high, and 
the work of repairing it was extremely 
difficult, owing to the fact thatthe works 
are made entirely of wood. These wooden 
clock works have attracted considerable at- 
tention throughout the country, having 
been manufactured more than a quarter 
of a century ago by Father Bouchet, a 
French priest who was located in Louis- 
ville. With the introduction of a few 
metal parts, Mr. Korphage expects to have 
the clock in condition again. 

The State revenue agents are once more 
becoming active in the matter of tax as- 
sessments on jewelry, pictures and art 
goods that are often neglected in declara- 
tions of owners, and a suit for taxes cn 
$1,000,000 worth of stocks, bonds, jewelry, 
pictures and personal effects was recently 
tiled at Covington, Ky. In Louisville there 
has been no appearance of this movement 
as yet, although the local agents keep strict 
tab vpon any jewelry that may be worn 
by local grande dames, and taxes are paid 
regularly on these articles of luxury. 
“Louisville revenue officials have per- 
fected their system here in the city,” said 
a prominent local jeweler when discussing 
the tax question with a CrrcuLaR corre- 
spondent, “and .whenever an_ especially 


handsome piece of jewelry is seen on the 
streets or is disposed of- in local circles 
the agents are pretty sure to have a line 
on the purchaser, and he is assessed for 
the value of the article.” 
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PATENTED JuLy 26, 1910. 





NOTICE OF WARNING 


In 1909 the Tilden-Thurber Company of Providence brought out a strikingly new and original design of cloth 
and hat brush which was a distinctive and radical departure from the forms of brushes on the market before that 
time. These new brushes were characterized by a thin flat handle or back with the bristles set the thin way, making 


a strong, compact brush of very pleasing design. 

This design met with instant approval and appreciation by the public and the brushes have been sold in con- 
stantly increasing numbers. But, unfortunately, makers influenced by our success have put out among the trade 
without our license or consent imitations of our new brush. 

This is to notify you that on this day the United States Patent Office has issued to us a patent covering our 
thin model brushes. ‘This secures to us the sole and exclusive right to make and sell the same. 


We have instructed our patent counsel to institute suit against infringers of said patent for injunction, accounting 
and damages, and we now desire to give the trade explicit warning that we shall hold to strict account any persons 
engaged in either making or selling such brushes not our make, and shall institute suits wherever necessary to protect 


our rights in these premises. 


TILDEN-THURBER COMPANY 


PROVIDENCE, R. Il. 

















M. J. PEIKES & SON 


Manufacturers of 10K. and 14K. 


GOLD CHAINS 


AND 
Fine Diamond Mountings in Platinum and Gold 














GUARANTEE EACH PART TO ASSAY AS REQUIRED BY THE U.S. STAMPING LAW 
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Connecticut. 
P. T. Ives, Meriden, accompanied by his 


wife, has just returned from a European 
trip. 

Max Boas, Bridgeport, has. leased a new 
store in the Fons building for a period of 
five years, 

C. B. Peets, of the International Silver 
Co., accompanied by his wife, will spend 
August in Norfolk. 

Several departments of the New Eng- 
land Watch Co. closed July 29 and will re- 
sume operations Aug. 8. 

Robert Morris, manager of R. Wallace & 
Sons Mfg. Co.’s Chicago office, is the guest 
of his father in Wallingford this week 

Prentice Bromley has just commenced 
his 46th year of continuous service in the 
employ of the E. Ingraham Co., Bristol. 

L. A. Brown has assigned to R. Wallace 
& Sons Mfg. Co. a novel design for the 
handles of forks and similar ar- 
ticles. 

All the departments of the Seth Thomas 
Clock Co., Thomaston, closed Thursday 
evening for the annual vacation and will 
be reopened Aug. 16, 

Philip Bohys, an aged and respected resi- 
dent of Bristol, where he was employed by 
the E. Ingraham Co., died recently at his 
home there, aged 65 years 

Henry Dowd and Dennis Dowd were 
recently taken into custody in New Haven 
on a charge of stealing two scarfpins from 
Samuel H. Kirby & Sons, at that place 

Charles Horfman, 26 years old, who says 
his home is in New York, was arrested re- 
cently by E. P. G and is held on a 
charge of selling goods without a license. 

3enj. Curtiss, Thomaston, where he is 
employed in the watch factory as a turner, 
burned about the head, neck 
when an alcohol lamp 


spoons, 


ary 


severely 


and arms last week, 
exploded 


was 


The Wallingford Art and Novelty Co. 
has filed a certificate of change of name 
with the Secretary of State.. The concern 
will hereafter be known as the Lambert & 


Hammond Co 

The members of the fire brigades at Fac- 
” and “M,” International Silver Co., 
foremen of these factories in Wal- 
d, held the:r annual outing at Mans- 
held Grove, near New Haven, recently. 

Samuel H. Kirby and family have gone 

heir Summer home at Silver Sands, on 
of Long Island Sound, near New 
Haven. His son and partner, John B. Kir- 
"vy, and wife are also spending the Summer 
the cottage. 

Charles A, Heineman was elected presi- 
lent July 18 of the Sick and Funeral Aid 
Society of Factory “M,” International Sil- 
ver Co. The other officers elected were: 
Vice-pres-dent, Oscar Gladwin; secretary, 
Penney; treasurer, J. Shutes. 

Two more substantial buildings will be 
added to Factory “P,” International Silver 
Co.. Wallingford, to carry out the general 
plan of increasing facilities for manufac- 
turing, which was begun with the erection 
‘f the building completed a few months ago. 

Isidor Kleinfeld, Waterbury, contrary to 
previously published reports, has not discon- 
tinued business, but moved recently to 225 
Rank St. in the above mentioned city, from 
Patesson, N. J. In his new location he has 


tories “L 
nd the 


lingfor 


shore 


T Ss 
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a arger and better equipped establishment. 

The funeral of Mrs. M. Conlen, widow 
of Thos. Conien, New Haven, was held 
from her late residence, 866 State St., New 
Haven, July 23. Among the profusion of 
floral offerings was a flower placque sent 
by employes of the New Haven Clock Co.’s 
main. office. 

Franklin Ball, formerly Senior Life 
Commander of the State department of the 
G, A. R., and employed for about 30 years 
in the movement department of the E. 
Ingraham Co., Bristol, is reported to be 
seriously ill, having recently suffered a 
stroke of paralysis. 


Word received from Gen, Geo. G, Ford, 
president of the Ford Co., New Haven, 
relative to the drinking fountain in Mil- 
ford, where he was born, states that all 
expenses as well as the programme of the 
day of the dedcation of the memorial 
fountain will be furnished by him. 

A lengthy article descr.bing the career 


ot Elias Ingraham, founder of the E, Ing- 
taham Co., Bristol, who died 25 years ago, 
appeared in a recent issue of a daily news- 
paper in Bristol. Mr. Ingraham was one 
of the famous clockmakers that made Bris- 
tol the clock center of the United States. 

Max J. Buechler, 48 Fairfield Ave., 
Bridgeport, has purchased the property on 
iilm St., that city, known as the Harty 
block. Mr. Buechler in speaking of the 
purchase said he had not decided what he 
would do with the block, though he in- 
tends to make some changes. He may alter 
the building so that it can be used for a 
hotel. The building has a frontage of 100 
feet on Elm St. and a depth of 68 feet. It 
contains four stores on the ground and 
eight apartments above, 








Buffalo, N. Y. 


The jewelers of this city and vicinity held 
their annual outing Sunday last at Cascade 
Park. The committee on arrangements 
spared no efforts to make the trip a de- 
lightful one and the attractive program was 
enjoyed by all who participated. The 74th 
Regiment Band furnished the music and 
gave a special concert for the jewelers, 
while Al. King, a prominent local tenor, en- 
tertained the party with the latest songs. 
There was dancing in the afternoon and 
evening, and the collation was served by 
Shot. 

A jewelry house of this city has brought 
suit in Cleveland, O., to recover $700 worth 
of diamonds which were sold to an actress, 
Kate Blancke, and which are now in the 
possession of Alexander Brown, of Cleve- 
land. Miss Blancke, while stopping in 
Cleveland, was declared mentally unbal- 
anced and sent to an asylum, and as she 
was unable to pay her bill at the hotel a 
detective and collector of the hotel secured 
a loan of $250 from the Brown concern on 
her diamonds. The local jewelry house 
claims that the jewelry was purchased by 
Miss Blancke on the instalment’ plan, and 
as it was never paid for she never received 
title to it; consequently the jewelers sue for 
the recovery of the gems or their full value. 





I. E. Thomas has succeeded to the busi- 
ness of Harry E. Thomas & Co., Wilming- 
ton, Del. 














+ 


Charles Adamson has opened a store a 
Prescott, Ariz. 

C. E. Rose has engaged in the optical 
business in Muskogee, Okla. 

Morris Harris has opened a jewelry store 
at 119 S. 7th St., Minneapolis, Minn, 

A new store will soon be opened in Ra- 
cine, Wis., by Julius Jappe and J. P. 
ter. 

Nathan Bendersky has opened a loan of- 
fice and jewelry store at 1001 Washington 
St., Atlanta, Ga. 

Max Bruhn will shortly engage in busi- 
ness in the Bank of Minneapolis building, 
Minneapolis, Minn 

M. Englander has commenced 
at 250 South St., Philadelphia, 
manufacturer of gold chains. 

S. Weinstock, Inc., is the name of a 
concern recently incorporated in New York, 
with a capital of $1,000, to do a jewelry 
business 

H. Goodman will soon locate in the | 
lan building, San Francisco, Cal., where 
will make a specialty of Panama-Pacific In 
ternational Exposition goods. 


Les- 


business 
Pa., a8. a 


new 


*he- 


he 


The Times Watch and Diamond Co. has 
been incorporated in New York, with a 
capital of $25,000, to deal in watches, jew- 


elry, diamonds, precious stones, etc. 

The New England Enameling Co. is t 
name of a new which has begun 
business under the management of M. Ber- 
berian at 25 Calender St., Providence, R. [. 

A new: corporation has been formed un- 
der the style of the Fort Wayne Optical 


he 


concern 


Co., in South Bend, Ind., with a capital of 
$5,000 Those interested in the company 
are J. L. Brening, H. K. Gloeckle and H. 


L. Somers. 

The Ballou Mfg. Co. was recently incor- 
porated in Attleboro, Mass., to. manufacture 
and sell jewelry, with a capital of $50,000. 


The incorporators are: President, Theo 
dore W. Cash; treasurer, Albert C. M. Bal 
lou; clerk, C. A. Murphy, all of Attleboro 

The Paul Revere Silver Co. has just 


been incorporated in Boston, Mass., for the 


purpose of manufacturing and selling jew 


elry, with a capital of $50,000. The incor- 
porators are: President, F. L. How, Far- 
rington, N. H.; treasurer, Elmer C. How, 
Boylston St., Boston; clerk, C. H. Rich- 


ardson, Tremont building, Boston. 








The Johnson Jewelry Co., Colorado 
Springs, Colo., has issued an _ attractive 
souvenir post-card, one side of which bears 
an excellent half-tone of the interior of 
their store at that place. 

\lbert G. Snow, with the International 
Time Recording Co., Binghamton, N. Y 
has obtained a patent for anodes used in 
electroplating. By an ingeniaus device the 
full strength of the anode is obtained with- 
out any result'ng waste, which adds to the 
economy and the effect of plating. 
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THE SUPREME RAILROAD WATCHES 
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Vot. LXI. CHICAGO, WEDNESDAY, AUGUST 8, 1910. No. 1 
Chicago Notes. Jewelry Shop, 1544 E. 47th St., was visited \ store on 6th St., formerly occupied by 

ina a recentiy by thieves, who threw a stone, W. H. Miller, has been secured. 
H. Schwartz is making a visit to New breaking a window. They took a tray con- Alfred G. Clark, of Dodgeville, Wis., for 
York. taining rings valued at $500. the past 10 years, is closing out his busi- 


Harry C. Farquharson has returned from 
a visit to his farm in New York State. 

Mr. Le Boy has recently been engaged by 
the H. S. Diamond Co. as city salesman. 

Eric Anderson, engraver for Spaulding & 
Co., is on a vacation trip through the west 

H 


Burley & Co., 


W. Dunmore, advertising manager for 
is on a two weeks’ vacation. 
The Central Cut Glass Co. started up 
its new factory at Walkerton, Ind., on 
\ug. 1, with a force of 100 men 
Percy D. Lucas, traveler for 
Smith Co., Gardner, Mass., was a 
in Chicago during the past week. 
Geo. R. Spinney, who was formerly with 
Heinz Cut Glass Co., 
senting specialties for Fessenden & Co. 
C. C. Patton, Canon City, Colo., 
panied by his family, visited here last 


Krank W. 


visitor 


Bros is now repre- 
accom- 
week 
on their way to Wisconsin points for a va- 
cation 

Oscar W. Johnson, of the Johnson-Carl- 
Cut Co., was operated on for 
appendicitis the View Hospital 
last week. 

H, E. Nyder, manager of the silver de- 
partment of A. Edholm, Omaha, Neb, vis- 
ited Chicago last en route to Wis- 
consin, where he will spend his vacation 

The disappearance of Samuel Patek, an 
optician, living at 2318 Washington Boule- 
vard, was reported to the police recently 
Mrs. Patek. 

The new store just west of their present 
quarters, recently leased by A. Pick & Co., 
will be devoted entirely to kitchen equip- 


Glass 
at 


son 
Lake 


W eek 


by 


ments. This store is 20x180, four stories 
high. 

K. T. Abbott, assistant to Hugh E. King, 
f the Chicago office of the Queen City 
Silver Co., is making a northwest trip 
\ir. King has returned from a six weeks’ 


trip to the Coast. 


Peter Lapp, late of the firm of Lapp & 


Flershem, has made an arrangement with 
Loftis Bros. & Co. whereby he will trade 
through that firm and will soon issue a 
catalogue for them. 

Lavy & Berning, 2015 Milwaukee Ave., 


have opened a new store at 2712 W. North 
\ve. Mr. Berning will have charge of the 
new store, while Mr. Lavy will be at the 
Milwaukee Ave. store. 

E. Dovglas. proprietor of the Kenwood 


E. A, Lewis, of Lewis & Van Sickle Co., 
Des Moines, Ia., was a recent visitor in 
Chicago. After attending the convention 
at Detroit Mr. Lewis goes to New York. 
He was accompanied by Mrs. Lewis. 

L. L. Combs, Omaha; Fritz Hoefer, Au- 

rora, Neb., and G. Rushmer, of the Rush- 
mer Jewelry Co., Pueb‘o, Colo., were some 
of the viSitors last week stopping here on 
their way to Detroit to attend the conven 
tion. 
M. Haythorn, of Scharling & Co., 
Newark, visited the Chicago office of the 
company last week. After a visit to Los 
\ngeles, Cal. he will return by way of 
New Orleans and from the latter point by 
ocean 

In the matter of N. S. McGillivray, in 
bankruptcy, service was not made on Me 
Gillivray last week, Nor did his attorney 
produce him in court, as he has repeatedly 
On July 20 an examination took 
plece before Referee Mean of Walter 
Wood and S. R. Smalley, who c:aim to be 
officers of the corporation, but no addi- 
tional An order 
has been granted on petition of Receiver 
Libell, restraining McGillivray or any other 
person removing anything from a 
rety deposit vault recently rented by 
MeGillivray from the Commercial National 
Safety Deposit Co. The reeciver is co:lect- 
ing the outstanding accounts and believes 
that %> per cent. of them, which aggregate 
will collected. It is hoped 
now to get McGillivray in court this week. 


Jos. 


promised. 


information was elicited. 


from 


sal 


$14,528.15, be 


Milwaukee. 
D. P. Hutchins, Cazenovia, Wis., has 
moved to North Freedon, Wis., where he 
has opened a much larger store. 


Milwaukee wholesale jewelers have been 
iotified that August Matz, of Red Granite, 


Wis., has sold out to H. Brunke. 

Charles Kuesel, Arthur Kuesel and 
Henry Pietzner, with Kuesel Bros. Co., are 
on the road with their Fall stocks. 

Among the out-of-town jewelers who re 
cently visited Milwaukee were: J. B. Kim 
ball, Waukesha, and a representative of 
L. A. Hoard, Waukun. 

\ new store will soon be onened at Ra 
cine, Wis., by Julius Jappe and J. P. Lester. 


ness, and expects to depart for New Jer- 
sey about Sept. 1, where he will engage in 
light farming and poultry raising. 
Milwaukee jewelers are interested in the 
Wisccnsin State Fair, which is held in this 
every Fall, and they believe that the 
larger the attendance at the State’s big in- 
dustrial exposition, the larger will be the 
that to Mil- 


city 


volume of business comes 
waukee. 

\. P. Dupuis, manager of the jewelry 
department of Gimbel Bros.’ Milwaukee 
store, returned from an extended European 
trip, in company with the jewelry buyers 
from Gimbels’ Philadelphia and New York 
recently. Their trip 11 
weeks, and embraced all important jewelry 
centers of Germany, Bohemia, Austria, 
I'rance, England and Switzerland. 

It is reported on authority that 
John Gaard, the missing jeweler of Beloit, 


covered 


stores 


g od 


Wis., who left his home many months ago 
for Norway and has never been heard 
from, has been seen at Detroit, Mich. Burt 


Vosburgh, a son of Mrs. Ella Vosburgh, of 
Beloit, says that he saw Mr. Gaard several 
times in Detroit in May, 1909. Efforts to 
locate the missing jeweler at Detroit are 
proving of no avail, however. 


As the result of the low stage of water 
more than the usual number of valuable 
pearl finds are being made this season. A 


resident of La Crosse recently picked up a 
pearl, which experts say is worth at least 


$3,000. Several small boys in the vicinity 
of Hudson, Wis., have made good finds. 
Harvey Spaulding found a pearl worth 


$200, and Frank Hart found one valued at 


$600, at Stoddard, Wis \ pearl recently 
found at Brownsville by Charles Fetzner 
and son Charles, and Ben, Stevens, of La 


Crosse, has been sold in St. Paul for $650. 


A six-cylinder runabout owned by an 
Elmiran started to go while no one was 
in it one day last week, and before it 


stopped it had dashed into the entrance of 


J. E. Swarthout Co.'s jewelry store at 215 
Water St., Elmira. ‘The car was going 
fast, and the wheels ran into the corner 


of the building, wrecking the glass and 
plate glass, as well as doing damage to 
the brick work. Fortunately, the jewelry 
disnlav in the Water St. window escaped 


serious damage, 
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A.C. BARD & CQ. Caiters'ot 


103 State Street, Chicago, Il. 


second order will follow. 





DIAMONDS 
Makers of Fine Diamond Jewelry 
leew wack § EMERALDS 2.52 


You never know what a firm can do for you in the way of price, quality, careful 
selection, promptness and accommodation, until you give them a trial. Let us send 
you a memorandum package of loose or mounted goods. We feel quite sure that a 








Seasonable and Salable 


This is the season for Racing and Outdoor Sports in general, and 
nearly every dealer should find some sale for a line of high-grade 
Chronographs 
Split Seconds 
Split Repeaters 
Minute Repeaters 


Be ready for this demand, whether 
large or small, with watches that will 
successfully meet all competition. 

A man who buys a watch of this kind 


is likely to look around some before he 
makes his purchase, and we are in a posi- 
tion to offer you an absolutely accurate 


and reliable line from which the final 
choice of the purchaser will surely be 





made. 

The watches referred to are made by several prominent manufac- 
turers, and the variety, while large enough for all possible purposes, ts 
still limited to those goods which in our experience have proved to be 
most worthy, desirable and reliable. 

Write for further information, prices, etc. 


Edmond E. Robert, 3, Maiden Lane 








Third Edition 


Workshop Hotes 


Jewelers and Watchmakers 


100 Pages New Matter 
Containing 300 Pages (size 744x104 inches) 
Bound in Cloth, Stiff Covers 


A collection of the latest practical receipts 
on the manufacturing and repairing of 
watches and clocks, and on the various 
processes entering into the manufacture 
and repairing of jewelry, as coloring, pol- 
ishing, enameling, annealing, oxydizing, etc., 
in short, a thorough compendium of the 
numerous mechanical departments of the 
jewelers’ and watchmakers’ shop. 


This book is the most useful, com- 
prehensive and perfect publication 
for the workman at the bench, and 
should be in the hands of every 
feweler and watchmaker in the 
country. It is the only book of its 
kind published. 


Price, by mail postpaid, $2.50 





Published by 


The Jewelers’ Circular Pub. Ce. 


11 John Street NEW YORK 

















“Revell Special No. 11 Case’ 


Jewelers who purchased these cases say they are the 


“BEST YET” 


FOR A MEDIUM PRICED CASE 


Let us quote you prices on this popular style case, which is 
only one of the many attractive designs illustrated in our new 
loose leaflet catalogue, which will be mailed you on request. 


Alexander H. Revell & Co., PaxntvSircers, Chicago, Ill. 
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Indianapolis. 
F. M. Craft has returned from a busi- 


ness trip to Chicago. 

H. O. Cobb is home after 
trip to Maysville, Ky. 

Mr. and Mrs. Charles W. Lauer spent 
part of last week at Cloverdale with 


a two weeks’ 


Triends. 
\n extended business trip through In- 
diana made last week by I. Grohs, 
president of I. Grohs’ Jewelry Co. 
a 


was 


Fischer, optician, has moved from 
132. Virginia Ave. to 19 Virginia Ave., 
to the down town retail district. 

\ two weeks’ recreation trip to Luding- 
ton, Mich., is being taken by Joseph E. 
Reagan, the Baldwin-Miller 
Co 


cioser 


manager of 


Charles Mayer & Co. are having the in- 
terior of their store decorated, the ceilings 
in white and the walls in a delicate tint of 


green 


| \. Kiefer, of L. F. Kiefer & Son, 
has gone to Lake Maxinkuckee to visit 
his mother, who is spending the summer 
at that resort 

Willis Stevens, Charleston, Ill., who has 


been employed by jewelers of that city for 
time, has taken a position as 
man with Jefferson H. Reed 


some sales- 

H{1. H. Bishop, president of the Indiana 
Retail Jewelers’ Association, attended the 

nvention of the National Retail Jewelers’ 
\ssociation at Detroit, last week. 

diana jewelers in this city, last week, 
included: J. W. Hudson, Fortville; G. F. 
Cooper, Mooresville; H. B. Conway, Mor- 
ristown, and D. W. Brattin, Brazil 

Physicians of W. J. Hoffman, of Hoff- 
man & Lauer, have diagnosed his illness as 
typhoid fever, and it is expected he will be 
confined to his home several weeks. 

Mr. and Mrs. Charles B. Dyer will re- 
turn from their wedding trip some time 
this week. They were married July 5, and 
have been in northern Wisconsin, camping 
and fishing, since that time. 

D. W. Brattin, who has been in busi- 
ness in Brazil for some years, has opened 
a second store, the new one being located 
at Jasonville, a city which, aside from 
Gary, has had the fastest growth of any in 
the State 

The Fort Wayne Optical Co. has been 
organized at South Bend, and has been 
incorporated. with an authorized capitaliza- 
interested in the 


tion of $5,000. Those 

ompany which will manufacture optical 
instruments and supplies are J. L. Brening, 
H. kK. Gloeckle and H. L. Somers. 

The marriage of Miss Eunice Jones, of 
\ttica, to John L. Duncan, Wingate, took 


place at Attica, Thursday evening, July 28, 


in the presence of a number of relatives 
and friends. \lr. and Mrs. Duncan will 
reside at Wingate, where Mr. Duncan 1s 


engaged in the retail jewelry business. 
Push common 


enough 1n 


peddlers, 
but an innovatior in 


cart jewelry 
the East, 


this vicinitv, have. made their appearance 
in Indianapoiis and seem to be doing a 
protitable business. There is much com- 


from legitimate dealers that the 
se on push cart peddlers is so low. 
\ttorney-General Bingham has_ been 

sked as to whether or not the business of 

in be incorporated under 


n broker c: 
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the laws of Indiana \s pawn brokers 
charge a rate of interest that is illegal in 
Indiana, the Secretary of State has re- 
fused to grant a charter to a pawn broker 
at South Bend. 

Plans are being made by the Indianapolis 
Trade Association for two more trade ex- 
tension trips. One of these will be made 
\ug. 18 and 19, when the cities and towns 
between Indianapolis and Terre Haute will 
be visited. The other will be a five days’ 
trip late in August to cities and towns of 
southern Illinois. 


Cincinnati, 
Theodore Neuhaus is away on a_busti- 
ness trip. 
Wm. Owen is in Kentucky on a short 


business trip 

Ed. Schneider, Louisville, Ky., called on 
his old friends during the past week. 

E. & J. Swigart Co. expect to have their 
new catalogue ready for the trade in a 
few weeks. 

Jno. Griffith, with the Jobe-Rose Jewelry 
Co., Birmingham, Ala., called on the trade, 
purchasing new stock. . 

\mong the many jewelers who stopped 
in the city on their Detroit was 
Fred. Heintz, Lexington, Ky. 

Mr. and Mrs. Lawrence Herschede, of 
the Frank Herschede Co., left, July 29, for 
a few weeks’ stay at Camp Dennison. 

R.. A. McClelland, West Union, O., 
stopped in the city for several days on his 
return home from Missouri, where he has 
been for several weeks. 

Wm. F. Pohlmeyer, of Pohlmeyer & 
Roth, is spending a week in the south, and 
Jos. Roth is receiving the congratulations 
of his many friends on the arrival of a 
bouncing boy, July 14, in his home. 

Cincinnati representatives, with their 
wives, who attended the fifth annual con- 
vention of the American National Retail 
Jewelers’ Association in Detroit, Mich., 
during the past week were: Mr. and Mrs. 
Charles Reinstatler, J. D. Jacobs, Anthony 
Schemel, A. G. Schwab and Louis Eisen- 
smith, Newport, Ky. 

Out-of-town buyers calling on the Cin- 
trade during the past week in- 
cluded D. A. Sewel!, Wilmington, O.; A. 
P. Humphrey, Bellefontaine, O.; R. A 
McClelland, West Union, Q.; M. A. Sel- 
bert, Frankfort, Ky.; Phillip Horr, Aurora, 
Ind.; Fred. Heintz, Lexington, Ky.; A. G. 
Kleinlein, Ind.; J. H. Bow- 
man, Barboursville, Ky.; H. Whitley, Rip- 
ley, O.; Joe Meyer, Harrison, O., and R 
F. McCome, Hami'ton, O 

The will of Charles A. Remme, late pres- 
ident of the Queen City Watch Case Co., of 
this city, who died at his home in Newport 
as told in THe JEWELERS’ CrrcULAR-WEEK 
Ly last was probated in the County 
Court in Newport Friday. The decedent’s 
estate is estimated to be worth 
$25,000 and $30,000. To his aunt, Mrs 
Weeks, of New York, is bequeathed an in 
surance policy for $4,000. A bequest of 
$1,000 is made to St. Paul’s P. E. Church 
and $1,000 to George Bishop, of Newport, 
who is named executor of the estate. To 
three nephews—Baron, Charles and Philip 
Donnelly—is bequeathed the decedent’s in- 
terest in the Queen City Watch Case Co., 


way to 


cinnati 


Evansville, 


week, 


between 
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oor 


which is one-half of a $25,000 capitalization, 








and to Samuel Van Pelt 10 shares in the 
company. The remainder of the estate is 
bequeathed to the decedent’s sister, Miss 
Lucy Remme. 
Detroit. 
E, W. Krainbrink, with the C. A. Berkey 


Co., will start out on his Fall trip, mext 
week. 

Fred Flachmann, 819 Gratiot Ave., re- 
turned last week from a two-months’ trip 
through Europe 

Tomlinson & Willets were heavy losers 
in a fire which did considerable damage 
to the top floors of that structure. Thi 
fire was caused by defective wiring, it is 


believed. 

Qn complaint of Louis R. Grosslight, 
Joseph Drolshagen was arrested on Tues- 
day of last week charged with obtaining 
money under pretenses. He is al 
leged to have passed a worthless check on 
Grosslight for $33 

George Haller, of the Luths, Dorweld & 
Haller Co., Edward Quiek, book- 
keeper for the same firm, are away on their 
vacations. Mr. Haller is spending a couple 
of weeks fishing and boating at St. Clair 
Flats, and Mr. Quick is visiting in Cin 
cinnati, 

Sneak thieves looted the store of William 
E. House, in Kalamazoo on Monday night 
of last week, with $1,000 
worth of jewelry, including 14 diamond 
two diamond stick pins, 23 gold 
watches, 29 plain band rings and nine 
small set rings. The safe, containing $150 
in cash, was left unlocked, but it was not 
touched. 

A show case in front of the wholesale 
jewelry store of Mathauer & Koester, 193 
Woodward Ave., was broken into recently, 
and jewelry valued at $150 stolen. The 
broken case is located in the same doorway 
that leads into Brown’s drug store, which 
is open all night. Woodward Ave. at this 
point is one of the busiest spots in the 
city, and is brilliantly lighted. The cases 
of C. A, Berkey and Kunz & Rogers, in 
the same doorway, were untouched. 

Detroit wholesale jewelers have enjoyed 
a splendid trade during the past week, and 
they are not slow in giving credit to the 
American National Retail Jewelers’ con 
vention, which came to a close on Friday 
The State convention was held at the same 
time, and both attractions brought to De- 
troit a great many jewelers, who took ad- 
vantage of the occasion to place large or- 
ders. In several of the 
they were so busy putting up orders that 
it was necessary to work nights. 

\ large plate glass in the window of the 
Grainger-Hannan Co.’s Wood 
ward Ave., was broken at two o’clock Sat 
urday morning, and watches valued at $136 


Taise 


and 


getting 


away 


rings, 


stores 


wholesale 


store, 238 


were stolen. The thief threw a_ brick 
through the window, breaking a $75 plat 
glass. The watches were displayed in the 


‘enter of a number of cut glass pieces, and 
several of the latter were broken. Patrol- 
man Baumgartner heard the crash and ran 
to the scene, but the man had scooped up 
the watches and disappeared, In a 
displayed silverwar‘ 


s not disturbed 


will 
dow Was 


1 1 


Valued 


adjoining 
at $1,000, but this w 
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BUY IN ST. LOUIS 


THE GREAT WESTERN MARKET 


ALL YOUR JEWELRY 


WANTS 


CAN BE SUPPLIED HERE 





DIAMONDS WATCHES JEWELRY 


BAUMAN -MASSA 
JEWELRY CO. 








COMMERCIAL BUILDING 


6th and Olive Sts., ST. LOUIS, MO. 


TOOL MATERIAL OPTICAL GOODS 


GOODS BOUGHT RIGHT 
Are Half Sold 


We pay practically Cash for our goods and sell them at 
a short profit and on short terms. If you are looking for 
long terms and consequently long prices we can't sell you. 
Write for catalogue and send us a trial order, no matter 


how small. 
JAMES J. BURKE 


PRESIDENT 
BROOKS JEWELRY & OPTICAL COMPANY 


3d Floor Globe-Democrat Bldg., ST. LOUIS, MO. 





NO FALLING OUT 









ED. F. MARITZ, Pres. IN OUR SETTING Telephones 
F. MARITZ, Olive 247 
Vice-Pres. and Treas. Central 2607 


A. MeINTYRE, Secy. Fa 
STA 


Diamonds and Engraving and 










Aller-Wilmes Jewelry Company 


Globe-Democrat Building 
SAINT LOUIS, MO. 














Precious Stones j M ARITZ Designing 
EL arr tat Sn > OUR FALL LINE IS IMMENSE 
_— ‘ "St Lowa, Ma. Medals and WAIT FOR IT 
chee 3 (COPYRIGHTED) went 








WRIGHT FOUNTAIN PENS 
Weidlich Bros. Art Metal Goods 
ALL KINDS SOUVENIR SPOONS 


Watches, Clocks, Jewelry, Silverware and Cut Glass 


AT FACTORY PRICES 


WM. WEIDLICH & BRO. 


623 Washington Ave. ST. LOUIS, MO. 





NO MORE TEMPLE WORRY 


Over Right or Left Riding Bows 


v3 = 
Unbent Temples and Shape them 
as needed with the 


CENTURY TEMPLE FORMER 


First Quality G. F. Temples $1.25 doz. p'eces. Century Former 35c. 


GUTFREUND-KEMPER SUPPLY CO. 


Watch Material, Jewel: rs’ Findings, 
Tools and Optical Goods 


501-4 Star Building ST. LOUIS, MO. 








CARL BLATT 


COME AND SEE ME FOR DIAMONDS 
Practical Lapidary and Importer 


Cutting from Rough Material and , 


fo Repolishing Old Sets 
\ Gems of Every Description and Stone Novelties ap 
On Hand 
MANUFACTURING Factory and Sa'esroom 
JEWELERS’ MATERIAL 800 Olive St., 3d Floor 


Settings, Gallery, Joints, Phone. Main 2041 


—_ ST. LOUIS, MO. 





WE ARE SPECIALISTS ON 


REPAIRING 








Try Us 


Prompt Service 


FRED. G. FREY MFG. CO. 


507-09 GLOBE-DEMOCRAT BUILDING 
ST. LOUIS, MO. 
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San Francisco. 





Max Abrahams has returned from a buy- 
ing trip in the east. 


H. S. Tuthill, Portland, Ore., was here 
on business last week. 

Henry M. Abrams states that his three 
travelers are now out on the road with 


holiday goods, and that the initial returns 
have been very sat‘sfactory, 

M. Schussler & Co. 
week with a subscription 


fair planned for 
swelled the 


have come forward 
during the past 
of stock in the world’s 
this city in 1915, and 
sum by $1,000 

Ralph 


have 


Friedman, a diamond merchant, 


with offices in the Westbank building on 
Market St., has returned from a business 
trip to New York, where he made exten- 


sive purchases of stock. 

Among. the 
c‘ty during the were: F. J. 
Stumm, Benecia; Frank Golden, Reno, 
Nev.; Harry O. Ball, Sonora; A. B. Wil- 
son, Martinez; Levy, Newman, and J. 
J. Fretwell, L 

John Hammersmith, of 
Co., has 
the athletic 
great Admission 
month. His firm 
of the trophies to be awarded. 

Rothschild & Hadenfeldt are now 
facturing Panama-Pacific International Ex- 
position buttons in large numbers and are 
that can be turned 
out. They have just completed the designs 


retailers who visited this 


past week 


Ben 
is Gatos, 

Hammersmith & 
selected to take 
be held during the 
next 


been charge of 
games to 
Day 
will manufacture several 


celebration 


manu- 


able to dispose of all 


for a watch fob to help boost the prospects 


of San Francisco, and these will be placed 
on sale within a short time. 
E. V. Saunders, of A. I, Hall & Son, is 


in Los Angeles this week on a business trip. 
The traveling men for this firm are now 
and the results of the 
work of the have 
Mr. Graham is now 
southwest. with the 14-carat line, and 
around the circle, and 
northwest territory before re- 
Tucker is pack- 
trip, and 


out on the road, 


first two weeks’ season 
been very § tisfactory. 
in the 
h’s way 


will work 


will visit the 
turning to this city. Mr. 
ing his samples for his northwest 


will be out this week. 

William C, Anderson, who recently dis- 
appeared from this city after having swin- 
dled local diamond merchants out of $1,500 
worth of stones, has been arrested at Port- 
land, Ore The spec’fic charge against 
Anderson is felony embezzlement, involv- 


ing the alleged theft of a diamond valued 
at $150, which was secured from J. A. 
Woodson, 968 Howard St. Anderson was 
formerly in business here, and Woodson a)- 


lowed him to take the stone for examina- 
tion, this being the last seen of him here. 
Other dealers have been victimized in a 
similar manner. 

Elston Bros. recently had a rather un- 


pleasant experience with a smooth gentle- 
man operating in one of the Valley towns. 
The man visited Stockton and called upon 
a number of the retailers there, represent- 
ing himself as a member of the firm. He 
told of having left Modesto in a hurry on 
a business errand and suddenly found him- 
self without funds. He secured loans here 
and there, aggregating about $150, and then 
Later on, the jewelers com- 
and soon be- 


dis ippeared. 


menced to compare notes, 


that 
were 


found 


Bros. 


came suspicious when it was 
but few had escaped. Elston 
called up by telephone, and it was found 
that the man was not a representative of 
the firm. The local wholesalers 
fered to make good any losses occasioned 
by the visit of the borrowing one. 


have of- 








Los Angeles. 


C. C. Abel, of the Adams & Abel Co., is 
home again after an extended trip through 
the north. 

S. S. Battin, representative of Krementz 
& Co., is spending some time in southern 
California. 

Ed Bastheim, of the E, Bastheim Co., is 
receiving congratulations upon the birth of 
a daughter in his family. 

The changes in Montgomery Bros.’ store 
are practically completed, with the excep- 
tion of the decoration of the walls. 

G. M. Williams, of the Geneva Watch & 
Optical Co., has just returned from an ex- 
tended automobile trip through the north 

Chas. Schwenck, of Howard F. Wallace’s 
selling force, has returned from a very en- 
joyable trip of two weeks at the Yosemite. 

H. M. Pickering, who for about three 
years past has been foreman of the manu- 
facturing department of S. Nordlinger & 
Sons, has gone to Seattle. 

Henry W. Cook, who has for a long 
time had charge of the silver department 
of S. Nordlinger & Sons, is taking a vaca- 
tion and has gone to San Francisco. 

Chester A. Montgomery, secretary of 
Montgomery Bros., has returned from an 
extensive automobile trip, taking in the 
Yosemite and other northerly sections of 
the State 

Almon G, Stone, been doing 
business at 330 S. Broadway a number of 
years, has moved his stock to 243 S. Spring 
St., where it is being sold at auction by 
A. G. Bruce. 

Among recent visitors here were Z. Rid- 
dle, Yuma, Ariz.; J. W. Ware, of J. W. 
Ware & Co., San Diego; J. P. Kryhl, Santa 
Ana; F. M. Compton; J. F. Reed, 
Santa Monica, 

H. H. Custead, Mesa, 
this coast recently to 
Arizona, is making his 
Whittier, where he expects to remain for 
about six weeks. 

A. E. Baranger, traveling representative 
of Howard F, Wallace, has just returned 
from Portland, San Francisco and other 
coast cities. He reports a very successful 
business trip. 

It is reported that a new organization, 
known as the Abbott Jewelry Co., has 
rented a portion of the first floor of the 
5th St. Department Store and will open a 
retail jewelry business. 

Messrs. Meyer and Talbott, who, as re- 
cently announced, entered into partnership 
with Mr. Cahn, of the Cahn Standard Op- 
tical Co., expect to get into their new 
quarters, 512 S. Broadway, about Aug. 10. 


who _ has 


Lee. 


\riz., who came to 
escape the heat of 
headquarters at 


A. E. Morro, 400 S. Broadway, testified 
a few days ago as an expert witness in 
the suit against the State Bank & Trust 


Co, to recover the value of diamonds put 
up with the bank as collateral to secure a 
note. 
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and 
Reynolds 


H. B. Lewis, head of the watch 
jewelry department of the E. W. 
Co., and Chas. H. Snell, head of the opti- 
cal department of the concern, are 
taking a brief rest and 
fishing excursion 

A newspaper report from Belmont, Cal., 
states that V. F. Vaugh, for- 
merly a well-known An- 
geles, committed suicide at Belmont a few 
days ago by taking morphine. He leaves 


Same 


have gone on a 


aged 454, 


jeweler in Los 


his widow, three daughters and one son. 

S. Simmons, who recently sold his store 
at 315 S. Spring St., is already negotiating 
He expects 
does not 


within 


for a new location in this city. 
to locate on S, Broadway He 
intend, however, to begin 
less than a year, during which time he pro 


business 


poses to take a rest from all regular occu- 
pations. 

Frank’ W. Daschek, 
past has been conducting a jewelry 
ness on his own account in the Broadway 
Central building, will soon assume charge 
of the Montgomery Bros.’ factory, succeed- 
ing Frank B. Adams. Mr. Daschek was 
formerly with Montgomery Bros. for a 
number of years 

Harry Packard, formerly 
neva Watch & Optical Co. and more re- 
cently acting as traveling salesman for 
Hambright & Walsh, has now taken a posi- 
tion in the jewelry department of the 
3roadway Department Store. Along with 
his other good fortune, he has iust become 
the father of a baby boy. 

Ira W. Smith, who for 10 
with Horton & Angell Co., Attleboro, 
Mass., is now located in the Broadway 
Centra! building in this city as manufac- 
turers’ agent to the jobbing trade. Having 
traveled up and down this coast for a 
number of years, he is well known to the 


trade. 


time 
busi- 


who for some 


with the Ge- 


years was 


He makes his home at Pasadena. 
John Ogawa, Japanese jeweler on E. Ist 
St., has gone to Japan, to be absent six 
During the trip he will visit a 
Philippine 


months. 
store which he 
Islands and which is conducted by one of 
his brothers. His store in this city, which 
is the largest conducted here by an Orien 
tal, carrying a large stock of solid gold 
and diamonds, will be in charge of another 


owns in the 


f his brothers. 

\waiting trial in one court on a grand 
larceny charge, Allen R. Fisher, who was 
recently returned to Los Angeles from De 
troit, Mich., was arraigned a few days ago 
on a felony embezzlement charge. His 
preliminary examination was set for Aug. 
23. Alexander Lippert, manager of the 
Diamond Credit Co., is the complainant in 
the charge last filed. He accuses Fisher 
of embezzling two diamonds valued at 
$250, Fisher obtained the gems from Lip- 
pert, June 2, of this year. He is alleged 
to have represented that he had two cus- 
tomers for the diamonds, and it was 
agreed that Lippert should pay a commis- 
sion in case a sale was. consummated. The 
diamonds are alleged to have been found in 
Fisher’s possession after his arrest in De- 
troit, After he was arraigned on the em- 
bezzlement charge he was taken before a 
justice for hearing on the grand larceny 
was continued until 


charge, but the case 


\ug. 17. 
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Minneapolis. 


Fk. E. Atwood, Beaver Dam, Wis., has 
é pened a store at Hurley, Wis. 

N. Kreger, with his wife and son, is 
enjoying a two weeks’ trip in Chicago 

E. J. Herman, salesman for J. B. Hudson 
& Son, is enjoying a two weeks’ vacation 

Ben ‘lankel, watch salesman for S 
Jacobs & Co., is back at work after a two 
weeks’ vacation 

D. H. Hoken, of the Guarantee Jewelry 
Co., spent several days of last week in 
Chicago, buying stock 

Arthur Nelson, with Cohen Bros., has 
returned to Minneapolis from a two weeks’ 
trip through the West 

Frank Conklin, watchmaker for William 
M. Stone, has returned from a two weeks’ 
vacation spent in Detroit, Mich 

Charles Lindquist, 1917 Washington Ave., 
N., returned on Wednesday from a two 
weeks’ vacation spent at Vesta, Minn. 

Louis Josehowlitz, salesman for H. H. 
Green & Bro., has been enjoying a week’s 
vacation at Buffalo Lake, Buffalo, Minn. 

\. E. Mealey, Delano, Minn., and Gust 
Chellin, Litchfield, Minn., were among the 
recent visitors to Minneapolis. Both came 
to purchase stock. 

W. A. Lawhead, secretary of the firm of 
J. B. Hudson & Son, has just returned 
from a month’s trip, which he spent on the 
shores of Leech Lake. 

Morris Harris, clock and watchmaker for 
the Paegel Jewelry Mfg. Co., started in 
business for himself Aug. 1. He will open 
a store at 119 S. 7th St. 

S. Cutts, head salesman for H. H. Green 
& Bro., is spending the Summer camping 
with friends on the shores of Lake Cal- 
houn, near Minneapolis. 

LL. A. Orr, Rochester, Minn., has opened 
his new store on Zumbro St. The entire 
front is of plate glass, and the interior 
woodwork, show and wall cases are of 
golden oak 

The trustee of the T. M. Roberts Co- 
operative Supply Co. advertises the jew- 
elry department, among others, of that 
business for sale, possession to be given 
immediately 

Pearl hunting in the Cannon River at 
Northfield, Minn., has become quite an 
industry Four large pearls, worth $150, 
besides 70 to 80 smaller ones, have been 
found by a digger recently 

\fter spending a few days at his store 
looking after his business interests, Wiil- 
iam M. Stone has returned to his Summer 
home on.,Cedar Lake, near Annandale, 
Minn., and will remain there until Aug. 15 

E. J. Steuerwald, Two Harbors, Minn., 
has opened a new store at Virginia, Minn., 
in the Finch block, on Wyoming Ave. Mr. 
Steuerwald will handle a complete line of 
optical goods in addition to jewelry, silver- 
ware and other novelties 

Max Bruhn, who has been foreman in 
charge of White & MacNaught’s shop for 
the past 10 years, will soon establish him- 
self in business in the Bank of Minneapolis 
building, where he will conduct a general 
manufacturing and repairing shop 

Members of the firm and employes of 
B. R. Schwarz & Bro., about a week ago 
enjoyed a delightful day’s outing at Cedar 
Lake, near Minneapolis. The men were 
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accompanied by their relatives and lady 
friends, and rowing, sailing, swimming and 
baseball were enjoyed. 

Walter Benson, formerly in the employ 
»f the Paegel Jewelry Mfg. Co., has joined 
the ranks of the baseball players and is 
now pitching for a North Dakota team. 
He has been succeeded by William Chap- 
man, who comes from Salt Lake City, 
but who resided in Minneapolis several 
years ago. 

\mong the recent out-of-town visitors in 
Minneapolis were: Mr, Hulberg, of Hul- 
berg & Arenson, Northfield, Minn.; A. G. 
Scherf, Red Wing, Minn.; Chas. Sorenson, 
\lbert Lea, Minn.: Gust Werner, South 
Haven, Minn.: O. Larsen, Bowdle, S. Dak. ; 
G. F. Hunt, Waverly, Ia., and Wm. Krohn, 
\nnandale, Minn, 

\s a result of the explosion of benzine, 
in which he was cleaning clockworks, last 
Thursday, W. S. Shaw, clockmaker for 
S. Jacobs & Co., was severely burned about 
the face, and his hair and mustache were 
singed. He was taken to his home, 2026 
Fourth Ave, S. An examination showed 
that his injuries, while painful, were not 
serious. The fire which followed the ex- 
plosion was speedily extinguished by the 
fire department and only slight damage was 
done, the loss being entirely covered by 
insurance, 


Omaha. 





FE. M. Ricedorff, Greenfield, Ia.. was a 
visitor here, last week,. 

Geo. Ryan, of the Ryan Jewelry Co., is 
‘onfined to his home by illness. 

Mr. Knapp, formerly with Albert Ed- 
holm, has accepted a position with the 
Ryan Jewelry Co 

John A, Keating has purchased the stock 
of F. Thiesen. He was here, last week, 
buving new goods 

Harry Greenblatt, of H. A. Greenblatt & 
Co., leaves this week on a six weeks’ busi 
ness trip to the Pacific Coast. 


( \. Tucker and wife and Dr. Shean, 
Lincoln, Nebr., made the trip by auto to 
Omaha, last week, to attend the aviation 
meet. 

S. A. Fess, Kearney, Nebr., accompanied 

his wife and party, came by auto to see 
Glenn Curtiss and his aeroplane in this 


city, last week. 

The jewelers of this city are much elated 
r the election of T. L. Combs as first 
‘e-president of the Nationa] Retail Jew 

ers’ Association 

\f. H. Hitchcock, Sturgis, S. Dak., ac- 

panied by his bride, visited Omaha 

several days of last week and bought an 


1) 
on 


opening stock for his new store, 

B. F. Griffin, Tecamah; A. G. Kupka, 
Schuyler; F. M. Barney, Elm Creek; Wm. 
Woodring, Bonesteel, S Dak.: W. A. 
Quinby, Lead, S. Dak.; Joseph Levinson, 
Deadwood, S. Dak., and W. L. Smith, Mal- 
vern, Ia., were in the city during the past 
week purchasing stock. 

H. P. Dalton, a formerly well-known 
jeweler of Petersburg, Va., has just com- 
pleted his studies in theology and is now a 
minister. He preached his first sermon in 
Petersburg, about a week ago 
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Pacific Coast Notes. 


P. H. Shuey, Red Bluff, Cal., has opened 
a branch store at Kennett. 

A. L. Palis, Uplands, Cal., has moved into 
a new store in the Hamer block. 

H. E. Rader, Monrovia, Cal., 
his old home in West Virginia 

J. Suteliff, Long Beach, Cal., has just 
moved to a handsome ew stor it 314 
Pine Ave 

John T, Lowe, Hollister, Cal., has erected 
a new front to his store and made some 
changes in the interior 

\. Pelton, New York, is visiting Cali- 
fornia on business, and is spending a short 
time in Southern California. 

The store of Fred Conwell, Groveland, 
Cal., was badly damaged by fire recently, 
but a large part of the stock was saved 

\. G. Prouty, Napa, Cal., was in San 


‘ 


Francisco recently, and stated that he is 


visiting 


preparing to open a new store at that 
place. 

O. S. Bedel, Santa Cruz, Cal., is greatly 
improving the appearance of his store. A 
modern front has been put in and other 
changes made 

J. R. Jones has been added to tise staff 
in the store of R. F. Winslow, San Pedro, 
and will devote most of his attention to 
the repair department. 

C. M. Henkel, Bisbee, Ariz., is prepar- 
ing to move to new quarters and will add 
materially to his manufacturing department 
when the change is made 

B. Hoisholt, Oakdale, Cal., recently cele- 
brated his 25th anniversary of business life 
at that place, the entire time having been 
spent at the store now occupied 

The reported sale of the business of 
George L. Dietrich, Anaheim, Cal., has 
proved to be untrue. A deal was on foot, 
but at the last moment negotiations were 
called off. 

Ben Levy, Newman, Cal., is fitting up a 
new store at that place, and wil! have it 
in readiness for business by Oct. 1. While 
in San Francisco recently he made _ selec- 
tions of fixtures. 





Ray Morehead, of the Lewis Jewelers’ 
Supply Co., has returned fro three- 
weeks’ vacation in California 

W. H. Rankin, with the Lewis Jewelers’ 
Supply Co., leaves this week for an ex- 
tended trip through the east, accompanied 
by his wife 

S. Salamon, Platteville; Henry Curtis, 
Littleton; Alvin Herman, Brighton: A. F. 
Witting, Longmont, were in the city buy- 
ing goods, last week. 

The Colorado Horological Society gave its 
first annual picnic Sunday, July 24, to Mor- 
rison, and it proved a great success. There 
were present about 100 watchmakers and 
their families and friends lhe morning 
was devoted to mountain climbing and the 
afternoon to different sports. E. L. Deacon 
won the loving cup in the shooting contest 


by a score of 65 out of a possible 


Dr. W. L. McDougal, formerly in the 
jewelry business in Pittston, Pa., recently 


graduated from a medical schoo! and is 
now practicing in Philadelphia. 
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Special Notices. 


Payable invariably in advance. 

Rates, 75c. per insertion for notices not exceed- 
img 3B words; additional words, 2c. each. 

SITUATIONS WANTED, Ic. a word each in- 
section; minimum charge, 25c. 

Heavy type, 5c. a word; minimum charge, $1.25. 

Display cards, $2.00 per inch. 

im all cases, if answers are to be for warded, 10c 
extra to cover postage must be enclosed. 


all answers to advertisements 
addressed care The Jewelers’ Circu- 
lar-Weekly, should be sent to the 
New York Office, unless the Chicago 
Office is specifically mentioned. 








Situations Wanted. 











SITUATION WANTED by young man as all 
iround jeweler, 10 years’ experience; best of 
reterence. Address “‘K., 191, care Jewelers’ 
Circular-Weekly, Heyworth Bl Chicago, Ill. 





WATCHMAKER, jeweler and salesman, knowledge 
of optics; 12 years’ experience; capable of man 
aging store; prefer northern Ohio; first class 
reference ae 165,”" care Jewelers’ Circular 


Weekly 





JOBBING JEWELER, young man, wants positior 
n small town, can do stone setting and some 
manufacturing, can give good references \d- 
dress “Ruby, 171,” care Jewelers’ Circular 


Weekly. 





SALESMAN, desires position with manufacturer; 
thoroughly acquainted with jobbing trade, east 
or middle west; best references as to charz acter 








and ability “B., 128,”" care Jewelers’ Circula 
Weekly 

SKILFUL repairing watchmaker; don’t get any 
trouble on all watches and complications; good 
ird rapid work; refererces offered; state 
salary “Omega, 210," care Jewelers’ Circular- 
Weekly 





SWISS WATCHMAKER of exceptional ability in 
fine and complicated watches, open -for position 














WATCHMAKER and jewelry repairer, German, vith first-class retail store or trade work. Ac : 
45; salary, $18. ‘‘W., 231,”’ care Jewelers’ Cir- ~F \djuster, 241,” care Jewelers’ Circula 
, . Weekly. 
cular-Weekly. sees. 
JEWELE ™ platinum melter and refiner, wants po- ENGRAVER, young man, desires position at 
sition; reterences. ‘Je weler, 233, care Jewel general letter engraving; do first class work, 
on | ‘ ee also ait on trade: south or west preferred 
-rs’ Been Weekly. Wal , x I : : 
oF — good reference. ‘H., 182,” care Jewelers’ Cir 
MAN accustomed to handling valuables, w -— cular-Weekly. 


steady position; is also a good enameler. 
226,” care Jewelers’ Circular-Weekly. 





POSITION WANTED by jeweler and engraver, 
prefer northern States; good references 
dress George P. Hauser, Coloma, Mich 





FIRST CLASS watchmaker, jeweler, engraver, 
tools, ~ 4 bad habits; industrious; wages, 


r week. “K., 178,” care Jewelers’ Circular 
Weekly. 


XPERIENCED clock repair man, age 30, mat 
ried, “2 steady position and to help in store. 
Address “F. H. C., 215,” care Jewelers’ Circular- 


Weekly. 


A MAN of 25 years, with experience in watch 
materials, desires position ; can furnish best ref- 
erences. “G., 224,” care Jewelers’ Circular- 


Weekly. 
WATCHMAKER, with fine lathe and tools, wants 


position; highest references furnished; location 


not material. ‘‘R., 238,"" care Jewelers’ Circular 


Weekly. 


A YOUNG MAN, good engraver, wishes to make 
a change for some western city position; Denver 
preferred. Answer Box 225, care Jewelers’ Cir 


cular-Weekly. 


all 
$18 




















WANTED, position as first-class watchmaker; plain 
engraver and good salesman; can furnish best 
of reference. Chas. H. Higgins, 809 N. Plum 
St., Lancaster, Pa. 





A GOOD EXPERIENCED manufacturer would 
like to accept a job as foreman or take charge 
of factory; also has all kinds of models if 
needed. Inquire Box 65, care Jewelers’ Cir- 
cular- Weekly. 





W \TC HMAKER, jeweler, fair engraver, knowl 
edge of optics, five vears’ trade and school ex 
perience, age 29, reliable, have tools; can come 
it once; references. Address “‘R. R., Box 372,’’ 
Leban yn, Kans. 





FOREMAN, competent to take charge of any 


brarch in clock manufacturing and clock re 
pairing; 19 vears’ xperierce in Germany and 
United States oM., 219,” care Jewelers’ Cir- 


ular-Weekly 

WANTED—Nov. 1, situation in south, by first 
class watchmaker, jeweler and plain engraver 
accustomed to foreign movements: 30 vears’ ex- 
perience; best of references Geo, FE Stevens, 


Middlebury, Vt. 











GOOD clock and plain watchmaker, German. with 
good references ard own tools, at present em 
ployed in large New York house. like to cha ge 


to Cleveland or Ohio. “FE. L., 217,” care Jew 
elers’ Circular-Weekly. 





POSITION WANTED—Bvy an experienced silver 


vare salesman, in a retail store: thorouglily un 
derstands both sterling and plated ware; can fur 
nish the best of references. ‘“*A., 245,."" care Tew 


elers’ Circular-Weekly 





WATCHMAKER, thorough, first-class man for all 
sorts of fine work, finest lathe work and jewelry, 
quick, desires god position. ‘“‘L., 198,” care Jew 
elers’ Circular-Weekly. 





SALESMAN or stock clerk, with considerable ex 
perience, desires position; wholesale jeweler or 
manufacturer; Al reference. “Stock, 227,” care 
Jewelers’ Circular-Weekly. 





WANTED, position as general letter and mono 
gram engraver and jobbing jeweler; six years’ 
experience; best of references, “S., 240," care 
Jewelers’ Circular-Weekly. 





SITUATION WANTED by jewelry engraver, can 

assist in watch repairing; will consider only a 

rmanent position at a good salary. Address 
*M., 8,” care Jewelers’ Circular-Weekly. 





ENGRAVER, young man» experienced; general 
letter and monogram; can act as salesman; will 
ing to learn jewelry work; references. Address 
Box 247, care Jewelers’ Circular-Weekly. 





A FINE ENGRAVER, salesman and watchmaker 
of neat appearance, own tools and well recom 
mended, desires a permanent position. Address 
“P., 228,” care Jewelers’ Circular-Weekly. 


SALESMAN, who has trade in New York and vi 
cinity, desires position with a reliable jewelry 
jobber or manufacturer on commission only. 
*D., 234,” care Jewelers’ Circular-Weekly. 








— H REPAIRER and salesman, 22 years with 
igh class trade; have good position now, but 
ill change; 35 years old; gilt edge references 


“E 177,” care Jewelers’ Circular-Weekly. 








FIRST CLASS engraver and watchmaker desires 
position on Pacific Coast, willing to wait on 
trade; Al references and samples of eng graving 
ent on recuest. Address ‘“‘Engraver, 179,”’ care 


Jewelers’ Circular-Weekly. 





YOUNG MAN, thoroughly acquainted in all 
branches, 13 years’ experience in the jewelry 
isiness, desires to accept suitable position as 
traveling salesman or salesman. ‘“S., 218,” care 


Jewelers’ Circular-Weekly. 





COMPETENT JEWELER in all branches of re- 
pairing, also new work and diamond setting, 
wants steady position; best of references; Pa- 
cific Coast preferred. Address “J. S., 10,” care 
Jewelers’ Circular-Weekly. 





WATCHMAKER, first class, good salesman, wants 
permanent position; always have had charge of 
watch department; over 11 years’ experience 
best of reference; west preferred. Box 163, 
care Jewelers’ Circular-Weekly. 





YOUNG MAN, 22, eight years’ experience in the 
jewelry business, understands it thoroughly, and 
has some selling ability, desires position in 
wholesale or retail house; reference. ‘“M. L., 
243," care Jewelers’ Circular Weekly. 





SALESMAN, desires position with man- 
ufacturer; thoroughly acquainted 
with jobbing trade, east or middle 
west; best references as to character 
and ability. “B., 128,’’ care Jewel- 
ers’ Circular-Weekly. 


FIRST CLASS engraver and second watchmaker, 
young merried man, wishes permanent position 
Nov. 1 or sooner; write for particulars; Ohio, 
ng York or Pennsylvania preferred. “C., 
172,”"" care Jewelers’ Circular-Weekly. 





WATCHMAKER and jewelry repaifer wants po- 
sition, own all tools and can furnish reference; 
age 29, on no bad habits; northwest pre- 
ferred; c come any time. Address Chas. 
Miller, Wo. dina Jefferson Co., Ill 





ENGRKAVEK, 12 years’ experience, can do plain 
jewelry and clock work, wishes position as assist- 
ant watchmaker, under a first class man; best 
of references; south preferred; open Sept. 2 
“E., 3264," care Jewelers’ Circular-Weekly. 





WATCHMAKER and salesman wishes permanent 
position in first-class store; 18 years’ experience, 
Swiss, French and American watches, with 
knowledge of stone setting and hard soldering. 
” 235," care Jewelers’ Circular-Weekly. 





WATCHMAKER and optician, 20 years’ experi- 
ence, highest qualifications, accustomed to best 
trade, will make inimmediate change; Massachu- 
setts preferred; reliable house only. Address 
‘Reliable, 212,” care Jewelers’ Circular-Weekly. 





GOOD WATCHMAKER, jeweler and engraver 
desires to make change; good workman; 11 
years’ experience; neat, moral habits, single, age 
26; can furnish good _ references Address 
“Watchmaker,’’ 1116 Garrison Ave., Ft. Smith, 
Ark 

EXPERIENCED SALESMAN, having covered the 
north and middle west, with a line of high-grade 
gold and silver novelties, selling direct to the 
best retail trade, is open for such a line; best of 

“B., 244,” care Jewelers’ Circular- 





reterences., 


Weekly. 





WANTED, position by young married man, 11 
years’ experience as watchmaker, or watchmaker 
and engraver with first-class house; am_ first- 
clas workman; salary, $25 per week; South pre- 
ferred. “K., 190,” care Jewelers’ Circular- 
Weekly. 





PRACTICAL WATCHMAKER wishes permanent 

position; 22 years’ experience at bench; can take 
charge of repairing department of all kinds of 
high-grade work; also salesman; New England 


States preferred. “H. B. W., 211,’” care Jew- 
elers’ Circular-Weekly. 





Al WATCHMAKER, optician and_ engraver, 
salesman, will be open for a position with a 
good firm about Sept. 15; can take complete 
charge of store; only steady position and high- 
est wages considered. Address “O. F. E., 125,” 
care Jewelers’ Circular-Weekly. 





ENGRAVER, young may, 21, desires permanent 
position with reliable firm after Sept. 15, as 
letter and monogram engraver, accustomed to 
wait on trade; south or west preferred; own 
tools, samples and reference upon request. “‘J., 
167," care Jewelers’ Circular-Weekly. 





WATCHMAKER and jeweler, 26, single, no bad 
habits, three years’ experience, own all tools: 
can furnish good reference from last employer; 
capable of waiting on trade; northwest preferred; 
can come at once Adres Chas. Miller, Wood- 
lawn, Route 1, Box 10, Jefferson Co., Ill 





\1l WATCHMAKER bier position in first class 
store to take char of repair department or 


osition as first atte Ii aker and _= salesman; 
, 25 per week; best references; last three 
with leading Fifth Ave., New York firm. 
180,” care Jewelers’ Circular-Weekly. 








ENGRAVER, exporianeed, rapid and reliable, de- 
sires change Se] 15; monograms and inscrip- 
tions, etc.; only first class houses answer; fine 
references for past 10 years; eastern house pre- 
ferred; married, no bad habits. Answer “En- 
graver, 175," care Jewelers’ Circular-Weekly. 





FIRST-CLASS watchmaker, 16 years on railroad 
and complicated watches, also a fine engraver, 
good salesman, wants position with a first-class 
house; first-class reference, fine appearance, 
good habits; Ohio or Indiana preferred. Ad- 
dress “F, G., care The Ohio Optical Co., Colum- 
bus, Ohio. 








THOROUGHLY experienced salesman, well ac- 


quainted with the trade in New York State, 
New England and Pennsylvania, now with large 
company, desires to make a change, manufac- 
turer’s line; no commission proposition enter- 
tained. Address “‘Capable, 101,” care Jewelers’ 
Circular-Weekly. 





ENGRAVER, general letterer, fancy and ribbon 
monograms, enamel cutting, crests, etc., under- 
stands card and plate work; will send samples; 
can assist at bookkeeping; wish permanent posi- 
tion; eight years in my last position; young, mar- 
ried man; east preferred. Address “X. X., 213,” 
care Jewelers‘ Circular-Weekly. 
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Side Lines Wanted. 


WANTED, LIN 








TES to sell to the jobbing trade, 
San Francisco, Los Angeles, Portland and Seat- 
tle. Julius Wise, manufacturers’ agent, 704 
Market St., San Francisco, Cal. 











belp Wanted. 











WANTED, a first class watchmaker and engraver, 
at once. M. Oppenheim, Whitehall, N. Y. 

WANTED, engraver; will pay $15 per week. Ad 
dress “P., 201,” care Jewelers‘ Circular-Weekly. 





GOOD WAGES to first class optician nnd watch- 
maker; must have references up-to-date. L. ; 
Hall, Trinidad, Colo. 








FIRST-CLASS watchmaker, jeweler and engraver, 
of good habits, at once; steady position; state ex- 
perience and salary expected; send references, 
Ben Settle, Russellville, Ky. 

WANTED, manufacturing jeweler and setter to 
make new pieces in platiium and gold and set 
the stones; send references; state salary. Jaccard 
Jewelry Co., Kansas City, Mo. 

WANTED, WATCHMAKER, one who can do 
plain engraving preferred; state salary and ex- 


a good and permanent position to the 


perience; 
Yehley, Delaware, O. 


night man, 5b, 








COMPETENT, experienced watchmaker, married 
man preferred; give names of last two em- 
ployers; send picture with first letter; state 
salary expected. Box 582, Franklin, Pa. 

WANTED, experienced material traveler by large 
material and supply house; in answering adver- 
usement give tuil particulars. Address ‘“Confi- 
uenuial, 1zi,’’ care Jewelers’ Circular-Weekly. 





all around man; 
249,”’ care Jew- 


FIRST-CLASS ENGRAVER 
400 miles from New York. 
Circular-Weekiy. 


and 


elers’ 





WATCHMAKER 


references, 


and engraver; 
good wages. 


FIRST-CL 


permanent 


ASS 
position, 











W. W. Howe, Clearfield, Pa. 

WANTED, watchmaker to take care of small stock 
in drug store; good town in Nebraska. . 
199,” care Jewelers’ Circular-Weekly, 

GILDER or electroplater wanted for ivcket, etc.; 
one understanding making solution, etc. a 
141," care Jewelers’ Circular-Weekly. 

DIE and tool maker, one who can do some jew 
elry work preferred; fine shop and city. Edward 
Roehm, 16 John R. St., Detroit, Mich, 








Al JEWELER and engraver; Eastern health and 
pleasure resort; steady position to right man. 
“H., 248, care Jewelers’ Circular-Weekly. 

WANTED, experienced stock clerk; sy those 


with many years’ 


experience need apply Fred 
Kaufman & Co., ork. 


565 Broadway, New 





WANTED, watchmaker and plain engraver; send 
references and oy * of engraving. 
Rukarts, 35 Clinton Ave., Rochester, N. Y. 





JEWELER and clock repairer; permanent position, 
with opportunity to learn watch repairing. C. 
L. Pitts & Son, 314 Wall St., Kingston, N. Y. 





BY SEPT. 1, watchmaker and engraver; permanent 
position to competent man; salary $18 to $25. 
‘P. L., 208,” care Jewelers’ Circular-Weekly. 





ENGRAVER and jeweler; prefer one able to cut 








small je welr y dies; send samples and state sal- 
ary. “Sal, 221,‘ care Jewelers’ Circular-Weekly. 

WANTED, a watchmaker, jeweler and engraver, or 
assistant watchmaker; permanent position; ref- 
erence in first letter. S. Wolfram, Darlington, 
“ee 

WANTED, good watchmaker, young or middle- 
aged, married man preferred; have a_perma- 
nent position for right man. L. T. Fanning, 


Jackson, O. 





WE HAVE several good side lines for men now 
calling on jewelry trade; west of Kansas and in- 
cluding Kansas. Address 18 Jacobson Block, 
Denver, Colo. 





understanding 





LOCKET MAKER wanted, a man 
jointing, soldering, etc.; a competent man 
wanted. Address “J., 142,” care Jewelers’ Cir- 
cular-Weekly. 

WANTED, first class watchmaker and jeweler; 


permanent gomeiee. at good salary; references re- 
quired. Address Ww. L., 3171,” care Jewelers’ 
ircular-Weekly 





WANTED, experienced traveling salesman to cover 
the same territory as made heretofore by Mr. 
Holzinge: Fred. Kaufman & Co., 565 Broad- 
way, New York 





WANTED, a first class watchmaker, one with ex- 
perience; if you can engrave all the better; 
steady position for right man. W. J. Lukens, 
Wheeling, W. Va. 





ENGRAVER for 


trade shop, who can assist at 
jewelry repairing; 


send samples of engraving and 





state salary. B. Salomonsky, Lowenberg 
Bldg., Norfolk, Va. 

WANTED, RELIABLE SALESMAN to sell our 
line of aluminum small household utensils and 


The 


novelties 
Fargo Co., 


on a commission basis. 


Taunton, Mass. 











WATCHMAKER who can do good work; a steady 








position, Illinois; salary, $zu per week; write 
letter giving reterences, experience, age, etc. 
Address “*J., 79,’ care Jewelers’ Circular-Weekly. 
WANTED.—Watchmaker, engraver and jewelry 
repairer, at once; first-class man; steady posi- 
tion; send reterences and sample of engraving, 
mention salary. Seidensticker, Hamilton, 
Ohio. 

rWO MEN WANTED—one as watchmaker, only 


other as salesman and en- 
and a 


first-class need apply; 








graver, pleasing personality hustler, posi- 
tion steady. Hawkins, 727 Eighth Ave., New 
York, 

FIRST-CLASS watchmaker and engraver; good 
salary, steady position; must be first-class work- 
man, iurnish tools and Al references; Georgia. 
Address “G., 202," care Jewelers’ Circular- 
weekly. 

TWO SALESMEN for line of highest grade 


Britannia hollowware and Sheffield plate; ter- 
ritories, New York and New England and mid- 
die west; salary or commission. Hox 554, Taun- 
ton, Mass. 





WANTED, AT ONCE, Al watchmaker, optician 
and engraver; American, sober and industrious; 
permanent situation at good salary; send reter- 
ences. Address Capo-Hohuson Jewelry Co., 
hucson, Ariz, 





all around jeweler, one 
tool and die making pre- 
city. Edward R. 
16 John R. St, 


FIRST CLASS, 
who can do a 
ferred; fine shop, 
Koehm, traternity 
Detroit, Mich. 


SALESMAN WANTED, by 
manufacturers to cover New York City, New 
Jersey and surrounding territory; state full par- 
ticulars and reference. ‘H., 237,’’ care Jewel- 
ers’ Circular-Weekly. 


steady, 
little 
beautiful 
jeweler, 





10-karat jewelers’ 





WATCHMAKER and engraver; prefer good jew- 
elry repairer and salesman; i ae < position, 
an all around man in store; $25 per week; send 
references and sample cof engraving, experience, 








age and nationality. “Florida, 242,’ care Jew- 
clers’ Circular-Weekly. 

SALESMAN WANTED for middle west, man 
calling on department and jewelry stores to 
carry a high grade line of rhinestone ornaments 
and hat-pins; liberal commission, “‘X., 164,” care 
Jewelers’ Circular-Weekly. 

WANTED, boy or young man who has had two 


hard soldering with manu- 
permanent position in a Con- 


years’ experience at 
facturing jeweler; a 








necticut city; good salary. Address Gough, 188 
Joralemon St., Brooklyn, N. Y. 

FIRST-CLASS watchmaker and engraver, Oct. 1; 
state ability in full, samples of engraving; must 
be in good health and have good references; we 
will pay first-class salary to first-class man. 
Greenwald & Adams, Tucson, Ariz. 

WANTED, AT ONCE, a first class, practical 


watchmaker, one who is obliging and willing to 
do an honest day’s work; state salary expected 
Address ‘Sam, 





and experience in first etter. 
89,’’ care Jewelers’ Circular-Weekly. 

WANTED, traveling jewelry salesman, with ac- 
quaintance in Indiana and_ Illinois, to handle 
a large general line for Chicago aes — 
Address “V., 2281,” care Jewelers ircular- 


Weekly, 508 "Heyworth Bidg., Chicago, IN. 


PERMANENT POSITION for first-class jeweler; 
want also two engravers from October to Jan- 
uary, with chance for one to continue; state ex- 
perience, give references and salary required. 
“M., 197,°° care Jewelers’ Circular- Weekly. 











WANTED, 
middle 
have 
salary 
& Bro., 


two first class traveling salesmen for 
west and south; good selling lines; must 
experience, acquaintance and _ references; 
and commission, Apply to Wm. Weidlich 
623 Washington Ave., St. Louis, Mo. 





wn 


ALESMAN WANTED 
sent manufacturer’s 
inlaid combs and hair ornaments 
and middle west; must be 
jewelry and department store 


Jewelers’ Circulat Weekly. 


on commission to 


repre- 
line of high 1 


gre ade gold 
for Chie: 1gO 
acquaintes I with 
trade. ‘ 1818, 


th 
€ 


Care 





= 


AM LOOKING for a competent watchmaker 
who can do plain engraving, a good all around 
hand; Hudson river city; give all particulars 
and save correspondence; pleasant and perma- 
nent position. Address “‘Hudson River, 50,” 
care Jewelers’ Circular-Weekly. 





— 
\ RESPONSIBLE 
experienced traveling 
line of fine jewelry, 

elers’ supplies; liberal 
tory; answer quick; 

dress “‘Missouri, 3363, 


Weekly. 


Kansas City firm wants an 
salesman to handle their 
watch materials and jew- 
commission; large terri- 
references required Ad 
” care Jewelers’ Circular- 





HELP WANTED, 


wholesale jewelry 


sales manager fo1 
must be good all 
around man, experienced, up-to-date and thor- 
oughly reliable; good opportunity for develop 
ment. Write full particulars, salary and refe: 
ences. Wm. Weidlich & Bro., 623° Washington 
Ave., St. Louis, Mo. 


buyer and 


yusiness, 





PERMANENT 
$25 per week; 
engraver, 
who 
ness, 


POSITION to the right man at 
must be a tine watchmaker, good 
experienced and capable; prefer one 
thoroughly understands the jewelry busi- 
able to earn this salary, take some interest 
in my business, with ability to take charge of 
when needed. W. G. Riley, Broadway and 
Ave., Gary, Ind. : 


store 


Fifth 





WANTED, traveling salesman with es- 
tablished trade in one or more of 
these states: Illinois, Indiana, lowa, 
Minnesota, Nebraska, to handle a 
large line of gold filled jewelry as a 
side line. Address “J., 151,” care Jew- 
elers’ Circular-Weekly, 503 Heyworth 
Bidg., Chicago, Ill. 








Business Opportunities. 


WANTED, 


with 








man, good 
small capital, 


appearance, good talker, 
a partner in good paying 
A 


as 





business; established 20 years. Address A. 
Gies, 1123 Hayes Ave., Chicago, III. 
ENGRAVING SHOP to the jewelry trade f sale 
in Philadelphia, excellent opportunity to buy 
established business at reasonable figure. Address 
Schreiner, 1817 N. 14th St., Philadelphia, Pa. 





ATLANTIC CITY, N., J., exceptional opportunity, 
$7,500 to $10,000 will buy good paying jewelry 
and optical business with lease; established 15 
years. Address ““W., 2207,” care Jewelers’ Cir- 
cular-Weekly. 





WANTED TO BUY, a jewelry store complete; 
will pay spot cash for entire store or any part 
of the diamond or watch stock; all correspond- 
ence strictly confidential. Dan I. Murray, 8 
Maiden Lane, New York. 





WE WILL BUY for spot cash a complete jewelry 
store or will pay highest prices for any part of 


the stock; immediate returns; strictly confi- 
dential; reference: First National Bank. Address 
5. Be Micks Co., Elkhart, Ind. 





COMPLETE SHOP for manufacturing 
diamond jewelry, must sell imme- 
diately, modern equipment. 298 
Fifth Ave., 5th Floor, New York. 





FOR SALE, 
the middle 
10 hands 


a jewelry factory in a large city in 
west, doing good business, employing 
the year round; can be incre ased; 
owner wants to retire; would consider a parener 
ship proposition. “H., 192,” care Jewele 


Circular-Weekly. 





DIAMONDS at great bargains, $45 per carat and 
up; mounted rings and other diamond jewelry 
bought from private people sold at half the 
regular price; sent on memo. bill to rated 
dealers; sold for cash only. Dan I. Murray, 3 
Maiden Lane, New York. 





(Special Notices continued on page 130.) 
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(Continued from page 129.) 








BUSINESS OPPORTUNITIES.— 
Continued. 


NO HARD TIMES with my customers, three of 
my men are selling on average $500 per day 
at 25 per cent. profits over cost to the jeweler. 
Write me for particulars. Shall I send you 
one of my men; all correspondence strictly con- 
fidential. Dan. I. Murray, 3 Maiden Lane, New 
York. 

FOR SALE, new, up-to-date fixtures, good, clean 
stock, situated on 16th St., Denver, Colo.; price, 
$8,000; owner has two stores and desires to con- 
fine himself to one; four years’ lease; will reduce 
stock to some extent if desired. Write or call, 
Halpren & Halpren, 411 Continental Bldg., 
Denver, Colo. 


1 PAY CASH for your surplus stock of 
diamonds, watches and jewelry; busi- 
ness confidential; National Bank ref- 
erences. H. Schwartz, 903 Hey- 
worth Bldg., Chicago, Ill. 











1 PAY 20 PER CENT. more than any- 
one else for your surplus diamonds, 
watches and jewelry; money sent by 
return mail; bank references. Emil 
Noel, 541 East 46th Place, Chicago, 
ill. 





WANTED, a business partner with $10,000 to take 
half interest in a going manufacturing Massa- 
chusetts corporation, making high class silver 
plated ware and Sheffield plate; first class trade 
established and plenty of orders; highest refer- 
ences given and required. Address “‘C., 96,” care 
Jewelers’ Circular-Weekly. 





50 TO 100 PER CENT. saved if you buy your 
belt pins, hat pins, lavallieres, long chains, 
scarf pins, etc., direct from the factory in half 
dozen and dozen lots from $7.50 per gross up 
to $18 per doz.; selection packages sent to rated 
jewelers. Dan Murray, manufacturer, 183 
Eddy St., Providence, R. 





JEWELRY BUSINESS, established 20 
years, employing 100 hands; annual 


business about $200,000; no liabili- 
ties; running full time; has shown 
profit every year since business 


started; this business has no element 
of speculation; has been built up upon 
very conservative principles; best of 
reasons for selling. For further par- 
ticulars address Geo. J. Kelley Co., 
171 Westminster St., Providence, 
mm % 


To Det. 


FOR RENT, desk room; desirable location; rent 
reasonable. Apply, 3 Maiden Lane, Room 31, 
New York, 





fO SUBLET at low rental, in Silversmiths’ build 
ing, 15-17-19 Maiden Lane, New York, most de 














strable office; north light. Address “R. H., 
2309,” care Jewelers’ Circular-Weekly 
for Sale. 

FOR SALE, a genuine C. W. T. Co. outdoor lec- 
tric flasher watch sign at bargain. Address 
‘Electric, 176," care Jewelers’ Circular-Weekly. 

FINE MAHOGANY FIXTURES in an Alabama 


18,000 population, where a $20,000 store 
nly two small stocks left, 
a 25-ft. room; will trade 
283, Hutchinson, 


city of 
has been closed out, 

occupying one side of 
for real estate. \ddress Box 


Kan, 





STOLEN, WALTHAM OPEN FACE, 12 size, 21 
jewel, bridge movement, No. 9,503,772, Crescent 
case; 1f otfered for sale or renair notify “R. 
H., 3149,” care Jewelers’ Circular-Weekly. 





LOST, 12 size, open face, Vacheron & Constantin 
movement, No. 349,781, in 14K. sun ray case, 
National Watch Case Co.. No. 73,101; liberal 








reward, “C. V., 3385,” care Jewelers’ Circular- 
Weekly. 

$100 REWARD; lost, a valuable diamond and em- 
erald ring; a large, oblong blue-white diamond of 





is set at top and a large square 
emerald at bottom; small diamonds are set on 
each side of the band; a small spot is noticeable 
in large diamond; a reward of $100 will be paid 
by owner for its recovery; please make close 
search of all pawnshops; if ring is located notify 
at once. Eugene Birmingham, Superintendent of 
Police, Bridgeport, Conn. 


4% or5 karats; 





LOST, 14 DIAMOND RINGS. Lost in one of the 


south Atlantic States on June 15, a small pocket 
case containing 14 diamond rings, one a princess 
cluster, one a two-stone diagonal Tiffany, each 
stone weighing 34 carat; another, just like it, 
but having much smaller stones; four gents’ S. 
S. rings, one a claw and one a tooth mounting, 
stones in these four rings weigh from % to % 
carat each, and seven S. S. Tiffany rings, as- 
sorted weights, from about ™% to 1% carats 
each; should any reader of this see or hear of 
iny rings being shown or offered for sale or 
pawn answering above description, please advise 
by day message or night lettergram, collect. 
“F, F. J., 3377,” care Jewelers’ Circular-Weekly. 

















; Miscellaneous. 





BUSINESS ESTABLISHED over 50 years; an- 
nual sales past 10 years from $18,000 to $33,000; 
fine agricultural and yo met | town of 
about 10,000 in Piedmont section of South Caro- 
lina; best location, very little competition, rent 
reasonable, good run of repair work and a 
strictly good proposition to a practical man; 
stock clean and everything up-to-date; will in- 
voice about $12,000 to $15,000; will take about 
$10,000 to handle same, but will make terms with 
good parties for part, and want to give possession 
by Sept. 1 or sooner; open to investigation; no 
auctioneer proposition considered, and if you 
want a good thing and have got the money this 
will pay to look into; best reasons for selling 
and particulars on application. ‘“‘W., 3062,” care 
Jewelers’ Circular-Weekly 





DO YOU WISH TO RETIRE? Are you 
looking to raise ready cash quickly? 
We are ready to purchase your entire 
or surplus stock of diamonds and 
jewelry, no matter how large it may 
be; we also advance liberal cash on 
same; highest prices paid for entire 
stocks; communicate with us before 
consulting others and get quick re- 
turns; communications strictly con- 
fidential. Address Brooklyn Purchas- 
ing Syndicate, 608 Broadway, Brook- 
lyn, N. Y., Telephone, 2328, Williams- 
burg. 








FINE WATCHMAKER ard repairer for the trade. 
W. Booth, 2 Maiden Lane, room 211, New York. 
PUORTKAIT MINIATURES copied trom any 
photo on watches, dials, brooches and lockets 


Goldstein Engraving Co., 45 Maiden Lane, New 
Y ork 





SEND 


: next repairs to ) # WwW. B Junsck, 
watchmaker for the trade, 71-73 Nassau St., New 
York, and judge for yourself; special attention 
to country trade. 
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ENGRAVING 


“« 
The Engraving School that Graduates Ex - 
A fascinating, high-salaried and easily learned 
trade, taught thoroughly and practically by cor- 


respondence. Your instructor is the foremost 
authority and master workman in the world. We 
will teach the beginner better engraving by cor- 
respondence than he can gain in years of rigid 
apprenticeship. We will improve the skill of 
any engraver one hundred per cent. and make 
him master of the trade. The demand for com- 
petent emgravers far exceeds the suppig. 
Send for handsome, illustrated prospectus. 


PAGE-DAVIS COMPANY. 
Seite 10, 90 Wabash Avenue, CHICAGO. 





at the storeroom at the corne 


Wanted to Purchase 


WANTED TO PURCHASE, Webster-Whitcomb 
lathe in good condition; please give particulars. 
me 183,”" care ewelers’ Circular-Weekly. 








WANTED TO BUY, a second-hand Webster-Whit- 
ce must be 
204,” care Jewelers’ 


I athe, with chucks an tail stock; 
in good condition. ‘‘Lathe, 


Circular-Weekly. 

Legal Wotice. 
Notice is hereby given that M. L. 
Goldstone was and now is the sole owner 
of the firm of S. B. Ross & Co., hereto- 
fore conducted at 68 Nassau St., and 
that S. B. Ross is no longer connected 
with said firm. 

M. L. GOLDSTONE, 


518 6th Ave., New York City. 
Dated, New York, July 20, 1910. 


OPPENHEIMER & STERN.—lIn pursuance of 
an order of Hon. Mitchell L. Erlanger, a Justice 
of the Supreme Court, New York County, notice 
is hereby given to all persons having claims against 
the firm of OPPENHEIMER & STERN, of the 
City of New York, State of New York, to present 
the same, with vouchers thereof, to the subscribers, 
at their place of transacting business, at the office 
of their attorney, EPH. KARELSEN, No. 87 
Nassau Street, in the City of New York, on or 
before the 10th day of September, 1910. 

Dated, New York, the 14th day of June, 1910. 

BERNARD STRAUSS, 
Mitton B. Rosensack, Receivers. 
Een. A. Karecsen, Esg., Attorney for Receivers, 
87 Nassau Street, New York City. 











ADMINISTRATOR’S SALE 

Notice is hereby given that pursuant to an order 
of the District Court of Polk County, Iowa, made 
on the 29th day of July, 1910, the undersigned, 
administrator of the estate of W. F. Smith, de- 
ceased, will sealed bids for the stock of 
goods belonging to said _ estate, onsisting of 
watches, jewelry, silverware, cut glass, etc., bid to 
be received up to noon of Aug. 31st, 1910, and then 
opened in open court and to the action 
and approval of the court, said sale to be for cash. 

Said ippraised at about 


receive 


subject 


$50,000 and 
consists of such articles as are usally carried by 
invited and will be 
separate 


stock is 
wholesale jewelers. Bids are 

received upon the entire stock; 
departments of such stock, to wit: 


also upot 


1. For all watches and watch cases 
2. For all silver and plated ware 
8. For all cut glass. 

4. For all jewelry. 

5. For the fixtures. 


rhe stock of goods will be kept for examination 

*r of 7th St. and Grand 
Moines, Iowa, and the inventory and 
be examined at the office of the 
clerk of the district court »* said county at the 
court house in Des Moi: 

All the bids should be sealed and addressed to 
George Kraft, care Bowe x yn, \ttys., an¢ 
endorsed “Bid on W. F. Smith's stock.” 

GEOR Krart. Administrator. 

All the bids should hes ealed and addressed to 

Des Moines, lowa, July 29, 1910. 


Ave., Des 
appraisement can 











FOR RENT 


Office Room in 
CHICAGO 


in the Heyworth Building. 
Vault Room for Samples, 
Electric Light; Free Tele- 
phone, Services of Typewriter 
and all conveniences. 


RENT $25. PER MONTH 
Apply Jewelers’ Circular-Weekly, 
11 John St., N. Y. City, or Room 
503, Heyworth Building, Chicago 
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UNITED STATES PATENTS. 





ISSUE OF JU*E 28, 19'0 (CONTINUED). 
962,413. METHOD OF SOLDERING CHAINS. 
Hittarp Benyamin, New York. Filed 
No. 495,617. 


(,;EORGE 
May 13, 


1909 Serial 


The method of fusing solder between the abut- 
ting ends of interconnected links which consists 1n 
issing said links su ssivel through a heating 























ne, and in oscillating said links during the 

avel through the flame, whereby the body of each 

k is exposed t minimum temperature, and the 
abutting ¢ exposed to a maximum temperature 


ISSUF OF JU'Y 26, 19'0 

965.508. COMPENSATING ESCAPEMEN1 

REGULATOR, Frepertc Ecausert, New York. 
Filed Nov. 4, 1907. S No. 400,500 


oscillating me1b 


rial 








oes 
4 3s 
i 
f 
q 
‘ 
\ ” 3 








ired t said oscillating member, a controlling 
ember of a pivoted leve! one end of 
lich is along the oscillating member be- 
veen t weight and the support and controlling 
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scillating 


f the 





x” varying the posi 














said thermostatic means n »f the expansibility f mechanism, a 
ir i od expanding under the i ounted upon said me nism and means ¢ posed 
fl heat in the direction of a straight teri efficient of 

length of said rod, one end of said rod expansior terposed betwet ‘ lating end 
being ridly attached to a support and the ther f t ; as t . f lation, said Ss 
1embe of said rod engaging with the con 1] 
ever to operate the same and a rod of less ex , 
pansible material than the first-named 1 Ww 
posed between stationary support for the first 
named rod and the operating lever, the end . 
second-named rod serving as the ful c 
ever, 
965,504. COMPENSATING ESCAPEMEN' 
REGULATOR I REDERI( ECAUBERT New 
York. Nov. 4, 1907. Serial No. 400,501 Mf 
In an escapement regulator the combination of a 
torsional spring suspended vertically, is 
idapted to move between planes at right Oo D 
the plane of the spring, means interposed between 
the spring and the weight for pivotal] wing tie 
Cc 
z 
: E - 
being detachable with reference to the weight and 
adapted to maintain the center of gravity of the 


weight at a substantial constant distance from the 


axis of oscillation, 

965,508. BALANCE-WHEEL FOR 
PIECES. Frepertc Ecausert, New 
Filed Dec. 24, 1909. Serial No. 534,851. 

In a balance-wheel, the combination of three 
equi-distant supporting arms, three equal metal arcs 
springing from the ends of the supports and ter- 
minating in a freely movable end so as to consti- 


TIME- 
York, 





under the influence of heat, said 
means comprising a member of high expansbility 
expanding in & direction away from the axis of 
oscillation, a hinged member attached thereto and 
a member of less expansibility interposed between 
the high expansion member and the hinged member. 
965,505. COMPENSATING BALANCE 
WHEEL. Frepertc Ecausert, New York. 
Filed Nov. 29, 1907. Serial No, 404,255, 
In a balance-wheel, an active 
member of a free approximating 


weight inwardly 





member, a 
the 


passive 
diam- 


length 








tute the entire solid perip! irtion of the wheel, 
three rigid braces located thin the periphery of 
the wheel symmetrically ing said supporting 
arms, all of said parts being formed of and con- 


structure. 


CONTROLLING 


integral metal 


CIRCUIT 


stituting the 


965,534. TIME AP- 








PARATUS. Avausr P. Ne son, Chicago, as- 
signor to the Albert and J. M. Anderson Mfg. 
Co., Bost Mass. Filed Oct. 3, 1908. Serial 

No. 456,025 
In an apparatus of the character described, in 
ymbination, a rcuit yntroller provided with a 
able member, a motor mechanism to operate it, 
a selective mechanism g ning the operation of 





eter of the ht carrying 


and a weig 


the 


balance-wheel 
two 


aid 
Said 


induced varia 


lever pivotally connected to 
for compensating for temperature 
tions in the size of the 
965,506. COMPENSATiNG 


1 } 
wheel. 


BALANCE 


balance 


WHEEL. Freperic Ecausert New York. 
Nov. 29, 1907. Serial No. 404,255 
\ balance-wheel comprising a hub and a leverag 
system composed of a circumferentially located 
lever arm weighted at one end, a support at one 
end of said lever having a relatively low melting 
point, a support for said lever intermediate of the 
first support and the weight, having a relatively 
high meiting point, the two supports differing in 


their coefficient of expansion by not less than two 
to 1, and means for attaching said leverage 
to said hub. 


system 





965,507. ESCAPEMENT-REGULATOR. Frep 
ERIC Ecausert, New York. Filed Dec. 26, said motor mechanism, a clock ,mechanism f{ op- 
1908. Serial No. 469,433. erating said selective ism, and means 
In an escapement-regulator, the combination of auxiliary to said selective mechanisn and co-oper 
an expansible rod tending to expand in a direction ating therewith for reta operation of the 


away from the axis of oscillation, expansible mech- selective mechanism and fot rmitting such oper- 





eos ey 


4) 
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AT LAST! 


An Alarm Clock that RUNS AND ALARMS FOR 8 DAYS 
with one WINDING 
This means that it CALLS YOU every morning. All you 
do is to WIND it ONCE A WEEK 


THE 


VICTORY ALARM 


IGHT PYAY TIME 
IGHT WAY ALARM 


HEIGHT ..........5% INCHES ow ares 44%, INCHES 

Ps -Avikeanunds -4% INCHES CABE sccscecesesccOe LNCS 

Seamless Brass Knurled Front with 4-inch Bell Metal Gong on Back. 
FINISH, Nickel Plated 


When you arise you stop the alarm ringing by pushing in on 
button marked “Stop Alarm.” With the ordinary Alarm clock 
you stop the alarm from ringing by moving the switch to “Silent,” 
but, if on retiring, you neglect to push switch back to “Alarm,” 
the clock will not alarm the next morning. 


The Victory Alarm automatically operates the push- 
button switch so that you do not need to touch your clock but 
once a week to wind the time and alarm springs. This clock 
is also fitted with an ‘“‘Alarm” and “Silent” switch for use when 


time only is wanted. 





SOLE MANUFACTURERS 


THE EW 
EW 


| ( 
AVEN 


U.S.A. 


LOCK CO. 
ONN. 





America’s Leading Jewelry Auctioneer 
JAMES L. HAND 


14 Maiden Lane, 














NEW YORK 


JAMES L. 


HAND. 














1910. 


time and 
posi 


interval of 
rative 


predetermined 
said auxiliary in its ope 
disturbing the condition of the select- 


means 15 





tion without 


ve mechanism tor operating said motor mechan 
ism at other predetermined intervals of time. 
DESIGNS. 
40,788. HANDLE FOR SPOONS, FORKS OR 
SIMILAR ARTICLES. Georce C. Luwvunrt, 
Greenfield, Mass., assignor to the Rogers, 





& Bowden ( Greenfiele 





Ma 1, 1910. Serial No. 564,33 


years, 


tent 14 
€ L4 





10.789. CLOTHES-BRUSH. Joun W 


eG, Te Ss 


assignor to the I 








UNITED STATES TRADE-MARKS. 
Seine adjudged 
Feb. 20, 


with Sec 


y trade-marks have been 


[The f ving 
egistration under the Act of 





190 e published in compliance 
n ¢ I ac Said section pr l 
‘Any s who believes he wou damaged 
yy the registration of a mark may oppose the same 
filing oti 1f Opposition, stating the grounds 


therefor, in the Patent Office, within 30 days after 


ition of the mark sought to be registered, 

i of opposition shall be verified 

‘ rs filing the same before one of the 

fice mentioned in Section 2 of this act. If no 


sition is filed within said time the 








Iss1one shall issue a certificate of registra 
I l€ t 1 hereinafter p vided for.” 
Mark ‘ ire stated have been “‘Used 10 
! egistrable under the last proviso of 
Sect » of said act, which is as follows 
\ ided further, that nothing therein sha 
egistration of any mark used by 
1s predecessor, or by Those f 
the merk is derived, it ommerce 
2 tions or among the several states, 
Indian tribes, which was in actual d 
a trade-mark of the l oO 
from whom he derived title for 
eding the passage of this act.’’] 


TRADE-MARKS PUB ISHED JULY 26, 1918. 


> N 50,305. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) B. F. Sim 
MONS { Attleboro, Mass Filed June 14, 
sed 10 years. 
§ ripti i f 2 J vel \ f 
ment 

S No. 50,862. (CLASS 27. HOROLOGICAL 
INSTRUMENTS.) Itt1no1is WatcHu Cas! 

( git I] Filed June 17, 1910 
rT riptior —_ s Watch cases 


TRADE MARKS REGISTERED JULY 26, 1910 
78,974. WATCH CASES, Ixurnors Watcr Case 
( Elgin, Ill. 
Filed Jar 29, 
ishe May 24, 


1910 Serial No. 47,470. Pub 


L910, 
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UNITED STATES PATENTS THAT 
HAVE EXPIRED. 


[Reported for THe Jewerers’ CrrcuLAr-WEEKLY 


by W. H. Swenarton (ex-Examiner U. S. Patent 
Ofhce), Counsel in Patent and Trade-Mark 
Causes, New York.] 

Design patents granted July 21, 1903, for 7 years. 
$6,446. WATCH-CHARM. J. C. Miter, Cin- 


cinnatl, O. 

36,447. BACK FOR BRUSHES, MIRRORS OR 
SIMILAR ARTICLES. H. Hittsom, Walling 
ford Conn, 

36,454. MOUNTING FOR 
ILAR ARTICLES. S. H. 
cinnati, O. 

36,456. PICTURE 


Chicago. 


DISHES OR SIM- 
LEAVENWORTH, Cin- 
FRAME. C. D. Go xpen, 
Patents expired July 25, 1910. 


502,001. JEWELRY CASE. W. HEATLEY, 
London. 

502,026. ARTICLE OF JEWELRY OR 
W. W. Braptey, Philadelphia, Pa. 

502,060. WATCH-KEY I. Witt! 
Mo. 

502,215. ELEC 
MENT FOR 
Louis, Mo. 


patents granted 


PLATE. 
lson, 


ams, N 


WINDING ATTACH. 


WIsEMAN, St. 


rRIi¢ 
CLOCKS. A. G. 
1903, for 7 years. 


Design July 28, 


36,462. WATCH CHARM OR SIMILAR ARTI 
CLE. J. A. Browne, East Orange, N. J. 

BRITISH PATENTS. 

1909, FROM The 


(ABRIDGMENTS OF SPECIFICATIONS, 


Illustrated Official Journal.) 


ISSUE OF JULY 13, 18'0 
6,604. LOCKETS. W. F. Jennens, Warwickshire. 
March 19. (Patent of addition to No. 19,968, 


\.D. 1908.) 
\ locket made by stamping, as described in 
Specification No. 19,968, A.D. 1908, has the eye 
that is to form the joint at the upper part of the 


the same 


locket side made in one piece with and at 
yperation as, that of forming the locket side itself. 





1 solid 


rhe locket side 5, Fig. 3, is stamped 
iece of metal to form a rounded exterio recess 
6 and an eye 9 One side is stamped with a 
ecess 8 to receive 1 stop-plece 7 o1 the ier 
The sides 5 are pivoted together by a hollow 
eyelet 11 passing through the eyes 9 and adapted 
receive a suspension ring 
{pplications for British patents, June 27-July 1. 
15,409. IMPROVEMENTS IN EYEGLASS 
MOUNTINGS. G. A. Baper, London. 
15,483. IMPROVEMENTS IN HAT-PIN 
GUARDS. H. M. Frencu, London. 


IN OR RELATING 


IMPROVEMENTS 
5. Moor 


CLOCKS. W. 


15,617. 
TO CHIMING 


London, 


HAT OR 


15,685. STAND FOR DISPLAYING 
TOILET-PINS. E. Jounson, Glasgow. 
15,825. IMPROVEMENTS IN OR RELATING 
lO HAT-PINS. F. C. Tucker, London. 
Complete specifications a pted. 
L9OY. 


MatTcaLtFeE & DAwson. 


SCISSORS. 


Applications for British patents, July 5-8. 
16,030. INSTRUMENT FOR UNFASTENING 


COLLAR-STUDS, BUTTONS AND THE 


LIKE. Wuntrrrep Emiry McCammon, Kent 
16,171. METHOD AND APPARATUS FOR 
REGRINDING AND POLISHING PER 


FORATED DIAMONDS AND APPARATUS 
THEREFOR. Leopotp Poppe, Liverpool. 
16,344. IMPROVED TOAST RACK. Frep: 

Janson Hansury, London. 


RICK 


4 omplete specifications accepted 
1909, 
16,311. EYEGLASS-FRAMES. Scuuvtz. 


~~ 


22,528. INDICATING DEVICES FOR OPTI- 
CAL MEASURING INSTRUMENTS. Cart 
ZEISS 

1910, 

2,429. PROTECTIVE CASING FOR GLASS 

RECEPTACLES AND THE LIKI Domt- 


NICK 


Jewelry and Watches in Siam. 


ie stating that the Siamese are very 
fond of adorning their women and 
children with jewelry and bracelets, Con- 


sul-General G. Cornell Tarler, of Bangkok, 
gives the following trade particulars 
and contain- 


are course, 


“Rings, earrings necklaces 


ing precious stones worn, of 
only by the wealthy and high Siamese, and 
it is not the younger 
ladies in laden with 


necklaces of 


uncommon to see 

public heavily 
rings, earrings and 
Diamonds, sapphires, rubies 


popular. 


brooches, 
great value 
and 
Bracelets are 
their 
sapphires are 
obtain them 
demanded for 
structed 
find a large market in Siam, as would also 
For the 


seem to be most 
the younger girls, 
While rubies and 
mined here, it is difficult to 
locally, and high prices are 
them. Synthetic or recon- 
doubtless 


, 
emeralds 
worn by 


even on ankles. 


preci us stones would 


the cheaper American jewelry. 
higher class of gems, jewels and semi-pre- 


cious stones there is always a demand at 


the palaces of His Majesty and of the 
princes and nobles. 

“The customs figures for 1909 show im- 
portations into Siam of precious stones 
(set) valued at $155,705, and of this 
amount $137,271 worth came from Ger- 
many. The United Kingdom comes next 
with $13,664, the United States not being 
mentioned. The customs figures show 
$389,464 worth of unset precious stones 
imported into Siam the same year, of 


which $153,969 came from Singapore, and 
as this is a port of transshipment, it is likely 


that some of these came from the United 
States. Next comes Belgium with $87,689, 
France with $68,034, and Germany with 
$49,011 worth. 

“There is also a great demand here for 


cheap watches, Swiss watches selling at 


90 cents, $1.40, $1.60, $4 to about $10. In- 
\merican 


other cheap watches 


a ready market here 


gers 1] or 

would find 

18th Century Snuffboxes Realize High Prices 
at the Schroeder Sale in London. 


from London recently 
second day's sale of 
and 


the 


DISPATCH 
stated that the 

the splendid collection of 
other art 
Baron Schroder was held at Christie's, 


poreclain 


objects which belonged to 
late 
superb examples of 
£14,000 


£4,000 


snuffboxes, al 
brought over 
others brought 


and five 
Ikth century 
($70,000). Two 


work, 


($20,000) each 


latter snuffbox of 


the 


Of these one was a 


the Louis XV _ period, oval in shape, 

cover, sides and base set with six munia- 
tures painted in gouache (water body 
color), with Boticher subjects of nymphs 
bathing and sporting with dolphins, by 
Charlier. The borders of the box are of 
gold, chased with narrow bands of formal 


leafage. 
The other was a Louis XVI 


similar 


oval gold 


snuffbox, with somewhat ornamen 


tation 
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with olived hole 
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Ruby $2.50 Per Dozen 
Gauged 


or Assorted Holes 





BALANCE JEWEL 
with straight hole 

















Ruby $2.00 Per Dozen 
Gauged 
or Assorted Holes 





BALANCE STAFFS 
with oil grooves 


<1] 
Polished $3.00 Per Dozen 


Gauged 
or Assorted Pivots 








BALANCE STAFFS 
without oil grooves 
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Gray $1.00 Per Dozen 
Polished $1.50 Per Dozen 
Gauged 
or Assorted Pivots 
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ELGIN 


Balance Staffs and Jewels 


TO THE RETAILER: 


You realize beyond question that the main 
cost to you in repairing watches is the wage you 
pay your watchmaker. Minimize this cost and 
add to your profits by using the best material. 
The best for Elgin watches is the kind we make. 
As manufacturers of watches that are made to 
last a lifetime and then to be handed down, our 
interest in supplying good watch material is of 
greater importance than the mere sale. The use 


of 


Elgin Material 
In Elgin Watches 


combined with your skill in making repairs is a 
mutual interest. It saves you time and assures 
the continuous satisfactory performance of our 
watches. Our reputations, yours as repairers and 
ours as manufacturers, are sustained. No items 
of repairs are of greater importance than Balance 
Staffs and Balance Hole Jewels. Insist upon having 


the genuine Elgin. Your material jobber will 


supply them with assorted pivots and holes or 
with pivots and holes gauged, as you prefer. 
Gauged pivots and holes will save you time. 


ELGIN NATIONAL WATCH COMPANY 


Factories: ELGIN, ILL., U. S. A. 


NEW YORK OFFICE: GENERAL OFFICES: 
15 Maiden Lane 131 Wabash Ave., Chicago 





5, 1910. 
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The Splitting of Time at the U. S. Naval Observatory. 


Address delivered by A, O. Hutterty, Washington, D. C., before the Recent Convention of H 
held in Detroit, Mich. 

















WAS asked by our worthy president to 
make an address at this meeting, and, 

as I am somewhat acquainted with the work 
at the U. S. Naval Observatory at Washing- 
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RIEFLER’S ASTRONOMICAL CLOCK. 









ton, I thought that perhaps a2 talk on time 
as they determine it at the observatory, 
along with a description of their standard 
clocks, the rating of chronometers, tor- 
pedo boat watches, etc., would be of in- 


terest to you. 

As jewelers, we are supposed to have, 
or to know, the correct time. This is be- 
coming a more important thing in our 
business life, especially so to the jewelers 


that are railroad time inspectors. With 
the improved adjusted watches of to-day, 
and the demand for better running watches, 
the time as sent out over the Western 
Union and Postal Telegraph lines becomes 
an absolute necessity. 

Time is measured by successive phenom- 
ena recurring at regular intervals. The 
only astronomical phenomenon which rigor- 
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RIEFLER CLOCK ESCAPEMENT. 
P, agate stones; C, knife edges; A, pendulum 
support and verge; F, suspension spring; K, lining 


up screws. 


ously fulfills this condition is the earth in 
its rotation on its axis. 

We have three different kinds of time, 
siderial, solar and mean solar time. Side- 
rial time is that which is used by astrono- 
mers; solar time is that which we have in 
the sun dial, which, untess corrected, va 
ries 16 minutes or more during certain 
months of the year, fast at one time and 
slow the other; mean solar time is that 
which we as jewelers are more particu- 
larly interested in.. Mean solar time marks 
the average interval of the return of the 
sun to the same meridian and which has 
been adopted and called civil time. 

The U. S. Naval Observatory has a di- 
vision of time service from where the 
standard mean time is sent each day at 
noon, holidays and Sundays excepted. 

The instruments used to get correct time 


are a meridian transit, which is a tele- 
scope mounted similar to a civil engineer’s 
transit, with which you all, no doubt, are 
familiar, with the exception that this tran- 
sit is rigid'y mounted on stone piers, and 
the telescope is some six to eight feet 
long, and other parts in proportion, and 
has cross-hairs near the eye piece. The 
other necessary instruments are a chrono- 
graph, and a clock with an electric circuit 
breaker or contact. 

The chronograph is an instrument con- 
sisting of a train of wheels actuated by a 























RIEFLER ESCAPEMENT 
Showing Angle of Locking Faces. 


weight and a regulating governor, which 
revolves a brass drum about seven inches 
in diameter and about 15 inches long. This 
drum, which revolves once each minute, 
has clamped on it a sheet of paper; a pen 
carriage actuated by a screw runs parallel 
to the axis of the drum; mounted on this 
pen carriage is an electro-magnet, to the 
armature of which is fastened a pen. 

The electro-magnet of the pen carriage, 
being connected with the circuit of the 
clock, will cause a series of breaks in the 
line that the pen marks on the paper as 
the drum carrying the paper revolves. * * * 

In this electric circpit of the clock a 
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WALTHAM WATCHES 





COLONIAL SERIES 


Riverside Maximus 
Enamel! Dial 





COLONIAL SERIES 
Gold and Gold Filled Watches 

















These watches are a noteworthy addition 
to the Waltham line. They are exceptionally 
thin and may be had with Enamel, Silver Fin- 
ish or Gilded Metal dials of artistic design. 
Colonial Series watches appeal to the most critical 
buyers. 

Colonial Series watches are to be had in five 


grades of movements as follows: 


Riverside Maximus—23 jewels, adjusted to tem- 
perature, isochronism and five positions. 

Riverside—19 jewels, adjusted to temperature 
and five positions. 

Royal—17 jewels, adjusted to temperature and 
three positions. 


No. 1425—17 jewels. 
No. 1420—15 jewels. 


All Colonial Series watches are cased and 
timed at the factory. They are delivered to the 
trade in display boxes. The retail selling price 
on these watches is fixed and plainly printed on 
the contract notice which is placed in the box 
with each watch before leaving the factory. 











WALTHAM WATCH COMPANY 
WALTHAM, MASS. 








August 3, 1910. 


telegraph key is placed so that when the 
key is closed the pen on the chronograph 
will record this. 

The observer, having selected a fixed 
star, sets his transit to the right ascension 
and proper declination. The time is al- 
ways taken from fixed stars, in place of 
the sun, as is popularly supposed. The 
telescope being in position to intersect this 
star, the observer takes his position at the 
eye piece of the transit telescope and waits 
with key in hand for the star to come 
into view in the field of the telescope. 
\s it comes along he waits for it to touch 
the first wire, when he presses the key. 
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pipes around and between the rooms, is 
heated by water, the finer temperature be- 
ing regulated by four electric lights. The 
vault being under ground, the tempera- 
ture during the summer never reaches 8&2 
degrees. 

When the temperature falls a fraction 
of a degree the thermostat immediately 
closes the electric circuit. This opens a 
gas valve, and by means of a small pilot 
light the gas furnace is lighted and the 
water in the pipes heated. As soon as 
the temperature rises to the proper height 
the gas is shut off by the thermostat and 
remains so until the temperature falls 
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SECTION OF CHRONOGRAPH RECORD, 
Showing star observation with scale for measuring. The regular breaks are clock seconds, the 
irregular breaks the star, as it touches the spider wires of the telescope. The scale shows the star 


as 82 hundreds of a second after that certain clock 


* * * Jt is recorded on the paper of the 
chronograph. Fle repeats this from five to 
nine times, the number of wires being dif- 
ferent in different transits. 
the chronograph the record of the 
second beats of the clock and the extra 
marks or breaks caused by his closing the 
telegraph key shows the exact time when 
the star crosses the spider wires in the eye- 
piece of the telescope. By removing the 
paper and placing a scale with the neces- 
sary division marked upon it, he can read 
off the amount the clock is fast or slow 
He can do 


3y means of 


10 a hundredth of a second. 





RIEFLER CLOCK PENDULUM SUPPORT. 
C, knife edges; S, S, pallet jewel. 


: 


this as accurately as we can measure inches 
ona foot rule. e.% 

The clock used is one of two standards 
which is kept in the clock vault. They are 
fastened to stone piers set solidly in the 
earth and are free from any part of the 
floor or building to eliminate vibration, 
and there are two distinct and separate 
rooms, one inside the other, built around 
these clocks, and all are inside of this 
brick vault. On the inside wall of the 
inside cleck room is fastened the electric 
thermostat, which is so sensitive that a 
tenth ef « degree of temperature will cause 
it to act by closing the electric circuit. 
The temperature, which is kept at 82 de- 
grees Fahrenheit by means of coils of 


second, 


again. The lighting of an Edison bulb 
electric light immediately- is shown on the 
thermograph and by the thermostat. 

These clocks are made by the famous 
Rieflers at Munich in Bavaria, Germany. 
They have round, cylindrical glass cases 

and have ground surfaces and are 
sealed air tight * * and are run ina 
partial vacuum. To maintain this constant 
vacuum the temperature must be kept at 
au constant fexed height, or the change in 
temperature will cause the remaining air 
in the clock case to expand or contract, 
which would cause a corresponding gain 
or loss of time, due to the fact that as 
the pendulum swings in a denser or rarer 
atmosphere it loses or gains, as the case 
may be. 

All these refinements of temperature and 
vacuum may seem unnecessary to those 
not acquainted with the subject, but when 
the splitting of seconds into hundredths or 
thousandths is called for, they are abso- 
lutely necessary, and it.is remarkable, as 
shown by the rates of these clocks, how 
well they do perform, We speak of a 
hundredth of a second. just stop and 
think how small it is. We cannot com- 
preliend it. We are all familiar with a 
second, but try and divide it into hun- 
dredths. Yet by means of the chrono- 
graph we can do it very readily. 

These clocks are the finest known to 
science to-day. The glass case has a hole 
Crilled through it, through which the wind- 
ing and contact wires are sealed. * * * 
They are electrically wound; that is, a 
weight on a lever arm is raised by the 
armature of an electro-magnet, and a pawl 
or click engages on a ratchet wheel, the 
‘ircuit Leing closed by the weight in its 
descent. There are the usual number of 
wheels up to the escape wheel. The most 
advanced improvement of these clocks is 
in the escapement by the peculiar manner 
in which motion is imparted to the pen- 
culum. The pendulum hangs on a sus- 
pension spring, as in all ordinary clocks. 
* * * The difference is that the top sup- 
port of the pendulum spring rests between 
a pair of knife edges on agate stones, at 
right angles to the swing or oscillation of 
the pendulum. * * * 


You can readily understand that as the 
pendulum swings trom one side to the 
other, the spring will rock the support of 
the top of the suspension spring 
This rocking of the support of the top of 
the suspensien spring unlocks the escape- 
ment arms, Which are fastened to the sup 
port aud are shaped similar to a_ visible 
Krench clock escapement. rhe 
arms have jewels similar to the jewels in 
French clocks, but are arranged to engage 
two escape wheels, one directly behind the 
other. These escape wheels are shaped, the 
front one like the ordinary dead-beat es- 
cape wheel and the rear one like 
a ratchet Wheel with the teeth to the rear 
of its motion 

The pailets are set with the flat portion 
to engage the dead-beat escape wheel, and 
the round portion engages on the ratchet 
escape wheel. This causes the 
pallet and arms to move up the incline of 
ihe rafchet teeth until the nat pertion of 
the pallet arrests its motion at the end 
oi the ratchet tooth and against the dead- 


beat escape wlieel tooth. * * Che 
same thing takes place on the other pallet. 
The pendulum, swinging from left to right, 
the right pallet being locked, comes to the 
center of oscillation; after swinging an- 
other haif degree of are, it unlocks the 
pallet, because it carries the support of 
the suspension spring on its knife edges, 
and the pallets being part of this support, 
the pallet unlocked ailows the opposite 
pallet to engage on the ratchet wheel tooth 
and bends the suspension spring to the 
left * the pendulum continuing its 
motion until the end of its swing, when it 
returns to the right and receives the force 
of the bend of the suspension spring. 

It returns to the center of oscillation and 
a half degree of an are beyond, it un- 
locks the left hand pallet, and the suspen- 
Sion spring is bent to the right by the action 
of the patet on the right hand side. By 
this means the pendulum is kepf“in motion 
and, has “absolutely nothing totiching the 
rod or bob, giving us the ideal or per- 
fecrly free pendulum, which is the condi- 
tion that wiil give the nearest to perfect 
m£“, =. *' F 

These clocks will run for weeks at a 
time with but twe or three hundredths of 
a second yariation. The Standard Riefler 
No. 15] ran for the last three months with 
a variation of only seven-hundredths of a 
second; from May 15 to July 15 the great- 
est apparent variation for 24 hours was 
three-hundredths of a second, and it is a 
question whether this three-hundredths was 
a clock error 

Ii the observatory had for three months 
no star sights to verify this clock and 
would have sent out the time according to 
this rate. the error would have been less 
than a tenth ef a second in all this time 
Using a slang expression, “that’s going 
scme.’ 

These standard clocks are never set after 
they are sct up and sealed. They are made 
to lese about a half to three-quarters of 
a second per day before being sealed, and 
when air is pumped out to a partial vac- 
uum the clocks .gain this one-half second. 
hecause a pendulum swinging in a lighter 
or rarer atmosphere gains time, and this 


bs 
'y 

| 

; 

| 

t 

ik 

’ 

| 

Hf 

1 | 

ae 

! 

in 
Mea) 





es 1 


138 THE HOROLOGICAL REVIEW \ugust 3, I! 


A 










































lh, SRR eS 
RSI SFR OR 
Ie s% 





HE number of Keystone 
Solid Gold Watch Cases 
a jeweler sells depends 

on his salesmanship. 










Show your customer that there 
is permanent investment value 
in the solid gold case. You'll 
find him meeting you more 
than half way. He knows the 
Keystone Trade-Mark and what 
it stands for. 


And what is more, you are add- 
ing to your prestige with every 
sale. 













GUARANTEE IN CAP 


The Keystone Watch Case Co. 


Established 1853 











PHILADELPHIA 


CHICAGO 









SAN FRANCISCO 
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fact enables the regulating of the clocks; 
if the clock loses time, more air is pumped 
out until it runs correctly, or to a few 
hundredths of a second per day 

The pencalum rod is made of an alloy 
of 56 per cent. nickel and 64 per cent. of 
iron, with a small per cent. of tungsten to 
inake the ailoy homogeneous. This alloy 

called “Invar” by the imventor, Dr 
Guillaume, director of the International Bu 
reau of Standards, at Sevres, near Paris, 
france. This alloy gives a remarkably 
‘ow co-efficient of expansion and is ad 
mirably suited for pendulum rods. There 
is some slight expansion which is easily 
compensated for, and the makers, Riefiers, 
claim that they will not vary more than 
one-thousaiidth of a second for about one 
degree Fahrenheit. 

The observer having verified the rate of 
the standard clocks, the time service com- 
pares these clocks with its standard Riefler 
clock, and from these clocks the transmit- 
ting clock is set correctly each day at 
11:30 a. M., and at five minutes of noon 
the Western Union and Postal Telegraph 
wires are looped or connected with the 
transmitting clock, and by means of 
switches and relays at the Observatory the 
seconds are sent out over the telegraph 
wires. 

The transmitting clocks, of which there 
are two—in case one is disabled the other 
one can be used—have electric circuit 
breakers, which cause the seconds to be 
ticked off aud are repeated through numer- 
ous relays in the various cities from Maine 
to Florida and through all the eastern 
section of the country, where the various 
time balls in the cities are dropped. The 
time is sent as far west as Ogden, Utah; 
f0ise, Idaho; New Orleans, La.; Arizona 
and Galveston, Tex. 

The time for the Western States is sent 
out by the Mare Island Observatory when 
it is noon at San Francisco. 

In the time service, besides the sending 
out of the’ noon signal, the rating of chro- 
nometers and torpedo boat watches takes 
place. In the latter part of December the 
various chronometer makers send those 
chronometers to the observatory that they 
wish to go into the trial tests. 

These chronometers with all the chro- 
nometers that have been repaired and put 
in perfect order, which are owned by the 
government, are all put through the trial 
tests together. 

This test consists of running them in 
the temperature room at a temperature of 
9) degrees for a period of seven days. 
The daily rate is taken; the temperature is 
lowered to &5 degrees, the rate taken again 
for seven davs, down to 70, 55, 50 degrees. 
They are run for 14 days at 50 degrees, 
when the temperature is changed to 455 
degrees, then to 70, and so on back to 90. 
The rate being taken every day, the chro- 
nometers are then taken from the tem 
perature room and placed in cases in the 


chronometer room, where they are rated 
for the balance of the period, This trial 
takes six months to complete. Ail the new 
chronometers that pass the trial are bought 
by the government, 

For each chronometer the rates are 
worked out on a rate sheet and a curve 
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drawn * * which shows the rate 
which the chronometer will have at a 
certain temperature, so that a navigator on 
board ship can tell from the temperature 
what the rate of his chronometer is. The 
government buys the 20 chronometers mak- 
ing the best showing and pays from $250 
to $350 for them. Those having the best 
rates receive the $550 price. 

The torpedo boat watches go through the 
same trials and receive the same ratings 
and cards. The price paid for these 
watches is $90 to $125; they are in large, 
heavy, open-faced silver cases, about 20 
size or larger, and have fine lever escape- 
ments, with up and down dials to indicate 
the state of the main spring, either wound 
up or run down. Some of these watches 
run the chronometers a close race for first 
place in the trials. They are all of for- 
eign manufacture. This is due to the fact 
that none of our American watch facto- 
ries makes an up and down dial, and this 
is essential for them to have. 

It is my opinion that this up and down 
dial would be a very excellent thing for 
our watch companies to adopt. especially 
for railroad grades. 1 think that you all 
will agree with me that such a dial on an 
engineer’s or conductor’s watch would be 
a distinct advantage, as he can tell at a 
glance at the dial of his watch it it has 
heen wound at the proper time 

The chropometers and torpedo boat 
watches rated at the observatory are for 
the U. S. Navy and are issued to the va- 
rious battleships, transports and torpedo 
boats. Each first-class battleship has three 
standard and cone Hack. These Hack 
chronometers are old standards, wnich are 
not considered good enough tor standards 
They are used in getting time ashore and 
on deck, 

The torpedo boat watches are issued to 
the torpedo beats. In the vibrations of 
these small, swift vessels the rates -of 
chronometers are interfefed with, becatise 
of the slow motion of the box chronom- 
eter balances, and these watches give very 
good results in their place. 

In sending the chronometers to the va- 
rious ships great care is taken with them 
that they may suffer no injury in their 
transportation to the ships. The chronom- 
eter movement. with its brass bow], is re- 
moved from the case; they are placed in 
round, corrugated pasteboard , boxes and 
are packed in cotton, and six or eight are 
placed in a basket. A naval officer is de- 
tailed to take these chronometers by train 
or boat to whatever port the battleship or 
vessel may be stationed. They are all 
regtiiated to standard time and are set to 
Greenwich meridian time, which is five 
hours faster than our eastern standard 
time. On board ship they are compared 
daily. If in port, either by time balls, or 
the time is taken from the telegraph, or if 
in reach of wireless, by this method. 

I trust that my talk may have been of 
interest to you and that you may receive 
some benefit from it, by getting a better 
idea of how time is determined and sent 
out, and IT hope that some day our small 
association at Washington may be in such 
financial shape as to invite the American 
Nationai Association to hold its convention 
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in our city. where we have many things of 
interest to the retail jewelers. Our na- 
tional government has a bureau of stand- 
ards that some day will take up the rating 
of our American watches. There has been 
some work done along this line, but the 
watch manufacturers are not coming for- 
ward with theit watches to be rated, be- 
cause there is no demand for this at pres- 
ent, but I think the time wi!l come when 
we will have in stock some watches with 
rate cards from the Bureau of Standards. 

This is being done in Europe and we 
wili surely have to follow. It means a 
small fee for this rate certificate, but we 
will have a good talking point to our cus- 
tomers. I thank you. 


Milan Clockmaker’s Narrow Escape. 





OME repairs were recently made at the 
Cathedral at Milan, Italy, and to a 
clockmaker of that city, Giulio Marnaro, 
was entrusted some work to be done to the 
Cathedral clock. Marnaro took a brief 
respite from his work, and in the mean- 
time, through a small opening in the dial, 
took a peep at the throng that moved in 
the bright sunshine in the Cathedral square, 
about 60 yards below. He did not notice 
that the great hand of the clock was close 
to the aperture. While his head was still 
protruded from the opening he heard a 
rattling noise—the lever he had fastened 
had worked itself free, and with a whir- 
ring and grinding of the train the big clock 
was in motion. 

Quickly he sought to withdraw his head, 
but found, to his terror, that the hand had 
cut off his escape—he could not draw it 
back, He cried for help, but at the great 
height no one heard him. Fortunately, at 
that moment some one entered the tower. 
He made them understand that the clock 
must be stopped, and thus he was saved. 


Uses and Prices of Platinum, "Palladium 
and Iridium. 


LATINUM has been steadily advanc- 
ing since last September, and to-day 
is worth fully $5 per ounce more than dur- 
ing the latter part of 1909. In small lots, 
ingot metal cannot be bought for less than 
$29 per ounce, but in large lots it is obtain- 
able at $28.50 to $28.75. Advices from 
rroad indicate that the price for this 
metal will continue to advance for some 
time to come. 

Palladium can be purchased’ at $31 to $32 
per ounce, but iridium is simply ‘out of 
sight.” There is very little of this metal 
on the market, and for what can be had as 
high as $50 per ounce must be paid. The 
holders do not seem to be particularly 
anxious to part with it even at that figure. 
Iridium has never been sought for to any 
great extent until during the last year, 
when the electrical concerns and automo- 
bile manufacturers began using it for 
sparking points. Jewelers are also using 
large quantities of it for the setting of pre- 
cious stones—Engineering and Mining 
Journal. 








Another live article by T. J. Wilkinson 
will soon appear in this department, 
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Consumer's 


Pree 92.00 


er atage samen cee NEW LEVER “HALE” 


on the Fall trip is the ..... . 





12 SIZE 12 SIZE 











Solid Nickel Cases 


$32.40 


PER DOZEN 


Less than Dozen Lots $2.80 Each 


Subject to Jewelers’ Circular Key 
and 2% Cash Discount 


A Genuine Watch 


Jeweled Guaranteed Not a Clock 
Accurate Reliable Durable 


The 


$2.0 
Outing Watch 


The Only Lever Watch on 
the Market at the price 


ASK TO SEE IT 





We Can Fill Your 
Orders Promptly 








Pacific Coast Agents: The New England Watch Co. per ac 


B. W. FREER CO. 


SAN FRANCISCO AND THE LEADING JOBBERS 
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RESOLVED: 


That we assure those watch manufacturers who have recognized the jewelers as the only 
people who should retail their products, and are conducting a campaign of advertising for the 
retail jewelers’ benefit, that we appreciate their efforts in our behalf and recommend that 
all jewelers handle only such lines. — Resoiution at the last convention of North Dakota Retail Jewelers 





Inge 


4 »” * ” 
. IN1O YEAR © te Y ~ sotio BEX. [T. w2ovean BC) 
*AGOLO FILL T Nic GOLO FILLED CASE 


ED CASE £~ CKHEL CASE 


Jeweled 





FIXING THE SELLING PRICE 


of a watch is important. It means sure profits, quick sales and satisfied customers. 
People do not ‘‘shop around”’ for an article that has a fixed price. But a fixed 
selling price does not, in itself, bring business. 


CREATING A DEMAND BY ADVERTISING 


is even more important; bringing as it does the buyer right into your store all 
ready to buy, it saves you time, trouble and your own advertising and sales 
expenses. 


RESTRICTING THE SALES TO RETAIL JEWELERS ONLY 


is also important. It eliminates at once the crushing competition of the mail 
order house and department store and places the jeweler in competition only 
with those facing the same conditions as himself. 


Ingersoll-Trenton watches give you not only all three of these advantages 
to their fullest extent, they add a fourth, too:— 


We help you sell Ingersoll-Trenton 














Messrs. 










watches after you have bought them a Robe 

. Ingerso 
The picture shown above is just one of the things we furnish, & Bro. 
and every display of Ingersoll-Trenton’s that you make in NEW YORK 






Gentlemen: 

Please tell me briefly, by letter, 
the important features of the In- 
gersoll-Trenton proposition, its cost, 
profits, etc. 


your window means watches sold. 


We can help lay out a campaign that will sell Ingersoll- 
Trenton watches for you. 


Just mail the attached coupon back to us and we'll toy cent ahs, yeah eee nade 
ee Le 
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4/4 Strike Westminster Chime No. 39. Cuckoo Clock Rouser Repeating Alarm. Loud Alarm on the Back 
Mahogany Case; No. 6,100 40 inches high of Clock. 4 inch Dial, Beveled Glass 


WORDS ARE ONLY GOOD WHEN BACKED BY DEEDS! 


WE CAN PROVE THAT OUR LINE OF IMPORTED CLOCKS 
COMPRISES MORE NOVELTIES AND STAPLES 


THAN ALL OTHER IMPORTED LINES COMBINED 


THEODORE SCHISGALL 


IMPORTER OF 


CHIME NOVELTY 
aso CLOCKS 
ALARM REGULATORS 


FOREIGN MAKE-AMERICAN GUARANTEE 











116-118 Chambers St. NEW YORK CITY 





No. 570. Ebony Case 


No. 558. Black Crystal Case. 
446 inches high 


One or Eight Day Movement. 
6'4 inches high 





* Square”’ Traveling Alarm, with Leather Case “Bora.”’ Loud Alarm No. 1307. 2 inch Alarm. Nickel, 
3% inches high 84 inches high Brass or Gun Metal 











THE 


HOROLOGICAL REVIEW 





No. 6162. FIRE FLY 
ONE-DAY ALARM ALSO 
No. 6162. ONE-DAY TIME 


Fine Mat Finish, Gilt Case 
Height, 4 inches. Dial, 2 inches 





Dial as it Appears at Night 


LATEST NOVELTY! 





ADIU 


CLOCKS 











These watches are furnished with 
a special dial, on which a dot of 
radium compound is placed above 
each numeral. The hands are also 
covered with this wonderful com- 
pound. This radium compound is 
always plainly visible at night and 
enables one to read the time in ab- 
solute darkness. If the watch is 
looked at on awakening in a dark 
room, the location of the hands is 
plainly indicated by the luminous 
dots, and the time can be easily 
read, 

In order to properly test these 
watches, jt is necessary to look at 
them in a perfectly dark room; 
semi-darkness will not do; the 
EYE as well as the watch should 
be in the dark. 

All other luminous compounds of 
“Phosphor,” etc., depend upon ex- 
posure to daylight for their lumi- 


nous properties. Unlike all of 
these, this RADIUM COM- 


POUND does not depend upon 
daylight for its luminous proper- 


ties. It is sprarantced to last, and iS 
d by dampness or other 


not “affecte 


climatic changes,” * 











These watches, besides being used 
as an alarm in the morning, can also 
be carried in the pocket and set toa 
special time to remind owner of any 
important engagement. 





ASK FOR 


| CATALOGUE 





No. 6623. 


Height, 3 inches. 





FIRE FLY 
EIGHT-DAY TIME 
Fine Mat Finish, Gilt Case 


Dial, 2 inches 





No. 6365=R. ALARM WATCH 


Showing Watch Set up for Night Use 


Gun Metal Case 


Fine White Enamel Dial, 1°4 inches 


SUSSFELD, LORSCH & CO. 


PARIS 


37 Maiden Lane, NEW YORK 


IMPORTERS OF CLOCKS 








See 








— . — 
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THIS IS HOW A PENN. WATCH CASE 
IS BUILT 


atl. W.¢ 


7.) 
TRADE we xxx MARK 
14-4-i10K. 





“THREE LAYERS.” Every layer denotes QUALITY and combined stock denoting a 
STRENGTH found in no other case. 


We are also makers of 20 and 25-year grades. 


PENNSYLVANIA WATCH CASE CO. 


YORK, PA. New York Office: 170 BROADWAY 




















The Mclntyre 


¢ Not a watch that will sell itself, but one with sufficient Good Talking Points, enough 
Real Quality to make its sale an easy matter. 


A “ONE QUALITY ONLY” WATCH 


¢ intended for the man who counts worth, not price. Built to win the admiration and 





the respect of the most particular trade; the crowning achievement of a long cherished 
ambition to produce in America, with American workmen and American methods, some- 


thing just a little better than the world’s best. 





q We believe that we have created something that will set the Watch World to thinking. 
Its introduction comes after a decade of labor in the perfection of the model and in 


securing Letters Patent both at home and abroad. 


Such a watch, YOU can sell 


q Fixed retail prices that insure to you, such a margin of profit as you are 
entitled to. 


justly 


Direct to Exclusive Agents only 


Booklet for the asking 


McIntyre Watch Company 


Kankakee, Illinois 
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No. 236. 
7” 3” x 2214” 

With arched roof 
going through from 
front to back, and 
not a flat board top 
behind an arch 
moulding. Weight 
movement D, 8 trains, 
chiming Westminster 
at each quarter and 
before the hour on 
tubular bells. Solid 
mahogany. 


$300, List. 


Bawo & Dotter, sinice 


26-34 Barclay Street 
NEW YORK 


Makers of the “ Elite’ Tubular Chime 
Hall and Mantel Clocks 


Why was the “Grand Prize” awarded to 
the “Elite” in 1904 at St. Louis by the 
International Jury? 

Because the works, the bells and the cases, 
of the “Elite” combine the highest merit; 
we use no light bells because light tubular 
bells produce thin sounds and lack tone 
quality. \Ve use no two trains %4 chiming 
clocks, They do not give satisfaction. 

Clocks not chiming at the fourth quarter 
before the hour are not complete and do 
not render the proper bars of the chimes 
at their respective quarters. 

When selecting, 

Try to look inside. The mechanism and 
the bells, more than the case and dial, make 
the clock good. 


Largest Assortment of Movements, 
Dials and Hall Clocks ‘ 





Prompt Deliveries 








Let us Lend you 
a helping Hand 


SEA OF UNFAIR am 
COMPETITION 









he Land of better profits 
more satisfied Customers | 









































Cc. O. BAKER, Pres. 


C. W. BAKER, Vice-Pres. 


BAKER & COMPANY 


INCORPORATED 


PLATINUM, GOLD AND SILVER REFINERS, ASSAYERS 
SMELTERS AND MANUFACTURERS 





PLATINUM AND GOLD SETTING 


NEW YORK OFFICE - - 


DEPARTMENT 


30 Church Street 
Telephone, 3811 Cortland 


WORKS - 408 N.J.R.R. Ave., NEWARK, N. J. 


Telephone, 3 Waverly 


PLATINUM AND GOLD SETTINGS CARRIED IN STOCK 
AT BOTH ADDRESSES 


























< 








Get out of the sea 
of unfair competition 
and get a firm footing on the 
land where you can make 
better profits and more satisfied cus- 
tomers. We can help you do this — 





By giving you absolute protection against 
the Mail Order Houses, Department Stores and 
all such unfair competition — 


By giving you a watch that, when sold, will 
remain sold — 

And by actually helping you to create more 
business and to sell more watches. 


Here is our hand— now let us help you 


Just a line will bring you our latest price- 
list and discounts on all grades, including our 
new specially designed railroad models, and in- 
formation that will be of interest to you as a 
legitimate retail jeweler. 


‘* To-morrow will always be yesterday ”’ 


South Bend Watch Company 


Highest Quality Filled Cases 


SOUTH BEND, 
INDIANA 







ee 










Makers of High-Grade Watches 
































9h ose 
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———— STILL SUPREME —— 


Patek, Philippe & Co. Watches 


ANNUAL TRIUMPH ACAIN REPEATED 


Nearest to Perfection as yet Reached by Portable Timepieces 








Records of 1909-1910 


CENEVA OBSERVATORY TIMINC CONTEST 


The Unique First Prize for Best Average Running between Manufacturers 
with Average of 803.4, the highest ever obtained 


3 First Prizes ° - . out of 4 4 Second Prizes’ - . - out of 12 
including the two highest ones. The closest 16 Third Prizes - - - "" 2 
running watches on record. 35 Honorable Mentions - . ~ 


MORE THAN ONE-HALF OF THE AWARDED PRIZES 





KEW OBSERVATORY TRIAL OF WATCHES AND CHRONOMETERS 
First for complicated watches 11 out of First 23 19 out of Total of 50 





Awarded Hors Concours (Beyond Competition): Milan, 1906; St. Louis, 1904; Paris, 1900; Geneva, 1896; Chicago, 1893; Antwerp, 1885; Zurich, 

1888. Gold Medal: Nuremburg, 1905; mdon, 1885; Calcutta, 1883; Gronin en, 1880; Melbourne, 1880; Paris, 1878; Philadelphia, 1876; V. 

raiso, 1876; Paris, 1867; Paris, 1855; London, 1851; Paris, 1844. Silver edal: New York, 1853. Diploma of Honor: Amsterdam, 1883. 
Highest Award: Vienna, 1875. 


68 Nassau Street, NEW YORK GENEVA, SWITZERLAND 




















FROM ALL SECTIONS 


We have received the highest praise for 


Our New 12 Size Watch 


ITS SUPERIORITY BEING CENERALLY RECOCNIZED 


Notwithstanding, many jewelers fail to appreciate the advantages of handling 
complete watches, and in order to meet the wishes of all, we have concluded 
to fill orders for 


12 AND O SIZE MOVEMENTS 


but will continue to market two special grades of 0, 12 and 16 size watches, 
which will be sold complete only, packed in mahogany boxes accompanied 
by Contract with selling price marked in plain figures. 








ROCKFORD WATCH CO., Rockford, Ill. 
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OMEGA 


The Watch of Matchless Merit 





Exclusive factory sales agents 
being established. | 
Application should be made 


NOW. 


UNITED STATES ACENCY 


OMECA WATCH CO. 


21-23 Maiden Lane 
New York 
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HALL 
CLOCKS 





ELLIOTT’S 
os CELEBRATED 
fore TUBULAR 
Kiser CHIMES 


Harris & 
Harrington, 


12 BARCLAY ST., 
NEW YORK 


Sole Agents to the Trade 
for 


J. J. ELLIOTT & CO. 
LONDON 











oe 2 S= = Ee 


Sessions Clocks 








n= 
C= 


The Avondale is one of 
our new Cabinet Clocks 
fine enough for the library. 
Inexpensive enough for 
the kitchen. sot 


WRITE FOR CIRCULAR 
Our Marbleized Parlor 
Clocks and Mahogany in- 


laid patterns are leaders 
in quality and price. 








“AVONDALE” 





THE SESSIONS CLOCK CO. 
FORESTVILLE, CONN., U. S. A. 


New York Salesroom, :: 37 Maiden Lane 








1246 inches high. 10 inches wide. Well 
finished golden oak cases. 8-day. Strikes 
hour on cathedral gong, half hour on a cup bell. 
Iveroid Dial. Oval Glass. Plain Brass Sash, 
For sale by wholesale clock dealers, List $5.30 








Learn Watchmaking 


_ Refined, profitable labor. Competent men always 
in demand. We teach it thoroughly in as many 
months as it formerly took years. Does away 
with tedious apprenticeship. oney earned while 
studying. Positions secured. Easy terms. Send 
for catalogue. Address 


St. Louls Watehmaking School, st. Louis, Me 





SOLE 


JULES JURGENSEN 








RUDOLPH & SNEDEKER 


Watches end Chronometer 6 essa st. New York 





PARIS—“ THE GRAND PRIX ”—1900 





AGENTS 
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Build Up Your Fountain Pen 
Trade on a Substantial Basis 


Waterman's {deal Fountain Pen 


a Sap 


SC Is an Active Line for All 
Seasons of the Year 


























To the thousands of representative Jewelers 
who have sold this line for years, we suggest 
placing orders early that you may be prepared 
for a very large School Opening and Fall trade. 
To new dealers we suggest the purchase of 


at least a small supply now. 


We illustrate, as a suggestion, our two dozen 
assortment and aids. 


Retails for $77.50 
Costs you 46.50 


Profit $31.00 


Why can not you sell at least one Waterman's 
Ideal a day and make this 663% profit regularly > As- 
sortment includes our well-known Standard, Safety 
and Self-Filling types. Suggestions for larger and 
smaller assortments on request. We loan show case, 
fF Ary cee \ supply display articles, printed literature for distribu- 


a iii 7 
Fount ah mnarert s 
= : L. E. Waterman Co., 173 Broadway, N. Y. 


tion, electrotypes, etc.; and continue our enormous 


advertising through all seasons. 


Send for Catalogue and Selling Suggestions 


8 School St., Boston 189 Clark St., Chicago 
734 Market St., San Francisco 







































That this 





HE JEWELERS 
zdvantageous d 
In connection with 








: department shall prove mutually 
ficial to our readers, it is desirable that 
members of the trace l 
CrrcuLar-WEEKLY 
vice or plan which they are utilizing 
their business. 








communicate 
regarding 


generally 















































Address delivered by J. R Stebbias, Ashtabula, O., before the recent Convention 


| Inspiration and Expression. 








M Y subject came to my mind some time 
after President Archibald asked me 


to address this meeting, while talking with 
one of the greatest business creators in 
jewelry lines this country knows to-day. 
We were discussing that most interesting 
subject, agreed, after 
lengthy discourses and wanderings, that for 
the needs of the business life as in our 
calling of salesmanship, character may not 
be everything, but its e'ements are the in 
spiration of others if we but give them free 


advertising, and 


and natural expression. 

This phase of business creating has been 
most interesting to me, and I believe you 
would all like to go back to the human, the 
personal element in the equation of sales- 
manship for just a few minutes, and maybe 
we will all gain a little for the side stepping. 

When we stop to think of it, isn’t it won 
derful what causes an inspiration in us, that 
often in so short a time as a few seconds 
the whole mental trend of a lifetime is 
changed? Then should we not be most 
careful about our mental condition that it 
as to accept an adverse 


may not be such 
inspiration? I am led to believe that we 
are almost as responsible for allowing our- 
selves to slip into such a condition as a 
man is for allowing himself to become in- 
toxicated with overmuch imbibing of spir 
ituous liquors, and in such a condition com- 
mit some crime. If positive mentality then 
amounts to so much, it should be courted, 
and if inspirations can cause great things 
they should be courted in such form as 
will tend towards the great central object 
we have before us as a life accomp‘ishment, 
and I know you all are live wires and have 
each and every one great aims and ambi 
tions yet to be accomplished 

Inspiration thus handled you will recog 
nize as but another way of considering 
suggestion, which is one of the most fas- 
cinating subjects of study at present before 
the minds of some of our great scientists. 
This great mental force is to be feared and 
loved and honored when it is known and 
wisely used. 

About 20 vears ago a practicing physician 
of Nancy, France, by the name of Liebault, 
announced his discovery of a new law of 
psychic phenomena which he called sugges- 


tion, and a little later Dr. Thos. J. Hudson, 
then of Washington, D. C., published his 
famous book, “The Law of Psychic Phe- 
nomena,’ which deals largely and lucidly 
with suggestion, and it might be well for 
us to consider some of Dr. Hudson's argu- 
ment that we may get his idea before us. 
Do some of you think that I intend t 
argue hypnotism? No, indeed. While | 
firmly believe that a so-called expert hyp 
notist could by his peculiar power over 
certain mentalities often succeed in leading 
a person to spend his money for an article 
of merchandise of no use to himself, it 
would be very dangerous to the welfare of 
the establishment foolish enough to em- 
ploy such methods, for as soon as the cus- 
tomer came to himself and realized that he 
had been dealt with in such a manner, he 
not only would never return, but would 
warn his friends of the danger of dealing 
there. You often hear it said that the un 
principled merchant is the successful one. 
Sometimes you will hear a man give as 
his excuse for his failure that he could 
have succeeded if he had been willing to 
resort to the unprincipled methods of mer 
chandising that a certain competitor: uses. 
Later-day investigations have proven that 
such claims are entirely groundless. “A 
burned child dreads the fire,” and if a mer 
chant sets out to swindle, over-charge or 
mislead his patrons, they will quickly go 
to his competitor, and if the self-righteous 


) 


man alluded to 1s really righteous, he will 
Truth alone can stand 
the test. and as time goes on the broad 


get the business. 


minded, liberal merchant will succeed where 
others fail. The public grows sharper all 
the time 

Dr. Hudson's argument is that the human 
mind is of a dual nature, and he designated 
the divisions as objective and subjective, 
since which time the science. of psychology 
has received its greatest impetus. With that 
portion of the mind called objective we per 
ceive the world about us, its media of ob 


servation being the five physical senses: 
hearing, seeing, tasting, smelling and feel- 
ing. The subjective mind makes its obser- 
vations by means independent of the physi- 
cal senses and operates the best when they 
are in complete abeyance, as exemplified by 


the hypnotic subject in a state of som- 
It perceives by intuition, is the 
seat of emotions and the storehouse of 


P ] 14 
nambpulism. 


memory. It receives its impressions from 


another person, or from one’s own objec 
tive mind by means of auto-suggestion 
When a customer enters your store he 
comes for a certain, definite purpose, his 
dual mind being at that time as nearly at 
a balance as it ever gets, and you can easily 
arouse the objective or subjective by argu 
ment on the one hand, or by tactful sugges 
tion on the other. Through scientific meth 
ods, which are now well taught, it is pos 
sible to quickly estimate, or “size up” as we 
call it, the customer in such a thorough 
manner that the best form of suggestion 
to lead him can be known quite quickly 
[he memory of the subjective mind is 
said to be perfect, and this point is of 
practical value to the scientific 
In dealing with a customer it is 


greatest 

salesman. 
quite possible to develop futu- 
a definite nature by the right use of sug 
gestion to his subjective mentality, and the 
good effect can be relied upon with per- 


business of 


fect confidence if some unforeseen calamity 
does not intervene. It is well known that 
a person cannot be thus led against his 
will, but the customer who enters your 
store is a willing customer, and it only re 
mains for you to properly read him to make 
the sale, which can be done by traversing 
the path of least resistance through his pe- 
culiar mentality. 

You may, and often do find that you 
haven't the exact article ca!led for, but you 
have provided an article for the purpose in 
tended, which you by the knowledge of 
your business know to be superior, Your 
case is now straight and true, and you hav: 
the right to make such positive suggestions 


to 


as seem fitted to inspire the customer 
part with his money, though it might be a 
greater amount than he had intended to 
spend. In selecting such merchandise, let 
the merchant see to it that he does not al 
low selfish motives to dictate, for he wl 
best serves the public receives the greatest 
patronage. When a new customer comes 
into the store with such an equipment he 
learns to have confidence in it, and b 
trusting to the superior knowledge of that 
institution he becomes a regular patron, and 
when he or his family or friends want 
anything in that line it is the first place to 
which they go. 

lhis fact is trite to all merchants, but few 
have thought far enough to discover th 
reason or underlying principle that th 
repeated oftenrr, 


phenomenon might be 
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Storekeeping Department. 











The first thing necessary is to know well 
your business; know it so well and so thor- 
oughly that you become inspired with it in 
all its details. The second thing is to be 
able to express your knowledge to your 
customer in such a manner that he is in- 
spired to spend his money with you and 
constantly express his confidence in you by 
coming again and again. The third thing 
necessary is sympathy with humanity. 

This subject is considered of so much 
importance that its development is now in- 
teresting some of the greatest minds of our 
times, and finds expression in spoken as 
well as written salesmanship or advertising 
Manufacturing concerns have long since 
seen the possibility of securing to their 
product the initial stages of sale through 
their national advertising campaigns. Vas‘ 
amounts of money are being spent in all 
lines of manufactured goods to do nothing 
but secure the attention of the consumer 
while some go even further in effort and 
expense to secure desire, and even resolve, 
and oftentimes are quite successful in get- 
ting the consumer to go to the local dealer 
and demand the particular advertised ar- 
ticle, and accept no other. This is all ac- 
complished by the right use of the power of 
suggestion. 

Suggestion has its greatest effect when 
the minds of him who gives and him who 
receives are in perfect sympathy. To have 
the power to place yourself in perfect sym- 
pathy is a great accomplishment; some say 
it’s a gift, but scientists have proven that 
it can be cultivated. If you will study the 
tailor to whom you most delight to go for 
a suit of clothes, you will discover that he 
is in sympathy with your wants and needs, 
and his suggestions constantly inspire in you 
expressions of confidence which bring an 
ever-increasing business to him. Get the 
habit of systematically serving those who 
come 10 you for their wants in your line, 
and they will come again and bring others 
with them; and the chain will be endless 

The possibilities of this subject, you see, 
are wonderful, and I only wish I had the 
eloquence of a Gladstone that I could in- 
spire you all to make a study of the sub- 
ject, as I know you will find it not only 
profitable, but a great pleasure. Read the 
writings of James Allen, Ralph Waldo 
Trine and Dr. Thos, J. Hudson, and others. 
Learn to be your own master, and make of 
yourself what you will. Though a man may 
not be a commanding personage, he can 
command himself, and others will soon learn 
to seek his counsel who thus masters him 
self 

The business institution cannot be larger 
than he who directs .it; therefore, it be- 
hooves us to use every means to enlarge 
our area, which has been so inspiringly ana- 
lyzed as ability, reliability, energy and ac 
tion. The sculptor loves his statue and the 
artist his painting, because in them are 
placed the expression of their best thoughts 
and so we love and labor for the institution 
we have builded, because it is the expres- 
sion of the best that is in us. 





If you must sweat to live, do not sweat 
in vain. 


August 3, 1910. 








Store Management—Complete.* 


By Frank Farrington. 

















(Continued from issue of July 20.) 
THE BUYING END. 
ANY extravagant statements have 
been s:ade regarding the importance 
of careful buying. It has been said that 
mre money is to be made in the buying 
end than in the selling end of a retail 
business. It has been said that “Well 
bought is half sold.” 

Whatever has been said is in a large 
measure true, not literally true perhaps, but 
approximately true. 

Good buying shortens very appreciably 
the road to success. One of the first and 
most important things to be considered in 
buying is whether you need the goods or 
not, It is easier te over-buy, easier to 
heep the stock up than it is to keep it 
down. No matter how closely the goods 
are bought or how carefully they are se- 
lected, if they are not needed, they are 
adding to the expense of store mainte- 
nance and helping to produce an accumula- 
tion of what is sure to be dead stock, 

Modern merchandising methods recog- 
nize the importance, the absolute necessity 
of keeping the stock down to the lowest 
possible investment and turning it over 
as many times per annum as it can be 
turned, 

lhe man who attempts to keep his stock 
of suitable dimensions by the guess method 
is all wrong, no matter how small a store 
he runs. 

If your stock consists of but one single 
item, carried in but one single size, you 
need a system for keeping track of how 
much stock you have in order that you 
may know when it is necessary to re- 
order to prevent getting out. 

The best method of keeping stock is by 
means of a stock book or by a card sys- 
tem The card index system is_ better 
than the book because it is perpetual, and 
as different lines are thrown out the cards 
may be thrown out, while in a book the 
dead lines are still there in the way. A 
loose-leaf book might answer as well as a 
card system. 

The card index should perhaps best be 
kept by the cash register, the cashier’s 
desk, or at whatever point each salesman 
reeds to come with each purchase, and 
he ought to take time unless with rare 
rush exceptions to make his card entry at 
the time of sale, otherwise it is very likely 
to be forgotten. The time to make any 
kind of a memorandum is NOW. 

In this card index the stock may be 
listed by its location in the store or by its 
character. By dividing the stock into its 
proper sub-divisions each division need not 
be large, and the individual item can be 
found, with a little experience, in an in- 
stant. 

The card should show the stock in hand 
at a certain time of inventory, and it should 
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show the amount of new stock received 
whenever any is added. It should show 
siock sold. 

Inasmuch as it is often impractical to 
make notes on a card or in a stock book 
of each individual sale, the subtractions of 
stock may be made, if preferred, in the 
form of entries each time that a new orig- 
inal package is opened, or a new box or 
case brought out of the reserve stock. This 
will show then at a glance the amount of 
reserve stock on hand, while the shelf stock 
is always known to be limited. 

A variation of this is the plan of keep- 
ing a separate stock book or small card 
index for each section of the stock or 
each set of shelves, each individual sale 
being cntered in this when made, This 
flan is especially adapted to forms of stock 
that amount to but limited supplies, all of 
which is kept right on the shelf from 
which sales are made. 

A simpier plan, and one that is more 
universally followed, is the Want Book. 
The writer has personally followed the 
Want Book plan in a miscellaneous busi- 
ness amounting to some $12,000, with three 
salesmen and found no difficulty in keep- 
ing stock up, though this plan necessitates 
the manager's following every line of goods 
closely and personaliy inspecting stock fre- 
quently, with regular searches for short 
lines that may have been overlooked in 
sales making, 

Many individual merchants have devised 
plans better adapted to their particular 
stores than any one else can recommend 
to them, but in all the application of a 
certain general principle should be recog- 
nized, The stock plan must show how 
much of the stock is on hand and how 
fast it has sold recently in order to be 
an accurate guide for re-buying. 

A weli-kept stock book or other system 
makes the inventory a simple matter, and 
if sufficient detail is followed it will be 
possible to tell at any time what the state 
of the entire stock is and what the profits 
of the business are amounting to weekly. 

While I urge constantly the deésirability 
of keeping the stock down, I do not want 
to over-emphasize this point, because it is 
self-evident that if we do not have the 
goods we cannot sell them and the stock 
must be kept up, not only as to variety, 
but in some degree also as to quantity. 

You must be able to supply the demand 
by having the article in question, and un- 
lecs you carry a proper-sized stock in all 
iines there will be many opportunities lost 
for making quantity sales. The buyer 
should keep posted on the lines that are 
likely to sell on occasion in large quan- 
tities. No store can afford to send cus- 
tomers away for lack of the goods. This 
means loss of the profit on the sale and 
possible loss of the customer. 

Almost as important as when to buy is 
what to buy. Perhaps it is more impor- 
tant. 
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Storekeeping Department. 


Buy goods for which you have a de- 
nand, Don't be cajoled, inveigled or bam- 
wozied into buying goods for which there 

no demand, goods which are “going to 
ell big.” 

Stand pat on the new goods propositions, 
nd if a manufacturer wants you to stock 

new line for which the sale is yet to be 
iade, let him carry the stock. If he has 
iaith in his goods he ought to be willing 
10 carry the stock for you until the demand 
that he promises really opens. If he has 
uo faith in his goods and does not care to 
io this, then it is reasonalle that you 
should doubt him, Of course, there are 
cases where a manufacturer of known 
repute produces a new brand or new line 
and tells you that he is going to make it 
sell and explains the ‘campaign he is going 
to follow. You are usually safe in buying 
such a line, because the seller will allow 

you to exchange the new goods for the 
older and already selling lines he makes it 
the new fails to move with you. 

At all events bear in mind that the man 
with a new line of goods to be introduced 
should make very favorable terms, He is 
the one who should take the chances, not 
the dealer, You want to take on any new 
lines that will sell, but you already. have 
enough of the sort that do not sell. 

(To be continued.) 





“With What Measure Ye Mete.”’ 


(Extract from an Address by Frep W. PILcHEr, 
Mexico, Mo., before the Convention of the 
A. N. R. J. A., held in Detroit, Mich.) 


HY is it we can’t say a good word for 
something we haven’t had a hand in 
making or in selling? It’s hard to admit, but 
it seems we can’t, and therein, I firmly believe, 
is one of the greatest sources of hard feelings 
which lead up to price-cutting, lack of confi- 
dence and numerous other ills of the trade. None 
of us are sprouting wings, and self-interest lies 
first in every man’s make-up, and rightly so, 
but fair, square dealing, alike with customer and 
competitor, with a word of good cheer, will do 
a great deal towards bringing about the ideal 
condition we are striving for. 

I believe the little antagonisms between com- 
petitors are more often the result of fear than 
of spite. Competitors with us always mean the 
other fellow, forgetting we are all competitors, 
each of the other, and to see our competitor’s 
real self it is often but necessary to look into 
the mirror, 

To view yourself as a competitor, to feel that 
in a measure you were setting the pace, would 
be a tremendously stimulating view. When we 
realize that others have the same right to com- 
pete with us as we with them, we have learned 
an important lesson, one that will help us boost 
rather than knock. 

Remember, we are selling our merchandise and 
not ourselves, and that our competitor is selling 
his merchandise and not himself, and if we have 
more ability than he, we should show it in service 
and not in envy. There are very few men who 
do not admire the man who surpasses them in a 
fair open way and by superior skill, but to be 
beaten by trickery always awakens a desire to get 
even. 

This is a wonderful era of prosperity, of prog- 
ress, of advancement along every line. People 
live better, think better, and in a business way 
at least do better than a few years ago. The 
homes are better, the places of business are better, 
the modes of travel and communication are bet- 
ter. Why, we feel a little awed when we think 
of flying machines, wireless telegraphy, etc., and 
begin to wonder where this thing is going to 
stop. But it is not going to stop. The hardest 
thing in creation is turning back. We see these 
works of advancement not alone in the city. It 





is through the country, in the small village, every- 
where, until the feeling gets possession of us that 
the world has on her gala clothes, but not for 
play, let me tell you. 

It takes all the energy, push, thought and concen- 
trated action that we can command, to keep in the 
race, and when all has been said, it’s “‘diamond 
cut diamond’’—the ‘‘survival of the fittest” in the 
competitive world of to-day. It is claimed that 
90 per cent. of those engaged in the retail busi- 
ness fail. If true, this is a little staggering. But 
why do they fail? Failures do not happen; suc- 
cesses do not happen. Both are made, and yet it 
is impossible many times for us to tell why we 
succeeded or why we failed. 

There is no infallible code of rules governing 
business, but honesty, sincerity and justice. They 
are the fundamental principles of every successful 
business. Shrewd practices may profit for the 
time being, but an advantage gained that is not 
just will prove its own undoing. The strength of 
the business depends upon the justice of those 
who conduct it. 

To make a sale and gain an enemy is poor 
business. We cannot make money through our 
enemies. We have got to possess the confidence 
and good will of our customers, and to gain them 
should be our constant aim. 

It doesn’t hurt us one bit to forget ourselves 
just enough to take a real heartfelt interest in our 
customers, and let that interest be genuine, too, 
not the milk and water kind that shows its make- 
up as plainly as an actor’s paint and wig. Better 
a gruff hand-shake than a watery smile. Don’t 
pretend, but be sincere and be earnest. Whatever 
you do, put your heart into it. That push-shove 
and get-there strain in a man’s make-up comes 
from his heart, and earnestness will carry us over 
more difficulties than any other element of per- 
sonality. 

But what creates earnestness? The confidence 
in our goods, the knowledge that we carry a line 
we will ont perjure ourselves to recommend. Con- 
fidence in ourselves and in the community in 
which we reside. And again, it is the feeling that 
we are building for ourselves, while not losing 
sight of the fact that to build for ourselves, we 
must build for others. 

We are all in business to make money, for it is 
by this standard our success or failure is meas- 
ured, and we should stand together and demand a 
fair profit for our service and wares, 

I think as a body, we jewelers are a little too 
timid, and stand back adn let the other fellow 
reap the harvest that in part, at least, should be- 
long to us. * * * Instead of the cheap set 
ring being carried in the $150 minx muff, it should 
be the diamond solitaire in a pair of woolen mit- 
tens. Instead of the $100 tailor-made gown, and 
the French creation that sets you back from 50 
to 75 per, it should be a diamond brooch or a 
locket and chain. Instead of the six-cylinders that 
burn up more money than the United States Navy, 
it should be the diamond corsage or diamond tiara, 
etc., and so on down the line. 

It’s hard to admit, but it seems that while we 
have been quarreling among ourselves that we 
have lost out in the race for pelf, and have allowed 
the automobile manufacturer, the clothier, the 
furniture man and the dry goods man to infringe 
on our rights. They have educated the buying 
public upward to higher prices and better qual- 
ities, whereas our course has been downward to 
lower prices and poorer qualities. And who’s to 
blame? We know the consumer can exist with- 
out our goods. We know equally well that he 
wauts them. So it’s up to us to get together and 
educate that want. ’Tis a day of high prices and 
gvod things. Shall we march in the rear or the 
lead? 





Standing Still? 





D° you remember the story of the young 

lady who went into a well-known es- 
tablishment and said to the “aisle director” : 
“Do you keep stationery ?” 

“No, miss,” replied the young man. “If 
I did, I'd lose my job,” 

It’s a good story—because it is funny. 

It is a better story because it makes 
you think. 

How about yourself? Are you “sta- 
tionery’—or are you on the job, and mak- 
ing things hum, even if it is a warm day? 
—The Gimlet. 
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Keeping Step With Busiaess Progress. 


From the Novelty News. 
| has been wisely said that a business 
man might as well chain his body to a 
stake as to chain his business to an 1m- 
movable and unchangeable policy. 

lhe business man who steadfastly ad- 
heres to the policies of “yesterday” will 
surely, sooner or later, awake to the realiza 
tion that while he has been “adhering” an- 
other—a keener, a more modern man—has 
taken his place and passed on in the march 
of progress. 

On this subject, Herbert Kaufman, ad- 
vertising specialist, said in a recent ad- 
dress: “Modern business men must strike 
the modern pace, Opportunity changes her 
pass-word every day. The world is whirl- 
ing four times as iast as it used to. A few 
misguided astronomers may try to dispute 
the iact, but they are living among the 
stars. The 20th century finds the world 
peopled with magi and_ genii, whose 
exploits make the second-rate efforts of 
Aladdin and the slaves of the Lamp toy 
plays. Instead of a pair of seven-league 
boots, we have space condensers that whirl 
across a dozen States in a night. 

“We're learning to use wings—we walk 
on the ocean beds—ride upon and beneath 
the sea—we build towering palaces of steel 
and marble every month. Information 
soon becomes obsolete in an age in which 
improvement dismantles more machinery 
than wear and tear—which sets up a creed 
one week and upsets it the next—which 
creates a genius yesterday and changes his 
laurel wreath to a fool’s cap to-morrow. 

“No man is secure who feels a sense of 
security. The only safe,goal is the horizon 
—to win one must keep constantly going. 
We're studying how to reach Mars and 
how to dig down to the furnaces of Vulcan 
—we have already learned to chat over 
four thousand miles of distance. A thou- 
sand laboratories are tearing from nature 
her manufacturing secrets—reproducing her 
foods and providing for a possible future 
in which a factory will take the place of 
wheat field and stock farm. 

“The precepts and examples of the past 
—the systems and methods of our fathers 
are becoming as useless as their cannon. 

“The man of to-day must have a longer 
reach. The man who doesn’t keep in step 
with the ‘hour’ must drop out of line. 
There’s no room for him. The man be- 
hind him is waiting and straining and 
watching to leap in and take his post. 

“The world is playing a new game—the 
man ‘s his own admittance price—he can- 
not enter the contest on a borrowed ticket 
—he cannot pass with a borrowed name. 
What his father was is a part of history. 
We have no time to climb out on the 
branches of a genealogical tree. We don’t 
care what the tree was or what fruit it 
bore—its past crops can’t help us—we can’t 
use them—we want to see what sort of 
fruit it’s bearing now. The eras of vested 
privilege—of inherited prestige are buried 
with the type of man who made them. We 
are making precedent now—not follow- 
ing it.” 

August is the time to prepare for the Fall 
and Holiday trade. 
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Business Established 1818 








Libbey is a name that stands for the world’s 
best in cut glass. 


| The public believes in the name Libbey; the 
wie buyer of cut glass is guided by this name 
| and looks for it on each piece. 





| Because of these facts, the store that sells Libbey 
\ cut glass enjoys a very real advantage. 
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THE LIBBEY GLASS COMPANY 
Toledo, Ohio 
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Devoted to Art Pottery, China, Marbles, Bronzes, Cut 
and Decorative Glass Ware, Bric-a-Brac, Lamps, Art 
Metal Wares, Fancy Goods and Kindred Lines. 




































THE CONNOISSEUR’S HANDBOOK. 





Definitions of Some Technical Terms in Gold and Silver Smithing and Ceramics 
Alphabetically Arranged for Easy Reference. 








By Clement W. Coumbe. 
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DACTYLIOGRAPHY, or dactyliology. “The 
study of rings.”—Mollett. 

DAcTYLIOTHECA (Gr.). “A ring box. (1) 
\ glass case or casket containing rings 
(2) A collection of rings, engraved stones 
or precious stones. (See glyptotheca.)”— 
Mollett. 

DAEDALUS “(1. ¢., ‘cunning artificer’). The 
mythical Greek representative of all handi- 
work, especially of Attic and Cretan art. 
As such he was worshipped by the artistic 
guilds, especially in Attica.”—Seyffert. The 
potter’s wheel, the saw, the lathe, are all 
attributed to his inventive genius, 

Dac. “A kind of pistol. The name is 
peculiar to Great Britain.”—Meyrick. “A 
long pistol with a curved stock.”—Boutell. 

Dats. Spelled in old MSS. also deice, 
deas, deis. “In Anglo-Saxon houses, and 
generally; a covered seat of honor at the 
end of the hall on a raised floor.”—Mollett. 

DAMASCENING “on steel is the inlaying of 
small threads of gold Or silver into iron or 
steel. * * * ‘The words enameling, in- 
laying av.d damascening are very often con- 
founded one with another, for the fact is 
they all mean inlaying in metal. Damascen- 
ing is an entirely different work from 
damas. * * * Damascening was known 
and practiced in Italy, Spain and Germany 
in the Middle Ages and during the Ren- 
naissance period. It was not introduced 
into France until the reign of Henry IV.”— 
Demmin. The method of decoration re- 
ceived its name from the city of Damascus, 
where the art used to excel for several cen- 
turies. Venice and Milan executed beauti- 
ful damascene work in the XVI. century. 

DAMASCUS STEEL “is melted steel on which 
many waved patterns are formed by the 
presence of carburet of iron, which is 
brought out by means of acids. Other 
waved or watered patterns are made by 
means of small quantities of metals, such 
as platina, silver or palladium. There are 
gray, black and brown damasks.”—Demmin. 

DAMASCUS WARE. “The varieties of pot- 
tery known under the names of Persian, 
Damascus Rhodian and Lindus wares, com- 
posing a large family, may be classed as 
silicious or glass-glased wares.”—Fortnum. 
Characteristics: Paste (composed of sandy 
and white argillaceous earth, alkali or flux) 
varies from coarse earthen ware to semi- 


vitrified translucent body. Silicious or glass 
glaze composed of sand and alkali, some- 
times a little oxide of lead or other flux 
added. Decoration of the Damascus (often 
formerly called “Damas”) ware “generally 
rich in color, the ground white, blue, tur- 
quoise, tobacco color and lilac, sometimes 
covered with scale work, with panels of 
Oriental form or leafage, large sprays of 
flowers, particularly roses, tulips, hyacinths, 
carnations, etc., the colors used being a rich 
blue, turpuoise, green, purple, yellow, red, 
black. The forms are elegant; large bowls 
on 1aised feet, flasks or bottles bulb-shaped 
with elongated necks; pear-shaped jugs with 
cylindrical necks and loop-handle; circular 
dishes or plates with deep centers, etc.”— 
Fortnum. Damascus ware was very noted 
during the 16th century. ‘The coloring is 
very harmonious and the glaze extremely 
smooth and glittering. A characteristic of 
this variety is that the red of the Rhodes 
faience is displaced by a pale lilac.”—Jaen- 
nicke, 

DAMASKED (her.). Same as diapered (to 
which refer). 

DANCETIE (her.). Early known asa dan- 
cette or danse, later become blazoned as a 





FESSE DANCETTE. 


fesse dancette. Called also in’ French 
danché and dentellé. 

Dates. “The system of dating the year 
of our Lord began in the ninth century; but 
in England documents were generally dated 
by the year of the reigning king until the 
latter half of the XV. century. In early 
times the year began on Christmas Day, 
but in England, from the XII century until 
the reign of George II. (1752), it began on 
March 25. In France it began on March 25 
or on Easter eve down to 1563, when Jan. 
1 was adopted.”—Brit. Mus. Guide. 

DAVENPORT WARE is so named from its 
makers, John Davenport and his descend- 
ants, who operated a porcelain factory at 


Longport, in Staffordshire, from 1793. to 
1887. (See Longport). 

Depasep (her.) “reversed, everted, sub- 
verted or subvertant are terms used to ex- 
press anything turned over or downwards 
from its proper position or use.”—Berry. 

DEBRUISED, depressed or oppressed. The 
heraldic term debruised is peculiar to Eng- 
lish armory denoting any living creature 
represented as debarred of its natural free- 
dom by any of the ordinaries being laid 














LION RAMPANT, DEBRUISED OF A FESS. 


over it, as in the cut herewith, viz., 
a lion rampant, debruised of a fess; it 
is likewise applied to charges over part of 
which another charge is borne, as a chev. 
pierced with a barrulet debruised on the 





CHEVRON PIERCED WITH A_ BARRRULET, DE- 
BRUISED ON THE SINISTER SIDE. 


sinister side; that is, the barrulet enters the 
chev. under the dexter side and overlays it 
on the sinister (see cut); but had the con 
trary been the case, debruised without the 
addition of sinister would have been suffi- 
cient, the dexter being ever implied when 
the sinster is not mentioned.”’—Berry, 

“Debru:sed is likewise applicable to ex- 
press in the folding of serpents, whether the 
head or tail is overlaid, or debruised by the 
other part.”—Berry. 


DECADENCE. The decadence in ancient 
Greek art occurred from the IV. to the 
Il. century B. C. It is sometimes de- 


nominated the fifth period, and dates from 
the accession of Alexander the Great (336 
B, ©. 

DECADE RINGS. “So called from the 10 
projections upon the circumference; were 
used to serve the purpose of rosaries, each 
projection representing an Ave, and the 
head or bezel, which was sometimes en- 
graved with I. H. S. and the three ‘nails, the 
Pater Noster. The earliest examples of 
rings claimed as decades go back to the 
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The McKanna 
Cut Glass Co. 


HONESDALE, PA. 








Manufacturers of Popular Priced 


CUT GLASS 


Catalogues Sent by Request 








BOSTON: 
157 Federal Street 


NEW YORK CITY: 
25 West Broadway—John Cross 


McKanna Cut Glass Co. 


ERIE WATER BOTTLE $6.00 HONESDALE, PA. 


Subject to Jewelers’ Circular Discount 
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KETCHAM & McDOUGALL 


Manufacturers 
Gold and Silver Thimbles 
Automatic Eye-Glass Holders 
15-17-19 MAIDEN LANE 
Silversmiths’ Bldg. 
NEW YORK 














What More Attractive Than A Modern 
Stained Glass Patented Electrolier 
For The Gift Giver ? 


The quest of the original, artistic and refinedly ornate 
can be gratified with an electrolier in Modern Stained 
Red Glass Patented. Its soft reflected tones of light and 










1 Le. E. 


s0e3 A.- Peony, Green color are satisfying and restful to the eye. To convince 
eS Fol — yourself, our display should be seen at our showrooms. 
Height !41-in. There is more turn-over profit in a few judiciously 


selected pieces than an elaborate assortment of hodge- 
podge designs. The prices run from the simple one- 
light electrolier at $6.00 to the heavy cast brass three- 
light portable at $38.00. The intermediate priced designs, 
floral in type, at $25.00 and $27.00, are sure profit bringers. 


A flower pleases and attracts the ladies, and by their judgment we are made 
successful. A display of Modern Stained Glass Electroliers on your counter cases 
will convince you that the ladies buy Modern Stained Glass Electroliers. 


Send for our new illustrated booklet J 


EDWARD O. COLES 


General Sales Agent 


JOHN MORGAN & SONS, 61 East 9th St., near Broadway, New York 











J Established 1832 











L. BONNET, 
CAMEO PORTRAITS, 





importer Precious Stones, 
41 Union Square, NEW YORK. 
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z Established 1879 Manufacturer of $ 
4 

¢ LOUIS W. HRABA 2 Fine Leather Goods 3 

. ; Fine Leather Goods 3 

D ¢ 

> 29 East 1%h St., New York Exclusively tor the Jeweiry Trade ¢ 








JACOT MUSIC BOX CO. 


MIRA MUSIC BOXES 
AND MIRAPHONES 
25 West 35th St. NEW YORK 











ESTABLISHED 1889 THE RICHARD O. KANDLER, Pres 


JEWELERS’ SCHOOL OF ENGRAVING 


21st Successful year in Day an vening Course 


A Practical Trade School t n Gencral Engraving, etching, chasing, die cutting 


ing, etc. Also all other bra *s of the Jewelry Business and optics by special 


ewelry design 


arrangement 


Send for new catalogue S 1830-31 McCormick Building, Michigan Ave. and Van Buren St 


CHICAGO, U.S.A 
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XIV. and XV. centuries ,and some rings 
so described have more than 10 knobs or 





DECADE RING 


protuberznccs."—Brit. Mus. Guide, 
DecemjuGus (Lat.). “A chariot drawn 
by 10 horses abreast, used by the later em 
perors on occasions of great state, and rep- 
resented on their medals.”—Fairholt. 
Decuausskt, demembered, dismembered 
or trononée. The heraldic term dechaussé 
“is a French term for a lion dismembered, 








LION DECHAUSSE. 


but the parts not removed, only cut off from 
the body, that the whole form may be 
traced.”—Berry. 

DeckeD, adorned, ornamented or mar- 
guette are heraldic terms “used when the 
feathers of an eagle or other bird are 
trimmed at the edges with a small line or 
purfle of another colour.’’—Berry. 

DecorATED GOTHIC, same as geometric 
Gothic. (See Gothic.) 

DecoraTION. A good definition of deco- 
ration is found in Collingwood’s “Phil- 
osophy of Ornament”; it reads thus: “First 
Canon. To preserve unspoiled the utility 
of the article on which art is applied, adapt- 
ing the ornament to its necessary construc- 
tion and practical purpose. Second Canon. 
The. work to be interesting must suggest 
nature’s art, must mean something. Third 
Canon. Limit the representation of nature 
to the simplicity of rendering that the cir- 
cumstances demand, disdain all external 
details that are imitative only but ill adapt- 
ed to the conditions.” 

Decor A FERRONERIE. “A style of decora- 
tion used in Rouen ware in the early XVIII. 
century is thus termed because it is taken 
from the beautiful wrought-iron work of 
that period. 

DECoR DE LA CORNE. Cornucopia orna- 
ment greatly in vogue in Rouen ware. 

DecrESCENT (her.). Termed decrement 





DECRESCENT. 


by the French. The half moon with horns 


towards the sinister side. Sometimes 
termed in detriment. 

Decussis (Lat.). “A piece of money 
marked with the numeral X (10) and 
which was worth 10 asses (post-Augustan ; 
see denarius ).””—Mollett. 

DE DRIE ASTONNE (“The Three Cinder 
Tubs”). A Delft pottery (1674). 

DE DRIE KLOKKEN (“Ihe Three Bells’). 
A Delft pottery (1675). 

DE DR-E PORSELEINE FLESCHEN (“The 
Three Porcelain Bottles”). A Delft pot- 
tery (1671). 

DE DPRIE TONNEN (“The Three Tuns”). 
A Delft pottery (1720). 

Dé DUBBELDE SCHENK KAN (“The Double 
Jug”). A Delft pottery (1648). 

Deer. In Chinese ceramic decoration the 
deer (lu) often accompanies the God of 
Longevity, Shou Lao (Lau Tzu), and is 
symbolic of longevity together with the 
crane, the tortoise, etc. “It sometimes car- 
ries in its mouth another emblem, the fun- 
gus (to which refer). A deer, however, is 
also used as a symbol of official emolument 
or prosperity, having the same sound as the 
word for the latter (/uh).”--—Brinkley. “It 
is probably for this reasca that we find a 
fawn accompanying the Japanese God of 
Talent, Toshi-toku.”—Wa!ters. 

DeFAMED (her.). “Applied to animals 
when they have lost their tails.”.—Milbourne. 

DEGRADED (her.). Having degrees or steps, 
sometimes called grieces or ascents, and 
called by the *French perrons. (See Cross 
of Christ.) 

DecreeD (her.). Same as degraded ( 


+ 


to 
which refer). 

Dernos (Gr.). “A vessel with a wide 
mouth and semi-spherical body, something 
like the caccabus.”—Mollett. 

De_F (plural delves) (her.). A square 
sod of earth. “Delf-tenne is a delf of a 
tawney colour and one of the abatements of 
honour, or badge of disgrace for revoking a 
challenge ‘"—Berry. 

Detrr (faience). A town in Holland to 
whose potteries the world is indebted for 
some of its finest earthen ware. The great 
favor which the imported Chinese “blue 
and white” porcelain ware found in Europe 
during the XVIII. century naturally created 
a desire to imitate the same. The rich Italian 
faience (majolica) had proven a success. 
With a thick coating of opaque tin glaze 
the Dutch potter found he could give a 
white surface to his darker clay body and 
produce some semblance to “china.” His 
first success in this direction had been in 
producing attractive square tiles, glazed and 
decorated, to cover the house heating ap- 
paratus (ovens). With the Chinese and 
Japanese porcelains imported in such quan- 
tities by his compatriots, the Dutch East 
India Co., before him, the Dutch potter had 
admirable models as to form and decora- 
tion. These translucent Oriental wares 
were quite too expensive at that period for 
any but the wealthy to acquire. Reproduc- 
tions outwardly similar and equally beau- 
tiful quickly created an immense demand 
among the classes debarred from the pur- 
chase of the more delicate porcelain. The 
great growing demand for the faience of 
Delft may be seen when we learn that by 
1680 about 30 potteries existed there. 
Among the leading Delft faienceries were 
the following, with the date chronicled; De 
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Metale Pot (The Metal Pot), 1639; De 
Griekse A. (Alpha), 1645; De Dubbelde 
Schenck Kan (The Double Jug), 1648; De 
Paauw (The Peacock), 1651; De Klauw 
(The Claw) 1658; De Porseleine Fles 
(The Porcelain Bottle), 1659; Het Hert 
! The Stag), 1661; De Boot (The Boat), 
1661; De Oude Moriaans Hooft (The Old 
Moor’s Head), 1661; De Roos (The Rose), 
1675; De Dric Klokken (The Three Bells), 
1675; De Romeyn (The Roman), 1671; De 
Drie Porseleine Fleschen (Ihe Three Por- 
celain Bottles), 1671; De Drie Astonne 
(The Three Cinder Tubs), 1674; De Por- 
seleine By] (The Porcelain Axe), 1679; De 
Ster (The Star), 1690; De Wildeman 
(The Savage), 1690; De Vergulde Blom- 
pot (The Gilt Flower-pot), 1693; De Dis- 
sel (The Axe), 1696; De Porseleine Schotel 
(The Porcelain Dish), 1701; Het Fortuyn 
(The Fortune), 1692; De Vier Helden van 
Rom (The Four Roman Heroes), 1713; 
De Drie Tonnen (The Three Tuns), 1720; 
De Nieuwe Meriaans Hooft (The New 
Moor’s Head), 1759; De Twee Scheepjes 
(The .Two Little Boats), 1759; De Lampet 
Kan (The Jug), 1759; De Twee Wilde- 
mans (The Two Savages), 1764. 

Probably the most noted potters were: 
Van Frytom, A. Pynacker, L. Fictor, L. & 
S. Eenhorn, J. van Brower, A. de Kooghe 
and Th. Witzenburgh. The great love of 
Delft pronounced by connoisseurs is easily 
understood when we consider the beauty 
and art contained in so many pieces. The 
warm brilliant glaze found on Delft com- 
pares favorably with the cold, steely glitter 
of much Chinese porcelain. Delft faience 
consists of white, strongly-glazed ware, 
mostly having blue decoration, though later 
other colors were added. The early prod- 
uct was, of course, strictly imitative of 
Chinese and Japanese pieces both as to form 
and decoration. The industry lasted till the 
end of the 18th century, when the cheap 
English “china” flooded all Europe. Seven 
potteries remained in 1808. The finest work 
was produced around about 1640. Besides 
house services there were made plaques for 
the wall, human and animal groups, violins, 
Ctc:;, tC. 

The beautiful tin-enamel Delft was, of 
course, soon imitated by other nations, es- 
pecially the British. Such imitation is usu- 
ally termed Delft ware in distinction from 
the original known as Delft, or true Delft. 

(To be continued.) 








The Business and Professional Men’s As- 
sociation was organized in Board of Trade 
rooms in Pittston, Pa., recently, for the 
purpose of protecting the members from 
fraudulent customers. There are 49 busi- 
ness and professional men of Pittston and 
West Pittston who are members. The fol- 
lowing officers were elécted: William M 
Fay, president; Fred J. Nicholson, vice- 
president; T. Frank Mullin, secretary and 
treasurer; Fred J. Nicholson, George F 
3uss, John O’D. Mangan, Will:am G. Fos- 
ter, Edore W. Brown, Vito Bianco, Jacob 
Milhauser, Charles K. Trumbower and 
Walter S. Barritt, executive board. The 
members of the association will make out 
lists of all their customers, classifying each 
according to the manner in which they 
pay their bills. New lists will be made out 
every two months. 
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*T were well it 
were done 
quickly 


When you want either 
Gold or Silver Bullion 
you generally want it 


quick. 


Our New York office 
has always on hand fine 
Gold in bars or ribbons, 
fine Commercial, pure 
Granulated, and Gov- 
ernment Assay Silver. 
Every order is executed 
the day, and if necessary 
within a few hours, of 
its receipt. 


Promptitude is a part of 
our business routine. 


Handy & Harman 


Plant: 202 John St. 
Bridgeport, Conn. 


Office: 22 Pine St. 
New York City 








BEANS 
FOR DUMB-BELL LINKS 


876 875 874 


KEPT IN STOCK IN 10 AND 14 KARAT 
GOLD AND IN STERLING SILVER 


LINK SPLIT LINK 
280 
2615 


N. B—WE ALSO CARRY A COMPLETE 
STOCK OF HOLLOW BALLS SUITABLE 
FOR LINK BUTTONS AND NECKLACES. 


HERPERS BROTHERS 


18 CRAWFORD STREET, NEWARK, N. J. 
New York Office, 41-43 Maiden Lane 








$14 SPEGIAL OFFER $14 
Alternating or Direct Current Polishing Motors 


To introduce our new variable 
speed polishing and buffing 
motors we offer you for net 
“ cash either Alternating or 
Direct Current 44 H.P. Polish- 
ing Motors with variable speed 
control, complete with | Pol- 
ishing and | Bufhng Attach- 
ment, at $14.00. Guaranteed 
quality. Write for particulars. 





14 H. P. Alternating with Speed Control 


FIDELITY ELECTRIC COMPANY, Lancaster, Pa., U.S.A. 














Workshop Notes 


for Jewelers and Watchmakers 
Cloth :: Postpaid, $2.50 


Published by 


The Jewelers’ Circular Pub. Co. 
11 John St., New York 
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[Auswers are also solicited from our 
QuEsTION No. 2616.—Ring Holder for 
Soldering.—//ow can I protect settings 
while soldering? R. H. 
ANSWER :—Settings in jewelry and rings 
may be protected in various ways. The 
protection somewhat depends on the space 
between the setting and the point of solder- 
ing. If the soldering is to be done on a 
setting, the setting may 
be buried in a of potato and some 
asbestos laid around it, or the setting may 
be wrapped up in a strip of moistened tis- 
sue paper and thus protected with asbestcs. 
\sbestos in the form of paper, fiber or in 
pieces is very useful for soldering purposes, 
as it will not burn and will remain where 
placed and the soldering flame has no effect 


aw rings 


ring opposite the 


piec: 





RING HOLDER FOR SOLLERING 


upon it. Various shaped pieces of charcoal 
are also useful. They will assist in hold- 
ing the heat if laid back of the pieces to 
he soldered, and pieces of pumice stone 
will answer the same purpose. It is well 
to have several sheet iron pans. Bread 


One should be 
with asbestos, 
and with 
The pans can 
when not 
having 


baking pans are serviceable. 
filled with charcoal, another 
another with pumice stone 
pieces of plaster of Paris. 
be set one on top of another 
much time is saved by 
repair soldering jobs. <A 


one 


and 
handy for 


in use, 
them 


new device was recently described in Dic 
Deutsche Goldsmiede-Zeitung for holding 
rings with settings or pearls and other 


pieces of jewelry for soldering. The con- 


trivance consists of a tube with a bottom. 
The open end has various widths and 
spaces sawed about one-third the distance 
from the end, as seen in the illustration, 
and the rings are placed through these 
spaces in such a manner that the settings 


A removable 
which furnishes 
jewelry. 


will be inside of the tube. 
plate is fitted over the tube, 


a projection for laying on the 


readers to the 


Vo attent.on paid to communications unless accompanied by full name 






AND 








questions published on this page.] 


and address of the writer. 


Over the tube fits a cover, which springs 
the tube together and holds the rings firm- 
ly in place. The tube, cover and plate are 
filled with asbestos. The ring or article to 
he soldered is placed in one of the 
fitting cuts in the tube and the setting is 
put on the inside, the other part resting on 
the plate; then loose asbestos is put 
around the whole and securely held in 
place by the cover. The soldering can now 
3y this method the settings will 
articles held firmly in 


proceed. 
be protected and the 
place. 





Metal Working in Japan. 


| From the Brass World.* | 


- old Japan, said Prof. Gowland, there 
were five metals held in high esteem 
by the artist craftsmen. With iron and tin 
he would not concern himself, but confined 
his attentionto gold, silver and copper. The 
old workers believed in the gradual trans- 
mutation of the baser metals into gold un- 
der favorable conditions, but by accepting 
200 years as the probable time required 
they put themselves out of the category of 
the alchemists of western Europe 

Ihe earliest supplies of gold were ob- 


tained from river beds, but later a system 
of crushing auriferous ores by hammers, 
grinding and washing, became common, 


the process being explained by the lecturer 
by referring to a copy of a native drawing. 
workmen, though highly skilled, 

depending for wages on the 
from their own 


These 
ceived no pay, 
gold dust they 
clothes. 


recovered 


TRAVELERS’ TALES. 

The tales of the old voyagers about the 
prodigious quantities of gold on the Jap- 
anese temples must be discounted, for the 
metal mounts which gave rise to them were 
Id washed. Gold in Old 
Japan’ was not plentiful, and for many 
years laws restricted the wearing of gold to 
certain ranks. The gilding of copper had 
been carried to perfection by the Japanese, 
who treated the surface of the metal by 
processes involving the use of vinegar made 
amal- 


usually of copper, g 


from unripe plums and a mercury 


*On May 24th Prof. W. Gowland gave a lecture 
on the Art of Working Metals in Japan before 
the Institute of Metals. Owing to lack of space 
we are unable to print the complete article, and are 
indebted to “The Ironmonger” for the accompany- 
ing excellent abstract. 

Prof. W. Gowland, F. R. S., at present Pro- 
fessor of Metallurgy at the Royal School ef Mines, 
is a past-President of the Institute of Mining and 
Metallurgy, and also of the Royal Anthropological 
Institute. Prof. Gowland is a Fellow or member 
of many scientific bodies, and between 1872 anc 
1888 was Chemist, Assayer and Foreign Head of 
the Imperial Mint of Japan, of which country he 
is a Chevalier of the Imperial Order of the Rising 
Sun. 
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gam to leave a coat of fine gold on the un- 
derlying copper. Formerly only a sword 
mount, a pipe ornament, and a pouch clasp 
were used by men, and hairpins by the 
women, which with an occasional drinking 
cup represented the personal and domestic 
use of gold. 

Prof. Gowland recalled an incident when 
he was at the Royal Japanese Mint involv- 
ing the melting down of two temple caskets 
weighing 300 ounces. Fortunately for his 
own reputation, he insisted on the presence 
of two priests when the metal was melted 
and poured, for the “gold” came down as a 


which on showed 66 


white alley, assay 

parts of pure metal and the rest chiefly 
silver. It was by means of the after-proc- 
ess which removed the surface silver that 
the color was restored to the alloy. Assay- 
ing in Japan down to the time he came 
home was successfully done with touch- 


stone, no acid being employed. Expert na- 
tive assavers could get within li parts of 
gold in 1,000 in samples of usual grades. 


SHAKUIO. 
Silver had been used from very early 
times, and was much used down to the 
eighth century, but from that period the 


great priesthood of Buddha seemed to 
have discouraged its use for the temples, 
and it was not until the close of the civil 
war in the sixteenth century that it be- 
came commonly used for objects of utility 
and art. Old Japan in time came to use 
alloys of copper and silver, because the lat- 
ter when cast did not pour well and was 
not hard. 

A celebrated alloy which 
native to the country was shakudo, an alloy 
containing from 945 to 99.4 0f copper, gold 
up to 4.16, silver to 2.06, and lead up to .11 
parts, with now and again a trace of iron 
and arsenic. Shakudo looked like gun- 
metal, but when colored by boiling in a 
wood-ash lye, polished with charcoal pow- 
der, and subsequently treated first in a 
plum-vinegar bath, and then, after washing, 
boiled in a solution of copper sulphate and 
verdigris, the resulting patina was cele 
brated for its sheen and velvety blacks, 
which constituted an ideal back for deli- 
cate inlay work. 

After the Japanese had beaten China in 
the last century, it was decided to cast 
meda's for the from the captured 


was essentially 


troops 


guns. The metal had not the requisite gold 
in it, but his assistant at the mint, after 


careful experiment. found that a beautiful 
black patina could be obtained from the 
metal melted down with a small percentage 
of iron-arsenic speiss in the proportion of 
60 per cent iron to 52 per cent. of arsenic. 
The medals from this new alloy were boiled 
in a_ solution of sulphate 2% 

grammes, verdigris 3 grammes, and water 
2 liters. The finished surface was a beau- 
tiful black patina. 

Another art alloy, called shubuchi, was 
composed from silver and copper in vary- 
ing proportions respectively, from 50.7 to 
13.5 of silver and 4918 to 8648 of copper. 
Immersion in plum vinegar and other treat 


copper 


ment gave in this case grays of great 
beauty. 
(To be continued.) 
John Ackerman, a jeweler, of Phoebus, 


Va., has purchased the Dedrick property in 
that place for $4,000, 
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Fulcrum Oi! Co.: 


Yours respectfully, 


Clock Oil ever made and we can prove it. 


35. a bottle For Sale by ai! Jobbers 





Dunnellon, Fla., June 23, 1910. 
Your oil is superior in look and superior in its movement and wear 
to any oil | have ever used and it is a long time since | commenced 
using Watch and Clock oil, 65 years in constant use of oils. 
(Signed) E. L. RAY. 
Yes, FULCRUM OIL is the best in sixty-five years or 
one hundred and sixty-five years—it is the best Watch and 


$3.75 per dozen 
FULCRUM OIL COMPANY, Franklin, Pa., U.S.A. 


THIS LETTER OUGHT TO BE CONVINCING MMi, 














THE BLANCARD CATCH 


Pat. March I, 1910 


“a High Shoulders 
and Partially 
Closed Back Give 
Added Strength 


Ample Space 
in the Bight 
Closed 
Bottom 





THE CATCH THAT CATCHES AND STAYS CAUGHT 


Our NEW SMALL ‘SIZE is adaptable for Handy Pins. It SETS 
CLOSE to the work. 


Send for Sample! 
Now in Use by the Leading Manufacturers 


BLANCARD & CO. 98-100 Maiden Lane, NEW YORK 





JEWELERS’ 
SHOW CASES 





Our Small ROSEWOOD MOULDING 
STEEL LINED CASE. We Challenge 
the World to Produce a Better Case. 


F.C. JORGESON & CO. 


159 to 167 ANN ST., CHICAGO 
Makers of all kinds of 


JEWELERS’ FIXTURES 


Write for Illustrated Circular 
Our Motto: The Best of Everything 











PLATINUM In Sheet or Wire, Any Degree of Hardness | 
SCRAP REFINED OR PURCHASED | 


THE ROESSLER & HASSLACHER CHEMICAL vy 


WEW YORK OFFICE, 100 WILLIAM S&T. FACTORY, PERTH AMBOY, N. J. 





WORKSHOP NOTES 
for Jewelers and Watchmakers 
Cloth :: Postpaid, $2.50 
by 


Published 
The Jewelers’ Circular Pub. Ce., 
11 John St., New York 














WE LEAD—OTHERS FOLLOW—WHY? 





Conley& Straights = 
Refiners, Assayers, * ; 
Smelters oe, = expectations. 


Because of our long experience, fine equipment and advanced methods. Our work 
is thorough and quickly done, and we return to you results far in excess of your 


It will pay you to consign to us your next lot of scrap, filings, waste or sweeps 








236 Eddy Street, 


CONLEY & STRAIGHT 


PROVIDENCE, R. I. 


REFINERS 
ASSAYERS 
SMELTERS 














Refiners of Gold and Silver, Assayers and Sweep Smelters — Dealers in Fine Gold, 
Silver and Platinum, All Kinds of Gold and Silver Anodes 
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FROM! THE SWEEP PRODUCER DIRECT 
TO THE UP-TO-DATE SMELTERS 


SWEEP SMELTERS. 
BIRMINGHAM, Enc 





























HOROLOGICAL DEPARTMENT . . , 
BRADLEY POLYTECHNIC INSTITUTE Frank Dederick Established 59 Years James E. Dederick 
Formerly eemeee TRAY COTY Institute . ¥ 
LARGEST AND BEST WATCH SCHOOL IN AMERICA Jam es ' 1. Ded e ri C k ny So ns 
We teach Watch Work, Jewelry, Engraving, H - 
Clock Work, Optics. Tuition reasonable. Board Assaye rs and B ull ion Dealers 
and rooms near school at moderate rates. 
\Send for Catalog of Information All qualities of Gold and Sliver. in ~ Square and Round Wire, Rolled to any a 
We are selling fine gold for $1.04 per dwt. which we guarantee to be government assay 
cS FY U cs I 3 I a S Small rolling for the trade. 
Jewelers’ Sepoti ALL QUALITIES OF GOLD AND SILVER SOLDER 
eweilers Su es. Ww Old Gold i 
Sas ont Bier {6 Maiden Lane, New York 
Established 1850. 
J.&H. BERGE, Can You Cet Better Prices Than These for Your 
o 4 Kt....16c. per dwt. 
aay wane. exec see OLD GOLD and SILVER? 
» = ak _ per = 
W 10 Kt....40c. per We have been serving our customers satisfactorily for over 61 
H. Swenarton Pe o> or _ years. We pay special attention to mail and express orders; we 
(Br-Braminer A. S. Patent Office 16 Kt....64c. per dwt. Bre aouaya a specialty. Returns on express orders Gel ks foots 
Counsel tu Patent Causes = | Spee o> cet ey within 24 hours. Our reputation is our strongest guarantee. 
22 Kt....88c. per dwt. treet, NEW YORK CITY 
2 Rector Street, New York 24 Kt. ‘$1. 00 oer dwt. A. C. SONTHALL, a fa" pwee and William Sts. 
Patents Trave-fMarks Established 1850. Assayer, Smelter and Refi SUCCESSOR TO L. DURR & BRO. 




















a SVVEEPS an BULLION 


RETURNS FOR 
YOUR Purchased and Refined— Buyers of Gold, Silver, Platinum, Plated Scrap—Assayers of Ores and Metals 


ay T. B. HAGSTOZ & SON omilitrin’ ts. 


WM. F. RENZIEHAUSEN CO, » Gold and Silver 


R 
43-47 Oliver Street, NEWARK, N. J. ~k ——— Refiners— 


Prompt Returns Made for any Material Containing Precious Metals Dealers in Gold and Silver, and Rollers of Sterling Silver 
GOLD AND SILVER ANODES A SPECIALTY 


U. Ss. SMELTING AND REFINING WORKS. 
L. & M. WOLLSTEIN, 16 JOHN STREET, NEW YORK 


SWEEP SMELTERS AND ASSAYERS 


Dealers in Gold and Silver Assay Office Bars. HIGHEST and MOST PROMPT RETURNS made for Sweeps and all kinds of Waste containing Precious Metals. 
Pesitively Highest Prices Paid For Old Gold and Silver. IMPORTERS OF PLATINUM ORE AND BULLION ASSAYS A SPECIALTY 


GOLD AND SILVER REFINERS 
L. LELONG & BR = ASSAYERS AND SWEEP SMELTERS 
S. W. Corner Halsey, Marshall and Nevada Streets, NEWARK, N. J. Eigprt.tif*aiion. "Sain? = FOR THE TRADE 
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THE WASHBURN 








DO YOU DO ANY POLISHING? 


Do you do any polishing with a noisy, nerve- 

racking, back-breaking foot power machine? 
gq The Oliver Quality Electric Motor Polishing Head 
requires no skill or effort to operate—just connect it 
to a lamp socket and turn the switch. It is nearly 
noiseless, inexpensive to run and will do more and 
better work than any belt driven machine. Q New 
112-Page Catalog, No. 17, Free for the Asking. 


The W. W. Oliver Manufacturing Co. 


1475 Niagara Street BUFFALO, NEW YORK 











se 


SECURITY MAGIC NUT 
Automatic Holder for ear studs, scarf-pins, 
etc. 


for all sizes of scarf- 
pin wire. Guaranteed. 


EAR a 
for unpierced ears, 


SAFETY CATCH 


For. Brooches, etc. 
Can be applied to any 
work where pin tongues 


ee 


| Open, Closed, Open. Closed. 
Descriptive Circular on Application. 
} 
' 





Pearl Drilling and Adjusting a Specialty. 
Special Order Work and Repairing. 
Cc. IRVING WASHBURN, 45-49 John Street, N. ¥ 





JEWELRY WITH SEMI- OR REAL 
ENAMEL MINIATURES 


Any photograph repro- 
duced. Pretty articles 
for presents. Luxuri- 
ous catalogue of about 
3,000 different qualities 
of mountings free on 
application. 

No. 10 Catalogue, 
English edition, with 
retail prices. 

No. 11 Catalogue, 
English edition, with- 
out prices. 

State exactly the edition 

desired. 





Correspondence in English German, Swedish, 
French, ltalian and Spanish. 

















JULIUS SCHLOSS & CO., Frankfurt o/Main 91, Germany 











JOHN AUSTIN & SON 


Assayers, Refiners and Smelters 
74 and 76 Clifford St., PROVIDENCE, R. |. 


We Do Our Own Smelting 
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WORKSHOP NOTES 


(Third Edition) 
For Jewelers and Watchmakers. y 





300 pages 
(size 74x 
104% inches), 
bound in 


,” 
Price, 


r Acollection | 
of the 4 
latest 
practical 
receipts on 





the manu- cloth, stiff 


facture and 


$) 50 








WE PAY THE HIGHEST 


OLD GOLD AND SILVER 


4 Be. eweeseceee 16c. per dwt OD Bh cesesoused 72c. per dwt. 

GS Mbcccccoceces 24c. per dwt by et <Sedemalmantoeiiadets bo per dwt. 20 Rt cteerecsonl 80c. ond dwt 
ceeeesewees . per dwt, 

2 Seer 82c. per dwt. 16 Kt 64c > ion De Mvcaxneaeedae 90c. per dwt 

BD Bicsccecsice eae ee See eteeeosese » pe Prey $1.00 per dwt. 


We pay the highest market price for Silver. Prompt attention given 
to consignments sent by mail or express. 


covers. 
Should be 
on every 
workbench. 


repairing 
of watches 
clocks and 
jewelry 
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Published by 


THE JEWELERS’ CIRCULAR 
PUBLISHING CO., 
rx John St., Cor. Broadway, New York. 




















A. ZAREMBOWITZ, casriicuston ss. NEW YORK 
ATA | HERMAN KOHLBUSCH, Sr., 
Berg Office and Salesroom, 194 BROADWAY, NEW YORK. 
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Manufacturer of Fine Balances and Weights 
for every purpose where accuracy is required 
NEW YORK OFFICE 
CHARLES ENGELHWARD 





32 Cortlandt Street su 


MOTORS 


New aod second hand at 
lowest prices. We allow 
best prices for old motors. 


W8HITELEY 


52 John St. New York 


PLATINUM WORKS 
NEWARK, N. J. 








HUDSON 
ERMINA 
LDING 





August 





3, 1910. 
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Melter’s time is too valuable to spend in melt- 
ing and remelting—trying to make the Gold 


combine with scrap or inferior alloys. 


Be- 


sides, as you know, you lose gold with every melting. 


“Omega” Guinea Gold Alloy 


Guinea Gold combines readily with the Gold in any 
proportions. Makes a homogeneous alloy with one melt. 

Gold alloyed with Guinea Gold is a full rich color. 
It works freely under the rolls and in the press—will 
not crack in the working or the fire. 

Its long, compact grain cuts bright and clear under 
the graver. And it polishes to a brilliant surface with- 
out waste. 

Guinea Gold comes granulated—put up in duck bags 
of 5 pounds or 10 pounds—or boxed in bulk. 


“Omega” Purified Shot Copper 


Omega Purified Shot Copper is prepared to give the 
manufacturing jeweler a brand of Copper of assured 
standards and purity. It is made of copper selected 


from the finest brands that come into the market. 
Melted, purified and shotted. Sieved into uniform sizes 
and packed in duck bags of 10 pounds each. 


Omega 
Purified Shot Copper is convenient to use. It is kept 
free of dust, dirt and oxidation. 

The granules melt quickly and yield an alloy of 


known composition and working qualities. 


Write for generous working samples of Guinea Gold Alloy, and Omega Purified Shot Copper 
—and our Booklet C., ‘‘ Formulae for Alloying Gold,’’ a series of working formulae prepared 
by our chief metallurgist. NO CHARGE. 


THE RIVERSIDE METAL WORKS 


MAKERS OF JEWELERS’ METALS 
RIVERSIDE, N. J. 
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Now is the Time 


URING the warm weather, when business is dull, 
is the time you should weed out your shop-worn 
and unsalable goods and make room for the ‘new 

up-to-date Fall goods for the Holiday season. 

An auction sale is just the thing—and if properly con- 
ducted you can sell your “dead wood ”’ stock at a profit 
and at the same time enhance your reputation. An 
auction brings people to your store whom you could not 
reach otherwise, and they will remember you when the 
heavy buying season appears. 

I have conducted in the last year twelve of my most 
successful sales. If you will write to-day I will send you 
my latest booklet on auctions, entitled ‘‘ He that knows 
and knows that he knows is a wise man—follow 
him.’’ This book was published last year, and contains 
testimonials and names of those for whom I have sold. 
I will also send testimonials from my twelve latest 
sales. They speak for themselves. 


H. J. HOOPER 


The Recognized Leading Jewelry Auctioneer of New York, 
with an Unparalleled Record for Successful Sales 


37 MAIDEN LANE NEW YORK 











*Phone 
2951 JOHN 
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Absolutely Guaranteed Against Breakage Made in 14 and 10K Gold—14 and 10K Plate—Sterling Silver 


STERN BROS. & CO. 33-43 Gold St, New York 


Te avoid celay use local address, 33-43 Gold Street 
Salesrooms and Offices of the Diamond Dept. : 68 Nassau Street, New York Diamond Cutting Works: 142 West 14th Street, New York 








.BRANCH OFFICES: Chicago, I1l., 103 State Street; Amsterdam, Holland, 12 Tulp Straat; London, Eng., Audrey House, Ely Place. 
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Makers of Gold Jewelry to the Jobbing Trade Exclusively 


= = POPULAR PRICES = = 
Rings Scarf Pins Vest Buttons Fobs Crosses Silver and Gold Match< Link Buttons Veil Pins 
Studs Hat Pins Collar Buttons Baby Pins Boxes Tie Clasps Locket Rings 
Screw Earrings | Fob Seals Ring Mountings Gold and Silver Cigar Barrettes Cigar Cutters 
Bead Neck Chains Cameo Goods Festoons‘ ette Cases Lapel Buttons 
Charms | Silvec and Gold Thimbles Emblem Goods Alberts Lockets! Rope “Chains 
Neck Chains Brooches Pocket Knives Bracelets Class Rings 

VANITY SETS in Gold and silver 


33-43 GOLD STREET 33 33 33 2: NEW YORK 


























ANEW RECORD 


a 
- 
. 
, ° 


% 







COMMUNITY SHVER Pe ilies Si, 3 oh, RELIANCE PLATE 
| ' Vi. > 
2%. Wik & ee) Mp 
| j < s 4 4% y F 4 y a cy 
, > a | al 
/ aang - eA 7 


























» . eas e 
aier Wno carries 


__ [COMMUNITY 


| 


and = 


















echoes their praises, because he finds 
ct ” 2 
| new and better ‘records’ for his store. 


Both Community Silver and Reliance Plate are sold only on 
a restricted price basis, hence cut-throat competition is avoided 
and every sale counts — yields a sure and generous protit. 





ONEIDA COMMUNITY, Lp... ONEIDA, NCY. 


) | . 
LOUIS XVI PARTERN RELIANCE PLAT KENWOOD PATTERN | 
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